


A SR Oe Bd 


— been 


+ 
' 








ao 


Mie ea. 


fis ie > 


manage AE ET EIR 









LIFE UNDERWRITE 


he Western U 


GENFPAT LIBRARY, 


‘AY 13 1910 


RS” SUPPLEMENT NUMBER 


~derwr iter 


30 Ay o10470p 


A WEEKLY NEWSPAPER OF INSURANUx 


Arvsqyy 


[Entered as Second-Class Matter February 24, 1900, at the Post Office at Chicago, Illinois, under Act of March 3, 1879.) 








FOURTEENTH YEAR, No. 19 


CHICAGO AND CINCINNATI, THURSDAY, MAY 12, 1910 


$2.50 per Year, 15 Cents a Copy 








AUTOMOBILES IN THE EAST 


VARIOUS ANGLES ARE SHOWN 





Many Companies Are Now Writing 
Floaters and There is Much 
Competition Seen 





(FROM A STAFF CORRESPONDENT) 

New York, May 10—The insurance 
of automobiles against the various con- 
tingencies of every day life is becoming 
fast one of the most important ends of 
the insurance business. This is par- 
ticularly so in the east where the sale 
of new cars is becoming a big business 
by itself. 

The companies writing automobile 
floaters are: British & Foreign Marine, 
American & Foreign Marine, Boston, 
United States Lloyds, Federal, Com- 
mercial Union and Palatine, Columbia, 
Hartford, Aetna, Home, Providence 
Washington, North America, General 
Motor Underwriting Agency, London 
Lloyds, Michigan Commercial, Old 
Colony, St. Paul and Alliance. 

The Commercial Union and Palatine 
have recently dropped from the agree- 
ment owing to dissatisfaction with con- 
ditions while the London Lloyds are 
going it alone as usual and are writing 
a large amount of the business. Lloyds 
cover automobiles for the various haz- 
ards of fire and casualty at 4% per cent 
down. In fact rates are frequently cut 
below this figure. 

Rathbone & Sons Deal 

R. C. Rathbone & Son handle all the 
business of the Automobile Club of 
America by a special arrangement and 
place it where they please, principally 
in the stock companies, while Fox & 
Pier also handle large amounts of auto- 
mobile business principally for the 
stock companies. Peabody, Slawson 
and Smythe, general agents for the 
Columbia of Jersey City, do a very 
large automobile business, as do sev- 
eral other big firms too numerous to 
mention. 

The business is written by the com- 
panies on private cars only under the 
valued policy form it being distinctly 
stated that such cars insured must not 
be rented or carry passengers for hire, 
the neglect of such conditions, consti- 
tuting a breach of warranty. Under this 
form are written also gasolene trucks 
of business firms, but electric trucks 
are not writen on the valued policy 
basis. To cover blankets, robes and 
goggles which are excluded specifically 
in the new form recently issued, costs an 
extra premium of 2% per cent. 

Public conveyances propelled by me- 
chanical power, such as taxicabs, are 
likewise written on the inland marine 
form noted above but theft is excluded 
in the covering. 

Considerable Rate Demoralization 

_ There is a considerable demoraliza- 
tion in rates at the present time 
throughout the country owing to greed 
on the part of the companies for the 
business and the competition of foreign 
and American Lloyds, which reduce 
rates and then cut them on top of that. 
While the 2% percent rate prevails in 
New York, business is being written in 
Philadelphia, Chicago and Atlanta on 
the two per cent basis and at that the 
(CONTINUED ON PAGE 28) 








AETNA INSURANCE COMPANY 


HARTFORD, CONN. 
Statement as of December 31, 1909 







Cash 
Reserve for Reinsurance ... 
Reserve for Unpaid Losses. 


$18,062,110.33 
10,062,704.34 
These figures de not include $2 .00 of new capital 

‘ont corpins oow being paid aps stockholders. 


Losses paid for 91 years............ (cA dTEOADE SRR Ham aM eee we $119,451,567.10 


WM. B. CLARE, President 
Western Branch, 159 La Salle St., Chicago, Ill jE'9. BO eee Oenurnl Atnat 
, _— >" 15. 8. GADSDEN, Gen’! Agent, Marine Dept. 


Northwestern Branch, Omaha, Neb. .. .. ..j WB’ MaRFORD’ Ausletant General Agent 








German American 


Insurance 
New Pork 
ORGANIZED IN 1872 
STATEMENT, JANUARY 1, 1910 
CAPITAL 


$1,500,000 
RESERVE FOR ALL OTHER LIABILITIES 
8,222,018 


NET SURPLUS 


G,440,211 


ASSETS 


16,162,229 


WESTERN DEPARTMENT 
AMERICAN TRUST BUILDING 
CHICAGO 
WALTER H. SAGE, MANAGSR 
JOHN C. INGRAM, e- Ass’T MANaGen 
WILLIAM L. LERCH, 20 Ass’T Manager 











preaideD: W* ©: SKILTON, President 
° ® a t 
EDW. MILLIGAN, Vico-Presiett MAS C. TEMPLE, Secretary 


Surplus to Policy-holders, $5,066,837.38 Total Loses paid, $65,696,377.03 


Cash Capital, Two Million Dollars 


JOHN B. KNOX, Secretary 


Reinsurance Reserve, - = $4,293.241.71 
Reserve for Outstanding Losses, 499,346.14 
Reserve for all other Claims - 82,000. 

NET SURPLUS, - - = 8,066,837.38 


Total Assets, $9,941,424.23 


THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets - CINCINNATI, OHIO 


LOVEJOY & SPEAR, Managers. Agencies in all cities and towns 











GIVES MISSOURI RESULTS 


DECREASE IN RATES SHOWN 








State is Now Being Rerated in Order 
to Get More Logical 
Tariffs 





The Missouri department in its an- 
nual report comments on the proceed- 
ings instituted by the then Attorney 
General Hadley to determine whether 
the fire companies were violating the 
antitrust law of the state. Super rten- 
dent Blake says the investigation dis- 
closed the fact that property was rated 
with but little, if any regard to the 
physical conditions affecting it. The 
superintendent says, as a result of the 
proceeding and the facts developed, 
further litigation was withheld while 
the companies proceeded to rerate all 
the risks in the state, for the purpose 
of giving to each risk such reduction or 
increase in rates as its physical condi- 
tion might justify. The work of re- 
rating the state is still being conducted 
by the rating bureaus. 

Tells About Rating Bureaus 

He further says: 


It should be stated that most of the 
rates charged by the companies doing 
business in Missouri are fixed and deter- 
mined, not by the companies, but by what 
is known as rating bureaus, or bureaus 
of inspection. They are in book form, 
called “estimates,” and show the rate on 
each specific risk in each town or city 
in the state; separate books being pre- 
pared for each city or town and the towns 
and cities being classified according to 
fire protection. This method prevails in 
all of the other states. The Waterworth 
bureau establishes, or rather estimates, 
the rates which the companies charge on 
all property in St. Louis city and St. 
Louis county, and all other cities and 
towns of the state are rated by the Fet- 
ter bureau at Kansas City. Most of the 
insurance companies purchase these books 
of estimates and put them in the hands 
of their agents as a guide in fixing the 
rate of insurance on the specific property 
insured. These bureaus are not subject 
to any supervision whatever. They sell 
the books to any company which may 
desire to purchase them. 


Results of Rerating 

On March 31, 1910, a report was made 
to the insurance department by the Fetter 
rating bureau, showing that two hundred 
and sixty-nine towns of Missouri had been 
re-rated up to that date. This report 
shows that, exclusive of all after charges, 
(a) the average rate on brick buildings 
has been reduced from $1.482 to $1.305 
per hundred, being a reduction of 11.94 
per cent; (b) that the average rate on 
contents of brick buildings has been re- 
duced from $1.763 to $1.63, a reduction 
of 7.54 percent; (c) that the average rate 
on frame buildings has been reduced from 
$3.32 to $2.86, being a reduction of 13.85 
percent; (d) that the average rate on 
contents of frame buildings has been re- 
duced from $3.175 to $2.751, a reduction 
of 13.35 percent. The tabulation includes 
the reductions in towns which have made 
improvements in fire protection since the 
last rating. In such towns, the report 
shows, (a) that the average rate on brick 
buildings has been reduced from $1.465 
to $1.233, a reduction of 15.84 percent; 
(b) that the average rate on contents of 
brick buildings has been reduced from 
$1.773 to $1.582, a reduction of 10.77 per- 
cent; (b) that the average rate on frame 
buildings has been reduced from $3.078 
to $2.548, a reduction of 17.22 percent; 
(d) that the average rate on contents of 
frame buildings has been reduced from 
$2.995 to $2.507, a reduction of 16.29 per- 
cent. 

Results in Unprotected Towns 

The towns which have made no im- 
provements in fire protection, included in 
the first recapitulation, show the follow- 
ing results when taken by ther ves: 
The rate on brick buildings ha~ ween re- 

(CONTINUED ON PAGE 30) 
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KENTUCKY AGENTS MEET 


LANGLEY ELECTED PRESIDENT 





Local Men from All Over the State 
Gather at Louisville Annual 
Convention 


—_— 


Louisville, Ky., May 11.—(Special.)— 
The annual convention of the Kentucky 
Association of Local Fire Agents was 
held here today with a good attendance 
from all over the state. The following 
officers were elected: 


President—S. D. Langley, Madisonville. 

First Vice-President—Thos. C. Timber- 
lake, Louisville. 

Second Vice-President—W. R. Fisher, 
Carrollton. 

Third Vice-President—Fred J. Hummel, 
Louisville. 

Secretary—Owen R. Mann, Louisville. 

Executive Committee—Alfred Pirtle, 
Louisville, chairman; David Banks, Jr., 
Henderson; H. Clay Mchee, Mt. Sterling; 
Thomas 8. Dugan, Louisville; A. G. 
Renaud, Louisville. 

Grievance Committee—A. H. Robinson, 
Lasley, chairman; N. K. Tunis, Dan- 


ville; M Gabbert, Elizabethtown; B. J. 
Tracey, Comaneen; | = Armstrong, 
Shelbyville. 

Legislative Committee — George L. 


Paine, Frankfort, chairman; H. V. Davis, 
Louisville; E. S. Tachau, Louisville; J. 1. 
Planck, Flemingsburg; Morgan, 
Greenville. 

Want More Educational Features 

President W. H. Weaver of Hender- 
son, recommended in his annual ad- 
dress that more educational features 
be injected into the meetings, and this 
was followed later by the adoption of a 
resolution proposed by J. J. Barrett of 
Louisville, favoring holding an educa- 
tional meeting in October with the 
Kentucky Fire Prevention Association. 

Howard Hunter, president of the 
Louisville Board of Fire Underwriters, 
delivered the address of welcome, 
which was responded to by Mr. Lang- 
le 

“a, H. Robinson of Louisville was 
chairman of the committee on nomina- 
tions, and H. V. Davis of Louisville, 
chairman of the committee on resolu- 
ee Nineteen New Members 

Secretary Hummel reported nineteen 
new members and recommended that 

(CONTINUED ON PAGE 28) 





Features of the Week 











GENERAL 
TORRGOEIEL PEMS cccccccccccccsscccccoss 16 
Personal mention ......cccccccccccecs 16 
New York legislation...........eeee6- 2 
FIRE 
Comment on Missouri rates........... 1 
WERE GOMOD sc ccoccevievdcocneccevee 3 
Kentucky local agents’ meeting....... 2 
Comment on Kansas towns........+.- 3 
Fire marshal’s meeting..........++++- 4 
Tennessee brokerage rule..........+.+- 4 
Prepare for rate hearing..........+.+- 4 
Plan for Ohio meeting.........ee+ee0% 7 


WILL PAGE BACK IN FIELD 





Becomes Special Agent of London As- 
surance in Iowa, Nebraska and 
South Dakota 





William E. Page, who resigned as 
Wisconsin state agent of the German- 
American to take up religious work in 
the east, is returning to the field, being 
appointed special agent of the London 
Assurance in lIowa, Nebraska and 
South Dakota. He will make Des 
Moines his headquarters. Fred H. 
Holmes, the adjuster at Galesburg, IIL, 
is doing temporary field work for the 
London in this section. Mr. Page will 
assume his duties about June 15. 


LEGISLATION IN NEW YORK 








Progress of Measures Affecting All 
Classes of Insurance—Much Grist 
in the Mill 





New York, May 11.—(Special.)—As 
amended by the senate finance com- 
mittee, the bill providing for an investi- 
gation of legislative corruption pro- 
vides for the investigation of industrial 
life companies, as well as the fire insur- 
ance business. The committee of three 
senators and five assemblymen to be 
chosen, must report by January 15 next, 
instead of by March 1, as originally in- 
tended. The senate was expected to 
adopt the resolution today, and it will 
then be sent back to the assembly for 
adoption again. 

* * * 

Stating that the important questions 
involved in the Grattan bill defining 
agents and brokers and relating to the 
negotiating or procuring of insurance 
in nonauthorized companies was such 
as to need further consideration, Su- 
perintendent Hotchkiss yesterday with- 
drew his suggestion that legislation 
embracing these subjects should be 
legislated on at this session. He an- 
nounced, however, that it was the pur- 
pose of the department to investigate 
marine and fire marine conditions with 
the idea of looking into the subject of 
licensing fire and marine agents. A re- 
port on the matter will be presented 
to the next legislature. 

*x* * * 


The Phillips bill recommended by the 
Wainwright commission and which 
provides optional plans of compensa- 
tion for injured workmen passed the 
senate yesterday without opposition. 
The measure provides in detail for 
compensation under a plan agreed upon 
by employer and employe, a person en- 
tering an employment under such a 
proposed plan of compensation being 
barred to other right of action. 

ess 

A bill has been introduced which 
incorporates the American Museum of 
Safety with headquarters in New York, 














pe hin grog — Se. teens z which shall promote methods of safety 
‘incinna o have salaried man....... ° A . : 
Report on Indiana State...........+.. 8 =< erage as applied to the public. 
Quincy, IIL, straightened out......... 9| Franklin Webster of the Insurance 
Comment on Iowa tOwmns.......s+eee5. 11 Press is an incorporator. 
Queer tangle in Omaha bid........... . 
Governor’s view of Kansas........+++- 
Results in ArkansaS.......-.seseeeees 12 Kentucky Men to Meet 
oval news from Arkansas. .......... 18| , Louisville, Ky., May 11—(Special.)— 
Folk discusses separation..........++. 15 | Announcement has been made that the 
News from Kentucky.......-sscccccees 15 semi-annual meeting of. the Kentucky 
LIFE - Board of Fire Underwriters will be 
a Ceterwihers Supetement coins I-VIII held at Olympian Springs, June 15-17. 
Lite insurance decisions. ............. 17| At the same time the Kentucky Fire 
Mutual Benefit meeting... 5 a desich soeee a7 | Prevention Association will meet and 
Receiver for U. S. Life Endowment.... there will be a session of the Blue 
y i ic : 2s merge......-. 18 " 
Proweeution. for rebating: =: == Fakaheete 18 | Goose. Several notable underwriters 
King Edward's insurance..........++- 18 | from other sections will be present. 
Toledo Life’s advisory Lg ae eels is | 
New York Life’s $100,000 clubs....... ° ° 
Arkansas old line companies.......... 19 | , Western & Atlantic Licensed 
Rhodus Bros.’ new scheme.........++- 19 Nashville, Tenn., May 11.—(Special.) 
—. ae after conzensen. cee eeeeece = | Commissioner Folk has granted a 
ee | license to the Western & Atlantic Fire 
Recent accident decisions............-. * of this city, just starting in business. 
President Bland’s Talk........++++05+ 68 | 
Pacific ‘Surety “appointme PMUB. ccccccces 25 Edward P. Ward, a lawyer of New York 
Globe Surety’s plans.......sseeseeees 26 | City, has been appointed to the position 
Object to compensation bill.........-. 26 | of assistant liquidator of the New York 
Nebraska excise bofids.........++-+++5 26 | insurance department, with headquarters 
Frerres takes charge at Chicago...... 27 in the New York office; salary $3,000. It 
United Surety loses excise risks....... 2 | is a civil service appointment. 


Union Casualty’s Ohio plans.........- 
Chicago surety NEWS.....cccccccccece 27 





Mars E, Wacar, President. 


The Western Reserve Insurance Company 


Of Cleweland, Ohio 


Rosert E, Goocs, Secretary 





STATEMENT OF JANUARY 1, 1910 
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TECUMSEN 
CHIEP OF THE SHAWNEES 





KEEP GOOD COMPANY 
WE WILL FURNISH THE GOOD COMPANY 
IF YOU WILL FURNISH THE GOOD AGENT 


The Shawnee Fire Insurance Co. 


TOPEKA, KANSAS 


A record of success for over a quarter of a century 
Losses paid, over $4,500,000.00 
Assets, over . . 5 


FIRE, LIGHTNING AND TORNADO INSURANCE 


"500,000.00 











Fidelity-Phenix 
FIRE INSURANCE GOMPANY 


OF NEW YORK 


Capital - - - - $2,500,000 
Liabilities (except capital) 9, eee ane 


Assets 
Policyholders’ ‘surplus ~ wr 699, 112 


THE FIDELITY -PHENIX combines 


financial stre and a strongly estab- 
lished agency plant with straightforward 
and safe underwriting methods. 


POLICYHOLDERS 
CAN DEPEND UPON ITS PROTECTION 


AGENTS 
CAN DEPEND UPON ITS LOYALTY 


FIDELITY-PHENIX FIRE INSURANCE 
COMPANY, oF NEw york 


Principal Office 


Western Dept. 
46 ¢ Cedar Street 205 La Salle Street 
CHICAGO 





tial Building, 


Southern De t—Prud 
ita, Ga. — 








Fidelity (Fire) 
Underwriters 


SEPARATE INSURANCE BY TWO 
COMPANIES IN ONE POLICY 





FIDELITY UNDERWITERS 
policies are issued by the Continental 
Fire Insurance Company and the 
Fidelity-Phenix Fire Insurance 
Company of New York. 

Each assumes half 
the Liability. 


Total Assets - - - $36,090,757 
Total Liabilities - - 20,846,766 
Policyholders’ Surplus 18,743,990 


FIDELITY UNDERWRITERS 


46 ; Godar Stret Street 
NEW YO 


280 Las a Salle e Street 











MARSHALL S. DRIGGS, President 


F. H. WAY, Sec’y 
——ORGANIZED 1853—— 


Williamsburgh City Fire Insurance Company 
150 Broadway, New York 


ee 
Liabilities, except Capital ..... 
Policyholders’ Surplus... 


F, M. GUND, Manager Western tiie 
FREEPORT, ILL. 
BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago 


F. H. DOUGLASS, Gen. Agt. 














| OTHER LATE NEWS, PP. 28-31 








W. N. JOHNSON, Gen’! Agt. 





"Stands First Among American Companies for Length of Service 
and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 
Losses Paid to ‘fan. 1, 1910, $144,068 1,033-85 


Western Department, 125 Monroe St., Chicago 


B. L. WEST, Ass’t Gen’! Agt. 
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CHANGES IN THE FIELD 


SVEA’S PLANS IN THE WEST 





Breaks Up General Agent Parker’s Old 
Field Into Independent Special 
Agency Jurisdiction 





Manager M. L. Duncan of the Svea 
was in Chicago this week to arrange for 
the western field appointments follow- 
ing the resignation of L. H. Parker, 
western general agent, who goes to 
New York to assist in the management 
of the Lumber Underwriters. Ben P. 
Gray of Louisville, a brother of Secre- 
tary Gray of the Orient, is appointed 
special agent for Kentucky. Indiana 
and the southern part of Michigan, in- 
cluding Detroit. W. P. Hug, special 
agent of the Liverpool & London & 
Globe in Wisconsin, becomes special 
agent of the Svea in Wisconsin and 
Minnesota. Harry L. Bowen of Pe- 
toskey, Mich., is special agent for the 
northern part of Michigan and the 
northern peninsula. Guy H. Reyburn 
of Peoria, Ill., will have charge of IIli- 
nois and the cities in Missouri and 
Nebraska. The Svea discontinues its 
supervising western general agency ar- 
rangement and breaks up the field into 
independent sections. 


Arthur Lohmeyer 

Arthur Lohmeyer of Charleston, W. 
Va., special agent for the Lohmeyer & 
Goshorn General Agency has resigned 
as of June 1 to become West Virginia 
state agent of the Aetna. Mr. Loh- 
meyer is a young man of ability who 
has had an all around field experience. 
He was formerly located at Baltimore 
from which city he traveled as in- 
spector of the Home of New York. 








Walter G. Wallace 
Walter G. Wallace, well known in 
western field circles, has been added to 
the special agency staff of the Girard 
under Wm. E. Rollo & Son of Chicago. 





Robert M. Berger 
Robert M. Berger, one of the Fire 
Association examiners in the western 
office, becomes special agent in Idaho, 
Oregon and Washington, assisting 
State Agent Mayer. 


Sherwood A. Wilson 

Sherwood A. Wilson, one of the ex- 
aminers in the western office of the 
Fire Association, becomes special agent 
for the company in the two Dakotas. 
He will assist State Agent Haggerty in 
North Dakota and State Agent De 
Crof in South Dakota. Mr. Wilson 
will have his headquarters in Minne- 
apolis. 








Arthur N. McDougall 
Arthur N. McDougall, connected 
with the Jackson branch of the Michi- 
gan Inspection Bureau, has been ap- 
pointed special agent of the Fidelity- 
Phenix in Michigan to assist State 
Agent H. O. Benedict. 





C. F. Thomas and R. D. Air 
Charles F. Thomas, Kansas state 
agent of the Fidelity-Phenix, has been 
transferred to Texas as state agent. 





Wanted for Chicago 


Bookkeeper and Accountant— 
Woman of 30 or over, who can 
take such interest in her work as 
will make it accurate; life position 
for right party, with fair compensa- 
tion and increase as soon as effi- 
ciency is demonstrated. Experi- 
enced business woman from small 
town preferred. Address 


34-I, care 
The Western Underwriter 











January 1st, 1910, Statement of the Glens Falls Insurance Company 
Officially Reviewed by the Insurance Department 
of the State of New York 


The examination finds the Company to be possessed of assets, 
as of January Ist, 1910, $5,187,398.86, an increase of 
$81,892.90 over the Company's own figures as of January 
Ist, the examination resulting in a net surplus to the Company 
of $2,525,206.09, an increase of $91,380.30 over the 
surplus claimed by the Company in their own statement of 








January Ist, 


1910. 





























The position has been vacant since 
John M. Thomas resigned to enter the 
general agency firm of Cochran, Thom- 
as & Co. of Dallas. 
Robert D. Air, special agent in Kan- 
sas, is promoted to Kansas state agent. 
Wykoff continues as special 
agent under Mr. Air. 


J. G. Updegraff 
J. G. Updegraff of Topeka, special 
agent in Kansas for the North British, 
has resigned to go with the Liverpool 
& London & Globe in the state to assist 
M. W. Van Valkenberg. 


J. Homer Guinn 
J. Homer Guinn, examiner in the west- 
ern department of the Rochester German, 
Delaware and Reliance, has been ap- 
pointed special agent for Iowa, succeed- 
ing W. W. Waddell, who goes with the 
National of Hartford. 











Phillip H. Kieffer 
Phillip H. Kieffer, formerly a local 
agent at Waterloo, Iowa, has been ap- 
pointed special agent of the Delaware, 
Reliance and Rochester German in Mis- 
souri and Kansas to assist State Agent 
Cc. N. Fiefield. 





To Discuss Eastern Union 

The Eastern Union committee of five 
consisting of R. M. Bissell of the Hart- 
ford, H. W. Eaton of the L. & L. & G., 
G. C. Howe of the Niagara, E. H. A. 
Correa of the Home, and Geo. W. 
Babb of the Northern of England, has 
called a general meeting of companies 
for May 25, to discuss the situation and 
see whether sufficient encouragement 
can be gotten to continue the Eastern 
Union. 

The recipients of the communication 
will be requested to express their 
views early in regard to the problem. 
If there is an expressed unwillingness 
to discuss the question of cooperation, 
the meeting may be considered un- 
necessary, the notice for it recalled, and 
in that case the Eastern Union will 
dissolve. 


AS VIEWED IN KANSAS FIELD 


——— 


KINGMAN HAS A GOOD RECORD 





Garden City Has Improved Its Protec- 
tion—Farm and Class Mutuals 
Get Considerable Business 





Kingman is a live town well situated 
in a fine agricultural district and is 
showing a steady advance. There is a 
good waterworks system there which 
is fed by springs. Some extension of 
mains is being talked of as an early 
improvement, in addition to the new 
sewer service now being laid. The fire 
department is in good condition. There 
have been no fires of a serious nature 
in years and the town is well rated. A 
few frame residences are now under 
construction and there will likely be 
continued activity in this line during 
the summer and fall. The lumber and 
milling interests are in the class mu- 
tuals, but the hardware stores are car- 
ried locally by stock company agents. 
Farmers mutuals are very active, but 
the Concordia, German of Indiana, Con- 
necticut, St. Paul, Continental and 
Shawnee appear to divide between a 
small part of this business. 

Stock Salesman Not Active 

Apparently there have been no active 
operations by stock salesmen in this 
section recently. Some of the agents 
state that they will receive at least a 
respectful hearing and courteous treat- 
ment should any appear. 

Agents generally appear to be satis- 
fied with the rating law, but they are 
at a loss for the motive that actuated 
the recent reduction. Some of them | 
do not like the annoyance of having 
to keep track of the various changes 
from time to time. 

Farmers’ mutuals are strong in this 
vicinity, but the Home, St. Paul, Con- 
necticut and Aetna appear to get most | 








NATIONAL INSPECTION 
COMPANY 


ORGANIZED 1903 





Expert Inspections and Un- 
derwriting Reports 
on Fire Risks 


JOS. Cc. HUBBELL, Mer. 





184 La Salle Street, Chicago 


WANTED | 


Field man to cover Ohio and Mich- | 
igan.. Would like to have him take | 
some interest in one of the large | 
general agencies. A good inside man | 
would also be considered af he would | 
take an interest in the business. Will | 
make a very attractive propos'tion | 
for the right man. This is an ex- | 
ceptional opportunity. Address 





37-L, care The Western Underwriter | 


| whichever 





of the business that goes to the stock 
companies. 

With the exception of a little of the 
hardware business which is handled lo- 
cally, the special hazards are written 
by the respective mutuals. 

Protection of Garden City 

Garden City is well equipped with 
water service and volunteer fire corps. 
The waterworks was remodeled and ex- 
tended two years ago and new 4, 6 and 
8 inch pipes laid. There is now one 
well 35 feet in diameter and 5 or 6 other 
smaller ones will be dug shortly. The 
fire department, which was recently re- 
organized and placed on a better foot- 
ing, has 3,000 feet of good hose, one 
station, two carts and one hook and 
ladder truck. The corps consists of 
thirty-two men who are paid $2 each 
per fire. 

There is a great deal of frame resi- 
dence building in progress at this time, 
and two brick residences costing about 
$15,000 each have been recently com- 
pleted. 

The Mennonite mutuals are strong in 
this vicinity and do a large part of the 
farm business. However, the St. Paul, 
Hanover, Connecticut, Aetna, Shawnee, 
Continental and Springfield manage to 
hold a small part of it. 

The hardware, lumber and drug 
stores are chiefly in the class mutuals. 
The beet sugar mill, which runs only 
about three months in the year, is of 
fireproof construction and no insurance 
is carried on any part of its equipment 
excepting the frame trestle work out- 
side and this is handled by a local 
agent. 

Careless About Inflammables 

Many of these Kansas towns have 
fire limits, but in none of them is any 
particular attention paid to the safe 
storage of gasolene or other inflam- 
mables. 

None of the agents appear to take 
any interest in state or national associa- 
tions and none of them are members. 

As a rule, the tendency seems to be 
to let the agent place the business with 
company he- desires, but 
there are a few instances in which the 
assured selects his company and his 


| choice is generally one of the strong 
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companies which paid out in the San 
Francisco fire, or with some other good 
company which is well known to the 
public as being sound and conserva- 
tive. 

Will Vote Next Time 

Nickerson, Sterling, Hutchinson, 
Lyons and Great Bend are nicely situ- 
ated in a wonderfully fertile section and 
the people as a rule seem to be very 
prosperous. 

Nickerson has no water works. «a 
proposition to issue bonds for this pur- 
pose was submitted to the people last 
fall, but it lost by four votes. A ma- 
jority of the voters were in favor of it, 
but many of them did not go to the 
polls, as they believed that it was sure 
of carrying. When the matter again is 
presented this fall it will doubtless win 
by a large majority. The town has a 
fair volunteer fire department, which is 
equipped with a chemical engine, and 
appears to render efficient service when 
called upon. 

There is considerable activity in 
building operations, chiefly of frame 
residences and remodeling of old build- 
ings of all classes. 

The special hazards are divided be- 
tween mutuals and the stock compa- 
nies. Two hardware stores give some 
business to both. A flouring mill is in 
the mutuals. Farmers’ mutuals are not 
so strong in this immediate vicinity, 
and the Shawnee Continental, North 
America, Connecticut and Home get a 
good share of the business. The Con- 
necticut farm policies are written here, 
but with most of the others the appli- 
cation is sent to the home or depart- 
ment office. Fire, tornado and light- 
ning are written separately, except in 
cases where the amount in each class is 
the same. 

New Agents of Good Quality 

Ac Sterling the business is split up 
among many agents, and now and then 
a new one enters the field. It is of 
some significance, however, that the 
new ones are generally men of more 
than ordinary intelligence, who are 
seemingly intent on giving the busi- 
ness a closer study than is usually the 
case with new agents in some other 
states. They seem to appreciate that 
the requirements of the business under 
present conditions demand something 
more than a certificate of appointment 
and a license to do business. 

The water works at Sterling was 
overhauled about two years ago and is 
now in fine shape. The source of sup- 
ply is wells. The pressure is direct. 
The volunteer fire department is well 

handled by competent men and the 
equipment consists of a hook and lad- 
der outfit and four hose carts, located 
in one station. The corps is paid a 
nominal sum for each fire. The only 
fire of consequence of late was that of 
the salt plant, which burned about two 
months ago. Only a small line of in- 
surance was carried, and that was on 
the part of the plant that suffered least. 

The hardware and drug stores, ex- 
cept the Rexall store, are carried by 
local agents. A mill is in the mutuals. 

There is little interest manifested in 
state or national associations of agents 
and none of the agents are members. 
A number have been approached on 
the matter, however, and have been ad- 
vised to join the association movement. 

The assured usually leave to the 
agent the selection of the companies, 
and apparently the smaller companies 
get their quota of the business. Farm- 
ers’ mutuals are very active; the Farm- 
ers’ Alliance especially is doing a fine 
business. 

A great deal of building is in prog- 
ress at this time, and the town is ad- 
vancing steadily. 

Hutchinson Agents Live Ones 

Hutchinson is a live town and is 
growing fast. There are four or five 
members of the state local agents’ as- 
sociation in Hutchinson. It is likely 
that some of them may attend the meet- 
ings this summer. Agents in the city 
believe that the interests of the busi- 





ness demand such associations. Some 
of them think the movement is rather 
weak at this time and that they should 
get together and start something. Some 
believe that the matter of higher com- 
missions should be urgently taken up 
and that they should fight vigorously 
whatever tendency there. may be to 
lower them. One agent, however, gives 
it as his opinion that the commissions 
should be cut to the smallest possible 
margin in order to drive out the unde- 
sirable ones and the dabblers who in- 
terfere with the legitimate agents. He 
believes that the expert in the business 
should be given full sway and that he 
alone is entitled to the rewards of the 
specialist. He also believes that any 
person desiring to become an insur- 
ance agent should be compelled to un- 
dergo an examination before a compe- 
tent board of underwriters in order that 
his fitness for the work might be de- 
termined in much the same manner as 
that of a prospective school teacher 
or aspirant for other positions which 
require certain qualifications or knowl- 
edge of a technical nature. 


Rating Law Satisfactory 


Apparently all the better agents at 
Hutchinson are satisfied with the rating 
law. They believe that conditions have 
been much improved and that the law 
will be found to work much benefit to 
the companies inasmuch as the growing 
tendency towards a better understand- 
ing of fire preventive methods will add 
materially to their profits and to those 
of the agents, since those who continue 
in the business and give it their best 
efforts are entitled to greater compen- 
sation for their services to the assured 
and the companies. 

One intelligent agent states that he 
understands a bill has already been 
framed to be presented to the next leg- 
islature to establish a flat commission 
basis of 20 per cent. Other agents do 
not take this seriously and question that 
any one should have the audacity to 
present a bill to establish for enact- 
ment which is designed an arbitrary 
rate of pay as between employer and 
employe. 

Hutchinson has a number of live 
agents, and they all subscribe for one 
or more insurance paners. They seem 
to feel the increasing need of such 
equipment of their offices. 

Pire Protection Gains Ground 

Property owners are beginning to see 
the point of fire protection and pre- 
ventive measures, and there is a grow- 
ing disposition to improve their haz- 
ards. 

There is an alfalfa mill in Hutchin- 
son which has had much trouble in se- 
curing a desired amount of insurance. 
The owners wish to carry $30,000, but 
so far have been able to place ‘only 
$16,000. This latter amount is split up 
among nine or ten companies. All the 
other companies have been canvassed, 
but none of them seem to want any of 
it at any price. 

Class mutuals get a good deal of the 
business and the hardware, lumber, 
drug stores, mills and some of the mer- 
cantile houses are in the mutuals. Very 
little of the first four classes is carried 
by local agents. There are eight or 
ten salt plants in Hutchinson, one of 
them the largest in the world, which 
are carried by the London Lloyds. 
Farmers’ mutuals are active, but a good 
share of the farm business is handled 
by the Connecticut, Springfield, Home, 
Shawnee, Freeholders, St. Paul and 
Continental. 





Definition of “Fire” 


There has been much discussion of the 
meaning of the word “fire” in an insur- 
ance policy, there being many losses by 
fire which would not be covered under the 
contract. An insurance attorney has con- 
densed the rulings of the courts on the 
subject as follows: “A fire is not a fire 
within the meaning of insurance policies 
where there is no ignition outside of the 
intended, proper and appropriate place for 
the fire, or of the agencies intended to be 
employed for its creation or confinement.” 
This is regarded as clearer than the usual 
definitions of “hostile” and “friendly” 
fires.—Record Herald 
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184 La Salle Street, Chicago 
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In these days of changing and doubtful companies, it pays 
a local agency to build its business permanently. 


The Girard Fire & Marine Insurance Company 


OF PHILADELPHIA 
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W. E. DEAN, President 


Capital Stock - - - - $400,000 
Assets - - - - - $1,144,803.31 
Surplus to Policyholders $593,925.22 


Losses Paid in San Francisco Fire $2,550,000 without discount 
HENRY J. WOESSNER 
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159 La Sallie Street, Chicago 
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New York Office, 45 William St, 
J. M. DE CAMP, General Agent. 
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PROGRAM OF FIRE MARSHALS 





Many Addresses Scheduled for the An- 
nual Meeting at Milwaukee on 
May 24-25 





The State Fire Marshals’ Association 
will hold its fifth annual meeting at the 
St. Charles hotel, Milwaukee, May 24 
and 25. The program has not been 
fully arranged but will include ad- 
dresses on Tuesday by Dr. Clarence 
Maris, former pyrologist of the Ohio 
fire marshal’s bureau; A. Lindback, of 
Winnipeg, Manitoba; and State Fire 
Marshals F. W. Neikirk of Kentucky 
and Edward Peterson of Minnesota. 

At an open meeting on Tuesday 
evening Mr. Beers of Brooklyn, N. Y., 
will give an illustrated lecture on 
“Burning to Defraud,” and E. R. Town- 
send, hydraulic engineer of the Western 
Union, will present a paper on elec- 
trical construction. 

On Wednesday there will be papers 
by State Fire Marshals C. J. Doyle of 
Illinois and John Zuber of Ohio, and 
J. Mabbett Brown, local inspector at 
Madison, Wis., and addresses by Fire 
Chief Clancy of Milwaukee and a rep- 
resentative of the Wisconsin State Fire 
Prevention Association. Part of 
Wednesday will be taken up with in- 
formal discussions. 





TENNESSEE BROKERAGE RULE 





Attorney-General Sustains Ruling of 
Commissioner Folk as to Agents 
Placing Business 





The warning issued some weeks ago 
to insurance companies and agents by 
Commissioner Folk of Tennessee in re- 
gard to accepting business from un- 
authorized agents, created very lively 
interest among local agents, and upon 
request of some of the agents who took 
issue with Commissioner Folk, the mat- 
ter was submitted to the attorney-gen- 
eral for an opinion. This opinion sus- 
tains Commissioner Folk in his ruling, 
that licensed fire insurance agents have 
a right to broker their business with 
other licensed fire insurance agents, 
and also in his ruling that the licensed 
agent of one class of insurance cannot 
solicit insurance of another class except 
he has a certificate of authority to rep- 
resent a company of such other class. 
The attorney-general says, however, 
that, “the mere fact that a person con- 
trols, or is interested in the placing of 
insurance upon any given property, and 
sees fit to place the same in some par- 
ticular company or with some par- 
ticular agent favored by him under an 
agreement in relation to commissions 
satisfactory to both parties does not 
render such person subject to the pen- 
alties of section 31 of the General In- 
surance Act of 1895.” 





April Fire Loss 

The fire loss of the United States and 
Canada for the month of April, as com- 
piled from the records of the Journal 
of Commerce and Commercial Bulle- 
tin, shows a total of $18,091,800. The 
following table gives a comparison of 
the losses during April with those of 
the same month in 1908 and 1909, to- 
gether with the losses since Jan. 1: 
gaauary $29,582,000 $22,735,000 $15,175,400 


- +++ 18,489,700 16,131,000 15,489,350 
March .. 16,723,300 13,795,400 18,465,550 
April .. 26,009,000 19,345,300 18,091,800 





Total .$90,804,000 $72,006,700 $67,222,100 





Henry Evans a Director 
The Fire Companies Building Corpora- 
tion of New York City has been incor- 
porated to maintain a general real estate 
and brokerage agency. The capital is 
$1,500,000, and the directors are: Henry 
Evans, Charles Altschul, Henry K. Pom- 


roy, Walter P. Bliss and James N. - 
lace of New York. baie 





Made Assistant Manager 
John Sime, heretofore agency manager 
of the Western and British Amarton et 
Toronto, has been appointed assistant gen- 
eral manager of the two companies. 
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Its loss was heavy, and the company is highly commended. 














—— 








AS VIEWED FROM CHICAGO 


PREPARING FOR HEARING 
Attorney O. B. Ryon and Secretary 
George C. Gill of the Illinois Fire In- 
surance Commission were in Chicago 
last week arranging for testimony to 
be presented at the next hearing of the 
commission, which will be held May 17. 
The Policyholders Union desires to be 
heard further and representatives of the 
Chicago Association of Commerce and 
the Illinois Manufacturers Association 
will have something to say. William 
S. Boyd, electrical inspector of the 
Western Union, will give information 
regarding electricity and fire rates and 
a few underwriters will probably be 
asked to throw further light on certain 
subjects which have not been fully pre- 
sented at past hearings. 
. * * 
SECRETARY TRIMINGHAM’S TALE 
Secretary R. N. Trimingham, for 
thirty years secretary of the Chicago 
board addressed the Chicago Fire In- 
surance Club Tuesday evening on “The 
Rules of the Board.” Mr. Trimingham 
has been connected with fire insurance 
for fifty years and has a vast fund of 
historical knowledge of the business in 
Chicago. He divided the board rules 
into two classes, the first being those 
which affect the public and second 
those which relate to the regulation of 
membership conduct. He stated that 
the rules as regards the public safe- 
guard life and property, reduce rates, 
prevent discrimination and lessen haz- 
ards. All the rules, he thinks, are for 
the best interest of the public and the 
agents. Mr. Trimingham gave some 
recollections of old-time presidents of 
the board, told something of the Chi- 
cago fire and the rebuilding of the city. 
* is 2 
GIVE UP GENERAL AGENCY 


Rollo, Webster & Co., of Chicago, 
have relinquished their general agency 
of the New Brunswick Fire for eight 
states in the West, taking effect June 1. 
They will continue to represent the 
company as general agents for reinsur- 
ance and as Cook county managers, 
the arrangement being entirely ami- 
cable. The western agents will there- 
after report direct to the company. 

The New Brunswick will not have 
any field man in the west. It will only 
have a limited number of agencies 
which will be handled by a home office 
representative. The ‘company’s expe- 
rience during five years shows a fair 
profit in the larger cities where it can 
get agents of ability. It finds in the less 
important towns the need of a company 
of the New Brunswick’s size is not evi- 
dent and hence it is not able to attract 
the desirable business. It is following 
the general policy of curtailing its plant 
and confining its operation to larger, 
less expensive and more desirable 
points. 





. + 
AGENTS NOW WRITE POLICIES 
The Commercial Union and Palatine, 
which have treated automobile floater 
business much the same as subagency 
risks, requiring application at the 
western department office from which 
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Marine and Transportation Insurance 


FIREMAN'S FUND INSURANCE CO. COLUMBIA INSURANCE CO. 
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EASTERN FIRE INSURANCE CO. 


ATLANTIC CITY, N. J. 


Total Assets, $498,913.88 Capital, $200,000 
Surplus to Policyholders, $222,517.50 
W. MALCOLM LOWRY, Special Agent 


Illinois and Missouri 


4515 Washington Blvd., St. Louis 
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153 La Salle Street, Chicago 


KNIGHT & BARBER, Cook County Managers 
153 La Salle Street, Chicago, III. 
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the policies were issued, are now plac- 
ing policies in the hands of agents. 
Automobile floater business will there- 
fore be written the same as regular 
risks. 

* + ~ 

SECOND AGENCY FOR AUTOMOBILE 

The question of whether the ap- 
pointment of another agency to write 
automobile insurance constitutes a de- 
parture from sole agency principles, re- 
ferred to the Connecticut Association 
of Local Fire Insurance Agents by one 
of its members, has been handed up to 
the grievance committee of the aa- 
tional association for consideration. The 
committee has decided that as the ques 
tion is a new one, it should be referred 
to the annual convention, to meet at 
Chicago, for consideration, the com- 
mittee to be governed in its action on 
the matter by the decision of the con- 
vention. 

- * * 

GUENTHER APPOINTS DELEGATES 

President Fred Guenther of the Na- 
tional Association of Local Fire In- 
surance Agents has appointed the fol- 
lowing to represent the organization at 
the annual meeting of the National 
Fire Protection Association at Chicago, 
May 17, 18, 19: E. B. Case, Chicago, 
Ill.; Henry H. Hickok, Burlington, Vt. 
Ralph W. Lee, Washington, D. C.; 
Geo. D. Markham, St. Louis, Mo.; E. 
C. Roth, Buffalo, N. Y. 

The National Association of Local 
Agents is an active member of the fire 
protection association. The delegates 
appointed are also associate members 
of that organization. 

« * * 
CONFPLAGRATIONS IN THE AIR 
Underwriters are wondering when 

the limit wi!l be reached as regards the 
height of buildings in the congested 
districts of cities, and are also con- 
tinually deprecating the propensity of 
these cities to annex new territory by 
taking in adjoining suburbs. The con- 
flagration hazard is considerably en- 
hanced in each case, with, apparently, 
no relief in sight. As far back as Sep- 
tember, 1907, George W. Babb, as pres- 
ident of the New York Board of Fire 
Underwriters, advised the building 
code revision committee to limit the 
height of buildings because of the dan- 
ger of “a conflagration in the air”’—a 
fire above the heads of the fire depart- 
ment. No attention was paid to his 
suggestion, however, the number of 
skyscrapers in New York city steadily 
increasing, with no limit placed on 
the height of these so-called fireproof 
structures. A fire in a six-story build- 
ing is quite a different proposition to 
a fire in a building ten or fifteen stories 
high, and while the theory of fireproof 
construction is that such construction 
will resist a fire long enough to permit 
of fighting it at close range, this theory 
is lost sight of generally in the present 
day up-in-the-air construction, as the 
common defects that favor the spread 
of fire are in evidence, such as wooden 
trim, wooden doors and ordinary win- 
dow frames and sash. As in New York 
so in Chicago and other citics, and it 
will probably continue so until one of 
these “fireproof” buildings burns to the 
ground or is very seriously damaged. 

Conflagration “on the level” has to 
do with the suburban annexation feat- 
ure. Every city is ambitious to swell 
its population, and in no way can this 
be done so easily as the bringing in of 
some of the boruer towns or villages. 
No regard is paid to the greatly in- 
creased area which the fire department 
is expected to protect and, generally, 
the lack of proper water supply for 
fighting fires in the territory annexed. 
That cities have suffered from serious 
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conflagrations because of a prevalence 
of combustible buildings and inadequate 
fire fighting facilities is a matter of his- 
tory, yet the policy of increasing the 
area and thereby decreasing the effi- 
ciency of fire protection goes steadily 
on. The skyscrapers soar higher, cities 
widen on the ground floor—and the in- 
surance companies must look up, down 
and all around for their hazard. 
. * 7 

HARD TO BREAK EVEN 

Companies in the west are not re- 
porting material premium increases. In 
fact, a manager feels gratified if he 
can break even. Improved risks, both 
due to sprinkler equipments and other 
factors, are beginning to show a de- 
cided decrease in premiums. Agents 
are studying the schedules to find how 
improvements may be made to get rate 
credits. All these tend to lower the 
average rate. 7 

Losses still are heavy in the west 
and ratios in many cases are consider- 
ably above 50 percent. 

* * * 
SOME LOCAL EVENTS 

John Marshall, of the Firemans Fund, 
returns this week from a San Francisco 
trip. 

The St. Louis Fire has given up its 
Chicago salaried office. Alexander Smul- 
lan & Co. take its quarters and will add 
the company to their agen¢y. 

Parker, Alishire & Gardiner of Chicago 
get the Lumber Underwriters of New 
York with a binding contract outside Cook 
county, succeeding L. S. MacEnaney. 

Robert G. Tennant, the well known Chi- 
cago broker, who has been ill since early 
December, is now at Ohio office. At one 
time his life was despaired of. 

Lee Blakemore, who is manager of the 


Manufacturing Woodworkers Under- 
writers, an interinsurance institution, has 
incorporated his agency for $50,000 
capital. 


H. L. Wayne, of the firm of Shipman & 
Wayne, accompanied by his wife, sailed 
from Quebec for London May 6. Mr. 
Wayne expects to remain abroad for about 
two months, taking in the principal cities 
of Great Britain and the continent. 

Shipman & Wayne have been given a 
contract with a syndicate of London 
Lloyds, giving them power to bind up to 
$25,000 on any one risk subject to war- 
ranty of any admitted English, American 
or German tariff company. This addition 
to the firm’s surplus line department en- 
ables it to handle any surplus line which 
may be offered. 





Donnelly Case Coming Up 


The trial of Judge Michael Donnelly 
of Napoleon, president of the defunct 
Ohio German Fire, has been set for 
May 23, before Judge Curtis Johnson. 

It is planned that Assistant Attorney 
General Miller shall assist the county 
prosecutor in this case, as he repre- 
sented the insurance department most 
of the time during the investigation of 
the affairs of the Ohio German. 

Motions to quash the indictments 
against Donnelly were filed on April 4, 
and these have not been argued. The 
prosecutor however is confident that 
the motions will be overruled. 





The Sun of London will formerly ob- 
serve its 200th anniversary at the home 
office June 1, when J. J. Guile, United 
States manager, and H. N. Kelsey, west- 
ern manager at Chicago, will be the 
guests of the company. Mr. Guile cele- 
brated the twenty-fifth anniversary of 
his representation of the Sun, May 11. 





The International Fire and Continental 
Assurance of St. Louis expect to have 
their stock all sold in about thirty days, 
but it will take longer than that until 
the capital is all paid in, as some of the 
shares were sold on the installment plan. 


COOPER 


Fire Insurance Co. 
of Dayton, O. 











DAVID B. CORWIN CHAS. W. SCHENK 
President Vice-President 


SAM.L. LA ROSE 








Is TO 


OUR AIM 


by 


SATISFY BOTH OUR AGENTS 


AND OUR POLICYHOLDERS 


ving them fair and liberal treatment, realizing that honest dealing 
with those upon whom we depend for our business is the way to suc- 
ceed. Our aim is to win success by fair and honest treatment of our 
patrons and the public. If you don’t already represent us, write 


CINCINNATI MUTUAL FIRE INSURANCE CO. 
LOUIS H. SCHWEER, Secretary 





DIRECTORS 


J.H. Brock B.C. Coleman 


Albert O. Glock I.R. Waters James W. Meek C.C. Benbow 


Ohio Underwriters Mutual Fire Insurance Company 


COLUMBUS, OHIO 


Agents 
wanted 





Incorporated 1837 


WM. M. HOSTETTER, Sec’y and Treas. 


Columbiana County Mutual Fire Insurance Co. 


LISBON, OHIO 


Charter Perpetual 
Business Confined to Ohio. 





TEUTONIA 


Fire Insurance Company 
of Dayton, Ohio 
INCORPORATED 1865. 


Cash Assets - © + +* + $722,728.60 
Net Surplus over capital and all liabilities 525,654.22 


Edw. Pape, Pres. J. Linxweiler, Jr., Sec. 
L. F. Creamer, Special Agent. 





THE CINCINNATI 
UNDERWRITERS 


CoMPOSED OF 
The Eureka F. & M. Insurance Co. 
The Security Insurance Company 
OF CINCINNATI, OHIO 


Statement Jan. 1, 1909 
I iin ditininancncnieieninadsaied $250,000.£.. 
Reserve for Reinsurance .......ccccccees 238,166.78 
TT vcccckecedssstccneasseces 25,491.28 
EE cccanccscneescnecasansescoess 227,805.11 
DOR nc cictscscciccssesens $741,462.38 


P, A. ROTHIER, Prest. ADAM BENUS. se*"* 





The Gentral Manufacturers’ 


VAN WERT, OHIO. 


Mutual Insurance Company 


Organized 1876. 





Cash Assets - - - $500,117.00 


Cash Surplus - - - $318,278.00 





H. V. OLNEY, President. 


C. A. L. PURMORT, Secretary. 





Dayton Mutual Fire 
Insurance Co., ono” 


Conservative and Careful Management. 
A Recent Examination by the INSUR- 
ANCE DEPARTMENT Shows Our Con- 
dition. 


AGENTS WANTED 
Address Home Office. 





INCORPORATED 1850 


RICHLAND 


MUTUAL INSURANCE COMPANY 
MANSFIELD, OHIO 


DIRECTORS: 
cea Eben, bree 
. C, Cum: .B. wel x * 

N. S. Reed J. W. Jenner $4 jenainge 


Assets, $2,227,855.88 


@. R, SMITH, Pres. R. SMITH, Sec’y 





RELIABLE AGENTS WANTED 








The Akron Mutual Fire Insurance Company 


AKRON, OHIO 


in every town in Ohio where we are no¢ 
satisfactorily represented. 


WE PAY >oth top price commissions to Agents—and our losses promptly. 
We write surplus lines for RELIABLE brokers only. 


Home Office: Rooms 315-316 Hamilton Bldg., Akron, Ohio 


W. M. HILTABIDLE, General Manager 


C. E. MITCHELL, Secretary 





FIRE INSURANCE 


Lohmeyer & Goshorn 
General Agents for West Virginia 
Charlest K: wha, W. Va. 
AGENTS WANTED IN UNOCCUPIED TERRITORY 








BROKERAGE COMMISSION 


Allowed on Cincinnati Business Placed with 
us by Outside Agents 


EARLS & JOHANSINCG 
First National Bank Building, Cincinnati 
Representing Actna and Connecticut; General Agents 
Southern Ohio Empire State Surety Co. for Bonding 

and Burglary. Agents wanted. 








HUDSON UNDERWRITERS 
COMPOSED OF 
Lumber Insurance Company of New York and Adirondack Fire Insurance Company 


COMBINED ASSETS OVER $900,000 
S4 William Street 


NEW YORE 
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OHIO AND WEST VIRGINIA 


PLANNING FOR BIG MEETING 











Ohio Local Agents Will Turn Out in 
Force for Annual Gathering 
at Columbus 





Extensive preparations are being 
made for the forthcoming annual meet- 
ing of the Ohio Association of Local 
Agents at Columbus the latter part of 
this month. The agents of a number 
of the larger cities of the state are 
planning to attend in a body. The pass- 
age of the anti-rebate law and of the 
new five percent tax on _ business 
placed in Lloyds, the Individual Under- 
writers, etc., will be fully discussed. It 
is understood that several prominent 
managers will be in attendance and that 
one or two of them will deliver ad- 
dresses. A number of the prominent 
men in the association scattered over 
the state are doing considerable individ- 
ual work to have the attendance as 
large as possible and Secretary Bryson 
is sending out a general announcement. 





SPRINKLERS ARE INSTALLED 





Several Risks Being Equipped at 
Wheeling, W. Va.—Syndicates 
Do Not Get All 





The Western Factory Insurance As- 
sociation has made an initial report on 
the sprinklered furniture store of the H. 
C. Franzheim Company, 1126-1138 Main 
street, Wheeling, W. Va. A moderate 
sized single building, five stories and 
basement, brick, with blank side walls 
against three-story brick buildings; 
wired glass windows and equipped with 
Grinnell 1910 wet pipe sprinkler sys- 
tem, supplied by gravity tank with 
auxiliary siamese steamer connection. 
‘the protection as a whole is classed as 
complete and, disregarding sprinklers, 
the risk is considered a superior one 
with medium exposure. Line of insur- 
ance, $125,000, not written by the asso- 
ciation but in stock companies. 

The department store of the George 
M. Snook Co., Inc., 1110-1114 Main 
street, Wheeling, will be entirely 
equipped with Manufacturers’ wet pipe 
sprinkler system. The service is now 
being stalled and will probably be oper- 
ative by the end of May. Indications 
point to complete protection. Line of 
insurance, $200,000. 

The “Peninsula Plant” of the Wheel- 
ing Mould & Foundry Company, Inc., 
on the east side of Baird street, is also 
being equipped. Sprinklers are to be 
Grinnell on dry pipe system, supplied 
by city water only. Part of the sprink- 
ler material is on the ground, but it 
will probably be ten or twelve weeks 
before finally installed. All indications 
point to a fair one-source equipment. 
Line of insurance about $250,000. 

The factory association has rein- 
spected and issued favorable reports on 
the sprinkler service in the following 
risks at Wheeling: Wheeling Can 
Company, Wheeling Mattress Com- 
pany, Wheeling Stamping Company, 
Hazel-Atlas Glass Company and the 
Riverside Pottery. 

An original report has been made on 
the sprinklered picture frame factory of 
the D. E. Abbott Company, Inc., north 
side Washington avenue, Central City, 

Va. Sprinklers are Niagara-Hib- 
bard on wet and dry pipe system and 
classed as a whole as superior to ex- 
cellent, or worth about 95 per cent rate 
credit. The entire line of $100,000 is 
placed with the Western Sprinklered 
Risk Association. 





Changes at Springfield 
An important agency change was 
consummated in Springfield, Ohio, last 
week. A. F. McKay, formerly special 
agent of the Firemen’s, who recently 
purchased the Billow, Barnett & Co. 
agency, has retired from the insurance 


Sixtieth 


Anniwersary Year 





THE NATIONAL INSURANCE COMPANY 


OF CINCINNATI 


has been continuously in business since 1851 
and has paid OVER TWO MILLIONS in losses 





G. W. POHLMAN, Jr., President 


AGENTS WANTED IN OHIO 


E. A. WINTER, Secretary 





agency has been sold to Wallace & 
Co., one of the leading union firms. The 
Connecticut, Reliance, Buffalo German 
and Millers National, nonunion com- 
panies, were not transferred and will 
go into other offices. 





CLUB TO HAVE SALARIED MAN 





Cincinnati Agents Will Vote on the 
Proposition Today—Stredelman 
Will Not Resign 





The Fire Underwriters’ Club of Cin- 
cinnati is holding a meeting today for 
the purpose of deciding upon a manager 
for the association. The governing 
committee is unanimous in its choice 
of a man and he will probably be fa- 
vorably considered. Secretary Stredel- 
man will not resign, as has been report- 
ed, but will continue in the duties of 
secretary, the position of manager, 
which is being created, being entirely 
a new one. Quite a number of the 
other commercial organizations of 
Cincinnati, such as the Retail Shippers 
Association, the Industrial Bureau, etc., 
have salaried managers and the under- 
writers feel that the time has come 
when a manager for their club is neces- 
sary also. The following amendment 
to the constitution will also be acted 
upon: . 

“It being understood that this club does 
not attempt to regulate the rates of in- 
surance, nor discipline its members for 
any acts of theirs in connection there- 
with, that would be in violation of the 
law, nor regulate the commission which 


may be paid by insurance companies to 
their duly commissioned agents.” 





Ohio Agency Appointments 
American, N. J.—T. H. Silon, Jr. Wells- 


ville; J. Beelman, Plymouth; A. J. 
Sheldon Wellington; John Oldham, 
Sydney. 


Aachen & M.—C. E, Tracey, Springfield, 

Boston—Knapp & Foster, Geneva; S. W. 
Dakin, Yellow Springs; H. R. Buchanan, 
Marietta; J. A. Gibbs, Carey; oO. 
Mathias, New Philadelphia. 

Camden—E. J. Hiatt & Co., Wilmington; 
E. D. Cattell, Mt. Pleasant; Wm. F. Mar- 
tin, Toronto. 

Connecticut—Alyne Clark, Alliance; E. 
M. Halle, Cleveland. 

Citizens, W. Va.— Rutledge & Sells, 
Kenton. 

Commonwealth—E. A. Yocum, Lima; 
Wm. A. Brewer, Ironton. 

vubuque—Carr & Dilbone, Piqua. 

Dixie—F. G. Kopp, Columbus. 

Empire City — G. A. Katzenberger, 
Greenville; Johnston-McDonald Decker 
Company, Toledo 

Federal Union—E. D. Hoffman, Akron. 

Franklin, Pa.—S. Low Willoughby. 

German, W. Va.—L. H. Whiteman, 
Xenia; P. J. Goodrich & Son, Troy. 

Germania—Mrs. M. J. Tabler, Hamilton; 

q Hudson, Bethel; C. A. Schuster, 
Martinsburg. 

Home—Wm. T. Westcott, Carrollton; 
G. H. Schuster, Greenspring; J. H. Duvall, 
Mineral City. 

Pittsburg Und.—W. B. Durand & Son, 
Oberlin; S. W. Dolbear, Marysville. 

State of IllL.—G. . . Katzenberger, 
Greenville; Wm. E. Stull, Marion. 

North Amer.—A. T. Kinter, Lisbon: 
Andrew Bradley, Plain City; I. E. Brown, 
East Sparta. 

State of Pa.—Wm. E. Stull, Marion. 

Lon. & Lan.—C. V. Beck, Toledo. 

Hudson Und.—Wm. G. Burwell, Chicago 
Junction; Welsh & Schaefer, Mt. Vernon. 

Mil. Ger.—Marshman & Heath, Piqua; 
N. E. Mallahan, Columbus Grove. 

Mil. Mech.—J. R. Miles, Piqua. 


Nassau—N. A. Fulton, Xenia; G. C. 
Kipp, Greenville; J. C. Hauser, Sandusky. 
Nor. Union—D. M. Cupp, Sunbury; 


Geo. Matt, Lancaster; Wendell Kunneke, 
Columbus Grove. 





business to operate a fruit farm. His 





N. W. Natl—Marquardt & Seidman, 
Cleveland. 





OHIO FARMERS INSURANCE COMPARY 
LEROY, OHIO 


FIRE, LIGHTNING AND TORNADO INDEMNITY 
“<¢ STATEMENT JANUARY 1, 1910 


Reserve for Reinsurance - $1,644,603.84 
Reserve for Losses - - - 42,600. 
Reserve for Contingencies - 125,000.00 


Reserve for all other Liabilities - 
Net Cash Surplus - - 


Total Assets, - - 
us. C. 

-E. INES, Secretary 
Organized in 1848 


Losses Paid More Than $15,000,000.00 


25,490.89 
666,233.87 


$2,403,828.60 
OHNSON, President 




















The North River Ins. Co. 


of New York 





CAPITAL $350,000 NET SURPLUS $512,320 





F. F. MURRAY, Special Agent 


Commercial Tribune Bldg. Cincinnati, Ohio 


KEYSTONE UNDERWRITERS 


OF PITTSBURGH, PA. 
Underwritten by the following Companies: 
GERMAN FIRE INSURANCE CO. 
GERMAN AMERICAN INSURANCE CO. 
MONONGAHELA INSURANCE CO. 
UNION INSURANCE COMPANY 
All of Pittsburgh, Pa. 


Ss tnbcanedaawianbaseleasesene’ $ 900,000.00 
2,602,337.82 
1,461,135.45 


HENRY WACHTER, Manager 


218 Fourth Avenue, Pittsburgh 
Reliable Agents Wanted in Illinois and Ohio 
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JASPER E, WILHELM 
Special Agent 
Alliance, Ohio 





N. B. & M., Eng.—F. A. Koppe, Logan; St. Paul—Babbitt & Brown, Cincinnati; 
M. M. Weiner, Grank Van Loan and H.|E. H. Depenthal, Toledo; Vernon & 
J. Hills, Cleveland. Ambler, Salem; Bell & Hoskin, 
Pelican — Bailey - Cook & Tracy, Mansfield. 
Agency, Alliance. Shawnee—Ford Ins. Agcy, Cleveland; 
Pennsylvania—P. A. Campbell, Peebles; | W.-W. Faigley, Lancaster; Mrs. Mathilda 
J. A. Sampson, Delaware; C. H. Walden, | Kahn and Isador Newman, Cincinnati; 
Sciotoville: H. C. Bailey "Waynesburg. Wm, A. — + creas Bradner Agency 
ce et I . _| Company, Fostoria. 
ne ee enon tien nas an | ~ United Firemen's—Geo. W. Neare, Gibbs 
Heinrich, Wapakoneta; Wm. T. Harrison, & Seupene. Aagione mesons « Geo 
Middletown; R. E. Dunn, Washington C. | ,, Monongahela—McCabe - Shepherd - Co 
H.; E. W. Dilbone, Piqua; D. 8. Koontz, Company. Dayeen. O. Miller 
Mansfield; F. L. Cole, Canton; MeIntosh- Was! gw on gy ee 
Baum Company, Akron. hal dees door e's 
pate Island arr & Lynn, Zanes- New Philadelphia. it 


Dayton; 
Myers Insurance 





Coshocton; 
Exchange 

Waring, 
vi 

Royal—Wm. N. Sherry, Elida. 

Spring Garden—L. L. Lehman, Ver- 
sailles; IF. A. Seely, Metamora; M. J. 
Linehan, Swanton. 

Security, Ct.—D. & A. P. Getzman, Car- 
rollton; P. I. Turner, Union City. 

St. Louis—F. E. Hoover, Columbus; M. 
aren Bucyrus; G. C. Kipp, Green- 
ville. 















WEST VIRGINIA NOTES 
The city council of Charleston, W. Va., 
has passed an ordinance prohibiting the 
use of rubber gas tubing within the fire 
limits. 
The following sixth-class towns have 
been newly rated in West Virginia: Win- 
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ton, Augusta, 
Springfield. 

At Clarksburg, W. Va., Joseph Abraham, 
a Syrian, and Simon Joseph, formerly his 
clerk, are under arrest charged with 
setting fire to the former's store. 

All members of the city fire department 
of Charleston, W. Va., who have been in 
the service for three years have had their 
pay increased five dollars per month. 


Ridgely, Amettsville, 


OHIO NOTES 


D. and A. P. Getzman succeed Daniel 
Getzman at Carrollton, Ohio. 


At Mount Gilead, Ohio, Breese, McMil- 
lan & Smiley change to Breese & Smiley. 


M. R. Lewis has purchased the large 
agency of Robert K. Carson at Bucyrus, 
Ohio. 


J. P. Rigney has taken over the agency 
formerly conducted by C. W. Fisher at 
Chillicothe, Ohio. 


The Bailey-Meyers Agency is the style 
of a new firm at Alliance, Ohio. It is 
not connected with the agency of Oscar 
P. Myers. 

The Maurice W. Johnston and McDon- 
nell & Decker agencies, at Toledo, Ohio, 
have been combined under the name of 
the Johnston-McDonnell-Decker Company. 


At Toledo, Ohio, policies have been 
issued on switchboard and other apparatus 
of the Toledo Home Telephone Company 
without the 80 percent reduced _ rate 
clause. Companies are asking for it. 


The Cleveland Fire Insurance Exchange 
is distributing printed copies of the anti- 
rebate law to all the agents in the city 
and to others who may want them. It is 
believed that the law will soon have a 
salutary effect on the business. 


P. T. Wall, who has had about thirty 
years’ experience in the insurance at 
Gallipolis, Ohio, has formed a partnership 
with J. Will Clendinen of that place, and 
they will conduct a local agency under 
the name of Wall & Clendinen. P. T. and 
L. W. Wall retired from business about 
three years ago. 


The entrance of the Northern of Eng- 
land into the office of the Cleveland In- 
surace Agency Company, at Cleveland, has 
developed a rather peculiar situation there, 
under the new rules of the exchange. The 
company is also represented in the offices 
of George H. Olmsted & Co. and the 
Evarts-Tremaine-Flicker Company. 


W. B. Maxson, of Maxson & Perdue, 
agents at Cleveland, and until recently 
president of the Cleveland Fire Insur- 
ance Exchange, underwent a very _ deli- 
cate and serious operation at the Lake- 
side hospital last Thursday morning. 
He stood the ordeal well and the fol- 
lowing day his condition was very favor- 
able. 


Charles G. Law, formerly Illinois state 
agent of the Royal, who was recently 
assigned to Cincinnati as associate man- 
ager of Laws’ Insurance Agency, has 
assumed his duties. On his arrival at the 
office he found a splendid bouquet of 
American beauties on his desk as well as 
a handsome metal desk outfit which was 
a gift from “the boys in the Chicago 
office.” 





MICHIGAN NOTES 


Cc. E. Hickok has purchased the F. B. 
Stebbins agency at Adrian, Mich., and 
combined it with the agency of F. M. 
Hickok & Son, becoming a partner in the 
latter firm. 





The governing committee, as per re- 
quest, has made a ruling that but 15 
percent is permissible on railroad depot 
property when the building is also used 
for hotel purposes. 





May you always command success by 
deserving it. 








MICHIGAN AND INDIANA 


REPORT ‘ON INDIANA STATE 








Indiana Department Sees Much to Crit- 
icise After an Examination of 
the Company 


The Indiana department has made a 
report on the Indiana State Fire of 
Indianapolis, a mutual. Its net premi- 
umns for 1909 were $34,246, losses $17,- 
066, total income $40,500, total disburse- 
ments $45,635, cash assets $17,146, 
premium reserve $20,365, total liabili- 
ties $28,855. The examiners say: 


The books of the company are in a very 
poor condition. It was exceedingly diffi- 
cult to secure an intelligent statement of 
its financial condition. The statement is 
probably not an accurate one but substan- 
tially shows the condition of the com- 
pany. It is probable that the ledger bal- 
ance from 1908 is not accurate and causes 
a part of discrepancy for the year 1909. 
We found entries in the ledger made for 
the purpose of securing a balance. The 
account with the Carriage Builders Fire 
Company is quite unsatisfactory. The 
account as shown on the books of this 
company was checked with the account 
on the books of the Carriage Builders be- 
fore the true condition of the account 
was determined. The amount thus found 
and carried does not agree with the 
amount carried in the annual statement 
filed with the department. The amount 
carried here as disbursed to the Carriage 
Builders is approximately $1,000 more 
than that carried in the annual report. 
Gross premiums written, an income item, 
is carried for a greater amount than 
placed in the annual statement filed with 
the department. One or more of the ac- 
counts were rewritten from the original 
entries after we began this examination 
and from these new accounts a new 
amount was found which differed from the 
original ledger account. The revised ac- 
count was taken to be correct. We men- 
tion these particulars to show the difficul- 
ties in finding the exact financial condition 
of the company. It keeps no loss record 
and needs to supply a record for all losses 
incurred and paid. 

* * * 

The total income and disbursements for 
the company since it opened for business 
is approximately the following: 





Disburse- 

Year Income. ments. 
BOUT ccs cvveraceence $ 45,631.23 $ 24,422.70 
, re 43,459.99 49,262.29 
BPO 0 66 000seveeee 40,499.63 45,461.20 
DOOM 2c cccee $129,590.85 $119,146.19 
OD 6. d0sccccrtzesdvensscces $ 10,444.66 


We have listed as liabilities a note due 
to the American National Bank for $2,500. 
The company was organized as a mutual 
company and the $20,000 in cash premi- 
ums required by the statute was furnished 
by the promoters. They gave their notes 
to the bank for the amount, and secured 
certificates of deposits for the same. 
short time after this loan was made, May 
13, 1907, the minutes of the company show 
“that a motion was unanimously passed 
that the loan of $20,000 bearing date of 
May 13, 1907, secured at the American Na- 
tional Bank by the directors in their indi- 
vidual capacity for the benefit of the com- 
pany be approved. It was further resolved 
that as the funds of the company justify 
it, in the opinion of the executive commit- 
tee, such loan shall be returned to the 
bank.” The company has paid to the bank 
$17,500 of this amount. It yet owes $2,500. 
This money was paid out of the premium 
receipts coming to the company and a 





Michigan Fire and Marine 


Insurance 


Company 


OF DETROIT, MICH. 
ORGANIZED 1880 
STATEMENT, JANUARY Ist, 1910 


Assets - . - - ~ $1,302,620.31 
Capital - - - 400,000.00 
Losses Paid - - -  §,880,000.00 
ASSETS LIABILITIE 
Cash on hand and in the bank $ 67,723.11 eee $400,000.00 
State, County and Municipal Amount required to rein- 
Pe Dae a Sacer 555,612.00 sure all outstanding 
Mortgages on Real Estate.. 486,196.08 Dia ciauenidavapers 501,723.44 
Real Efate paneas bea eeuee 77,953.35 Losses unadjusted and not 
Interest due and Accrued.. 11,442.98 RR a caias seca rte veloave uli . 46,500.65 
Due from Agents and others 103,692.79 Net Surplus...... pestewaua 354,396.22 
$1,302,620.31 $1,302,620.31 
M, W. O'BRIEN’ E. Jj. BOOTH 4H.£E. EVERETT’ E. P. WEBB 
President Vice-President Secretary Ass’t Secretary 





part was paid when the company has no 
cash surplus. The individual promoters 
never paid any promotion money to the 
company and only gave the use of their 
names for its benefit. The debt was the 
company’s debt and we have carried the 
amount unpaid as a liability. It was dur- 
ing 1907, $5,000; 1908, $10,000; 1909, $2,500. 
As this money was repaid it was trans- 
ferred from the certificates of deposit to 
the checking account of the company. The 
makers of this note were Joseph L. Eb- 
ner, John H. Furnas, Alvin T. Coate and 
R. T. Byers. The note still outstanding 
does not contain the name of Mr. Ebner- 
The company paid 5 percent interest to 
the bank and received 3 percent from the 
bank for its certificates of deposit. 


The organization expense seems to have 
all been paid. Mr. Ebner has been paid 
$1,917.53 for such organization expense. 
Other persons contributed to the organiza- 
tion expense and have been repaid by the 
company. ° 

Since the organization there has been 
paid about 37 percent of its income for 
losses, 7 percent for dividends, or approx- 
imately 35 percent of the income has been 
paid to members. A little over 16 per- 
cent has been paid ior salaries; 6 percent 
for commission; and 5 percent for travel- 
ing expenses. These are approximate per- 
centages for the different items named. 
The secretary of the company is paid a 
salary of $2,500. He receives the same 
salary from the Carriage Builders Fire, 
making a total by the two companies of 
$5,000, or $2,500 for each company for 
one-half of his time. The other salaries 
and expenses are borne equally by the 
two companies. The salary of $2,500 for 
one-half the time seems to be too large. 

There is no item of rent carried during 
the years of 1908 nor 1909. Tu.ius is paid 
by the Alvin T. Coate Agency. There is 
organized an agency company by the above 
name for the purpose of writing risks in 
other companies and the commissions 
earned by the agency company is turned 
to the insurance company. 

The practice of the agency company 
paying the rent for the insurance company 
should be discontinued as the entire ex- 
penses of the insurance company should 





become a matter of record on its books. 
This rent has been deducted from the 
amount due from the agency company to 
the insurance company. We made no ex- 
amination of the Coate agency company, 
put the bookkeeper assured us that the 
rent had been paid by the agency company 
and deducted as above stated. 
* * 7 


The Carriage Builders Fire was organ- 
ized in 1909 by practically the same per- 
sons who promoted the Indiana State Fire. 
It is operated from the same office and 
controlled practically by the same man- 
agement. The expenses for the organiza- 
tion of the Carriage Builders was paid by 
the Indiana State, which has since been 
repaid to the Indiana State. The salaried 
solicitors of the Indiana State secured the 
initial business of the Carriage Builders 
while working for the Indiana State Fire 
and while being paid salary by it. The 
two companies are to cooperate in the 
securing of business for each other. The 
query might arise that with two compa- 
nies for which business is to be secured, 
where is the necessity for an agency com- 
pany? 

The company has to a certain extent 
written insurance by means of binders, 
that is, written the insurance by telegram 
without an inspection or a_ sufficient 
knowledge of the character of the risk. 
This character of business is being elim- 
inated. 

Salaries of officers and employes have 
not been paid at stated times but have 
been paid at irregular intervals and in 
some instances have overdrawn their ac- 
counts at the close of the month. Sal- 
aries of officers and employes should be 
paid at the close of each month and no 
advances given. 

oa + * 


The company is only licensed to do 
business in Indiana, but has written and 
is writing business in several other states. 
It has written some business in compa- 
nies not admitted to do business in Indi- 
ana, although its reinsurance business is 
now being written in companies admitted 
to this state. During the year 1909 it 
reinsured some business in the Security 
Mutual Fire of Chatfield, Minnesota, a 
company not admitted to Indiana. We 














Total Assets . - 
Surplus to Policy Holders 


F. A. Hooker, President 
B. L. Hewett, Ass’t Secretary 





FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Insurance Company 
Lansing, Mich. 





A. D. Baker, Secretary 


$1,308,756.81 
460,081.90 


Robert Henkel, Vice President 
Ralph Rawlings, Ass’t Secretary 























Ay ONONGAHELA Insurance Co. 


OF PITTSBURGH, PA. 
has entered Indiana and desires agents in all towns and cities. 


Geo. M. Cobb & Co. 


Incorporated 1854 


INDIANAPOLIS, 


Address 


INDIANA 
——_——General Agents——_—_ 





Capital, $200,000 


This old substantial Com 
thorou 


Incorporated 1852 


Nassau Fire Insurance Company of Brooklyn, N.Y. 


Surplus, $219,298 


y has decided to do a General Business, and will be 
y planted in Wisconsin and Michigan. 





Capital, $200,000 


write a general class of 
Ad applications for agencies to 


Incorporated 1850 


Empire City Insurance Company of New York 


Surplus, $203,523 


This Comey is being admitted to Wisconsin and Michigan. Both the NASSAU an¢ 

the EMPIRE CITY belong to the famous fleet of companies eomtrolled by Crum & 

Forster of New York. “Frey have no liability in Wisconsin or Michigan, and as they 
iness they will be very valuable to agents. 


BIERCE & SAGE General Agents, Whitney Office Building, DETROIT, MICH. 





Capital Stock, $200,000.00 





THE OHIO INSURANCE COMPANY 


OF NEW ALBANY, INDIANA 
Chartered 1849 
Surplus to Policyholders, $91,128,67 
AGENTS’ EXCESS LINES CONSIDERED 
INDIANA FIRE INSURANCE AGENCY, Ceneral Agents, . 


NEW ALBANY, INDIANA 
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were assured this 
stopped. 

We found that in the formation of the 
company that policies were solicited and 
premium notes taken for a larger amount 
than the company wanted to carry and 
that policies were not written for some 
of the premium notes taken. 

During the year 1909 the bylaws of the 
company were changed whereby the board 
of directors were given power to alter 
and amend the bylaws. This amendment 
should not have been passed. This gives 
the control of the company over com- 
pletely to a small body of persons and 
takes this power away from the members 
who form the company. The mutual idea 
of the company, and the mutual interests 
of the company has been changed and 
given over to the few in control. 


Take Off Five Percent Charge 

Inspector McMurray at Indianapolis 
in view of promised improvements in 
the fire department has ordered off the 
five percent charge for deficiencies 
over which there has been so much 
controversy. It dates from April 26 
and applies to non-fireproof risks and 
unsprinklered buildings and stocks. 


practice would be 








Charged with Arson 


Louis Blender, who has been sus- 
pected of being a firebug at Goshen, 
Ind., has been arrested, charged with 
setting fire to the building formerly 
occupied by the Goshen Rubber Com- 
pany. Blender is about 18 years old and 
has been suspected of firing numerous 
stables and other buildings in Goshen. 
He was arrested some time ago for 
firing another building, but later was 
released on account of insufficient evi- 
dence. 





Boss Goes to Evansville 

W. Ross, son of A. P. Ross, Ohio 
a West Virginia special agent of the 
Western Reserve, has gone with the In- 
diana Inspection Bureau and will have 
charge of the branch office at Evansville. 
Mr. Ross has been connected with the 
Cleveland Inspection Bureau for more 
than a year and is very well equipped for 
his new work. 





Indiana Agency Appointments 

Aachen & M.—C. A. Crider, Greenfield; 
S. S. Stratton, Portland. 

American—Timmerman & Co., 
ville; F. E. Lembert, Ft. Wayne; J. P. 
Wall, Newberry; J. J. Schmidt, Royal 
Center. 

Ben Franklin—W. B. Campbell, —— 
sen; Daniel Judd, Columbus; C. V. Nipp, 
Rushville. 

Caledonian—Grace B. Greenlaw, Hun- 
tingbure. 

California—W. N. Achenbach, Columbus. 

Calumet—W. A. Downey, Martinsville. 

Camden—F. J. Seifert, Evansville. 

Citizens—T. L. McDonald, Clinton. 

Ga. Home—C. A. Karmire, Shelbyville. 

Glens Falls—Luther Worl, Mathews. 

State of Pa.—W. F. Schick, Jr., Bluffton. 

Milwaukee—M. W. Barber, Laporte. 

New Hampshire—E. H. Graham, Wash- 
ington. 

Prov. Wash.—T. A. Walters, Ft. Branch; 
Johnson & Johnson, Owensville. 

Pruss. Natl.—Oliver Cour, Frankfort; G. 
W. Hall & Son, Portland. 

Queen—Friedline & Friedline, Geneva. 

Royal—J. H. Chamberlain, Monroe City. 

Royal Exch.—John Dosch, Washington; 
S. M. Robinson & Son, South Bend. 

Shawnee—A. J. Keever, Jonesboro. 

Sun, La.—E. W. Graham, Washington. 

Teutonia—W. B. Campbell, Anderson; 
Daniel Judd, Columbus. 

Western, Ont.—The Elwood Trust Com- 
pany, Elwood. 


INDIANA NOTES 
At North Judson, Ind., Charles W. 
Weninger takes over the interest of his 
partner in the Keller & Weninger agency. 


A. E. Uhl, of the well known Richard- 
son, Kothe & Uhl local agency in Indian- 
apolis, is a candidate for auditor of 
te ag county, Ind., on the Republican 

cket. 


The Hammond Savings & Trust Com- 
pany, which does a banking and insur- 
ance business, has moved from 213 Sibley 
street to its new home at 173 South 
Hohman street, Hammond, Ind. 


Young & Vossler of Gary, Ind., who 
for some time have been engaged in both 
real estate and insurance, have disposed 
of their insurance business to the South 
Side Trust & Savings bank and will from 
ll on confine their operations to real 
estate. 


Bates- 








IN ILLINOIS AND WISCONSIN 


COMMITTEE VISITED QUINCY 











Agents Find They Have Been Taking 
Word of Assured in Too 
Good Faith 





A committee from the Illinois State 
Board visited Quincy, Ill., last week 
to hear the grievances of agencies. 
Some weeks ago a local board was 
organized and recently charges of re- 
bating and rate cutting against mem- 
bers have been freely made. It de- 
velops that the assured have been pit- 
ting one agent against another by mak- 
ing several statements that were de- 
ceptive. The agents took the informa- 
tion as true and personal feeling re- 
sulted, one agent taking it for granted 
that others were violating their pledges. 
When the actual facts were revealed, 
it had a quieting effect and it is thought 
the agents will work in closer harmony. 
A committee is to listen to grievances 
and pass on them. Monthly meetings 
will be held. 

Owing to so many relief rates being 
granted at Quincy, the assured, at ex- 
piration of their policies, are getting 
their insurance placed outside or they 
are dropping or reducing it. It is 
stated that something like $4,000 in 
premiums has been lost during the last 
four months. An advisory committee 
will now pass on relief applications 
and make recommendations to the state 
board. 





Wisconsin Field Meeting 

The Wisconsin Field Club will hold 
its annual meeting June 28-29. The 
place has not yet been determined but 
a committee has it in charge, the mem- 
bers being Geo. G. Williams, L. & L. 
& G., chairman; M. Clark Hanover; C. 
E. Hilbert, London & Lancashire. 





Live Stock Company Admitted 

The Northwestern Live Stock of 
Des Moines, Iowa, has been admitted 
to Illinois and has appointed L. R. 
Hetherington of Kankakee; A. G. Gei- 
ske of Barrington; Benjamin F. 
Springer of Stanford; L. F. Shepard 
of Washburn, and J. G. Whetstone of 
Augusta, as agents. 


No Suit Was Filed 

Agent Rautenberg at Lincoln, III, 
who had a skirmish with the Conti- 
nental over separation, resulting in it 
going after the business on its books 
at cut rates, did not complete his suit 
against the company and State Agent 
McAnally. He filed simply notice of 
suit in the first place, but the time has 
expired for the establishment of a case 
under this notice. 








Wisconsin Blue Goose Meeting 

The Wisconsin home nest of the Blue 
Goose held a meeting Monday evening 
followed by a dinner at the Blatz. 

The vacancy in the office of most 
loyal gander which was occasioned by 
the removal of Gander Krumdick to the 
Minnesota field, was filled by the elec- 
tion of C. C. Clark of the Spring Gar- 
den to this office. J. R. Brown of the 
State of Illinois, was elected supervisor 
of the flock. 

The home nest intends to prepare an 
elaborate program for the annual meet- 
ing. There is also, a possibility that it 
may wish to take part in the installa- 
tion service of the grand nest at the 
time of the Chicago meeting. 

It was decided to hold the annual 





The value of attractive, useful and durable novelties as advertis- 
UP-TO-DATE NOVELTIES tze'xeaisine as been Suggestions and Business Getters for you 


clearly demonstrated. 


Lead Pencils, Card Cases, Aluminum or Leather Goods, Wood-turned Specialties, Metal Specialties, Desk 
Clocks, Celluloid Cards, Mirrors, Diaries, Memo Books, Identification-Card Cases, Emblematic Goods, etc. 


Write for the latest novelty, or tell us what you want, and we will make it. 


LINCOLN NOVELTIES CO. 


ty Department ot ho Je Me GOODELL, JT., ING, cephone 


Chicago, Illinois 
Austin 119 


PITTSBURGH INSURANCE COMPANY °xx7"" 


1808-11 Commonwealth Building, Pittsburgh, Pa. 


a RR SER! ea A ee 180. 
Karte, hemaey ¢, bb °°: ° <<. - 363,529.24  Senples to Pelicstelln.......... #4e 10046 
Licensed to do business in Pennsylvania, Illinois, Michigan, Ohio and Wisconsin 


R. J. WILSON, President D. C. SHAW, Vice-President 


R. J. McKNIGHT, Sec’y and Treas. 
W. J. R. MAGILL, Asst. Secretary 


JOSEPH H. GORDON, General Agent 


WARREN M. KIMBALL & CO. 


100 William Street, New Yor City 
Surplus Lines 


Strong European and American Stock Companies and London Lloyds 
Liberal Commissions Prompt Service 


seein GERMAN FIRE 
W E “y T E R N Insurance Company 


of Wheeling, West Va. 
INSURANCE COMPANY 


ORGANIZED IN 1867 
of Pittsburgh 


Cas Capital $200,008.00 Net Surplus $242,433.72 
FIRE AND TORNADO 








WM. F. STIFEL, President 
F. RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 





CAPITAL + «+ -« = * $ 300,000.00 DANA E. LATIMER 

SURPLUS TO oa HOLDERS 406,162.75 | WILLIAMSON BLDG. CLEVELAND, OHIO 
ASSETS <- <« © « 881,944. - . ° 
LOSSES PAID TO DATE a en Special Agent for Ohio and Indiana 





The Pittsburgh Casualty Company 


Amnounces its admission to Ohio, and desires to secure responsible Agents in every City and Town in the 
tate at once. rites 


Accident, Health and Plate Glass Insurance Exclusively 


Apply to JOHN M. BOGGS, Sec’y and Gen'l Manager 


UNION BANK BUILDING, PITTSBURGH. 


Pittsbure: Underwriters 
IRVAN NECKERMAN, Manager. Commonwealth Bidg., PITTSBURG, PA. 
UNDERWRITTTEN BY COMBINED STATEMENT 





Allcgeanis Tien! Ins. —_ od Pindore, Pa. » Capital, - = $1,300,000,00 
umboldt ‘0. 

Ben Franklin Ins. Go.. of Allegheny. Pa. Netyne 86s hl ellCUS)|6 6 

Teutonie Fire Ins. Co.. of Allegheny, Pa. Assets, - ° * - 6,159,198.00 

National Ins. Co., of Allegheny. Pa. Surplus to Policyholders, - - 3,024,264.00 


CARL H. SMITH, Special Agent, Ohio and Indiana, Dayton, Ohio 


Seaboard F. & M.Iinsurance Company 
OME OFFICE GALVESTON, TEXAS 
B, ADOUVE, Pres. ai H. LANGBEHN, Sec’y. Cc. Cc. BOWEN, Asst. Seo’y. 
TOTAL ASSETS, - - - = $436,386.65 
SURPLUS TO POLICYHOLDERS, $280. 3701.37 
ADDRESS HOME OFFICE Son AGENCY 
Pacific Coast Department: Merchants Exchange, San Francisco, H. W. COLSON, Mgr. 








INCORPORATED 1794 


The Insurance Company of the 


STATE OF PENNSYLVANIA 


PHILADELPHIA 
J. HENRY SCATTERGOOD, Pres. M. JOS. NOWLAN, Ast Vice-Pres. E. R. DANNELS, Sec’y 
M. F. GRIM, General Agent, Sr éctnbu One” Michigan, 88 North High 


MONTGOMERY & FUNKHOUSER, Gen. Agts, Missecots si Upper tichigan, 180 iaSal 


INCORPORATED 1804 





CHARTER PERPETUAL 


tHE UNION or PHILADELPHIA 


FIRE INSURANCE COMPANY 
J. HENRY SCATTERWOOD, Pres. M. JOS NOWLAN, ist Vice-Pres. 
Ohio, Kentucky and Southern Michigan, 3 North High 


M. F. GRIM, General Agent, Sitio, Fentucky and Sou . 
MONTGOMERY & FUNKHOUSER, Gen. Agts, :i"ifinessts ‘nd pncr"icticnn io 


La Salle Street, Chicago. 
STRICTLY FIREPROOF 


n 2." BREVOORT|GERMANIA 


satay FIRE INSURANCE COMPANY 
Chicago, Illinois NEW YORK. 


E.R. DANNELS, Sec’y 





ORGANIZED 1859. 
MOST MODERN EQUIPMENT rr. Se 


Cash Capital, - - $1,000,000.00 
UNEXCELLED RESTAURANT Assets, - - - - $6,562,329.14 
On Madison Street, near La Salle Net Surplus - - $2,008,419.02 
. Surplus for Policy 
One minute from the Insurance District Holders, - - $3,008,419,02 


The Patronage of Insurance Men 


HEAD OFFICE: 
Is Solicited. 


Cor. William and Cedar Streets, 
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meeting, June 30, on the banks of Green 
Lake, where the original Blue Goose 
was hatched. Lloyd Wallace of the 
Pennsylvania was made chairman of the 
committee of entertainment. 

The application of J. F. Curtin of the 
Western Adjustment was received and 
favorably passed upon. Mr. Curtin will 
be the innocent and unsuspecting gos- 
ling at the Green Lake meeting. 


Wisconsin Agency Appointments 

Allemannia—John Flanagan, Hurley; O. 
G. Erickson, Antigo. 

Boston—R. A. Hutchinson, Weyauwega; 
P. E. Ibach, Alma; W. . Dolan, Pesh- 
tigo; E. J. Hooper, Elkhorn; W. A. Chris- 
tians, Johnson Creek. 

Connecticut—J. R. Wheeler, Columbus. 


Des Moines—R. . Mann, Sturgeon 
Bay; J. 13. Litel, Albany; J. A. Watson, 
Kaukaunu. 


Fire Assn.—Harmon & Harmon, Osh- 
kosh; Rudolph Zwalina, Milwaukee. 

Fireman’s Fund—Nils Stanberg, St. 
Croix Falls; Mabel M. Loper, Ripon; T. 
F. Armstrong, Ladysmith; W. Deniger, 
Markesan. 

Fid. Phenix—C. E. Skinner, Brodhead; 
A. H. Eckhardt, Menominee Falls. 

Franklin—J. F. Schuster, Neillsville. 

Ger. Amer.—Nic Filz, St. Nazianz. 

Globe & Rut.—G. A. Jacobs, Janesville. 

Granite State—H. R. Rogers, Portage. 

Hartford—R. W. Richardson, Hawkins; 
Pong Main, Mukwonago; W. H. Spengler, 

ale. 

Humboldt—H. Hay, Antigo; J. C. Alder- 
son, Wausau. 

North Amer.—L. A. Clark, Lancaster; F. 
A. Urwan, Shanagolden. 

Law Union & Rock—J. L. Klein, Two 
Rivers; E. G. Stolte, Reedsburg; WwW. B. 
Kraus, Port Washington; A. A. Hansen, 
Hartford; a Pholbrick, Baraboo; 
Shoetz & Sensenbrenner, Menasha. 

. Coml.—R. A. Hutchinson, Weyau- 
weg 

Miiw. Ger.—Otto Krieger, New London; 
J. G. Graef, Milwaukee; J. J. Caldwell, 
Oconto. 

Milw. Mech.—E. A. Raymond, Green 
Bay; J. A. Wright, ag mag a Caison 
Johnson, Clear Lake; L. D. Post, Weyau- 
wega. 

Monongahela—Chartier Insurance Agen- 
cy, Wausau; A. E. Himley, Crandon; B. 
Peterson, Rhinelander. 

Natl. Lumber—F. W. Burton, Madison; 
O. G. Erickson, Antigo. 

Natl. Union—C. H. Stone, Reedsburg. 

New Hampshire—C. J. Jacobson, Sun 
Prairie; H. C. Johnson, Delavan; E. H. 
gecages, Elkhorn; C. L. Handt, Fond du 


"Tidtheen Eng.—H. M. Bohan, Niagara. 
N. W. Natl.—J. A. Watson, ge 
U. A. Cheeseman, Wittenberg: H. E. 
den, tigerton. 
Old Colony—R. M. Heckner, A piotee 
Peoples Natl.—Merryman & obeck, 
Marinette; W. R. Daskam, Antigo. 
Pennsylvania—E. J. Hughes, Randolph. 
seem, ct.—cC. C. Winckler, West 


Rhode Island—Howe Agency, Superior. 
Security, Ia.—A. Starck, Sheboygan. 
State—F. W. Sindra, Manitowoc. 
U. S.. Lioyds—W. E. Fraser, Honey 
Creek; Mrs. Diana Discher, Milwaukee. 
Westchester—C. M. Hansen, Ellsworth. 
—— Reserve—C. L. Handt, Fond du 
ac. 





Illinois Agency Appointments 

Fidelity Und.—H. 8S. Bishop, Alton; E. 
BD. O’Kane, Polo. 

Fire Assn.—BE, T. Martin, Blandinsville; 
Cc, R. Pen Darvis, Media; Martin Bros., La 
Grange; Bohen & Pinney, Roseville; W. J. 
Stephenson, Mt. Vernon; Tobey & Ryan 
and Young & Johnson, Chicago. 

Firsmens—J. F. Huston, Lincoln; oO. 8. 
Jones, Paris; W. L. Rickman, Chicago; 
Edith I. Goodspeed, Joliet. 

a _— City—Louis D. Hirsheimer, Pitts- 
eld. 





German, Ill.—W. T. A, White, Peoria. 

German, % Va.—Pistorius & Evans, 
Decatur; W. Grosser, Forest Park. 

Glens Folle. —Fred G: Rapp, Columbia; 
H. C. Wolf, Waterloo; Justin H. Young, 
Batavia; Bert McCray, Monmouth. 

Ger. Alliance—Chas, Ripplerger, Elgin; 
E. E. Elledge, Paris; R. G. B. McKee, 
Metropolis. 

Girard—W. B. Mcllwain, Sparta; Elmer 
Vv. Orvis, Waukegan; John F. Peterson, 
Geneva. 

Ham.-Brem.—Limonowski & Lzymo- 
wicz and Spencer & Herntz, Chicago; 
Wm. BE, Hodnett, Lincoln; H. Hood, Litch- 
field; Frank Henson, Urbana; J. H. ‘Bastert 
& Co., Quincy. 

Hanover—w. Cc. Hartong, Creston; 
Robt. L. Downing, Joy; Robt. C. Livings- 
ton, New Boston; Frank Swanson, Wood- 
hull; Barton & Co., Chicago; Chas. H. 
Smith, Lyons; W. L. Lingle. Jonesboro; 
J. F. O’Donneil, Ohlman. 

Hawkeye—J. O. Grace. Centralia; Thos. 
Midwinter, Arcola. 

Home—Blake & MHuten, West Frank- 
fort; Charles Kirchman, Mathersville; Cc. 
H. Walker. Chicago; Brown & Wiedand, 
Shipman; C, G. Coultas, Murrayville; G. 
E. Stanford, Round Lake; J. J. Bwige, 
Tamaroa. 

Imperial—R. G. Moore, Springfield; S. 
E. Moisant, Kankakee. 

State of Ill. Dea ‘& O’ Shay, Rockford. 

International—O. W. Ware, Chicago. 

Law Union & Rock—Claire C. Edwards, 
at ma oy 

L, & L. & G., N. Y.—Burtschi Bros., & 
Schoenle, ‘eee 

London—William Grote, Elgin. 

Louisville—R. S. Mitchell, Venice. 

Aachen & M.—C. W. Christy, Pana. 

Aetna—E. J. Barr, Chemung; Osmun & 
Colby, North ree Lake; A. J. Lampert, 
Lanark; D. Tomman, Chadwick; J. 
Spoden, Virgil; @ & Stein, Mt. Carmel. 

American—C. A. Maxeiner, Dorchester; 
W. T. Wallace, Henry; M. Schmidt, 
Manlius; W. O. Warren, Orchardville; E. 
Cc. Haskett, Jr., Palestine; A. L. Gross, 
Peotone; Edw. Pearson, St: David. 

Brit. Amer.—E. J. Abt, East St. Louis. 

Buff. Ger.—Thomas Midwinter, Arcola. 

Boston—C. P. Bogue, Dundee; T. 
Kelly, Seneca. 

Cent. Natl.—C. A. Skillman, Le Roy. 

Cooper—Wm. P. Smith, Monticello. 

Coml. Union—J. C. Fischer, Geneseo; 
Joseph Pearson and M. P. Garrison, Evans- 
ton. 

Calumet—Frank Henson, Urbana. 

Caledonia—J. G. Carson, Melrose Park. 

Connecticut—J. H. Faith, Iliopolis; yi 
J. Lynch, Tolono; Wm. Fisher, Aledo; A 
L. Richardson, Lincoln. 


City of Y.—H. G. Faith, poteemues: 
J. Nelson, Morris; T. Graves, 
Pontiac. 


California—E. A. Bentz, Sailor Springs; 
A. W. Klinke, Chicago. 

Dubuque—C. P. Bogue, Dundee; . oO. 
Grace, Centralia; Cc. H. Reid, Elgin; F . EB. 
Stiteley, Dixon. 

Equitable—W. K. McGinnis, Dixon; C. 
Kippberger, Elgin. 

Fireman’s Fund—John Brosnahan, 
Chatsworth; F. M. Tovey, Watseka; G. E. 
Reeder, Arthur; F. A. Bowdle, Cerre 
Gordo; C. A. Gregory, Lovington; W. W. 
Scott, Chrisman; J. A. Huber, Harvel; O. 
H. Hage, West Ravenswood; x Scott, 
Altona; D. B. Wright, Cambridge; J. 
Gardner, Benton; Spencer & Heintz, BA 
View; Walker & Niles, Sheridan Park; E. 
A. Hoefer, Freeport; G. H. Terry, Hum- 


boldt; E. Garrett, Aledo; E. L. Benson, 
Galva; Frives & Neely, Jerseyville; H. A. 
Shields, Greenfield . me Ballinger, 
Chenoa; R. C. Hacker, Evanston; Frank 
Lockett, McLeansboro; Bruce Nichols, 
Kansas. 


Fire Assn.—A. F. Campbell, Dahlgren. 
German, W. Va.—Gilhofer & Johnson, 
Cairo. 
Glens Falls—G. S Rakestran, Wyoming. 
Ger. Amer., N. Y.—W. M. Griffin, Flora. 
Girard—J. R. Sharp. Taylorville; C. H. 
Walker, Chicago. 
Ga. Home—C. F. McLain, Belvidere; A 
P. Suthworth, Sparta. 
Globe & Rut. —J. E. Patterson, Decatur. 
Germania—Porter & Medaris, Monticello. 


Hartford—T. F. Nowers, Atkinson; C. 
R. Pendarvis, Media; Roberts & Pinney, 
Roseville; C. W. Jacobs, Dawson; Grace 
M. Diekman, Dolton; Joseph Pearson, 
Evanston; Heller Bros., Bixby & Noack, 
J. P. Grabowitz and C. 8s. Walker, Chicago. 

Humboldt—E. S. Haines, Decatur; T. F. 
Smith, Jacksonville. 

Imperi al—O. A. Seifert, W. P. Martin- 
dale and T. A. Scherer, Quincy. 

North Amer.—J. H. Nafzinger, Anchor; 
C. A. Thrasher, Thawville; T. F. Nowers, 
Atkinson; -R. Reider, ‘Mineral; e A. 
Lickiss, Percy; G. A. Frazier, Villa Grove; 
M. J. Wolford, Danville; F. B. Spoor, 
Byron; B. F. Miller, Leaf River; Robert 
Rumbold, Chatsworth; V. T. Colyer, Cat- 
lin; Wm. H. Johnson, Sol. Livingston and 
Pr. B. 5 ey Jr., hicago. 

pape of Ill.—R. Knauer, Chicago. 

& L. & G—G. BS Norin, West Irving 
Pari: Rufus Clifton, Argenta; H. W. 
Shafer, Mt. Pulaski. 

Lumbermen’s—Rosebraugh & Wilton, 
Charleston; Sutherland & Co. Mattoon: 
Wm. T. Burge, Centralia; C. P. Belling, 
Forest Park. 

Mechanics—C. H. Reid, Elgin; C. P. 
Belling, Forest Park. 

Mich. F. & M.—J. S. Popple, Danvers; 
Cc. E. Dunlevy, Lewistown. 

Milw. Mech.—Winfield Woods, Mattoon; 
John Bohen, Freeport; T. C. Cook, Gilman. 

Metropolitan—Spencer & Heinntz and 
Rollins & Burdick, Chicago. 

Milw. Ger.—C. E. Johnson, Paxton; S. 
P. Beers, Urbana; Allen Janssen, Free- 
port; M. A. Tipsword, Charleston. 

Mich. Coml.—G. a" Rogers, Cambridge. 

Mich. Millers—W. Gable, Peoria. 

Monongahela—H. 7a “Merrick, Robinson; 
W. T. Dyer, Jacksonville; R. W. Rauk 
and J. E. Murphy, Moline; E. H. Tripp, 
Belleville. 

Northern Eng.—E. P. Knapp, Highland 
Park; Joseph Pearson, Evanston; Grace 
M. Diekman, Dolton. 

New Hampshire—F. J. Wahlheim, Gene- 
seo; A. E. Paris, Henry; W. A. Twenhoefel 
and L. D. Turner, Jr., Belleville; T. E. 
Warfel, Gilman; G. H. Wike, Barry; G. E. 
Crew, Caslinville; F. K. White, Savanna; 
O. A. Decker, Chicago; D. H. Logan, Sulli- 
van; R. Fitzpatrick, Casey; C. E. Ed- 
wards, Waukegan. 

Natl. Union—Hugh Murphy, Waterloo; 
F. B. Gamble, Kewanee; Bear, Foster & 
Woltman, Rock Island; . HH. West, 
Granite City. 

Northern—Shere & Foulks, Farmer City; 
Wm. A. Kannally, Sterling; E. B. Kries, 
Rock Island. 

Niagara—R. H. Garm & Co., Beards- 
town; T. L. Cherry, Carbondale; J. q 
Watson, W. F. Voight and Chas. Jannke, 
Chicago; F. A. Bowdle, Cerro Gordo; 
Alonzo Peterson, Johnston City; Frank 
Fornaff, Mt. Carmel; Chas. S. Arnold, Lex- 
ington; Thornton & Shira, Oblong; ’G. B. 
Holmes, Macomb; H. A. Taylor, Pinckney- 
ville; E. M. Rogers, Port Byron; Irving 


Shuman, Suilivan; McKernon ay 
Shawneetown; R. S. Appleton, Wilmette. 
N. B. & M— F. Jones, Nashville; 


ig Pearson, 1, Evanston. 
W. Natl. FNichott & Albers, Carlyle; 
A. Ne Bigler, Sigel; P. Crandall, _—— 


Norw. Union—G. 2 Frankel . Car- 
son and Tobey & Ryan, Chicago; R. G. B. 
McKee & Co., Metropolis; C. L. Mayfield, 


Charleston; F. E Gardner, Rochelle. 

N. W. F. & M.—R. E. Danner, Marshall; 
A ae peste, Alton; C. J. McRoberts, 
Springfield 

old Colony—E. T. Ansbury, Macomb; 
Cummings & Son, Peoria; J. B. William- 
son, Olney; C. E. Patty & Co., Paris; C 
R. Geisler, Dixon. 

Orient—Spencer & Heintz, 

Palatine—T. E. Allee, 
F. Oeser, Irving Park. 

Pennsylvania—J. McMahon, vee Ate ~ a 
Creighton & Thomas, Fairfi L. M. 
Grass, Sycamore; R. J. ting. , w. 
D. Lutz, Chicago; J. H. Sayrs, Zion City; 
J. H. Bastest Co., Quincy. 

Phoenix, Eng.—Frank McCuddy, Chris- 
man. 

Phoenix, Ct.—A. P. Landess, Bushnell; 
Burtschi Bros. & Schoenle, Decatur; Grace 
M. Diekman, Dolton; Martin Bros., La 


Chicago. 
Hyde Park; F. 





Harpe; R. M. Haskett, Newton; McKernon 





& Hay, Shawneetown; Delacom & Corkins, 
St. Anne. 

Pittsburgh—Gilhofer & Johnson, Cairo. 

Peoples Natl.—James Haines, Jr., Pekin. 
» Prov. Wash.—Peterson & Miller, Gales- 

urg. 

Queen—H. B. Eshleman, Pulaski; Rives 

& Neeley, Jerseyville; W. G. Grabb, Broad- 
land; E. J. Ellison, Vermont; O. W. Hayes, 
Allerton; H. I. Nowlan, Galva; Noah Stiv- 
ers, Farmer City; A. J. Lutz, Maroa; Eu- 
gene Manning, Ogden; J. I. Cobb, Loami; 
Fred Burch, Franklin; Smith & Cherry, 
Palmyra; B. McElroy, Sidney; W. C. 
Scandland, Kane; A. E. Schwartz, Rankin; 
Edward Apfeld, East Dubuque; R. C. Mar,- 
kle, Hume; G. Adams, Lanark; BE. N. 
Stephenson, Woodhull; R. J. ‘Allison, 
Argo; B. E. Prater, Cowden; T. M. 
Mooney, Bridgeport; W. E. Cannon, Tower 
Hill; E. B. Neeley, Kenney; L. M. Pfoff, 
Foosland; V. C. Heironymus, Armington; 
M. N. Gardner, North Crystal Lake; 
W. Jacobs, Dawson; Dunphy & Miksch, 
Ravenswood; Pearson & Van Deursen, 
Chicago; Olie Robinson, Chrisman; R. B 
Fitzpatrick, Casey. 

Reliance—L. T. Hoeltmann, Collinsville; 
Stewart & Ryman, Effingham; E. J. Peck, 
Harvard; R. E. Filson, Kinmundy; A. B. 
Shawer, "Lanark; J. A. Leu, Savanna. 

Roch. Ger.—J. H. Young, Batavia; J. E. 
Purnell, Jr., L. H. Dudley, W. F. Prindle 
anéd A. J. ‘Vyse, Chicago; J. F. Cusick, 
Chrisman; H. S. Parker, Effingham; Wm. 
Champion, Granite City; Warren Cham- 
pion, Madison; A. A. King, Mt. Carroll; 
Stewart & Prather, Newton; P. M. Fergu- 
son, Savanna; H. O. Wolf, Waterloo; J. 
A. Godard, Yorkville. 


ILLINOIS NOTES 
Wm. W. Hyde gets the Keystone Under- 
writers at Dekalb, Ill. 
John W. Scott, of Toulon, IIl., 
his agency to E. H. Buffum. 


W. H. Blodgett gets the D. G. Graham 
agency, at Downer’s Grove, Ill. 

The Lumbermens’ Mutual Fire, of Mans- 
field, Ohio, has been admitted to Illinois. 

The American Central has retired from 
Hayes & Cleaveland at Rock Island and 
has gone with Fred Woltmann. 

The companies in the David Gillespie 
Agency, at Lincoln, Ill., have transferred 
to William E. Hodnett 

The Sun of Louisiana has gone on a 
sole agency basis at Rock Island with 
J. L. Freeman taking up the F. A. An- 
drews agency. 

Robert Gray of Flora, Ill, who was 
granted a five months’ leave ‘of absence 
by the American Central, has _ returned 
home. He and Mrs. Gray visited Florida, 
Mexico, California and Colorado. 

Companies are asking for attachment 
of the 50 percent reduced rate clause omit- 
ted from tornado policies issued by agents 
at Decatur, Ill, covering the Suffern, 
Hunt & Co. plant of the American Hom- 
iny Company. 


WISCONSIN NOTES 


John Howe of Amery, Wis., has turned 
his agency over to S. H. Robinson. 

Ernest R. Jeske, manager of the insur- 
ance department of the Citizens Trust 
Company of Milwaukee, has resigned to go 
into business on his own account. He 
will open an office in the Mitchell build- 
ing May 16. 

A recent reinspection of the sprinklered 
plant of the J. M. Kohler Sons Company, 





has sold 





Inc., at Riverside, three and one-half 
miles west of Sheboygan, Wis., found the 
existing sprinkler equipment mainly 


operative w th badly crippled water sup- 
plies. This plant consumes more water 
for domestic purposes than the domestic 
supply pump can furnish and they use 
sprinkler water for domestic purposes. 





“When I hear a salesman voluntarily 
‘knock’ the goods of a competitor, I im- 
mediately conclude that the competitor is 
getting the business.” 








PEOPLES NATIONAL FIRE INSURANCE 
COMPANY, PHILADELPHI 


LOUISS. AMONSON 
PRESIDENT 
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JOHN KNUDTSON, Eau Claire, Wis. 
WM. BRAUN, Cincinnati, O. 
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IOWA AND THE NORTHWEST 


HOLDS THE FIRM TO ITS BID 


Omaha City Council Demands That 
O’Neill Agency Furnish City Hall 
Insurance at $1,200 














Formal demand is to be made by the 
city of Omaha upon the O’Neill Real 
Estate & Insurance Agency of South 
Omaha to deliver $225,000 fire insurance 
on the building, and $25,000 on the con- 
tents, of the Omaha city hall, for three 
years, for $1,200, according to its bid. 

When the council advertised for pro- 
posals for the insurance, twenty-one 
Omaha firms responded with bids of 
$2,425 each, according to the rates pub- 
lished for the building, but the South 
Omaha firm, announcing that it pro- 
posed to get even for rate cutting done 
by Omaha firms in their city, more than 
cut in two the Omaha bids. The South 
Omaha firm got the award. 

Soon after, it tried to withdraw the 
bid, but the council held that it was 
too late. Then the statement was made 
that the state auditor had threatened to 
take away the firm’s license if it wrote 
the insurance at the cut rate, and rival 
firms in Omaha furnished the informa- 
tion, whether true or not, that the in- 
surance companies doing business in 
Nebraska had refused to furnish the in- 
surance. Then the firm tried to com- 
promise by agreeing to pay all costs of 
advertising to which the city had been 
put. 

The city legal department, however. 
advised that a formal demand be made 
that the O’Neill agency supply the in- 
surance, and to hold it to strict account- 
ability for its bid, and the city council 
so ordered on Monday. 





Dakota Blue Goose Meeting 

Most Loyal Gander A. S. Reed of the 
Dakota pond of the Blue Goose has 
called a meeting for May 26 at Aber- 
deen, S. D. This is the first migration 
of the flock and its own resourceful 
ganders will be in charge of the cere- 
monies. 





Fire and Tornado Policies Involved 


After the fire at the plant of the 
Towle Maple Syrup Company of St. 
Paul, on Dec. 15, 1909, the walls were 
blown down by a windstorm. The as- 
sured carried both fire and tornado in- 
surance, but in different companies. A 
dispute has arisen as to which class of 
companies is liable for the falling of 
the walls, and the assured has brought 
suit against both classes to have the 
question determined by a court. 





Reinsures Minnesota Business 
The California Fire has reinsured its 
Minnesota business in the North 
America. It had some seventeen agen- 
cies in the state that reported to Man- 
ager Woessner at Chicago. 





Want Rates Reduced 
Insurance agents at Zumbrota, Minn., 
are endeavoring to have the town re- 
rated with the object of securing lower 
rates. They are writing to the field 





men and asking them to use their in- 
fluence in this direction. They are us- 
ing as an argument the assertion that 
the Security Mutual of Chatfield is 
making very low rates and is getting a 
great deal of business in the town. 
However, field men in general seem to 
think that Zumbrota is now getting as 
low a rate as it deserves, and that if 
the rate is reduced there it would be a 
violation of the Minnesota antidiscrim- 
ination law. 





WATERLOO CONDITIONS BAD 





Rates Cut to Pieces and Agents Want 
Open War—News from Various 
Iowa Towns 





Waterloo, Iowa, May 10.—(Special 
Correspondence.)—Some of the agents 
here are advocating a $100 license fee 
for local agents, with the hope of put- 
ting some of the sideliners out of busi- 
ness. The business is badly cut up and 
rates have gone to pieces. One agent 
made a rate of 18 cents on a certain 
building and 23 cents on the stock (not 
sprinklered). When asked how he ex- 
pected to carry the risk he replied that 
a special agent had authorized it in ad- 
vance. Some of the leading agents 
say openly that they want a rate war, 
wide open. Then maybe they can get 
together. 

There is a certain risk here that fol- 
lows an unusual practice. Once it gets 
a policy in a company it stays in that 
company, regardless of what agency it 
happens to move to. The reason is that 
there were so many changes among 
agencies and companies that the as- 
sured picked out reliable companies 
and sticks to them. 

The Iowa Manufacturers, which has 
its home office here, increased its prem- 
ium income $6,000 in the first three 
months of 1910. It is a well managed 
company and is doing well. 

Olin D. Young of the local agents at 
Waterloo, has in his office an old book 
that contains the record of the first 
meeting of local agents. This meeting 
was called May 22, 1872, for the pur- 
pose of forming a local board to es- 
tablish permanent and uniform rates, 
in compliance with instructions re- 
ceived from the companies. There were 
six agents present, only one of whom, 
J. H. Kuhns, is still in business. 


Postville—This little town is situated 
at the corners of four counties, and 
there are eleven farm mutuals compet- 
ing for business with the local agents, 
and the town mutuals make it hot on 
dwellings. Postville is in the midst of 
a farming section noted for its fine 
stock and a live stock company ought 
to do well here. 


West Union—The business here is 
cut among a lot of agents. It seems 
as if everybody is in the business, from 
the lawyer to his office boy. The town 
has a good loss record. This is an- 
other good town for a live stock com- 
pany. 


McGregor—All the business here is 
done by two agents. The business sec- 
tion of the town is all brick. There are 
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to represent 2 Life Insurance Company 











Canada. 
ments. 








that is writing the Largest Business of Any Company in 
Earn Over 7% Net Interest on Their Invest- 
Combined Death and Expense Rate is 1.45%. 
Have been doing business for 17 years. 


Pay Liberal Commissions to Good Men. 








WE WANT GOOD MEN—IF INTERESTED WRITE 


M. N. HATCHER, state agent, Fargo, N. Dak. 


GREAT WEST LIFE ASSURANCE COMPANY of Winnipeg, Canada 


no special hazards of any kind. There] in mutuals. The stock companies lost 
is a good waterworks, and the business | the business about five years ago, when 
section is supplied by eight-inch mains. | they began charging $3 for fire and 
—_— lightning, and they have never regained 
Oelwein—There are no special haz-| it. The Fayette County Farm Mutual 
ards in Oelwein. The business section | has the bulk of the business. On town 
is mostly brick. Rates are badly de-| dwellings the Town Mutual of Des 
moralized and mutual competition is | Moines has a strong hold. 


strong. Some stock companies are _—— 
writing frame dwellings for five years Can Not Attach Tornado Rider — 
at 75 cents. The Minnesota department again 


— warns companies that the laws of that 

Fayette—Fayette is a college town.| state prohibit the attachment of a 
Local agents carry the line on the col-| tornado rider to a fire policy. It says, 
lege. Agents say that 95 percent of the | notwithstanding its notification of the 
farm business around here is written] fact to companies, the law is being vio- 








W. IRVING OSBORNE, President JAMES A. PATTEN, Vice-President OTTO E. GREELY, Secretary 


CALUMET INSURANCE COMPANY 


1Zi La Salic Street, CHICAGO 


SECURITY 


Fire Insurance Gompany of Davenport, Ia. 
M. C. HINSCH, @cec’s 





Ss. FR. GILMAN, Pres’t 





This Company has had 27 years of successful business experience, and is now doin 
business in Iowa, Illinois, Wisconsin and Texas. It is a good company for the lo 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above States, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 








AMERICAN UNION FIRE 


Insurance Company 
OF PHILADELPHIA 


Proposed Capital, $1,000,000 Proposed Surplus, $1,000,000 


(Now organizing and to be incerperated under Laws of Pennsylvania) 


JAMES F. STONE 


Chairman Organization Committee 


331-337 Walnut Street, Philadelphia, Pa. 





Correspondenee invited from Agents (Union) where net already committed 














Complete Expiration Index 


For Local Agents 








Two-drawer Cabinet, as cut... $3.60 
760 Expiration — and 260 As- 


sured Line Cards............. 2.25 
One set Monthly Guides.......... 12 
One set Daily Guides............. 30 
Ten blank Guides for Years....... 
eee | Sub- division Alphabeti- 

Web sas covecvetenesess é 
$5.62 


By using “one of our’ Card Index Systems 
listing each Policy on a card, and filing to the 
date of expiration, you do not bave to waste 
time writing up an expiration register and 
searching for renewa! dates. Impossible to miss 
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Surplus Insurance 


AUTOMOBILES 


Insured under floater form covering everywhere 
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lated. Sec. 1641, R. L. 1905, it cites, 
as making the offense a misdemeanor. 





Washington Fire in Minnesota 

The Washington Fire has _ been 
licensed in Minnesota. It will be in 
charge of General Agent F. M. Fargo 
of Chicago. Gross & Manthey get the 
Minneapolis agency; J. A. Rogers at 
St. Paul and Swanstrom Bros. and C. 
L. Rakowsky & Co. at Duluth. 


Has Entered Canada 


The Nationai Union oi Pittsburg has 
entered Manitoba and Saskatchewan in 
Canada. Agencies are being established 
at Victoria, Vancouver and Winnipeg. 
The special agent now in charge of the 
state of Washington will handle Sas- 
katchewan, and the Minnesota special 
will cover Manitoba. 


Minnesota Agency Appointments 
Aetna—J. B. Wimmer, Belgrade. 
American, N. J.—George Toogood, Viola. 
Cent. Natl.—N. H. Stadum, Glynden; J. 

JI. Hynes, Felton; L. Lofgren, Ulen. 


Connecticut—A. R. Christensen, Star- 
buck. 
Continental — First National Bank 


Agency, Wadena; Oscar Barness, Bagley; 
W. H. Gold, Redwood Falls; G. M. Hughes, 
Starbuck; C. C. Martens, Jeffers. 
Fire Assn.—F. L. Stone, Benson; J. H. 
Morse. Robbinsdale. 
Germania—F. J. Hanson, Minneapolis. 
Glens Falls—M. F. Nugert, Glenwood. 
Hawkeye, Ia.—C. H. Curley, St. Paul. 
State of IllL—W. F. Gensmer, Lewis- 


ton. 

Mercantile, Mass.—B. J. Johnson, Fer- 
gus Falls. 

Hartford—J. L. McConkey, Brewster. 

Pernsylvania—S. R. Kirby and J. 
Ring, Nashwauk; J. I. Anderson, Buel. 

Phenix—cC. R. Drew, Jeffers. 

Prov. Wash.-V. E. Erickson, Aitkin; 
E. M. Bijorge, Lake Park; W. E. Just, 
Frazee; F. C. Meyer, Eden Valley; M. L. 
Riechert, Long Prairie; G. H. Newbert, 


Mora. 
Mich. F. & M.—Margaret McL. Par- 
sons, Fergus Falls. 
Milw. Mech.—J. F. 


. Ct—A. W. Matheney, Granite 
: W. D. McDonald, Annandale. 

Union, Pa.—F. E. Minetie, Sauk 
Center; A. G. Anderson, Fergus Falls. 
N. B. & M.—W. H. Lord, Foley; J. B. 
Thompson, Gilbert. 

N. W. Natl—A. A. Mettel, Wadena. 

N. W. Und.—c. P. Reeves, Glenwood. 

Royal—J. F. Cooper, Sauk Center. 

Royal Exch.—J. i. Anderson, Buhl; A. 
L. Egge, Hibbing. 

Springfield—A. G. Schwarzrock, 
ham; Frank Grell, Pierz; J. F. C 
Sauk Center. 

Spring Garden—G. B. Callahan, Grey 
Eagle; A. Warg, Roseau; J. L. Flynn, 
Rothsay; A. K. Stauning, Warroad. 

Teutonia, La.—H. T. Park, Minneapolis. 

Paleiine—G. H. Hammond, Lake City. 

Royal, Eng.—F. L. Stone, Benson. 

Scott.—Union—S. L. Benton, Willmar. 

Sovereign—B. B. Weed, St. Paul. 

Sun—Osakis Land & Investment Co., 
Osakis. 

United Amer.—A. E. Kirby and Lane 
MacGregor, Duluth; Harry Madison, Sand- 
stone. 

Western, Pa.—M. N. Koll, Cass Lake; 
F. H. Fox, Wabasha; E. E. Greeno, Stap- 
les; H. A. Williams and O. C. Koch, Minne- 
apolis. 

Western, Ont.—T. H. O'Donnell and R. 
8. Gaylord, Duluth; A. C. Dahl, New Ulm. 


IOWA NOTES 


Lois Coordis has purchased the agency 
of Miss Johanna Berg at Ackley, Iowa. 

John Hynes has been admitted to part- 
nership in the firm of Snider & Harrison 
at Davenport, Iowa, the new firm named 
being Snider, Harrison & Hynes. 


Schreiner, Hutchin- 


Per- 
ooper, 


NORTHWESTERN NOTES 


At Standburg, S. D., L. G. Lindquist 
has been appointed agent for the St. Paul 
F. & M. and the Pennsylvania Fire. 


A. Higness has been made agent for 
i? Northwestern F. & M. at Beresford, 
8s. D. 

The National Union has entered Mani- 
toba, arrangements for this having been 
completed by its president, E. E. Cole, 
on a recent visit to Winnipeg. 


The following North Dakota towns have 
recently been rerated: Beresford, Stand- 
burg, Gary, Mina and Brookings, 8. D.; 
Bowbells, Buffalo, Gascoyne, Krem, Den- 
bigh and Upham. 

The following agents have _ recently 
been appointed to represent the Provi- 
dence Washington in North Dakota: Guy 
W. Runcorn, York; C. A. McCarty, Bell- 
field; R. A. Simpson, Pingry; W. A. Gog- 
stetter, Grano; C. R. Verry, Park River. 

A number of changes have recently 
taken place at Gary, 8S. D. Theodore M. 
Antony has been given the agency for the 
St. Paul F. & M. J. F. Carlson has added 





the National Fire, Fidelity-Phenix, New 
York Underwriters and Royal to his list. 
Bartels & Herrick have been given the 
agencies for the London & Lancashire, 
the American of Newark and the Aetna 
Fire. 

The National Union through its Min- 
neapolis office has recently appointed the 
following agents: Bates Bros., at Douglas, 
N. D.; Ferdinand Pacal, at Weston, Neb.; 
Charles Stone, at Reedsburg, Wis.; W. P. 
Helcher, at Ackley, lowa; C. E. Harding, 
at Yetter, Iowa; Frank Ellis, at Maquo- 
keta, Iowa; Anderson, at Fergus 
Falls, Minn.; the Pierce-Graff Agency, at 
Colfax, Iowa; W. O. Ehlers, at Elkton, 
S. D.; F. D. Fitzpatrick, at Salina, Kans.; 
W. E. Kyler, at Luverne, Iowa. 

The companies interested have been 
having considerable trouble in securing 
proper form of policy covering the general 
stock and furniture and fixtures of Zim- 
merman Brothers, contained in the Lutz 
block at Jamestown, N. D. Originally 
the agents issued policies to cover on the 
stock only, but recently substituted a 
form covering, under one item, on both 
stock and fixtures, adding a 90 percent 
reduced rate clause and allowing 15 per- 
cent reduction in rate for same. This 
concession the companies are objecting to. 


MINNESOTA NOTES 


K. K. Klammer gets the Fred Greiner 
agency at Chaska, Minn. 


The fire losses in Minnesota for March 
were $210,000, as compared with $90,000 
in 1909. 

The General Inspection Company, of 
Minneapolis, has made a new map of 
Westbrook, Minn. 


The General Inspection Company, of 
Minneapolis, has issued new tariffs for 
Lakefield and Fulda, Minn. 


The Standard Investment Company, of 
Minneapolis, has changed its name to the 
Western Insurance Agency. 


D. E. Jones, Minnesota state agent for 
the Niagara, was in his office Monday for 
the first time in two weeks. Mr. Jones 
has been suffering with an abscess in 
the = which has incapacitated him for 
work. 


The General Inspection Bureau for Min- 
nesota and the Dakotas has recently re- 
rated the following towns: Jeffers, West- 
brook, Glenwood, Morgan, Savage, Orms- 
by, Sedan, Fulda, Lakefield, Wakkon, 
Foreston, New Onamia, Eveleth and Buck- 
man, Minn. 

The attention of companies has been 
called to the form of policies covering 
the property of the Minneapolis Thresher 
Company, at West Minneapolis, Minn., 
which does not comply with the Min- 
nesota laws in regard to the size of type 
to be used in the permits. 


Mutual insurance companies in Minne- 
sota have come to the conclusion that 
lightning rods are a great protection to 
a building. At a recent meeting of the 
farmers’ mutuals held in St. Paul a reso- 
lution was adopted recommending a re- 
duction of 25 percent in the rate on build- 
ings equipped with rods. 





MISCELLANEOUS NOTES 


George Diebold, assistant secretary of 
the National Union of Pittsburg, is on a 
western trip. 

A. P. Espenscheid of Sedalia, Mo., is 
doing per diem special work for the 
Washington Fire. 

General Manager F. W. P. Rutter, of 
the London & Lancashire, has arrived in 
= United States to visit his managers 

ere. 


Seventy-five insurance men gave a 
banquet last week at the Albany hotel, 
Denver, in honor of Judge Charles 
Potter, Colorado state agent of the Aetna. 
It was in celebration of the fiftieth anni- 
versary of his connection with the com- 
pany. Judge Potter is eighty years old. 


THE CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 





Cash Capital - - $300,000.00 
Reinsurance Reserve - 886,900.62 
Reserve forall other Liabilities 168,601.46 
Net Surplus ~ - 191,318.75 
Total Assets - . 1,546,820.83 





STATE AGENTS: 


JAMES M. MORAN, Women's Te: ‘ cago, 
Indiana and Illinois. ‘ a os ” 


P. E. NORRIS, Columbus, Ohio, for Ohio, 

MAD. NELSON, Heist Bidg., Kansas co 
Okiahoma, Missouri and te ak he SP 

A. E, CLARK, Des Moines, Ia., for lowa and Nebraska. 

E. G. FORD, Seattle, Wash., for Washington and Ore 


MISSOURI AND SOUTHWEST 


GIVES THE GOVERNOR'S SIDE 








Letter of Correspondent States the 
Great Advantages of the Kansas 
Rating Law 


The administration view of the Kan- 
sas rate law is evidently expressed in 
the following communication: 


_ Topeka, Kan., May 10.—Under the new 
insurance law which is now in effect in 
Kansas, policyholders have been saved 
nearly half a million dollars in premiums 
and that without serious opposition on the 
part of companies doing business in the 
state. Governor Stubbs states that he is 
convinced that the opposition which is be- 
ing encountered comes from individuals 
who were favored under the old law 
rather than from the majority of the in- 
surers or the companies. 

The new law has done much to do away 

with the hostility toward the rating bu- 
reaus which tend toward a uniform rating 
schedule in the state. It is now generally 
admitted that rating bureaus are neces- 
Sary to the fair and economical adjust- 
ment of insurance rates in the state, the 
insurance department having practically 
adopted the rates of a bureau which only 
a few years ago it declared through its 
courts to be a trust. 
_ The chief objection to rating bureaus 
in the past has been that they fix the 
prices for every risk and that this rate is 
adopted by every insurance company do- 
ing business in the state, in this way 
stifling competition. The new law obvi- 
ates that objection by placing in the hands 
of the state superintendent of insurance 
power to absolutely fix the rates in case 
the insurer is liable to be the loser under 
the rates fixed. 

It is a plain case of securing all of the 
advantages to be obtained by doing busi- 
ness on a large scale and at the same 
time provide the assured with protection 
from exorbitant rates. The law has cre- 
ated a stir in insurance circles and for 
some time Kansas will be in the spotlight 
as far as insurance affairs are concerned. 

Kansas has taken the lead in the ad- 
judication of fire insurance rates and the 
plan seems to be working to the entire 
satisfaction of both the insurer and the 
insured. Delegations from many states 


have visited Topeka since the new law has 
been in effect for the purpose of studying 
it in its various phases. 


Ruling on Interinsurance 


An opinion has been issued by Com- 
missioner Jobe of Arkansas to the 
effect that interinsurance and recipro- 
cal underwriters, etc., doing a purely 
mutual business, cannot be prevented 
from writing their policies on property 





in Arkansas, provided no part of the 
business is transacted through an agent 
operating in the state. 

The opinion states further that if 
these associations, having their head- 
quarters in other states, send solicitors 
and adjusters into Arkansas to inspect 
risks, solicit applications for insurance 
or adjust losses, they are in violation 
of the state laws. This question was 
raised by the Arkansas Association of 
Local Agents. 





RESULTS SEEN IN ARKANSAS 


Loss Ratio for Twenty-Nine Years is 
56.9 Percent—Ratio Last Year 
66.54 Percent 


During the year 1909 in Arkansas the 
net premiums received by the stock 
fire companies amounted to $2,623,962; 


losses incurred $1,616,178, the losses 
paid being $1,746,165. Loss ratio 66.54 
percent. 


An interesting table is included in 
the report showing the experience of 
the fire companies in Arkansas for the 
period of twenty-nine years, beginning 
with 1881, the loss ratio being 56.9 per- 
cent and the expense ratio being esti- 
mated at 37 percent. In 1881 the re- 
ceipts of the fire companies in Ar- 
kansas amounted to $299,947; losses 
paid $213,257. In 1891 the receipts 
were $943,697; losses paid $696,080. In 
1901 the receipts were $1,278,878; losses 
paid $729,344. The total receipts for 
the 29 years, 1909 inclusive, were $29.- 
306,766, the losses paid during the 
period being $16,660,701. 





Believes in Good Construction 

The claims made regarding Okla- 
homa City that it is the best city of 
its size in the world may at least be 
substantiated insofar as they relate to 
the construction of buildings. The Ok- 
lahoma Inspection Bureau has gone 
over the city carefully and finds that 
there are forty-three fireproof and semi- 
fireproof buildings, either already built 
or now ttnder construction. Practically 
all buildings that now go up in the 
business part of the city, even so low as 
three stories, are built of steel and 
concrete. This improved building de- 
creases the conflagration hazard to a 
great extent so that there is little fear 
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that the city will be fire swept like 
similar cities of the kind heretofore. 





AMONG THE MISSOURI TOWNS 





Fire Insurance Conditions and Fire 
Protection of Some of the 
Cities of the State 





Rate conditions are reported to be 
very satisfactory at Weston, Mo. The 
town is situated in a tobacco district 
and many large tobacco barns are being 
erected throughout the county. The fire 
department is volunteer and is equipped 
with a chemical engine and 800 feet 
of hose. The business district is pro- 
tected by private waterworks at the 
Royal Brewing Company’s plant. The 
Platte County Farmers’ Mutual has the 
bulk of the farm business in the county. 


Maysville—The town has been fortu- 
nate in having no heavy losses notwith- 
standing its fire protection is very poor. 
There are four public wells, a gasolene 
engine that pumps to an elevated tank, 
and a volunteer department with a hand 
engine. The business district is well 
equipped with fire extinguishers. 


Stewartsville—There have been some 
heavy losses in Stewartsville in the past 
few years. It’s no wonder, as the pro- 
tection consists of twenty men, a fire 
pump, a number of cisterns and 500 feet 
of hose. 


Gallatin—Gallatin has good fire pro- 
tection, with a standpipe and with plugs 
every half block in the business section. 

Not much building is under way. A 
building which burned January 1 is be- 
ing rebuilt. A $35,000 school hotse will 
be completed this fall, the Baptists are 
about to build a $12,000 church, and a 
few new residences are going up. 


Trenton—In the business district of 
Trenton, Mo., the advisory rates are 
being cut somewhat both by union and 
nonunion companies. There is no rate 
cutting in the residence section. In 
the past five years there have been 
many heavy losses both on business 
and residence property. 

The town has a waterworks system, 
with the supply taken from Grand 
river. The pumping station is a mile 
and a half from the center of town. 


There is a standpipe 130 feet high and | 


eight miles of mains, 4 to 10-inch. It 
is the intention to extend the mains 
into all the outlying districts. 

The fire department consists of one 
paid man and volunteers who are paid 
by the hour. The town has a hose 
wagon carrying 3,000 feet of 3-inch 
hose and a number of extinguishers. 
The one paid fireman acts as hostler 
and driver of the team on the hose 
wagon. Both streets and alleys are 
paved downtown. 

Quite a number of new buildings are 
under construction in the business dis- 
trict. Kress & Co., of New York city, 
have a large three-story brick build- 
ing under construction near the center 
of the city, which is practically fire- 
proof. Dr. J. F. Fair is reconstructing 
three new brick business buildings on 
one of the main streets, besides several 
others in the business district. There 
are a great many buildings under con- 
struction in the residence district, some 
very costly ones. Dr. J. B. Wright, has 
now under construction a new hospital. 

Princeton—Rate conditions at Prince- 
ton are bad. Residence rates have been 
reduced 10 percent since last October 
and on this class the advisory rates are 
being secured, but in the business dis- 
trict a rate war is on, notwithstanding 
that there have been rate reductions 
there also. 

There was a total loss of about $1,- 
300 in the business district a few weeks 
ago, but on the whole the fire record 
has been good for several years. 

The fire protection consists of water- 
works with standpipe pressure sufficient 





to carry water over any building in 
town, 500 feet of hose and a volunteer 
fire department. 

Spickard—No fire losses of moment 
have occurred at Spickard, Mo., since 
1906. The business district is built 
mostly of brick and concrete. The 
only building now going on is some 
residences. The town has a 42,000-gal- 
lon standpipe fifty feet above the level 
of the business district and has mains 
in all the important streets. 





Local News from Arkansas 

DeQueen, Ark. May 10.—(Special 
Correspondence.)—Local agents — in 
western Arkansas complain that they 
are unable to place farm business ex- 
cept in home companies. One or two 
outside companies accept occasional 
risks, but the majority let it severely 
alone. Many frame hotels are also re- 
jected. : 

A $62,000 lumber line and one for 
$30,000 on an ice factory in DeQueen 
are written by mutuals, and new plants 
recently constructed by the Standard 
Oil Company and the Kansas City 
Southern Railroad are also written by 
outsiders. 

A new waterworks has just been 
completed. It is supplied from an 
artesian well and there are twenty-four 
hydrants well distributed about the 
town. 

Mena—Local agents here are not 
troubled by mutual competition, they 
say, and they are well satisfied over 
business conditions. A gravity system 
waterworks has just been completed. 


Booneville—The Rock Island Rail- 
road is erecting some buildings here, 
but the local agents will not get the 
insurance. A $11,000 line on an ice 
plant is handled by the Ice Manufac- 
turers’ Exchange. 





No Discrimination Is Allowed 

That rate cutting and rate discrimina- 
tion will not be permitted by the pres- 
ent insurance commissioner of Okla- 
homa seems to be borne out by the 
report that recently he had the repre- 
sentative of a prominent company up 
on the “green carpet” concerning a 
cut rate on Guthrie business. It is re- 
ported that the matter of cut rates at 
Miami, Okla., will be brought to the 
attention of the commissioner. That 
city has suffered from rate disturb- 
ances for some time. 





Plans for Missouri Meeting 

The business sessions of the Missouri 
Fire Prevention Association will be 
held on the afternoon of June 7 and 
forenoon of June 8 at Excelsior 
Springs, Mo. On the evening of the 
7th a dance will be given at the New 
Elms hotel. On the afternoon of the 
8th the “Unions” will play the “Non- 
Unions” for the field baseball cham- 
pionship of Missouri. All Blue Goose 
members are invited to the meeting, 
but there will be no regular session of 
the order. 





Comments on Interinsurance 


Commissioner Jobe of Arkansas in 
his department bulletin says concern- 
ing interinsurance: 


The question whether inter-insurance 
underwriters, reciprocal underwriters, etc., 
doing a purely mutual business and 
writing special lines, such as lumber 
mills, ice factories, etce., are subject to 
regulation and supervision by state in- 
surance departments has been quite freely 
discussed, and is still a live issue. It is 
the contention of this department that 
such concerns cannot be prevented from 
writing their policies on property in this 
state, provided no part of the business is 
transacted through an agent operating in 
this state. But if these associations, hav- 
ing their headquarters in other states, 
send solicitors and adjusters into this 
state to inspect risks, solicit applications 
for insurance or adjust losses, they are 
in violation of our law. A new question 
bearing upon this subject has recently 
been raised by the Association of Local 
Fire Insurance Agents, and this depart- 
ment has been asked for a ruling thereon, 
to-wit: “Are not those who buy policies 
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in these concerns (inter-tInsurance asso- 
ciations) liable as principals for the acts 
of these agents and for the penalties pro- 
vided for their violations of the law?” 
The matter has been referred to Attorney- 
General Norwood for his opinion, which 
has not yet been rendered. 


Much Building Going On 


Local agents at Little Rock, Ark., are 
watching with interest the large build- 
ing operations in that city and in Ar- 
genta, across the river. At Little Rock 
$400,000 is going into one office build- 
ing and an annex to a hotel, to say 
nothing of numerous other business 
blocks now being erected. 

Among the new buildings in Argenta 
are railroad passenger and freight de- 
pots, to cost $90,000; a club house and 
office building, to cost $50,000, and sev- 
eral business blocks. 


Arkansas Agency Appointments 


Com’l. Union, Eng.—J. ©. Mitchell and 
J. Fulbright, Fayetteville; H. Hawkins, 
Lamar. 

Coml. Union, N. Y.—J. C. Mitchell and 
J. Fulbright, Fayetteville. 

Delaware—C. T. McCreight, Brinkley; 
W. H. Barnes and W. W. Shaver, Wynne. 

Fireman's Fund—L. H. Sweitzer and J. 
A. Bunch, Harrison. 

Firemans—T. E. Brown and W. O. 
Taylor, De Queen; C. M. Conner, Little 
Rock; J. E. Boyce and H. Hogg, Pine 
Bluff; Judge Coolev Siloam Springs; E. 
L. Moore, Walnut Ridge; W. H. Barnes 
and W. W. Shaver, Wynne. 

Girard—W. W. Shaver, Wynne. 

Ham.-Brem.—J. C. C. Mitchell and J. 
Fulbright, Fayetteville; H. F. Fix and 
W. C. Johnson, Heber. 

Home—H. Hawkins, Lamar; J. T. 
Lasley and J. B. Landrum, Luxora. 

Austin—W. W. Shaver, Wynne. 

Atlas, Iowa—N. B. Martin, F. D. Rolfe 
and G. W. Eldridge, Wynne. 

Atlas, Ark.—L. J. King, Belleville; W. 
M. Gentry, Calico Rock; K. Benning, 
Hartford; W. A. Thompson, Hickory; L. 
H. Schweitzer, Harrison. 

Boston—G. B. Dennis, J. S. Kelley and 
M. A. Stratton, Mena; W. W. Shaver and 
W. H. Barnes, Wynne. 

Commonwealth, Texas—W. W. Shaver, 
Wynne; H. Hawkins, Lamar. 

Citizens, Mo.—W. J. Miles and M. W. 
Hardy, Eldorado; J. C. Mitchell and T. B. 
Childers, Fayetteville; W. H. Austin and 
O. T. Drennan, Gravette; W. M. Greeze 
and O. W. Throgmorton, Jonesboro; W. 
W. Shaver, Wynne. 

Columbia, N. J.—H. S&S. 
Helena. 

Amer. Cent.—T. F. Jones, Fayetteville; 
B. H. Austin and O. T. Drennan, Gravette; 
W. B. Armstrong, Lake City; J. C. Ford, 
Paragould. 

Fire Assn.—S. Primm and T. W. 
Burns, Ft. Smith; R. V. Russell, Lamar; 
H. Hogg, Pine Bluff; W. W. Shaver, 
Wynne. 

German Alli.—W. F. Seviers, Bay; J. 
Peel, Bentonville; J. C. Mitchell and T. B. 
Childers, Fayetteville; W. H. Austin and 
O. T. Drennan, Gravette; J. C. Ford, 
Paragould; W. W. Shaver, Wynne. 

Girard—T. B. Childers and F. H. Pea- 
body, Fayetteville. 

German Amer., N. Y.—L. Goodloe, N. D. 
Huie and J. W. Wilson, Arkadelphia. 

Hartford—W. F. Seviers, Bay; J. Peel, 
Bentonville; E. B. Wall, Fayetteville; 
W. H. Austin and O. T. Drennan, Gravette; 
W. B. Armstrong, Lake City; J. C. Ford, 
Paragould; J. H. Perry and J. D 
Chamberlain, Siloam Springs; W. W. 
Shaver, Wynne. 

Home, N. Y.—H. L. Toland, Ashdown. 

No. Amer.—T. W. Burns, Ft. Smith. 

L. & L. & G.—C. L. Moore, Osceola. 





Blackwood, 


B. Martin, Wynne. 

Mech. & Trad.—E. M. Bare and G. G. 
Swett, Eureka Springs; W. W. Shaver 
and W. H. Barnes, Wynne. 

Mich. Commer.—W. W. Shaver, and W. 
H. Barnes, Wynne. 

Niagara—H. L. Toland, Ashdown; J. 
Peel, Bentonville; J. C. Mitchell and T. B. 


Childers, Fayetteville; L. <A. Hodges, 
Mansfield; C. C. Mitchener, Marianna; J. 
Cc. Ford, Paragould; W. W Shaver, 
Wynne. 


Natl. Com.—T. W. Burns, Ft. Smith; 
F. V. Russell, Lamar; E. B. Wells, Mon- 
ticello; W. W. Shaver, Wynne. 

New Hampshire—T. W. 
Smith; W. W. Shaver, Wynne. 

National Union—Arnold, Raines & Co., 
Little Rock. 

North B. & M, N. Y.—S. Primm, Ft. 
Smith; W. W. Shaver, Wynne. 

Orient—T. W. Burns, Ft. Smith; W. W. 
Shaver, Wynne. 

Pennsylvania—T. W. Burns, Ft. Smith; 
W. W. Shaver, Wynne. 

Phoenix A., Eng.—W. M. Fishback, 
Bentonville; E. E. Hopson, Arkansas City; 

a Wall, Fayetteville; V. Owen, Nash- 
ville. 

Pelican, A.—W. M. Fishback, Benton- 
ville; W. J. Miles and M. W. Hardy, 
Eldorado; T. F. Jones, Fayetteville; J. C. 
Ford, Paragould. 

Planters, Ark.—E. H. Mann, Little 
Rock 


Burns, Ft. 





Queen, Ark.—C. Buzbee, Dardanelle; R. 
J. Izard and W. T. Blackmar, Forrest 
City; D. Hogan, Huntington. 

Queen, N. Y.—J. H. Dale, Augusta; E. 
M. Bare and G. G. Swett, Eureka Springs; 
T. B. Childers, Fayetteville; F. H. Pea- 
body, Fayetteville. 

Royal Exch.—S. Prim and T. W. Burns, 
Ft. Smith; C. P. Perris and E. J. Bodman, 
Little Rock; E. B. Wells, Monticello; W. 
W. Shaver, Wynne. 

Roch. Ger.—W. W. Shaver and W. H. 
Barnes, Wynne. 

Royal—J. H. Hammett and S. Daltroff, 
Wynne. 

St. Louis—C. A, Kizzia, Antoine. 

Sun, Eng.—G. W. Sherrill, Jr., Claren- 


on. 

Spring Garden—E. E. Hopson, Arkansas 
City; T. J. Jones, Jr., Fayetteville. 

Sun, La.—W. M. Fishback, Bentonville; 
J. C. Mitchell and T. H. Childers, Fayette- 
ville; W. H. Austin and O. T. Drennan, 
Gravette; H. E. Potts, Plainview; J. C. 
Ford, Paragould; W. W. Shaver, Wynne. 

Teutonia, La—H. D. Hart and W. 
Wright, Gurdon; E. M. Bare and G. G. 
Swett, Eureka Springs. 


KANSAS NOTES 


The report of Fire Chief Aussman of 
Fort Scott, Kans., shows that the loss by 
fire in that city in 1909 was $29,044, in- 
surance loss $24,560. 

J. B. Funk has been recently admitted 
into partnership with C. E. Hall at Rus- 
sell, Kans., and the agency will be con- 
ducted under the name of Hall & Funk. 


The heavy loss on the Peet Brothers’ 
soap factory at Kansas City, Kan., last 
week, estimated at the time at $1,500,000, 
was attributed in part to the poor water 
pressure. During the early hours of the 
fire it was almost impossible to get 
streams above the second story. 


Present indications are that the suit to 
test the constitutionality of the Kansas 
rate regulation law, begun by the fire in- 
surance companies, will go over until fall. 
The state has been given additional time 
in which to answer or demur, putting the 
ease over until June 6. This will make 
the hearing impossible until after the 
summer vacation, as the Indiana antitrust 
suits have been set for trial June 6, and 
they will occupy the attention of Judge 
Bates of Chicago, who represents the 
companies in both cases. 


MISSOURI NOTES 


Geo. T. Kirk, of Huntsville, Mo., gets 
the State of Nebraska. 


Huntsville, Mo., reports but little rate- 
cutting. It is putting in a new water- 
works system. 


ARKANSAS NOTES 

The Providence-Washington has planted 
— Cochran & Demarest in Englewood, 

rk. 

The local agency of H. Sour of Fayette- 
ville, Ark., has been sold to Fred Jones, 
formerly of the firm of Wall & Jones. 
Mr. Sour retires from the insurance busi- 
ness in order to devote his entire time 
to the sale of real estate. 


It is stated on what is believeed to be 
good authority that G. L. Meyers & Co., 
general agents at Memphis, will shortly 
take on a large company to take the place 
of the Caledonian, which recently with- 
drew from the agency and is now oper- 
ating direct. 


The Liverpool & London & Globe, which 
has been operated in Arkansas through 
the southern department at New Orleans 
since the first of the present year, is rap- 
idly increasing its agency plant in the 
state and reports a good increase in pre- 
miums for the first four months. 


Agents of the Liverpool & London & 
Globe in Arkansas are looking forward 
with pleasure to a visit from Manager 
Clarence F. Low of the southern depart- 
ment, who is expected to spend some time 
in this state and Oklahoma during the 
latter part of May. The two states men- 
tioned being a recent acquisition to the 
southern department. 


Special and general agents in Arkan- 
sas are somewhat apprehensive that the 
recent cold wave in the south and south- 
west will increase losses and cause a re- 
duction in stocks next fall, thereby les- 
sening the premium receipts. It is be- 
lieved that the damage to crops has been 
overestimated, but local underwriters are 
watching the situation closely. 


The Caledonian has transferred its 
agency in Little Rock from Victor Sugar- 
man to Kirkwood & Tunnah, the latter 
agency being closely allied with the 
American Bank. It will be remembered 
that the Caledonian recently withdrew 
from the G. L. Meyers & Co. general 
agency at Memphis, and is now operating 
direct under the supervision of Special 
Agent Norman Burke. 





OKLAHOMA NOTES 


The Oklahoma Inspection Bureau has 
issued the following new advisory esti- 
mates: Avery, Pauls Valley, Atwood, 
Wayne, Carney, Kendrick, Aydelotte and 
Noble. 

In a recent interview given out by Com- 
missioner Lassater of Oklahoma, it was 
stated that the receipts of the office of 
insurance commissioner in the past three 
and one-half years of statehood were 
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more than five times greater than in the 
same time previous to statehood. The 
statehood receipts aggregate $420,000 and 
i780 ccceeen period receipts only 


The fire damage in Oklahoma City was 
very small, according to the report of 
Chief Kessler. The report shows that 
there were forty alarms and the damage 
amounted to only $6,031. There were 
three false alarms and one fire was of 
incendiary origin. The main causes of 
the blazes were carelessness in burning 
rubbish and small boys playing with 
matches. 

Among the 160 boosters who left Okla- 
homa City last Sunday night on the an- 
nual trade excursion were the following 
fire insurance men: Henry Ludlow of the 
North America, C. T. Ingalls of the Okla- 
homa Inspection Bureau, C. E. Shively of 
the Oklahoma Fire, W. H. Schlabach of 
the Pioneer Fire, and F. J. Merrill and 
T. E. Braniff of the general agency of 
Merrill & Braniff. 


Agents at Guthrie, Okla., have issued 


policies for the Pioneer Cotton Mills, 
covering on cotton in detached ware- 
houses, sprinklered, and have attached 


the 75 percent reduced rate clause, also 
the average clause. Companies interested 
are of the opinion that, this being a 
sprinklered risk, coinsurance is very 
essential and they are endeavoring to 
secure the substitution of the full coin- 
surance clause, to replace the present one. 


The Montana Association of Local Fire 
Insurance Agents has called off the annual 
meeting that was to have been held at 
Bozeman, May 21. The year’s dues have 
been passed. In order to hold the mem- 
bership together the members are asked 
to sign an agreement to abide by the con- 
stitution and by-laws for a year from 
date and to resign any company repre- 
sented by a member, if it continues to 
license merchants and’ their employes as 
agents. 





Exposures in New York 

New York, May 10—(Special)—It is 
understood that the New York Fire 
Insurance Exchange is taking a liberal 
view of “exposure” risks and is with- 
drawing, when requested, specific rates 
on risks rated for exposure only. 

Back in 1905 the exchange voted that 
all apartment houses and stores and 
dwellings over 2,500 square feet area 
and over five stories in height, and also 
all over 4,000 square feet in area, irre- 
spective of height, should be specifical- 
ly rated. This was enlarged upon to 
include all risks of this class which 
were exposed by surrounding buildings. 
Generally the charge for exposure, 
ranging from 5 to 25 or 50 cents, is fig- 
ured on a table, though in many cases 
a percentage charge of the exposed 
risk is charged. The action expected 
will mean that every risk rated on ac- 
count of exposure—which otherwise 
would be written as a minimum, will 
now be restored to the latter class. 


ORIENT 


INSURANCE 
COMPANY 


OF HARTFORD, CONN. 





CHARLES E. DOX 
MANAGER 





t71 La Salle Street, Chicago, IIL. 





KENTUCKY AND THE SOUTH 


FOLK DISCUSSES SEPARATION 











Says Change of Agency in Compliance 
With Western Union Rules Vio- 
lates Anticompact Law 





The following letter written by Com- 
missioner Folk of Tennessee in answer 
to a communication from a Tennessee 
fire insurance agency, reiterates a warn- 
ing to companies licensed in the state 
that the Western Union must not at- 
tempt to exercise jurisdiction in Ten- 
nessee: 


I wish to reiterate the opinion which 
I have heretofore expressed, that under 
the anticompact law of this state, no as- 
sociation which has as one of its purposes 
the making and maintenance of rates, can 
legally exercise any jurisdiction as to any 
matters in this state, and the act of any 
company in allowing itself, in any partic- 
ular, to be controlled by such an associa- 
tion, would be taken as evidence of the 
violation of the law by this company and 
would subject the company to the penal- 
ties inflicted by the law, with revocation 
of license. This applies distinctly to the 
Western Union Association. 

I have repeatedly puwvicly stated the 
substance of what is contained above, and 
it cannot but be a matter of surprise if 
under these conditions the Western Union 
should be seeking, either directly or in- 
directly, to exercise jurisdiction in this 
state and enforce its rules herein. 

Any company doing business in this 
state has the right, which neither the law 
nor the department would seek to abridge 
in any way, to place its local agency in 
the hands of whomsoever it should see fit, 
whether in a so-called “union agency” or 
a so-called “nonunion agency.” When such 
a company, in obedience to .ne ruling of 
the Western Union Association, changes 
its agency, or places 1s agency as an act 
of compliance with such rule, its act in 
so doing will be taken as evidence of vio- 
lation of .uw.e anticompact law. 

The fact that the Western Union Asso- 
ciation has for one of its prime purposes 
the making and maintenance of rates, 
must lead to the conclusion that any other 
rule promulgated by the association tends 
toward the sustaining of this aforesaid 
prime purpose of maintaining rates. 

I feel that there has been due warning 
given with reference to this matter, and 
hence, when any concrete evidence is pre- 
sented to me, I shall be prepared to act 
ey and decisively. If your infor- 
mation is correct, and the Western Union 
Association is seeking thus to exercise 
jurisdiction in Tennessee, I can but as- 
sume that it is seeking to force the issue, 
and, acting under the spirit and purpose 
of the statute, I am prepared to meet it. 

I am very glad to see the manifestation 
in your letter of a spirit of determination 
to adhere strictly to the law. 


Fire Marshal Getting Results 

State Fire Marshal W. F. Neikirk of 
Kentucky, who is stationed in Louis- 
ville, is doing some effective work in 
investigating incendiary fires, of which 
many have been reported recently. He 
succeeded in apprehending, through As- 
sistant Marshal J. S. Shallcross, a self- 
confessed fire-bug named Robert Hall, 
who is accused of setting fire to a livery 
stable in Morganfield. The loss was 
not large, but the authorities hope to 
secure a sufficiently heavy sentence to 
impress others of the kind. Mr. Nei- 
kirk has developed his organization in 
good shape, sheriffs of counties and 
heads of fire departments, who are re- 
quired by law to report all fire losses 
to him, evidencing better cooperation 
than ever before. He hopes to be able 
- detect those responsible for other 
res. 





Map of Tobacco Hazards 
The Kentucky Inspection Bureau has 
completed a map of the tobacco district of 
Lexington, Ky., and has sent it to sub- 
scribers of the bureau. It shows the 
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conflagration area of the section and 
will be extremely valuable, inasmuch as 
the rapid growth of Lexington as a 
tobacco warehousing and marketing 
city has been such as to make it diffi- 
cult for underwriters not familiar with 
the local topography to appreciate the 
situation exactly. Two years ago Lex- 
ington had only one tobacco plant of 
any kind, and now there are fifteen in 
the city. The growth has been largely 
due to the development of the Burley 
Tobacco Society, which has several 
warehouses there. 


TWO TOWNS BEING RERATED 
Kentucky Rating Bureau Is at Work 


at Somerset and Nicholasville— 
Improvements in Sight 








Somerset, Ky., which was inspected 
recently by the Kentucky Fire Preven- 
tion Bureau, is being rerated by the 
Kentucky Inspection Bureau, as a re- 
sult of the work done at the time of the 
meeting of the association in Somer- 
set, when the two organizations worked 
together on the proposition. 
tions in that city were found to be 
rather unsatisfactory, and neither the 
waterworks system nor the fire de- 
partment was up to the requirements 
demanded by the size and importance 
of the town. 

Nicholasville, a town in the Blue- 
grass, is another Kentucky city which 
is in process of being rerated. The in- 
spection made there showed that the 
supply of water is woefully deficient, and 
the equipment of the waterworks inade- 
quate. The fire department, however, 
was found to be better than the aver- 
age for cities of that size. The question 
of making improvements has been laid 
before the Commercial Club and the 
municipal authorities there, and it is be- 
— that some improvements will re- 
sult. 


Kentucky Tornado Business 

Recent windstorms in Kentucky 
which have done considerable damage 
have called attention to the fact that 
underwriting of this character has been 
a considerable factor in Kentucky ever 
since the great tornado of 1890, which 
destroyed over a million dollars’ worth 
of property in Louisville and killed 
scores of people. According to a local 
agent, there is $1,000,000 of insurance 
on buildings in that city, this covering 


not only business houses, but also nu- | on the coast. 





Condi- | 


merous dwellings. That the business 
is not altogether velvet, however, is 
indicated by the fact that this agency 
alone paid 52 claims last year. 
Snyder With the Henry Clay 

Claude F. Snyder, Kentucky state agent 
of the North America, has resigned to 
become manager of the new Henry Clay 
Fire of Lexington. It will confine its 
business to Kentucky this year. Mr. 
Snyder is well known in the field and was 
formerly secretary of the Kentucky State 
Board. 





KENTUCKY NOTES 
The Hartford Fire has appointed 
Goomen and Clark agents at New Haven, 
¥ 


The St. Louis Fire has applied for ad- 
mission to Kentucky and license will be 
issued soon. 

The firm of Parkhill, Albritton & Co., of 
Mayfield, Ky., has annexed two new mem- 


bers, Claude M. Parkhill and Wm. T. 
Vaughan. 

J. H. Packard, assistant United States 
manager of the London, is making a tour 
of the south. He spent last week in 
Kentucky. 

The Norwich Union has appointed Geo. 
A. Armstrong of Shelbyville to succeed 


Henry Maddox, and Elmer D. Myers has 
been appointed to succeed Harton & Co., 
at Newport. 

The Empire City Fire of New York has 


been given a permit to do business in 
Kentucky. The company has a capital 
stock of $300,000. It has heretofore con- 
fined itself largely to reinsurance. 

It has developed that the report that 
night riders destroyed the barn of George 
H. McKibben, near Augusta, Ky., is a 
mistake. The fire is now attributed to 
tramps who slept in the barn. The 
tobacco, instead of being held independ- 
ently, was in the pool of the Burley 
growers. 

It is reported that more than fifty ap- 
plicants have filed their names with the 


North British in connection with the state 
agency for Kentucky, and much interest 
attaches to the appointment, which it is 
said will be made shortly by General 
Agent Alley. Many are on the trail also 
of the Kentucky state agency of the North 
America, recently vacated by Claude Sny- 
der, who goes with the Henry Clay, June 
1. 





Insurance Commissioner T. M. Henry 
of Mississippi is taking steps to investi- 
gate and prosecute those responsible for 
incendiarism. A few days ago the insur- 
ance department addressed letters to the 
respective prosecutors in which Mr. 
Henry states he will gladly receive any 
information coming to the prosecutor con- 
cerning suspicious or incendiary fires, as 
prompt and vigorous action on the part 
of the state will do much to stop such 
losses and thereby reduce the fire waste 
of the state. 





Herbert F. Pawling, until recently spe- 
cial agent and inspector of the Southern 


Lumber Underwriters, New Orleans, has 
east his lot in the west and is seeking 
an engagement in Seattle or elsewhere 





Individual Fire Underwriters of St. Louis 


W. H. MARKHAM & CO., Attorneys and Managers 





STATEMENT, DECEMBER 31, 1909 


ASSETS 
Cash - - = - $257,095.06 
Other Assets - - - 79,049.92 
Total - - - $836,144.98 


LIABILITIES 
Reinsurance Reserve - $31,164.22 
Unadjusted losses - - 3,491. 
Other liabilities - ~ ~ None 
$34,646.46 





Surplus to Policyholders $301,499.55 
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AN insurance commissioner who 
hasn’t gotten out a warning to the pub- 
lic on the purchase of new insurance 


company stock is an historical curi- 
osity. 


FOREIGN OBSERVATIONS 

Cuartes Hucues, chief examiner, and 
JoserH H. Woopwanrp, assistant actuary 
of the New York department, have 
furnished an interesting report on their 
observations of the work of insurance 
supervision in France, Germany and 
Great Britain. They went to Europe to 
look into the affairs of the EquiTaBLe 
Lire, Mutua Lire and GERMANIA LIFE 
in those countries. During this inves- 
tigation they took occasion to make 
some study of the insurance depart- 
ments. 

The fact seems apparent from the re- 
port that insurance companies are not 
subject to so many requirements as in 
this country. In Germany, for in- 
stance, the reports of examinations and 
investigations are not published to the 
world as here. The attitude of the de- 
partment seems to be that so long as a 
company is permitted to continue in 
business, nothing would be gained by 
publishing anything which would, by 
impairing public confidence, make it dif- 
ficult and more expensive for the com- 
pany to do business. 

The report says, in speaking of the 
German method: 


“Specific complaints from policyhold- 
ers will be investigated by the depart- 
ment, and, if a company is found to be 
in the wrong, it will be ordered to put 
the matter right. 

“It would seem that the department 
has three aims, broadly speaking: 

“1—To see that the companies are 
conducted properly and are solvent. 

“2—To create and keep public confi- 
dence in the companies. 

“3—To foster and build up the busi- 
ness.” 











The foreign departments apparently 
believe their chief function consists in 
carefully scrutinizing the financial ex- 
hibits, seeing that the companies are 
solvent and are keeping within the re- 
quirements of the law. If any defect 
is found, without any fanfare of trum- 
pets, the matter is ordered corrected. 
If it is not done, then the prosecution 
begins and‘the proper penalty applies. 

This comment from the New York 
representatives’ report is of interest: 

“The system in France and Germany 
of having an advisory council to con- 
sult with the insurance departments 
seems to work well in practice. If some 
such system were adopted here, the in- 
surance interests would discuss among 
themselves the various questions which 
arise and their representatives on the 
council would express the views of all 
the companies, thus doing away with 
the frequent appearance before the su- 
perintendent of insurance of the officers 





of the individual companies to discuss 
rulings of the department and proposed 
changes in the law. This system also 
allows the insurance departments, with 
the consent of the advisory councils, to 
promulgate rules for the conduct of the 
business without having all the details 
prescribed in the law.” 





SURETY WISDOM 

ATTENTION of surety agents is called 
to the summary, in another column, of 
the address delivered by JoHn R. BLAND, 
president of the Unitep States FIvEL- 
ity & Guaranty, before the CINCINNATI 
Surety Cius. Mr. BLanp did not un- 
dertake to tell agents how to get busi- 
ness. He did not discuss the technical 
features of surety underwriting. He 
did give utterance to certain funda- 
mental truths which are essential to 
success in the business either in the 
field or at the home office. His re- 
marks did not consist of the platitudes 
of one who seeks to supplement his 
meager knowledge by much thinking 
of more or less depth. They present 
rather the essence of what the speaker 
has learned in many years of strenuous 
service as head of one of the largest 
and most aggressive companies, which 
has been in the thick of every fight-and 
has experienced about all the sensa- 
tions that fall to the lot of surety com- 
panies. 





Detroit appears satisfied with a poor 
building code and a good fire depart- 
ment. So was San Francisco previous 
to April, 1906. 


“GENERAL CUSSEDNESS” 

In speaking recently of the work of 
the Illinois insurance department, O. B. 
Ryon, its special attorney, said that in 
the past five years the department has 
refused admission to Illinois to about 
forty companies, mostly life and .cas- 
ualty. Some had omnibus charters, 
some had special contracts outstanding, 
some were excluded for “general cus- 
sedness.” In some cases companies 
sought the aid of the courts to compel 
Superintendent Potrer to license them, 
but in no case yet have they secured 
a mandate against him. 

It is not good form to commend any 
public official for either overriding the 
law or stretching it beyond its natural 
intent, but if the officials of the IIli- 
nois department have done this under 
a broad construction of the doctrine of 
“general cussedness” we commend 
them for it, even though we endanger 
our spotless reputation for adhering 
to good form. 

The legislatures meet generally only 
once in two years. Between sessions 
there is an opportunity for a movement 
such as the present stock-selling mania, 
to develop and sweep over the coun- 
try. The legislature having made no 
provision for such a contingency, the 
insurance department, under the strict 
letter of the law, has no recourse but 
quietly to acquiesce in the fleecing of 
the public, if a company, with enough 
salvage left after paying organization 
expenses to put up the required capital 
or deposit, asks a license. Then, if 
ever, an insurance superintendent is 
justified in refusing admission on the 
grounds of “general cussedness.” If 
such a concern with its dirty hands can 
get relief through a court of equity, the 
responsibility is on the court. 





Some Recent Decisions 
on Accident Insurance 


(From the Insurance Green Bag, Chicago) 


Vested Interest of Ben in Acci- 
dent Policy.—Both the insured and the 
beneficiary perished in the same disaster 
in the burning of the steamboat General 
Slocum. The policy provided, “The in- 
demnity for loss of life shall be payable 
to the beneficiary named in the stub at- 
tached hereto, or in the event of the prior 
death of such beneficiary, or in the event 
that no beneficiary is named in the said 
stub as herein provided, then to the legal 
representatives of the assured.” 

The representatives of the insured 
claimed the indemnity, and brought suit. 
The complaint was dismissed. This order 
was affirmed by the Supreme Court, App. 
term, N. Y. The court say in part: “The 
proof showed merely that the insured and 
the beneficiary died in a common disaster. 
No presumption exists as to who sur- 
vived the other. The civil law recognizes 
certain rules in respect to age, sex, and 
physical condition by which survivorship 
may be determined; but the common law 
indulges in no presumption on the sub- 
} "A * “On the point in controversy 
the instrument is not ambiguous, but clear 
and explicit, in its provisions that in the 
event of death of the assured, indemnity 
for loss of life shall be payable to the 
beneficiary named in the stub, and in the 
event of the prior death of such benefi- 
ciary it shall be payable to the legal 
representatives of the assured. There can 
be no question that this created a vested 
interest in the beneficiary upon the issu- 
ing of the licy, which vested interest 
would be divested by the happening of 
the death of the beneficiary prior to the 
death of the assured. The alternative 
beneficiary is not entitled to the fund 
until the vested right of the primary 
beneficiary has been divested.” 

Whitney, J., in a dissenting opinion 
reaches a different conclusion, and says 
in part: “It was intended that the money 
should go to the assured, or to her legal 
representatives, or to the beneficiary, but 
in no case to the legal representatives of 
the beneficiary.” * * “Tf such a result 
can reached by any tenable construc- 
tion of the words of the policy that con- 
struction should be adopted. I think that 
it can done. The money is to be pay- 
able to the beneficiary; in the event of 
the prior death of such beneficiary, then 
te the legal representatives of the as- 
sured. The licy is not payable until 
after death of the assured. The death of 
the beneficiary was prior to the date of 
payability. * * * For these reasons, I dis- 
sent from the conclusion to which the 
court has come.” 

Dunn vs. New Amsterdam Casualty. 
121 N. Y. Supp. 686. 

* 


* 


Proof Blanks Delayed by Com — 
Waiver.—Suicide Pact for —The in- 
sured was instantly killed by a pistol 
shot; he was alone in a room where the 
pistol was usually kept. There was no 
apparent motive for self-destruction. No- 
tice of the death was given the company 
on a blank furnished by the agent, 6 days 
after the death. The policy contained, 
“Affirmative written proof of death must 
be furnished to the company within two 
months from death. All proofs shall be 
furnished on and in conformity with the 
blanks supplied by the company. Claims 
not brought in accordance with the pro- 
visions of this clause shall be forfeited.” 

The company denied liability because 
the proofs were not in form nor on time 
and that death was due to “his voluntary 
act.” Beneficiary claimed she was unduly 
delayed by the company in making proofs, 
and that the company required a state- 
ment of a conclusion about the death, 
she could not make. Judgment went for 
a plaintiff, which on appeal was armed 
by the supreme court of Georgia, who, 
after setting out the entire correspond- 
ence in full, say in part: 

“We are of the opinion, in view of the 
delay by the company itself in furnish- 
ing the blanks, the slight excess of time 
beyond the period allowed in the policy 
for furnishing the proof of death could 
not be a ground for holding that the 
policy was forfeited. Only one day after 
the expiration of the period of two months 
elapsed before the proof was mailed. In 
view of the neglect of the company to 
send the blanks or forms, upon which 
they insisted that the proofs should be 
made out, with that promptness which 
good faith upon their part would seem 
to require, we think the company should 
be held to have waived the right to in- 
sist upon a strict compliance by the party 
upon whom rested the duty of furnish- 
ing the proof in accordance with the 
terms of the policy in regard to the time 
within which those proofs should be for- 
warded, or that the company is estopped 
by its own conduct from setting up, as 
a defense against this policy, that a for- 
feiture would be worked by reason of the 
fact that a day or two more than the 
time specified in the policy was consumed 
by Mrs. McAuley in preparing the proofs 
and forwarding them, when, as appears 
from the letters which we have set forth 
in this record, the company itself had by 
its own remissness in forwarding the 
forms so earnestly asked for caused the 
loss of many days in the final prepara- 





* 





(CONTINUED ON PAGE 28) 





Personal Side of the 
Insurance Business 


George F. Seward, president of the 
Fidelity & Casualty, was elected chair- 
man of the executive committee of the 
New York City Chamber of Commerce 
at the 142d annual meeting. The in- 
surance committee of the chamber at 
the present time consists of Anton A. 
Raven, chairman; President Elbridge 
G. Snow of the Home, and Marshall S. 
Driggs, president of the Williamsburgh 
City Fire. 





George D. Clayton, who opened an 
agency at Hannibal, Mo., in 1883, cele- 
brated his twenty-seventh anniversary 
in the insurance business last week. He 
is now one of the prominent agents of 
his section. A number of field men 
were his guests at a dinner at his home 
in honor of his anniversary. 


Edw. P. Hackett, senior member of 
the firm of Hackett & Hoff, Milwaukee 
general agents of the United States 
Fidelity & Guaranty, died suddenly on 
May 9 while in California on a busi- 
ness trip. Hackett & Hoff were in- 
terested in real estate and insurance, 
but Mr. Hackett did not devote much 
of his time to the latter branch of the 
business. 

Geo. Brumder, president of the Con- 
cordia Fire, died of apoplexy at his 
home in Milwaukee May 9. Mr. Brum- 
der did not take an active part in the 
management of the Concordia and was 
not known as an insurance man. He 
was a pioneer in the newspaper and 
book business and was the principal 
owner of the largest German daily 
newspaper at the time of his death. 

Paulus Justinian Veronese McKian, 
editor of the Argus, is to become in- 
surance editor of the new Commercial 
Times, a business man’s daily to start 
in Chicago next month, to be conducted 
for the west along similar lines as the 
Journal of Commerce in the east. Mr. 
McKian will continue his work on the 
Argus without let or interference. He 
is a popular news gatherer and will 
make the insurance page of the new 
daily attractive. McKian’s long train- 
ing in the newspaper field will serve 
him well. 

John T. Stone, president of the Mary- 
land Casualty, spent most of last week 
in Chicago attending the great mis- 
sionary meeting of laymen. Mr. Stone 
is treasurer of one of the church mis- 
sionary societies and is deeply inter- 
ested in this movement. 


The field men of Nebraska gave a 
complimentary dinner in Omaha last 
Monday evening in honor of three of 
their associates who retire from the 
special agency ranks: W. E. Hitchcock 
of Liverpool & London & Globe, L. L. 
Hamlin of the Home and L. C. Storey 
of the Hartford. J. F. Dale of the 
Phoenix of Hartford was toastmaster. 

Joseph Frudenfeld, who is promoting 
the Manufacturers Fire at St. Louis, 
has been incapacitated with illness for 
some months. He has not been able 
to do any promotion work, but now 
asserts he is in the harness again. He 
was in Chicago this week. Mr. Fru- 
denfeld was formerly manager of the 
Queen City Fire. 

Judge C. C. Lemert, superintendent 
of insurance for Ohio, who has been 
suffering with a severe attack of pleu1- 
isy, underwent a slight operation Satur- 
day for the removal of water from the 
lungs. He was much improved Tues- 
day night. 





Budd—Graham Rudd of Bierce 
& Sage’s office at Detroit becomes chief 
accountant for the American National 
Fire of Rock Island. 
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News of Life Insurance 





LATE LIFEINSURANCECASES 


TONTINE SETTLEMENT POINT 





Incontestible Clause and Adjustment of 
Age Condition Must Be Construed 
Together 





(From Insurance Green Bag, Chicago) 


Accoun of Tontine Settlement Re- 
quired (Kentucky)—The insured matured 
a $3,000 20-year tontine policy. At the 
end of the period the society paid him 
$1,824.54 and he surrendered the policy. 
More than three years later he brought 
suit in equity for an accounting on the 
policy, as shown by its books, in default 
of which he asked judgment for $775.46 
in addition to the sum already received. 

After overruled demurrers, the society 
answered that insured was not entitled to 
an accounting, and otherwise failed to ob- 
serve rules of pleading. The court in 
an interesting and far reaching order re- 
quired it to show all facts entering into 
disposition and accounting of the tontine 
fund of the class to which insured be- 
longed, upon failure to comply, judgment 
was entered for the amount prayed for. 
This was affirmed by the Court of Ap- 
peals of Kentucky, who say in part: 

“The company cannot satisfy its con- 
tract by saying that it apportioned to the 
policy all that was due under it. It must 
show what was due under it—how ascer- 
tained, and from what sources—else it 
becomes the judge as well as the con- 
tracting party. * * Accordingly it is 
held that the court may enter decree upon 
such default and contumacy, treating it 
as an admission against his interest by 
the party, and affording a sufficient quan- 
tity of evidence to justify the chancellor 
in so proceeding to judgment. * * * Ww, 
why should it not keep its contract? To 
keep it faithfully and honestly, it is re- 
quired to keep books of account. Other- 
wise its apportionment would be a mere 
guess, even if it rose to that dignity. It 
is a trustee, an agent of those for whom it 
has essayed to act. It will not be heard 
to say that it would be too troublesome 
to keep the accounts, or would cost too 
much to render the parties a true state- 
ment, or on that account be impracticable 
to show a court of chancery in a suit for 
accounting the state of the books.” * * * 

“If they had the data when the appor- 
tionment was made then the same mater- 
ial could be furnished to the court. The 
company ought not be heard to say that 
it has undertaken to deal with so many 
people that it cannot find the time to make 
them any showing of how it has con- 
ducted its business, or that its magnitude 
is such it cannot afford to either keep 
accurate or intelligible books of, account, 
or have statements made up from them in 
a case which a party is justly and legally 
entitled to it.” 

Equiable Life Assur. Winn. 


Soc. vs. 
126 S. W. Rep. 153 


Incontestable and Adjustment of 
e Construed To The Mutual Life 
of New York issued a policy for $2,000. 
The insured understated her age 20 years. 
She died seven years after the date of her 
policy, all premiums having been paid. 
Beneficia in the proof swore that the 
date of birth of insured as given in the 
application was correct, and collected the 
full amount of the policy. The company 
afterwards discovered the discrepancy and 
the mis-statement of age and brought suit 
for the return of $1,337, claiming that the 
correct amount which should have been 
paid was $687. 

The trial court gave judgment against 
the company. This was reversed by the 
Court of Appeals, but the Supreme Court 
of Louisiana in Mutual Life v. New, sus- 
tained the judgment of the trial court. 
The policy contained the following: ‘The 
company will admit the age of insured 
upon satisfactory proof; failing such proof 
if the age shall have been understated, the 
amount of insurance or other benefit will 
be equitably adjusted.” * * * “After two 
years from date of issue, this policy shall 
be incontestable if the premiums have 
been duly paid.” 

The supreme court say in part: “A 
short term of prescription has been 
created by the contract within which the 
insurer, if ever, must test the validity of 
the policy.” * * * “After the two years 
had expired, the second clause copied 
above becomes effective, and the first 
clause is not enforcible. Thereby effect 
is given to both clauses otherwise the sec- 
ond clause is entirely neutralized, and be- 
comes entirely ineffective, in so far as re- 
lates to proof of age. That was not in- 
tended as we read the policy” * * * “The 
acceptance by the insured of this clause 
makes the contract as binding as would 
be a statute on the subject. Statute and 
contract would be equally binding.” 

The court cites with approval the well 
known case of Clement vs. N. Y. Life and 
Mass. Ben. Ass’n vs Robinson. There is 


no statute in Louisiana making life in- 
surance policies incontestable. 
51 South. Rep. 61 


Fine Print In Policy Virginia Statute 
Retroactive. Surrender Value on Lapsed 
Policy.—The Equitable Life of N. Y. is- 
sued a 20-year tontine policy to insured 
June 28, 1895. Ten annual premiums 
were paid, but the policy lapsed for non- 
payment of premiums due June 27, 1905. 
Insured died Nov. 21, 1906. 

The policy provided if it should lapse 
after being in force for three years, it 
would have a surrender value in paid up 
insurance, “providing this policy be sur- 
rendered within six months after the date 
of such lapse.” No offer of surrender or 
demand for paid up policy was made with- 


in six months after lapse. The society 
considered the policy forfeited. Bene- 
ficiary in a suit, obtained a decree. This 


was affirmed by the Supreme Court of 
Appeals, of Virginia, which say in part: 
“The provision of Virginia Code, 1904, 
section 3235 declares that “in any action 
against an insurance company or other 
insurer * * * no failure to perform any 
condition of the policy nor violation of 
any restrictive provision thereof shall be 
a valid defense in such action, unless it 
appears that such condition or restrictive 
provision is printed in type as large as, 
or larger than that commonly known as 
long primer type, or is written with pen 
and ink in or on the policy.” 

The policy clause above quoted was not 
printed in type of the required size, nor 
written with pen and ink, and the court 
refused the forfeiture relied upon in the 
policy. We are not informed how the 
court made a statute of 1904 applicable 
to a print in a policy of 1895, unless coun- 
sel did not raise this question in an appro- 
priate way, nothing appearing in the opin- 
ion that it was raised. 

The society invoked the maxim, “He 
who seeks equity, must do equity,” but 
the court say “It would be indeed a 
strange perversion of a maxim * * * so 
to apply it in this case as to deprive Mrs. 
Wilson of the privilege of a remedial 
statute, and enable appellant by enforcing 
a forfeiture, to escape liability upon a 
contract of the highest dignity.” 

66 S. E. Rep. 836. 


Loan Certificate for Part Premium Held 
Indebtedness.—Insured secured a life 
policy July 3, 1901. He made four 
premiums, each time paying three-fourths 
of the premium in cash and executing an 
interest bearing certificate for the bal- 
ance. No further payments were made, 
and insured died Nov. 24, 1907. The 
policy provided in case of default after 
the third annual premium was paid, the 
insurance would be continued as per 
schedule set forth and contained the fol- 
lowing: 

“Should there be any indebtedness on 
account of this policy at the time of 
default of payment of any premium the 
value of the several options of settle- 
ment stated in the foregoing table will be 
correspondingly reduced.” 

Beneficiary claimed extended insurance 
of three years and 259 days, and that the 
policy was in force at the time of death. 
The company answered that by reason of 
the loans and the above clause the ex- 
tended insurance was only 1 year and 112 
days, and policy had lapsed prior to death. 

Beneficiary obtained judgment for the 
face of the policy less the loans and in- 
terest. The Court of Appeals disallowed 
the loans and gave judgment for the face 
of the policy. But the supreme court of 
Louisiana decided that the policy had 
lapsed as contended for by the company, 
— the judgment and dismissed the 
suit. 
ad vs. Franklin Life. 51 So. Rep. 





The Home Life has appointed Jerome 
V. Wilson general agent for the eastern 
counties of South Carolina, with head- 
quarters at Sumter. He has been special 
agent for the company. John M. Warner 
is appointed supervisor for Worcester 
county, Mass. He was formerly agent for 
the State Mutual in the same territory. 


MUTUAL BENEFIT MEETING 


HAD BIG RALLY AT CINCINNATI 








L. D. Drewry & Co. Set a Hot Pace in 
Work for this Year 
in Ohio 





The big agency meeting of the Mu- 
tual Benefit Life in Ohio was held in 
Cincinnati a few days ago under the 
auspices of State Agents L. D. Drewry 
& Co. It was one of the most enthu- 
siastic Mutual Benefit meetings cver 
held. Drewry & Company are writing 
in Ohio this year at the rate of half a 
million a month and some seventy of 
the Ohio producers were in attendance 
at the rally. There were present from 
the home office Vice-President E. E. 
Rhodes and Messrs. A. A. Drew and 
F. L. Sage. President Frelinghuysen 
was unavoidably absent. Some of the 
company’s leading general agents were 
also present, among them L. A. Cerf 
of New York, R. D. Bokum of Chicago, 
Johnston & Clark of Detroit, R. L. 
Foreman of Atlanta, E. H. Rolston of 
Chattanooga, C. C. Courtney of Kansas 
City, J. R. King of Indianapolis, John 
C. Drewry of North Carolina, W. W. 
Dennis, W. J. Cardwell, C. T. Thur- 
man, J. J. Tillinghast, M. M. Mattison, 
and G. E. Black. 

Issue the “Helican” 

The state agency had issued previous 
to the meeting the Helican, which was 
an exact copy as to style of the com- 
pany’s popular paper, “The Pelican.” 
It displayed two sub-heads, “Sure, Do 
It Now,” and “Impossible is a Word 
Found Only in a Fool’s Dictionary.” 
It was issued “To commemorate the 
coming victory over Detroit for 1910.” 
It was filled with bright sayings and 
personal puns. Several meetings were 
held which were presided over by J. S. 
Drewry, R. B. Palmer and W. G. Oeh- 
mig, Jr. So much enthusiasm was dis- 
played at the Friday afternoon meeting 
which was scheduled to close at 4 
o’clock that it adjourned only at 6 
o’clock, giving the men barely time to 
get ready for the banquet at seven. 
Saturday afternoon the agents were en- 
tertained with a trolley ride and the 
baseball game at League Park. 

Some Entertaining Addresses 

At the various meetings and the ban- 
quet some very entertaining addresses 
were heard. The address of welcome 
was made by L. D. Drewry. Vice- 
President Rhodes gave a feeling, heart- 
to-heart talk on the home office attitude 
toward the men in the field. He said 
that when the directors decided to de- 
clare a special dividend nothing was 
said or thought of the advertising value 
that might result therefrom. State 
Agent Johnston of Michigan, with the 
agents of which state the Ohio agents 
are in contest, cordially invited the 
Ohio agents to come to Michigan and 
work for the summer, where it is cool. 
F. L. Sage talked on the helps that may 
be had from the home office. One of 
the finest talks was by L. A. Cerf of 
New York City on the methods em- 





ployed which have made the Mutual 








LIFE INSURANCE MEN, ATTENTION! 
WANTED 


General agents for central and southern Ohio, 
calibre $200,000 paid-for insurance annually; 
clean, honest record. Must give good references 
and satisfactory reason for desiring change. Com- 


‘mission, or salary and commission. Address, 


Manager New York Co., 


THE WESTERN 
UNDERWRITER 








Cincinnati, O. 


Benefit agency in New York City one 
of the largest and most successful 
offices in the country. A. A. Drew, 
from the home office gave two talks, 
one on “Retroaction and ‘Non-partici- 
pating,’” and the other on “The Sales- 
man.” 
Bokum on the Firing Line 

R. D. Bokum of Chicago, talked on 
“Fear,” J. W. Pickard, Jr., of Cleveland 
on “Second Wind,” J. P. King on “Get- 
ting the Signature and Check,” and H. 
C. Cameron on “A Hundred Applica- 
tions a Year.” An extremely appropri- 
ate and witty address was made by C. 
F. Hendryx, one of the older men in 
the field. Hamilton Kerr of Dayton 
discussed “Ten Hours a Day—a Half 
Million a Year.” George Pick, the star 
Chicago producer, talked on “Psyscho- 
logical Selling.” J. S. Drewry dis- 
cussed “The Agency,” and E. H. Rol- 
ston “Maximum Efficiency and Mini- 
mum Waste.” 

Messrs. Drewry & Co. did themselves 
proud in entertainment and in handling 
the convention. They have developed 
a training system for making successful 
life insurance men which will compare 
favorably with that of any other large 
agency in the country. 





RECEIVER BEEN APPOINTED 


United States Life Endowment Goes 
to the Wall After Contest 
With Department 


The United States Life Endowment 
of Chicago was placed in the hands of 
the Central Trust Company, as re- 
ceiver, last week on application of Eliza- 
beth Lumley, of Watseka, Ill., who was 
unable to collect a death claim judg- 
ment of $360. It is stated that the 
officers of the company practically ar- 
ranged for the receivership as they 
learned that representatives of the IIli- 
nois department were in Chicago last 
week endeavoring to get evidence 
against the officers before the grand 
jury. 

A meeting of the United States Life 
Endowment is called for May 17 
when a reinsurance deal will be voted 
on. The Western Life Indemnity of 
Chicago is said to have been figuring on 
it and other companies also are going 
over the business in order to make 
bids. 

The department has been seeking to 
get the company to put up securities 
to protect its installment indebtedness, 
but failed to accomplish that end. 

The company sold policies on the 
monthly payment premium plan and 
paid the death benefits by monthly in- 
stallments. There are more than $200,- 
000 of these unpaid installments. 

The department declared that the 
company was forcing settlement on 
these claims at a ridiculously low fig- 
ure and charged its officers with other 
irregularities. Superintendent Potter 
applied for a receiver but the court 
ruled that a receiver could not be ap- 
pointed for an assessment company un- 
til it had been found insolvent by a 
jury. 

The department ruled that the com- 
pany must have on hand the com- 
muted value of the unpaid installment 
claims and insisted on making up its 
statement that way, thus showing a 
bad impairment. The company on the 
other hand claimed the assessment law 
did not require the commuted value to 
be on hand. It stated it could pay these 
claims as they fell due and was not in- 
solvent until it could not pay its cur- 
rent claims. 

A political issue was injected into 
the department’s fight on the company 
when President E. C. Kingsbury en- 
deavored to persuade Governor De- 
neen to call off the “dogs of war.” The 
governor refused to interfere and evi- 
dently the department was nettled at 
President Kingsbury gotng over its 
head. 

The suits and charges of the depart- 
ment affected the company’s business 
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so that its future was in peril. Presi- 
dent Kingsbury prepared to organize a 
stock company to take it over but he 
feared the department would make it 
difficult for him to proceed. Then re- 
insurance was determined on in an out- 
side company. 

President Kingsbury got into the 
company over a year ago when he 
merged his Federal Mutual Endowment 
with it. The United States Life En- 
dowment was organized by a coterie of 
state politicians. Former Attorney 
General McCarthy was its first presi- 
dent and R. E. Mabry, former insur- 
ance department examiner, was sec- 
retary. 

The naming of a date for voting on 
reinsurance was done before receiver- 
ship proceedings were instituted. The 
meeting will be held just the same and 
if some arrangement can be made to 
take over the business, the commission 
on it will go to the assets of the estate. 
It has about $11,000,000 of business in 
force and about $20,000 of assets. Any 
death losses occurring up to the date of 
the reinsurance will prorate with the 
death losses already incurred. 





ATLAS MERGED IN REPUBLIC 





Kansas City Company Takes Over As- 
sets and Good Will of St. 
Louis Concern 


The Republic Life of Kansas City 
last week closed a contract under which 
it takes over the entire stock, assets 
and good will of the Atlas Life of St. 
Louis. The stockholders of the Atlas 
number some 350 representative men 
of Missouri. When the merger is com- 
pleted the Republic Life will have over 
500 stockholders, neatly all of whom 
are Missourians. 

The Republic Life has made a re- 
markable record in getting organized 
quickly. It sold its first stock Dec. 18, 
1909, and on Feb. 18, 1910, the entire 
$100,000 capital had been subscribed 
and paid in, the statutory deposit made 
and a state license issued. During the 
sixty days J. S. Munsell and L. H. Al- 
len took anplications for nearly $300,000 
of insurance and since the company 
was licensed they have sold about $200,- 
000 more insurance. 

The officers and directors of the Re- 
public Life are as follows: 

President-—A. G. Crane, 

Vice-Presidents— Fred Huttig, presi- 
dent Western Sash & Door Company; L. 
H. Allen, G. W. Lightner, farmer and 
stockman, Kinsley, Kans.; John H. Aikins, 
president Missouri and Kansas Calf & 
Cattle Company; Sam B. Cook, president 
Central Wisconsin Trust Company, Jeffer- 
son City. 

Secretary and Treasurer—Walter A. 
Hammond, director National Bank of the 
Republic, Kansas City. 

Medical Director—Allen L. Porter, M. D. 

Auditor—Edward J. Dillon. 

Assistant Secretary and Cashier—Chas. 
H. Lightner. 

Chairman Finance Committee — James 
Cowgill, state treasurer of Missouri. 

ne of Agents—J. S. Mun- 
sell. 
Assistant Superintendent of Agents— 
L. H. Allen. 








Directors—"Aside from those who are 
officers, Jay . Smith, Oklahoma and 
Texas lands; E. L. Miller, real estate; 
W. D. Corbin, capitalist; W. P. Cherry, 
president Cherry-Tilden Live Stock Com- 
mission Company; G. R. Johnson, manager 
Kansas City Oil Company; H. G. Cherry, 
president Stock Yards Cotton and Lin- 
seed Meal Company; Edward Ajikins, 
stockman; E. 8S. North, attorney; Howard 
J. Vrooman, real estate. 





AGENTS BETTER WATCH OUT 





Policyholders Institute Prosecution for 
Rebating and Under Law Will 
Get Half of Penalty 





Prosecution for alleged rebating has 
been begun at Pekin, Ill, against Wal- 
ter Smeaton, agent of the Mutual Life 
of New York at that place; Joseph 
Baer, general agent of the company at 
Peoria, and against the company itself. 
The case is a peculiar one, inasmuch 
as the complaining witnesses are the 
men who claim to have received the 
rebate. 

The complainants are George and 
John Zuckweiter, jewelers, who took 
out a $5,000 partnership policy last De- 
cember. They gave their notes for the 
premium, at six months, and apparent- 
ly were miffed at the attempt of the 
agent to discount the note at a local 
bank. They allege, however, that they 
discovered that the rebate rendered the 
policy void. They claim to have re- 
ceived a rebate of about $38. 

The penalty for rebating in Illinois is 
a fine of not less than $500 nor more 
than $1,000, and one-half of the penalty 
goes to the informer. The successful 
prosecution of the Commercial Life of 
Chicago at Springfield on an old case 
has evidently opened up a new source 
of profit to the citizens of the state 
and life agents who occasionally shade 
premiums, will do well to mend their 
ways. The claim that a rebated policy 
is void puts the policyholder in the 
position of a victim and will help to 
dispel the prejudice of a jury against 
informers. 





Torrey Gives Up One Office 


Morris W. Torrey who has been for 
a number of years actuary as well as 
secretary of the Manhattan Life, has 
declined reappointment as actuary and 
Louis Linzmeyer, assistant actuary, has 
been chosen actuary. He entered the 
company’s actuarial department eigh- 
teen years ago and became head of de- 
partment where he was three years be- 
fore becoming assistant actuary, a po- 
sition he has held for five years. Mr. 
Torrey continues as secretary and will 
devote his entire time to the general 
conduct of the office and field work of 
the company. 


Warning from Arkansas 


State Auditor Jobe has issued a warn- 
ing against new life companies, or- 
ganized principally for the private gain 
of the promoter rather than as legiti- 
mate business enterprises. The warn- 





L. D. DREWRY & COMPANY, Ohio 
State Agents of the MUTUAL BENEFIT 
LIFE, are desirous of securing the serv- 
ices of two or three high-class producers 
of honest life insurance in the city of 


CLEVELAND. Will pay salary, salary 


and commission, or 


all commission. 


Address 
L. D. DREWRY & COMPANY 


Cincinnati, Ohio 





ing states it is not the desire of the 
commissioner to discourage the organi- 
zation of new companies that are legiti- 
mate enterprises, organized on a con- 
servative and economical basis, pro- 
moted for the purpose of conducting an 
insurance business in good faith, but 
rather to encourage such companies by 
making clear the distinction. It has 
been shown, so the auditor states, that 
40 percent of the money paid in by the 
stockholders has been used in paying 
commissions to professional stock sell- 
ing agents, and for other expenses. 
Arkansas has not been altogether free 
from this sort of promotion and some 
dissatisfaction from stockholders has 
resulted. 


INSURANCE ON KING EDWARD 





None Carried by American Life Com- 
panies—Most Indemnity is Along 
Casualty Lines 





New York, May 10—(Special)—In- 
quiry at the offices of the larger life 
insurance companies developed the 
fact that no life insurance was carried 
by the late King Edward in American 
companies. The insurance referred to 
in current press despatches was casu- 
alty business written principally in 
Lloyds concerns on various contin- 
gencies connected with his possible de- 
mise. It is believed that the reports 
in this connection are greatly exag- 
gerated. 

The reason given in one office, for 
the fact that no insurance on King Ed- 
ward’s life was written in American 
companies, was that frequently royalty 
refused to submit to medical examina- 
tions. Such being the case there were 
few companies which were willing to 
write a pig in a poke. 





American Life Convention Date 

The American Life convention will 
hold its annual meeting at Des Moines, 
September 14-16, the Savery hotel be- 
ing headquarters. 





Objects to High-handed Methods 

Though he consented to the merger 
of the Independent Order of Macca- 
bees and the American Order of Pro- 
tection, Auditor Barton of Nebraska is 
taking strong exceptions to the peremp- 
tory manner in which C. O. Rice, the 
president of the merged orders, is try- 
ing to complete the merger. In a cir- 
cular letter to the Maccabees, Rice noti- 
fied them that if they do not turn in 
their old policies and take out new 
American Order of Protection policies 
within five days, their failure to do so 





will be interpreted as a desire to quit 
the order, and their names will be 
dropped from the rolls. Mr. Barton 
believes that this is entirely too much 
hasty. 





ADVISORY BOARD NOW CHOSEN 


Toledo Life Gets a Number of Promi- 
nent Men Lined Up—Will 
Begin Business Soon 


The Toledo Life of Toledo, Ohio, 
selected its advisory board at a meet- 
ing this week, the following being 
chosen, and being residents of Toledo 
except where noted: 


Wilbur Wynant, fiscal agent Toledo 
Life; Dr. R. S. Walker, physician; Geo. F. 
Myers, secretary Home Building and Sav- 
ings Company; David W. Barry, superin- 
tendent Libbey Glass Company; Geo. R. 
Hudson, coal dealer; James Hodge, vice- 
president F. Bissell Company; William 
Standart, vice-president Standart-Simmons 
Hardware Company; W. H. Haskell, presi- 
dent W. H. Haskell Hominy Mill; John P. 
Hurley, president Toledo Parlor Furniture 
Company; Chas. S. Turner, president More- 
ton Truck and Storage Company; Jos. 
Tillman, city salesman Bostwick-Braun 
Hardware Company; Malcolm Crockett, 
farmer, Grelton, Ohio; Geo. L. McKesson, 
director Toledo public schools; Dr. John 
J. Barber, retired dentist; Fred H. Broer, 
clothier; David T. Davies, Garford Auto 
Truck Company; Chas. K. Friedman, at- 
torney; Rev. John C. Herr, rector St. 
Charles church; Manfred M. Stophlet, 
architect; C. M. Feilbach, city treasurer; 
Azor Thurston, state chemist and presi- 
dent Grand Rapids Bank Company, Grand 
Rapids, Ohio; J. W. Goodyear, secretary- 
treasurer Gottshall-Goodyear Lumber 
Company; Frank W. Bainbridge, second 
vice-president Dime Savings Bank. 

This advisory board is to select thirteen 
additional members, making thirty-six in 
all, and is also to choose the officers at 
an early date. The company has many 
other stockholders, some of the most 
prominent and financial men in northwest- 
ern Ohio. The company is receiving the 
support of a number of leading financial 
institutions as well as the business asso- 
ciation of Toledo, and is also taking into 
its confidence all of its stockholders, and 
the public in general; the stockholders be- 
ing informed as to the plan of selling 
stock, and the cost of selling this stock, 
and everything else pertaining to stock 
selling. 

Mr. Wynant states that he has a num- 
ber of high-grade insurance men (not pro- 
fessional stock salesmen) who are now 
beginning the distribution of stock in the 
northwestern part of Ohio, northern Indi- 
ana and southern Michigan. These men 
expect to continue in the service of the 
company in developing the territory in 
which they sold stock, for life insurance. 
The company expects to begin selling in- 
surance not later than Aug. 1. 











Entertained President Whittington 

The Nebraska Life Underwriters As- 
sociation last week entertained John 
W. Whittington, president of the Na- 
tional Association of Life Underwriters, 
at a complimentary dinner given at the 
Paxton hotel, in Omaha. Mr. Whit- 
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Come to New York for Your 
Summer V acation 
New York, the richest city in the world 


is the ideal insurance field. The General Agency of the Mutual 
Benefit at New ork City produces over $10,000,000 of new busi- 

t has but one i 
oer = the agent by educating him in salesmanship and pro- 
viding him with the best facilities for work. 


This General Agency has a Department of Leads 


whose sole purpose is to gather material; it has a unique and original 
method of canvassing which com: t : 
it spends many thousands of dollars yearly in the conservation, de- 
velopment and helping of its field forces. 


Under our plans, the visiting agent starts abreast, and has an 
equal chance with the agent who has lived here all his life. 


Here we have the three essentials that command success— 
The Territory—The Company—The Agency Management. 


Address, L. A. CERF, General Agent, 135 Broadway, New York (City 


New York is recognized as the best summer resort in the United States 
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tington stopped off for the occasion 
while on the way to his home in Los 
Angeles from the east. About thirty- 
five of the leading life underwriters of 
the state were present. Silas A. Bar- 
ton, state auditor; H. R. Gould of Oma- 
ha, and J. M. Johnson of Lexington, 
Ky., attended as guests and responded 
to toasts. 


RESULT OF THE $100,000 CLUBS 








Four Organizations of the New York 
Life Produce $14,150,111 for the 
Year Just Closed 





_ The New York Life has announced 
its $100,000 Club members for the year 
ending Feb. 28. The total membership 
in the Southern, Central, Southwestern 
and Western Clubs is 114. The total 
paid insurance was $14,150,111. The 
western department in the far west, in 
charge of Gilbert A. Smith, inspector of 
agencies-at-large, gained over $1,000,- 
000. The southern department gained 
over $800,000. W. A. Dutcher of the 
Sioux City branch leads in number of 
applications, 104. Geo. A. Sutherland 
of the St. Paul branch got 102. Jas. R. 
Hawkins of St. Joseph, Mo., led_in 
volume, $202,500; Sidney Bear of Chi- 
cago came second with $199,500. The 
roster of the clubs is: 
SOUTHERN $100,000 CLUB. 

President, H. T. Thompson, South Caro- 
lina Branch; vice-president, Alex G. Kol- 
lock, S. Carolina Branch. 

Atlanta Branch—M. H. Bland, Jno. Ash- 
ley Jones. 

Charlotte Branch—E. K. Belue, Burt M. 
Noland. 

Plorida Branch—M. Albert Clonts. 

Havana Branch—Joaquin Paz. 

Jackson Branch—M. Fatherree. 

New Orleans Branch—Charles H. Lucy, 

Fernand Mouton, W. H. Oncken. 

Savannah Branch—Thomas P. Saffold, 

Sr., Thomas P. Saffold, Jr. 

South Carolina Branch—W. M. Carter, 
George C. Hodges, Alex G. Kollock, H. T. 
Thompson, H. Witcover. 

CENTRAL $100,000 CLUB. 

President, Daniel WHattenbach, Sioux 
City Branch; vice-president, W. A. 
Dutcher, Sioux City Branch. 

Central Branch Chicago) — Bernhard 
Adler, Harry H. Boice, Leopold Deutsch, 
Louis Ehrlich, W. W. Gilbert, Edw. 
Kellog, C. H. Leas, John Mayer, 
Rollins, William H. Spinner, 
——, J. M. Seligman, Bernard J. Sha- 
piro. 

Grand Forks Branch—R. B. Cox, John 
E. Showers. 

dianapolis Branch—Charles D. Well- 
ington. 

Iowa Branch—H. B. Newcomb, G. J. 
Smith. 

Nebraska Branch—James F. Prentiss, 
E . Zimmerman. 

Sioux City Branch—Peter G. Delire, Jr., 
W. A. Dutcher, E. T. Harris, Daniel Hat- 
tenbach. 

St. Paul Branch—Frank J. Clemans, 
Miles E. Harbin, George A. Sutherland. 

Stock Exchange Branch (Chicago)— 
William Bluth, Sidney Bear, F. W. Elvyn, 
Albert Eisenmann, J. F. Johantgen, Julius 


Loeser. 

Wisconsin Branch—Marcus A. Fee, Al- 
bert Nunke, E. D. Rounds, Franklin C. 
Whiting, Moses E. Winsor, John B. 
Wirkku. 

Winnipeg Branch—C. Olafson. 

= a . 


SOUTHWESTERN $100,000 CLUB. 

President, James Hawkins, St. Joe 
Branch; vice-president, Geo. T. Wofford, 
Nashville Branch. 

Kansas City Branch—Ben Ganz, Henry 
S. Lewis, H. A. Medaris, Eugene Miller. 

Little Rock Branch—Claude B. Cain, R. 
= Johnston, Will H. Warner, C. O. Wil- 

ns. 

Memphis Branch—George F. Barnes, 
Lawrence P. Coyne, Lee E. Rehse, Charles 
H. Sanders, Alexander B. Scruggs, Lewis 
at William P. Wilkins. 


xican Branch—Richard D. Dewey, 

Ezequiel C. Huerta, George H. Pound, 
Pedro Sierra. 

Nashville Branch—Arthur T. Jarvis, 


George T. Wofford. 
Oklahoma Branch—Earl G. Bewley, J. 
win Orem Drennan Rector, Henry P. 
St. Joe Branch—James R. Hawkins, 
Ernest M. McCausland, Barrant Van Nest. 
St. Branch—George J. Boepple, 
Collins Thompson. 
* * 


. D. L. Me- 
Laurin, W. W. McNeff, Charles S. Phillips. 
Colorado Branch—George H. Kinkel. 
Intermountain Branch—Rufus C. Hill, 
Daniel H. Livingston, H. L. Nelson, Wil- 
liam R. Warren. 
Angeles Branch—Frederick R. 
Green. 
Mon 


‘| their effort to again get control of the 


Nevada Branch—Henry R. Winn. 

San Francisco Clearing Office—Clark E. 
, Samuel Frank, C. F. Kamman, A. 
E. Reynolds. 

Seattle Branch— William H. Crary 
James A. Hays, George E. Howes, Jr., 
Cc. K. Miller, Charles A. E. Naubert, Ray- 
mond Roach, L. C. Ryan, A. W. Scott, 
William T. Thomas. 


George M. Fox Makes a Change 
Following the change of Lewis Hall 
and R. C. Allen from the Mutual Bene- 
fit Life at Cleveland to the Phoenix 
Mutual under general agency contracts, 
George M. Fox, general agent of the 
Phoenix at Cleveland has resigned to 
become general agent of the Connecti- 
cut General with offices at 301 New 
England building. 


WILL HAVE FOUR COMPANIES 








Arkansas to Become a Center for Home 
Institutions on Legal Reserve 
Plan 





Before many weeks Arkansas will 
boast no less than four legal reserve life 
companies organized under its own 
laws, one being the Mississippi Vallcy 
Life, organized in 1909, and now doing 
a good business in the state. The other 
three, which will apply for licenses to 
transact business in the near future are 
the People’s Life, which succeeds the 
Peoples Health & Accident, and ab- 
sorbs the Peoples Mutual Life; the 
Bankers Reserve Life and the Home 
Life & Casualty. The latter has suc- 
ceeded the National Consolidated which 
was licensed in Arkansas in October, 
1909, but never transacted any busi- 
ness. It has been reorganized and its 
articles of incorporation so amended 
that it can now write life business. 
Thos. C. McRae, of Prescott, is presi- 
dent; A. B. Banks, of A. B. Banks & 
Co., Fordyce, secretary, and S. M. 
Powell manager. 

The Bankers Reserve has been in 
process of organization for several 
months. P. P. Shaw, formerly con- 
nected with the International of St. 
Louis, being one of the chief promoters. 
It is understood that the company will 
apply for a license in the next few 
days and begin an active campaign for 
business very soon. 





Parsons Returns to Chicago 

William Parsons, formerly Illinois 
manager of the State Life, who for- 
merly was in the business in Indiana, 
has been appointed Chicago manager 
of the Franklin Life. When he left the 
State Life he went to Seattle for the 
Security Life of Chicago. Secretary 
Abels of the Franklin was in Chicago 
this week, getting the office installed. 





New Life Company at Wheeling 
_ The Citizens National Life of Wheel- 
ing, W. Va., has been organized by 
the International Securities Company 
of that city and will shortly begin writ- 
ing business. The life company is 
incorporated under the laws of Dela- 
ware, which require a deposit of $100,- 
000, and this deposit has already been 
made. It has 700 stockholders in the 
Ohio valley. The active officers are 
F. W. Killen, president, and R. M. 
Ayres, secretary. The other officers 
are George J. Rogers, vice-president; 
Joseph N. Finley, second vice-president, 
and Dr. Harry Hubbard. The directors 
are A. D. Marshall, D. W. Crist, J. B. 
a Charles E. Beck and Andrew 

eis. 





Proposes Bond Issue Now 


The Consolidated Life Securities 
Company of Maine, a concern started 
by the Rhodus Brothers of Chicago in 


Republic Life Insurance Company of 
Chicago, has taken a new tack. Under 
date of April 30, Max Sonnenschein, 
the secretary, sent out from the com- 
pany’s office. 258 Broadway, New York, 
a circular letter to stockholders, ask- 
ing for an expression of their opinion 
as to the advisability of issuing $200,000 





tana Branch—<Alfred P. Welch. 


proceeds of which to start a new life 
insurance company. Mr. Sonnenschein 
states that the sale of stock is lagging, 
as the proposition of acquiring a legal 
reserve life insurance company is too 
indefinite. 


tually does own a going life company, 
sales would be more rapid. 


if the stockholders favor the plan, in 
denominations of $100, $500 and $1,000, 
redeemable after five years, one-half of 
each bond being exchangeable for stock 
of the life company at the option of the 
owner of the bond. 





Buckner to be in Chicago 


Vice-President Buckner of the New 
York Life, will be in Chicago, May 25, 


If the stock salesmen could | 
show that the securities company ac- | 


It there- | 
fore is proposed to issue these bonds | 


when a meeting of agents in that city 
and some fifty or sixty leaders in other 
sections of Inspector R. E. Whitney’s 
| department will be present. Mr. Buck- 
| ner will hold meetings in the Canadian 
provinces and at St. Paul before reach- 
ing Chicago. 





Franklin Withdraws from Ohio 
The Franklin Life of Springfield, IIL, 
| has withdrawn from Ohio because of 
| differences arising out of the company’s 
| policy forms. M. A. Spencer, manager 
| at Cincinnati, retains some territory in 
| Kentucky and will broker his Ohio 
| business with other companies. D. S. 
| Crum of Grand View, and W. T. Crum 
| of Tiffin, were also agents. 

The Franklin has also retired from 

Oklahoma. The company believes it 





Guarantees 








No Estimates 





Are All Policies of 


American Central Life Insurance Company 


INDIANAPOLIS, INDIANA 





Insurance in Force, 
Assets, . . . e * 


825,000,000 
2,462,000 





High-class Salesmen wanted in Pennsylvania, Ohio, Indiana, Illinois, 
Texas, Kansas, Tennessee, Missouri, Arkansas, Alabama, 
Michigan, Oklahema and Kentucky 





Write Today 


A New Pian of Compensating Saliesrmen 
for Information 








OLDEST IN AMERICA 





For terms to producing 
agents address........ 


34 Nassau Street : : : 





THE MUTUAL LIFE 


Insurance Company of New York 


Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 


GEORGE T. DEXTER 


STRONGEST IN THE WORLD 


Second Vice-President 


New York, N. Y. 











The Bankers Life Association 


OF DES MOINES 


A Mutual Association of Preferred Risks. 
record for 30 years for Low Rate of Mortality, Prompt 
Payment of Claims, Economy of Management, Security 
of its Funds and Satisfactory Results for its Policy Holders. 


Exceptional 





Gross Assets January 1, 1910, $$3,579,803.51 





ERNEST E. CLARK, President. 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio. 
F. E. HORNE, Manager, Tacoma Building, Chicago, Il. 





A. G. CRANE - 


J. S. Munsell, - 





of 20-year 6 per cent bonds, with the 





Republic Life Insurance Company 
Kansas City, Missouri 


President 


NATIONAL BANK NOTE POLICIES ABSOLUTELY GUARANTEED 





High Class Managers Wanted 


Kansas and Oklahoma 
Attractive Compensation 


Address with full information 


- Supt. Agencies 


Shoop Bldg., Kansas City, Mo. 
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can gain more by closer cultivation of 
a smaller field. 


WILL SEEK THE CONVENTION 








Cincinnati Life Underwriters Associa- 
tion Will Make Bid for the 1911 
National Meeting 





The Cincinnati Life Underwriters’ 
Association will make a strong bid for 
the national convention next year. A 
large number of the members will go 
to Detroit in a body and hope to land 
the plum. The following committees 
have been appointed: Membership, S. 
P. Ellis, chairman; Charles E. sn, 
John A. Ringold, R. W. Mack and W 
A. R. Bruehl, Jr. Welfare, Ralph Hol. | 
terhoff, chairman; J. M. Bloodworth, 
Louis Wirth. Entertainment, John L. 


Shuff, chairman; Charles J. Iredell, 
Mark Davis. Publicity, John W. 
Mackelfresh, chairman; H. M. Hut- 


chins, A. F. Levi. Law and Legisla- 
tion, S. Straus, chairman; M. W. Mack, 
pa W. Iredell. Health Conservation, 
Frank H. Simpson, chairman; 

Crosby, A. E. Hutson. Civics, O. W. 
Bair, chairman; Collin Ford, L. B. 
Simrall. Finance, J. W. Kirgan, chair- 
man; Isaac Bloom, C. J. Stern. 

The following delegates and alter- 
nates have been appointed to the De- 
troit convention: Delegates, W. A. R. 
Bruehl, S. P. Ellis, Collin Ford, Ralph 
Holterhoff, J. W. Iredell, Jr., M. W. Mack, 
John L. Shuff. Alternates: O. W. Bair. 
Isaac Bloom, Chas. E. Logan, John A. 
Ringold, Frank Simpson, S. Straus, 
Louis Wirth. 

There is talk of chartering a special 
car and taking a large part of the mem- 
bership to Detroit in addition to those 
who will go as delegates. 





Object to Letters 


Some of the state agents and field 
superintendents in the northwest have 
taken umbrage at the action of an Iowa 
company in sending out letters to 
various local agents representing other 
companies and practically inviting them 
to take general agencies. The letters 
state that the company makes it a point 
not to appoint state agents or managers 
for large sections of territory, but, on 
the contrary, plans to secure a large 
number of representatives who are 
willing and able to do both managerial 
and general work. 





Federal Life Wins Case 


The long drawn-out contest between 
J. Ellsworth Griffin, one of the organ- 
izers and a former officer of the Fed- 
eral Life, and the company was decided 
in the Federal’s favor by Judge Windes 
of Chicago last week. Mr. Griffin had 
a contract whereby he and his succes- 
sors were to receive a royalty percent- 
age on its business for 100 years with 
the privilege of continuing the arrange- 
ment. Mr. Griffin’s contract was based 
on the condition that he devised the 
policy contracts. When the officers of 
the company discovered the magnitude 
of the contract, Mr. Griffin was re- 
moved and the contract was rescinded. 
The company claimed the contract was 
illegal because Mr. Griffin was an officer 
and made it with himself. He brought 
suit to enforce its provisions. 

Judge Windes declares the contract 








voidable on the ground of its being con- 
trary to public policy. He has had it 
under advisement since January, stating 
it was a most important and very com- 
plicated case. 

The contract is declared void from 
the time of filing the suit. Mr. Griffin 
and his assignees are to be paid the 
royalties accrued up to that time, ex- 
cept those that have been waived. For 
a number of years Mr. Griffin waived 
the royalties annually, and it may be 
necessary to have another hearing to 
determine if anything is due him under 
the decree of the court. 





WRITING TRIBUNE MEMBERS 


Northern Life Getting the Stranded 
Certificate Holders—Prosecution 
of Old Officers Likely 








The Northern Life of Rock Island, 
Ill., is making fair progress in rewrit- 
ing the members of the Fraternal Trib- 
unes, which it offered to take over in 
a body. None of the lodges took ad- 
vantage of the offer to accept them in 
a body, but a great many are being 
written individually. The ten-year term 
policy that was offered is not being 
used very much, most of the applicants 
taking the regular whole life policies 
of the Northern Life. Every applicant 
must pass a medical examination, as 
there is no reinsurance contract be- 
tween the company and the Tribunes. 
J. F. McBride, former president of the 
Tribunes, has been elected vice-presi- 
dent of the Northern Life and is in 
charge of the work in Chicago. 

The grand jury at Rock Island, IIl., 
is looking into the wrecking of the 
Fraternal Tribunes by the former offi- 
cers. The Tribunes merged with the 
American Home Circle of Springfield, 
Ill., and the reserve that had been ac- 
cumulated was withdrawn from the 
treasury on various pretexts. War- 
rants were drawn to the amount of 
$45,000 ostensibly to pay death claims 
of the Home Circle, but after the 
Tribunes got into difficulties an investi- 
gation showed that the same claims had 
been paid before the merger. The 
merger was declared illegal and J. F. 
McBride of Chicago was elected presi- 
dent of the Tribunes. He compelled 
the restitution of $57,000 by the men 
who had been in charge of the com- 
pany. Through George W. Kenney, 
a Springfield attorney, $27,000 was paid 
back and it is not known who con- 
tributed to the fund. K. M. Whitham, 
the former president, personally paid 
back $15,000 and A. L. Craig, former 
medical examiner, gave his check for 
the same amount. The check was not 
good, however, and he skirmished 
around and raised $6,500, giving his 
note for the other $8,500. The resti- 
tution of these sums looks like a con- 
fession of guilt and it is believed that 
some one may-land behind the bars. 





Hartford Life Election 


The old directors elected at the meet- 
ing of the Hartford Life this week were 
Andrew Gordon, Geo. E. Keeney, Lewis 
E. Gordon, E. J. Lake and Raymond J. 
Keeney. The new directors are: John 
G. Hoyt, Cincinnati; Louis A. Aireton, 
Cincinnati; J. S. Spencer, Point Plea- 
sant, W. Va.; James F. Heady, Lock- 





Have a client who will assist in organizing a 
Life or Casualty Insurance Company, or 


Will Furnish Money 


to a going concern that needs additional capital 


or surplus. 


E. L. SHANK & CO., 


DEALERS IN COMMERCIAL PAPER AND BONDS 


616 First National Bank Building, 





CHICAGO, ILL. 


Two Hundred Stockholders 
the First Month 


Boys Doing Fine! Why Not You? 


A few more Al stock salesmen can get desirable territory 
in Ohio, Indiana and Michigan. 


We want you to place stock, and then with the co-opera- 
tion of these stockholders, develop the territory. Address 


The Toledo Life Insurance Co. 


852 Ohio Building, Toledo, Ohio 


Are We Looking for You? 


A large personal writer and organizer with 
an agency record of a million a year or better, 
can secure a state agency from one of the strong- 
est life insurance companies in the country. 
Very liberal arrangement with a large salary and 
bonus. Address in confidence, 27-B, 

Care The Western Underwriter. 








Life Insurance Men who are looking 
for the right kind of a connection will 
learn of something to their advantage 
by communicating with THE OLD 
COLONY LIFE INSURANCE 
COMPANY, 445 Old Colony Building, 


Chicago. 
W [SCO NATIONAL [| aL LI KE 
INSURANCE COMPANY 
Oshkoen, Wisconsin 
Capital Stock, $400,000 
ISSUES ONLY NON-PARTICIPATING POLICIES 


NO ESTIMATES £ A KA EVERYTHING GUARANTEED 


OFFERS EXCEPTIONAL OPPORTUNITY TO LIVE 
MEN OF ABILITY WHO CAN GET THE BUSINESS 


For an Agency Appointment address BISHOP @ FOUTE, Oshkosh, Wis. 


A hustler for stock 
WONTE —salesman. A money 

maker for the right 
man. Stock has paid two dividends. 
This is a live proposition that will 
bear investigation. Address 14-0, 
care The Western Underwriter 
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land, Ohio; Thomas F. Lawrence, sec- 
retary of the company. 

Officers elected were: George E. 
Keeney, president; John G. Hoyt, Ray- 
mond G. Keeney, and Lewis E. Gor- 
don, vice-presidents; Thomas F. Law- 
rence, secretary. Vote for directors 
was unanimous. 





Bell Goes With Reliance Life 

Walter B. Bell has nonlgres as deputy 
insurance commissioner of Tennessee to 
become general agent of the Reliance Life 
in Illinois and Indiana with headquarters 
in Chicago. Before going with the depart- 
ment he was manager of the New York 
Life in western Tennessee. 


Granville P. Lipscomb, statistican in 





the department, succeeds Mr. Bell as 
deputy. 


Wisconsin 

Des Moines—J. C. Brandel, Fort Atkin- 
son. 

Great Northern—G. E. Ritger, Mara- 
thon City; Frederick — Wausau; 
George Massart, Green Bay 

New Eng. Mut.—J. M. Hitenheim, Mil- 
waukee. 

New York—E. J. Peck, Kenosha. 

Travelers—A. D. Gill, Mauston. 

Indiana 

Aetna—J. T. Claman, Hillsboro. 

Equitable, Ia.—J. D. Hutchins, Rich- 
mond. 

Indianapolis—L. A. Sayers, Hamlet. 

Lincoln Natl.—F. H. Harber, Ft. Wayne; 
Mary E. Null, New Haven; O. F. Gilliom, 
Berne. 

Prov. L. & T.—E. J. Weigle, Lafayette. 

Penn Mut.—Henry Freckman, Indian- 
apolis. 

Reliance—W. F. Young and W. D. Ker- 
lin, Richmond. 

Ohio 


Aetna—C. M. Crumley, Lancaster; F. L. 
Siker, Portsmouth; Jas. E. Moyer, Canal 
Dover; R. C. Wiggs, Hamilton. 

Bankers, Neb.—J. R. Ford, Cleveland. 

Canada—Geo. Aurunin, Toledo; H. A. 
Jones, East Toledo; M. E. Lutz, Canton; 
Jacob Gold and H. J. McLaughlin, Cleve- 
lan 

Conservative, W. Va.—Alfred Danach, 
Bridgeport. 

Equitable, N. Y¥.—Sigmund Friedman, 
Dayton; W. D. Amaden, Toledo. 

Equitable, Ia.—C. M. Turner, Mansfield. 
— Mut.—c. J. Killmeyer, Steuben- 
ville 

Hartford—R. S. Johnson, Lowellville; 
H. E. Kemp, Norwalk. 

Home—B. F. Harwood, Portsmouth. 
a Hancock—Daniel McKenzie, Lake- 
side. 

Mass. Mutual—H. V. Goetz, Dayton; 

C. Reisenbach, Pandora. 

“Mich. State—A. L. Seely, 
J. M. & J. G. Toner, Edon. 

POE Eng. Mut.—F. J. Ballard, Cleve- 
and 

National, Vt.—A. L. Trask, Geneva. 

New York—R. K. Carson, "Bucyrus. 

North Amer., ._ I Morris, 
Columbus; F. 0. Poland, Centerburg. 

Prov. Sav.—T. H. Wells, Collinwood; 
J. F. Hess, Cincinnati; Russell Waymnire, 
Englewood: Wilbur Lucas, Union. 


Phoenix Mut.—R. E. Sherwood and G. 
H. Bond. Cleveland. 
Beebout, Steuben- 


Penn. Mut.—Wm. H. 
ville; F. J. Smith, Proctorville. 

Reserve Loan—F. H. a. Kenton; 
T. J. Cheney, Lodi; H. DeVault, A. M. 
Spellman and E. B. Whitney, Covington; 
J. W. Bierly, Massillon; J. M. Webster, 
Van Wert. 

Reliance, Pa.—H. A. Beckman and Wm. 
Z. Green, Cincinnati. 

Security, Va—S. S. Friesner, Middle- 
point. 

Travelers, Ct.—E. W. Sherman, Geneva; 
Hattie Kemper, Cincinnati; F. L. — 
Cleveland; J. S. Brand, Defiance; Cc. 
French, Toledo; H. O. Sebring, Sebring. 

Michigan 

Des Moines—Ephrim Scott, St. Clair. 

Federal—aA. S. Lindenfeld, St. Joseph. 

Mich. State—J. W. Watrous, ag 
L. M. Olmstead, Edwardsburg; H. 
Boehler and John Volkier, Grand e __ 
Fred Munro, Ononaga. 

rt Benefit—Wwm. G. Smith, Detroit; 

L. Brown, 


X. Metz, Jr., Howell. 
F Note Vt—c. Grand 
Rapids; Cleve Lobdell, Rapid River. 
Prov. L. & T.—E. F. Briesemeister, De- 


Montpelier; 


troit. 


Illinois 
Amer. Temp. Life—J. A. Woodward, 
Cairo; J. W. Couch, Chicago; H. O. Lock- 
hart and W. H. Thain, Springfield. 





Amer. Cent.—D. V. Bratton, Mattoon. 
Bankers, Neb.—W. Kirkpatrick, Livings- 
ton; Max App, Urbana; F. C. Goodnow, 
Salem; Shipman & Wayne, Chicago. 

Bankers Reserve, Neb.—E. E. Burson, 
Litchfield; A. W. Stiehl, Belleville; J. C. 
Allen, Chicago. 

Bankers, la.—W. T. A. White, Peoria; 
H. F. Bivons, Metropolis; R. C. Brown, 
Herrin. 

Bankers, N. Y.—C. B. Davis, Petersburg; 
T. J. Venn, H. A. Rabey, T. Dreuttel, 
Daniel Tubs, Thomas Rainford, C. H. 
Phillips, C. E. Moore, W. H. Carpenter, 
and J. F. Koelling, Chicago; T. E. Shaw, 
Decatur; H. E. Lane, Kankakee. 

Central, Ia.—Oscar Denney and H. C. 
Greenwald, Monroe, Wis.; M. J. Moran, 
Davenport, Ia.; s, . Larson, Madison, 
Wis.; Albert Thoreson, Beloit, Wis.; I. J. 
Dahle, Milwaukee, Wis.; O. S. Wilson, 
Chicago; A. L. Wolfe, Warren. 

Hartford—Emma M. Young, Joliet; R. 
E. Ward, Margaret I. Tunny, E. C. Gibson, 
E. J. Wilson, Chicago; L. . York and 
G. E. Anderson, Harrisburg; E. E. Child- 
ers, Burnside; Rodney L. Crippe, Eureka; 
W. H. Fritz, "North Henderson; Frank L. 
Liess, Mokena; Harvey C. Whetzel, Meta- 
mora; J. A. Welton, Morris. 

Home—Wm. W. Betsche, A. H. Brauti- 
gan and A. H. Ranous, Chicago; O. E. 
McGovney, Mokena; I. G. Crocker, Evans- 
ton; H. . Hofer and O. W. Shannon, 
Quincy; Susan W. Russell, Woodson; John 
Leverett, Upper Alton; H. O. Pattison and 
ik. VY. Gardner, Peoria. 

Indianapolis—Alfred Clover, Chicago; 
J. R. Raub and R. L. Millican, Indian- 
apolis, Ind. 

John Hancock—C. L. Dexter, 
ton; M. L. Williams, Edinburg. 

Mass. Mutual—I. B. Snow, Bernardston, 
Mass. 

Minn. Mut.—T. L. Graves, Joliet; P. B. 
Cusack, East St. Louis. 

Mo. State—J. E. Stephens, Burlington, 
Ia.; Wm. J. Lake, Chicago; L. C. Saun- 
ders and W. B. Tompkins, Quincy. 

Modern—C. C. Jones, J. B. Williams, J. 
Cc. Hard, J. L. Cross and J. W. Jolly, De- 
catur; E. H. Reesor, Wm. Milburn and 
R. S. Reesor, Springfield. 

Mutual, . Y¥.—Paul Edgar, Oakdale; 
H. G. Maynor, Eddyville; H. L. Brainard, 
Buda; A. E. Walker, Albion; E. K. Arford, 
Marshall; N. P. Blanchard and T. A. Burt, 
Urbana; E. D. Caulkins, Kankakee; Frank 
Dodson, Henning; C. H. Epperson, Casey; 
U. S. Fitzpatrick, Champaign; H. B. Graf- 
ton, Janesville; J. . Doherty, W. A. 
Hamilton and C. F. Grosjean, Terre 
Haute, Ind.; G. Hall, Lerna; =. 
Haskett, Jr., Palestine; Frank Lambb, 
Chebanse; Pepper & Lane, Ashmore; H. 
A. Reinhart, Sheldon; J. R. Shuey, West- 
field; Jacob Stimp, Jr., Mattoon; Frank 
Tossey, Toledo; H. M. Weinstock and W. 
T. Paulsey, Danville; T. F. Miller, Wyom- 
ing; N. E. Horton, ‘Ir., Romhelie; Louisa 
A. Starkwather, Quincy; A. A. Eaton, 
Loraine; W. H. Farthing,’ Odin; Axel Hei- 
berg and P. A. Olsen, Ottawa. 

Mut. Benefit—A. G. Copeland, R. H. 
Ehlert, J. H. Miles, C. P. Graff, R. C. 
Sloan, H. S. Loomis and EB. F. Rea, Chi- 
cago; Elias Wetherin, Ashland; Hubbard 
& Tonn, Rock Island; A. J. Minster, Chi- 
cago; Logan Perry, Heyworth. 

gama vVt.—O. T. Ragland, Metro- 
polis. 

New York—H. H. Conley and B. A. 
Notzon, St. Louis, Mo.; E. J. Peck, Har- 
vard; R. W. Cole, Ludlow; J. A. Davis, 
Bridgeport; E. M. Dodson, Simon Fred- 
erickson, F. C. Hense, Max Weiner and 
August Wiegel, Chicago; Chas. Thomhill, 
Quincy. 

N. W. Mutual—Frederick Engelhardt, 
Upper Alton; W. P. var Sullivan; P. 
A. Lung, E. R. Iliff, J. S. Templeton ‘and 
S. Halder, Peoria; W. M. Fike, Lewistown; 
A. R. Tubbs, Kirkwood; David M. Camp- 
bell, Oshkosh, Wis.; Morris E. Yager, 
Frederic, Wis.; C. C. Whaling, Belvidere; 
H. » Smith, Galva; J. W. Bott, Hume; 
w. R. McGaughey, Mt. Zion; A. H. Holby, 
Philadelphia, Pa.; T. * Land, Carmi; E. 
L. Jurg, Princeton; E. D Cable, Kewanee; 
Ss. P. Lau, Donal McIntosh and C. F. 
Axelson, Chicago; M. F. Nordin, Rock- 
ford; H. G. Taylor, Chicago Heights; G. 
M. Rickitts, Minneapolis, Minn.; O. R. 
Kyle and W. E. Marquam, Decatur; E. R. 
Martin, Burnt Prairie. 

N. W. Natl—J. C. Mead and W. F. 
Laurie, Peoria; J. E. Dustey, Chillicothe; 
E . 


and E. M. Flint, 
Centralia; W. G. Smith, Mt. Carroll; E. 8. 
sonee. Evanston; Cc. Schermerhorn, Spring- 
eld. 


Philadelphia—A. S. Mayer and Clinton 
Patten, Chicago. 

Prov. Savings—W. J. Sebora, Lake 
Villa; C. EB. Jouea, Beardstown; C. H. Seip, 
Palatine; Cc. E. Dagenhart, Bloomington; 
F. J. Dickson, Gerheardt Larsen, J. 
Marshall, J. M. Macfarlane, C. E. Moore, 


Lexing- 





State Mutual Life Assurance Company 


OF WORCESTER, MASSACHUSETTS 


incorporated 1844 


Burton H. Wricnt, Pres. 


New Business Gains 


Ie icdiish ss ca ee ee eee eee 53% 
eR ree ee Increase 4 months 1910 over 1909 .................. 42% 
(Paid-for Basis) 
og TE een Increase 4 come 1910 SS err errr. 91% 


(Paid-for Basis) 
There’s a Reason. 


EDGAR C. FOWLER, .. .. 


Superintendent of Agencies 





The Great Western Life Insurance Co. 


Kansas City, Missouri, U. S. A. 


GEO. STEVENSON, JR., President 
JAMES CHAPPELLE, Secretary 
T. A. NORRIS, Agency Superintendent 








Desirable Territory Available to Keen, Active, Reli- 
able Solicitors. 


Liberal Commissions. 


Thoroughly Up-to-Date Policies. 


Correspondence Direct With the Company Solicited. 

















THE COMPANY WITH A RECORD 


$27,000,000 OF BUSINESS 
In Less Than Five Years 








CITIZENS LIFE INSURANCE COMPANY 


Louisville, Kentucky 
W.H. CRECORY, President 


I notice that a number of agents are making changes from the 
Companies they were formerly with to other Companies. Also, that 
none of these agents have been in correspondence with the Philadelphia 
Life. Perhaps it is due to the fact that they do not read our advertise- 
ments, and I think that it would pay the agents, whether they are work- 
ing for this Company or not, to read these advertisements, as many a 
time there appear in the advertisements little arguments that would 
help them to secure business. For instance: How many agents 
today are using the argument that they are insuring income, which 
is really what you do on every policy that you have caused to be 
issued by a Life Insurance Company? Now, why don’t you get in 
touch with the new up-to-date income policy of the Philadelphia Life, 
that is different, in all details, from that issued by any other Life 
Insurance Company? Write Perry today. 


COMMERCIAL LIFE INSURANCE COMPANY 


Incorporated Under the Laws of Illinois 


HOME OFFICE: Good, steady producers can ob- 
First National Bank Bidg. tain liberal contracts direct with 
Haroip DyrENnrorTH, President the Company. 
The Very Name THE OHIO STATE LIFE 
Sungaased quder te thie Ease ood tes coleeenntlg ain oe 
pany’s funds thru the administration of the Ohio department, 


recognized as the very best in the country. The business 
getter will appreciate the advantages. 














To the agent contemplating a permanent connection, address 


THE COMPANY, - Columbus, Ohio 
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Morris Polin, F. W. Stevens and G. F. 


Little, Chicago. 
Reliance—I. B. Penniman, Chicago; S. 
8. Barnett, Barnett. 


State Mut., Mass.—R. M. Hindman, J. 
A. Campbell and F. H. Stewart, Chicago. 
Travelers—Callender & Co., Peoria; W. 
8. Allison & Son, Gardner; I. M. Clark, 
Brighton; F. L. Montgomery, Sandwich; 
. T. Sprague, Clinton; F. C. Charles- 
worth, Charleston; Phillips, Snapp & 
Espenschied, Danville; Sunderland & 
Wayne, Delavan; S. A. Ziegler, Albion; 
Stimson & Busse, Washington; F. W. 
Porter, G. W. Riggs, A. A. Hobbs and T. 
P. Dudley, Chicago. 

Union Central—B. F. Kagay, Effingham; 
Cc. M. Robb, Alexis. 


LIFE NOTES 


The Security Mutual Life of Lincoln, 
Neb., has been admitted to Iowa. 


The Union Central Life has appointed 
Packer & Kauffman agents in Minneapolis. 


The United States Life Endowment has 
moved its home office to the Republic 
building, Chicago. 

The Preferred Life, of Grand Rapids, 
Mich., held an agency meeting at the 
home office last week. 


E. V. De Puy has been given charge 
of the territory about Bismarck, N. D., for 
the-Great Northern Life. 


The Inter-Ocean Life, a stipulated pre- 
mium company of Kansas City, Mo., is 
reorganizing on a legal reserve basis. 


The National Life, of Des Moines, Iowa, 
has notified the Kentucky department that 
it will soon seek admission to that state. 


The Duluth Life is being organized at 
Duluth, Minn., as a legal reserve com- 
pany. Julius H. Block is the promoter. 


R. M. Perry has been appointed man- 
ager of the Philadelphia Life, at Pitts- 
burg, with office in the Columbia Bank 
building. 


The Mutual Life will move its Chicago 
department office under Manager Carlile 
to the bank floor of the Woman’s Tem- 
pie, Aug. 1. 

Vice-President George T. Wilson, of the 
Equitable of New York, is on a southern 
trip, visiting Memphis, Little Kock, and 
other cities. 


James H. Perry, manager of agencies 
of the Philadelphia Life, is on a western 
trip this week and is visiting Cincinnati, 
Chicago and Louisville. 

David Whalen of Huron, S. D., has been 
appointed general agent for the Globe 
Mutual in North Dakota, and will make 
his headquarters at Grand Forks. 

Owing to the fact that the Illinois Life 
could not get hotel accommodations at 
the Thousand Islands, its $100,000 Club 
Convention will be held in Boston. 


Frank L. Burns, of Cleveland, who was 
formerly general agent of the Ohio State 
Life at Youngstown, Ohio, but who has 
been with another company at Cleveland, 
has returned to his old post at Youngs- 
town. 

The International Life, of St. Louis, will 
not, for the present, fill the vacancy 
caused by the resignation of Secretary 
McKinney. Assistant Secretary W. F. 
Grantges will act as secretary tempo- 
rarily. 

David F. Swain, general agent at Indi- 
anapolis for the Northwestern Mutual Life 
for twenty-seven years unt. his health 
began to fail, died at his home in that city 
May 8, after a lingering illness. He was 
in his seventieth year. 

Major Edward Switzer has taken charge 


of the life department of Shipman & 
Wayne’s agency, at Chicago. He was 
formerly with the Mutual Life. Shipman 


& Wayne are general agents of the Bank- 
ers Life, of Nebraska. 


Two Iowa fraternals, the American 
Order of Protection and the Highland 
Nobles, are preparing to merge. 


The Mystic Toilers, of Des Moines, 
and the Supreme Tribe of Ben Hur, of 
Crawfordsville, Ind., have been refused 
licenses for 1910 by Commissioner Hart- 
igan, of Minnesota. The Aid Association 
for Lutherans has withdrawn from the 
state. 

The Commonwealth Life of Omaha, 
which is being promoted at Omaha with 
$1,000,000 capital, has notified Auditor 
Barton of Nebraska that it has sold 
stock to the amount of $200,000 and is 
ready to begin business. The auditor is 
examining the company. 

The “Little Gem Life Chart,” for 1910, 
published by Sampson Dawe, 501 Shaw- 
mut avenue, Boston, has just been issued. 
It gives comparisons of rates, policy 
forms and dividends and net cost of over 
130 companies. Price, $1 in leather, and 
75 cents in paper cover. 


Horace M. Corey, formerly connected 
with the Great Eastern Casualty and later 
eastern manager for the National Casualty 
of Detroit, who recently resigned that con- 
nection, has been made manager of the 
New York office of the New York Safety 
Reserve Fund of Syracuse, N. Y 

The Pittsburgh Life & Trust will be 
represented on the Pacific coast by Leon- 
ard Fosdick, who was recently appointed 
home office supervisor. Mr. Fosdick was 
for sixteen years associated with the 
Pittsburg agency of the Equitable Life, 
and for several years was a supervisor. 

The “Pocket Register of Life Asso- 
ciations,” showing the condition and busi- 
ness of stipulated premium, assessment 
and fraternal societies for the five years 
ending January 1, 1910, has been issued 
by the Spectator Company. Price, 25 
cents in paper, and 50 cents in leather 
cover. 

For the third month in_ succession, 
McCary, Howell & Co., Chicago, general 
agents for the Penn Mutual Life, led all 
other general agencies in April. Their 


fissued business for four months was 


over $1,500,000, and the new premiums 
amounted to over $80,000, an increase of 
118 percent over last year. 


Charles W. Rainey has resigned the 
general agency of the Mutual Benefit, 
at Omaha, a position which he has held 
for fifteen years past. He was succeeded 
May 1 by George T. Blandford, who has 
represented the company in Lincoln, Neb., 
for a year past, and who now takes 
charge of all of the company’s business 
in Nebraska. Mr Rainey is not yet ready 
to state his future plans. 


The Ohio supreme court, in a decision 
just handed down in the case of Elmore G. 
Fillmore against the Metropolitan Life, 
holds that if the beneficiary of a life in- 
surance policy kills the assured he cannot 
recover on the policy. Fillmore is serv- 
ing a term in the penitentiary for man- 
slaughter, on a sentence from Clark 
county for killing his wife by drowning 
her in a lake near Springfiesu. She car- 
ried a policy in the Metropolitan for $164, 
and when payment was refused Fillmore 
sued to recover. 


The fact that the doping of infants by 
patent cough remedies and similar “harm- 
less” nostrums which has been going on 
because of ignorance on the part of moth- 
ers for many years and which has had 
considerable to do with the death rate 
among infants, is again brought to the 
attention of the public by the pamphlet 
lately issued by the Bureau of Chemistry 
of the Department of Agriculture. That 
such practices have cost the industrial 
life companies thousands of dollars yearly 
is no longer denied by those qualified to 
speak on infant mortality and its contrib- 
uting causes. 
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[JOHN P. MUNN, M.D jd 


PRESIDENT 
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| Good men, whether experienced in life 


| tracts with this company, for a limited ter- 

| ritory if desired,and secure forthemselves, 
WILLIAM 4. PorTeR tel @ addition"to: first; year’s commission, a 
| renewal interest insuring an income for 
the future“¥ Address the Company at its 
Home Office, No. 277 Broadway, N.Y. 





FINANCE COMMITTEE | ¥ 

CLARENCE H_ KELSEY 1| ¥ 

ves Title Guarantee and Trust Co | t 

Pres Chem Nat Bank | ¢| 

EDWARD TOWNSEND j ¥ | 
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insurance or,not, may make direct con- | 





A superintendent of Agents for the 
WANTED State of Illinois, by one of the best 
old line companies in America. Address 8-I, care 
The Western Underwriter. 











A SIXTEEN MILLION DOLLAR COMPANY 


A Plan that Has Stood the Test for One-third of a Century 


Life Insurance for protection on a Modern Reserve Fund System. Attractive policies 
that are absolutely incontestible after two years, with liberal Disability Benefits that 
appeal to everybody. 

Write men and women, ages 18 to 55, amounts one to five thousand. Cost, age 


thirty, $10.00 per thousand, proportionate amount on other ages. 
If you want relief from selling high priced or lodge insurance, this is your chance. 
Persons of standing and abili 


write for attractive contract, and state territory desired. 
State Managers wanted for Va., N. Mex., Ga., Tenn., Nebr., Ark., Utah, Wash., Idaho and Mont’ 
Managers in Pa., Ky., So. Dak., Mich., Ind., Wis., Ill., lowa, Mo., Kan., Tex., Colo. and Wyo. 


Address HENRY PYLE, Sec'y and Manager NATIONAL LIFE ASSOCIATION 


ACENTS, ATTENTION! 


Do you know that less than 12 per cent of the insurable 
population of Indiana are insured in a Legal Reserve 
Company? For territory and a Liberal commission con- 
tract, address, 
LIBERAL LIFE INSURANCE COMPANY, ANDERSON, INB. 
T. J. Nichols, Pres. R. P. Grimes, Secretary 
REPRESENT A WESTERN COMPANY 


The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 


Operates under the Compulsory Deposit Law or inoiana 
Reliable Agents Wanted. Address 











The SCRANTON LIFE INSURANCE COMPANY 


wants 2 STRONG STOCK MAN °° “crinccrnce on HOME-OFFICE LEADS 


The Company has produced eleven (11) millions of paid-for business in twenty-eight(28) months. This is 
an unusual opportunity for a man with character and ability, who can demonstrate his record as a high-class 
producer of large contracts, as the Company was organized by the potential men in twenty of the largest corpor 
ations in Pennsylvania, whose influences extend over several states. Address, with record and references: 


JEFFERSON WALLACE, Superintendent of Agencies, . . . SCRANTON, PA. 


International Life Insurance Company 
St. Louis, U.S. A.; 


Winning in Competition is the Test of Worth. International Policies Never Fail 


Missouri, Illinois, Oklahoma, Texas and New Mexico. OPEN TERRITORY for 
men who can produce the goods. “Dead ones” meet a poor reception, but here’s 
something to tie to for men worth while. A contract that’s “‘different,”’ and policies 
which come to the scratch with a snap. Write today to 

J. L. BABLER, 


MASSEY WILSON, President. General Manager of Agencies. 











This space reserved for 
the advertisement of 


The South Bend Life Assurance Co. 


SOUTH BEND, IND. 


GIRARD LIFE INSURANCE CO. 


NATHAN T. FOLWELL, President ALBERT SHORT, Secretary and Actuary 
RICHARD.H. WALLACE, V. Pres. and Supt. of Agencies JOSEPH S. POTTER, Teeasurer 








This Company is operated on careful and conservative lines, and is meeting with exceptional success. 
Its plans of securing the active co-operation of its policy-holders in obtaining its business is vefy attract- 
ive and of great assistance to the agent. 


GOOD CONTRACTS TO GOOD AGENTS 


ADDRESS THE COMPANY’S HOME OFFIGE 





DREXEL BUILDING, - - - PHILADELPHL, PA 
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Casualty and Surety News 





WISE WORDS WELI. SPOKEN 
BLAND’S CINCINNATI SPEECH 








President of United States Fidelity & 
Guaranty Discusses Surety Prob- 
lems Before Agents 





In an address before the Cincinnati 
Surety Club, at whose banquet he was 
one of the guests of honor, John R. 
Bland, president of the United States 
Fidelity & Guaranty, compressed a 
large amount of the wisdom, gained 
from a broad and varied experience, in 
which Mr. Bland has won a reputa- 
tion as one of the most brilliant surety 
executives the world has known. 

Reverting briefly to those traits and 
institutions which the American people 
have inherited from their ancestors of 
the European nations, the speaker 
traced the development of business and 
the origin of insurance as a business 
necessity. With this introduction he 
took up corporate suretyship, “the 
youngest of all the great lines of in- 
surance.” First introduced in this 
country about 1880, it has worked its 
way into touch with every transaction 
in business, professional and commer- 
cial life, until now the surety companies 
have assets of $40,000,000, an annual 

remium income of $17,000,000, annual 
oss payments of $10,000,000 and an 
army of 42,500 employes, agents and at- 
torneys. 

Worthlessness of Personal Bonds 

The worthlessness of personal surety 
was illustrated by the fact that fifteen 
years ago the Secretary of the Treas- 
ury reported that the general govern- 
ment held uncollected and uncollectible 
judgments at that time against personal 
sureties aggregating over $35,000,000. 
In contrast with this, the government 
in the past fifteen years has never se- 
cured a judgment against a surety com- 
pany that has not been promptly paid, 
although the aggregate penalties of the 
corporate bonds running to the govern- 
ment have exceeded a billion dollars. 


Continuing, Mr. Bland said in part: 

The future of any surety company, no 
matter how much money it may possess, 
depends upon the methods employed to 
safeguard its interests, and these methods 
must receive the hearty endorsement and 
cooperation of managers and agents, pub- 
lic officials and the courts, in order that 
the corporation may endure. 

Surety companies should give to their 
agents and an interested public any bene- 
fit of their varied experiences, so that 
they may know that the precautions 
adopted are to preserve the solvency of 
the company. Such experiences have an 
educational value. They assist in correct- 
ing weak points, in adopting improved 
methods and in avoiding dangerous risks. 


Penalty No Measure of Risk 


The element of risk is necessarily in- 
volved in every bond, but it is fallacious 





to suppose that the amount of the bond 
is the true and only measure of the risk 
assumed. To presume that every bond of 
the same penalty carries with it the same 
risk is a mistake; also, that the compensa- 
tion, or premium, should be the same. 
Such false doctrine entirely ignores the 
environment of the risk. The moral haz- 
ard must not be overlooked. The busi- 
ness capacity and experience of the ap- 
plicant must be considered. His financial 
standing is an essential element. The 
nature and duration of the bond, the 
checks thrown around the person bonded, 
together with many other features which 
naturally suggest themselves from _ the 
peculiar nature of the risk, constitute 
some of the conditions, and are the basis 
upon which the company must regulate 
its charge. 

These vary with each case; much more 
so with each classification of bonds. 
Hence, it is in entire accord with busi- 
ness principles to rate the premium, not 
in proportion to the penalty of the bond, 
but to the estimate the company makes 
as to the risk involved in each class 
of business. In every case the penalty 
of a bond is, of course, considered, but 
it is only one of the many constituent 
elements taken into consideration. 


Duty of the Agent 


An agent must not look to the com- 
mission which he receives on a certain 
piece of business, but he must look ahead 
and consider the result which will follow 
the acceptance of such a liability. The 
men who have succeeded best in life are 
those who have had the sagacity to build 
for the future. The agent must not lose 
sight of the fact that, while he is liv- 
ing a strenuous life, is in fierce competi- 
tion with others, is grappling with an 
opponent, there is an organization at the 
home office working equally hard in 
formulating sound, advanced business 
methods, the ultimate purpose of which 
is to secure such revenue as will insure 
the best service and meet the needs of 
the customers. 

Superficial information is useless—noth- 
ing must be taken for granted—only ac- 
tual facts count, and these facts must 
be sagaciously analyzed when accepting 
or rejecting business offered, the im- 
portance of obtaining an adequate rate 
for the risk assumed being ever held in 
mind. 

The manager or agent who has confi- 
dence in the home office, who respects the 
principles adopted by the company, who 
carries out its instructions, is the most 
successful. But the agent who closes his 
ears to precedents and instructions, who 
seeks by argument and inducement to 
break down, to combat and to turn the 
company from its rules, or to attempt to 
depart from a well-defined policy, ends, 
generally, in bringing upon the company 
and himself no end or worry and per- 
haps loss. 


Cooperation of Agent and Company 


So it can be said that substantial and 
lasting results rest on mutual confidence, 
and to that end the manager or agent 
must cooperate with the company in 
following its rules and instructions, and 
to assist the company in creating the 
most perfect methods possible. 

We do not wish to be misunderstood 
on this point. Surety companies should 
invite an interchange of opinion and a 
frank discussion of any question or risk 
that may be submitted by its agents, 
but, after all is said and written, the 
companies do not want the agents to 
feel aggrieved should the final decision 
be adverse to them. 

Every company should appreciate the 
efforts of its managers and agents, solici- 
tors and employes, and try to give them 
encouragement and support. The home 
office of any company never “turns down” 
a piece of business without reluctance, 





Old-Stro: 
Authorized Capital $300,000. 


rs men and women in all 





We are now appointing agents. 


131 LaSalle Street 








HERE IT IS—AT LAST! 


“lm Cat Accident-Health Policy (i's! 


-Stock Accident Company 
posited with Ins. Dept. $100,000. 


occupations—. 
$5,000 Death—$25 Weekly for Accidents or Sickness 
PREMIUM $10 PER YEAR including identification card and pocketbook. 
Accumulates 10% for5 years. WE PAY 40 
Same commission on renewals—exclusive territory—write for sample policies. 
CH AS. A. WHITE & co. Gen. Agents for United States. 


(Organized 1899) 





Surplus $121,520. 
ages 16 to 70. Pays 





PER CENT COMMISSION. 





Chicago, Illinois. 





AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 
Liability, Burglary, Personal Accident and Health, Fidelity and Surety Bonde 


ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 


HUTCHINSON & COOLEY, General Agents for Illinois 
159 La Salle St., Chicago 
CHRIS. SCHROEDER & SON, Gen. Agents Wisconsin 
83-85 Michigan Street, Milwaukee 
E. J. SCOONOVER, General Agent for Indiana ss ; 
509 Law, Building, Indianapelis 
TRAFFORD N. JAYNE, Att'y and Mgr. for Minnesota 
709 Hennepin Ave., Minneapolis 
F. A. BUCHANAN, Jr., Gen. Agt. for Southern Ohio and No. Ky. ’ 
312 Johnston Bldg., Cincinnati 
RUSS L. WHITNEY, Gen. Agt. for Western Ohio 
739 Reibold Bldg., Dayton 
THE PHYPERS BROS. Co.. Gen. Agts. for Northeastern Ohio 
Park Bldg.. Cleveland, Ohio 
FOWLER & LONG, Gen. Agts. for Western Missouri 
ee 818 Grand Ave., Kansas City, Mo. 
GEORGE W. LONG, Gen. Agt. for Kansas 
734 Simpson Ave., Kansas City, Kas 


The Aetna Indemnity Company 


of Hartford, Connecticut 








ExecuTss— 
Surety bonds for Contractors, 
Susety bonds required in Court proceedings, 
Surety bonds covering miscellaneous requirements. 
Fidelity bonds guaranteeing the honesty of employees in 

positions of public and private trust. 

Issuzs— 
Burglary insurance policies, 
Health insurance policies. 


Plate glass insurance policies, 
Personal accident policies. 





We have desirable territory for agents and would be glad to correspond with 
business producers. 


THE AETNA INDEMNITY COMPANY, 68 William St., New York 


AGENTS, ATTENTION! 


THE AMERICAN LIVE STOCK 
INSURANCE COMPANY 


INDIANAPOLIS, IND. 


STERLING R. HOLT, President H. C. NAYLOR, Secretar? 
Paid up Cash Capital $100,000 Net Surplus $25,000 


Insures Horses, Mules and Cattle Against Death From Any 
Cause Anywhere in the United States or Canade 


a 
Liberal Contracts to Agents 
For Territory Apply to Home Office 
AN AGENCY CONTRACT WITH THE 


Title Guaranty é Surety Company 
SCRANTON, PENN. 
is a valuable asset to any Insurance Office 
CAPITAL AND SURPLUS, - - = = $1,500,000 


| L. A. WATRES, President JOS. A. SINN, Manager Surety Department 
AGENTS WANTED IN UNCOVERED TERRITORY 
| Address, M. M. TOWNSHEND, Supt. of Agencies 























THE BIG MILLION 
THE FIRST 


THE AUTOMOBILE INSURANCE COMPANY OF AMERICA 
INDIANAPOLIS, IND. 


We can use first class Stock Salesmen 





DOLLAR COMPANY 
OF ITS KIND 


Correspondence from Live Agencies solicited 
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and when it does, aims always to con- 
vey its objection in as agreeable a man- 
ner as time and space will permit. The 
broader outlook and wider experience, 
however, which it gains by coming in 
contact with the business that all the 
agents forward from. day to day neces- 
sarily makes its knowledge and judgment, 
as a rule, better than theirs, and as the 
responsibility for the acceptance of a risk 
rests upon it, it claims the privilege of 
the last word. 


Method of First Importance 


Method is of the first importance. A 
lagging business can be broadened and 
made profitable by method. Unless you 
have method you give an inferior com- 
petitor, or one inferior intellectually who 
applies method to his business, a great 
advantage over you. Success in any busi- 
ness depends upon attention to details, 
economies practiced and hard work. 
Talent, ability and integrity of character 
count for little if one is unwilling to 
recognize this fact. 

The successful agent is the one who 
has the energy, the persistence, the re- 
sourcefulness to meet and vanquish a 
competitor in a fair encounter. He must, 
however, hew close to the line, and never 
claim for the company, or the thing he 
has to sell, that virtue it does not possess. 

Some surety men seem to think that all 
that is necessary to secure business is to 
scale rates, take short cuts and offer bet- 
ter inducements than another company. 
Any cheap or indifferent man can sell 
gold eagles for nine dollars, but it takes 
an able salesman to sell goods at a profit. 
Safe underwriters long since realized that 
the charging of adequate rates, the offer- 
ing of insurance that really insures and 
the prompt payment of just claims pro- 
duce the only results worth while. 

The policy and hope of every well- 
regulated surety company is, and will 
continue to be, to possess such organiza- 
tion, discipline and perfection of its sys- 
tem as will enable it to discern or dis- 
cover hazardous risks and, in declining 
them, save in advance the company from 
inevitable loss. 


Problem of Corporation Head 


The business of a corporation is too 
big and interests too varied for one man 
to contain the whole business within him- 
self. The corporation of today signifies 
the resources, the brains and work of 
many men merged for one purpose into 
a business unit. When many men com- 
bine, their individual personality disap- 
pears, and the result is an impersonal 
body. 

The problem of the business man today 
is to give personality to a great imper- 
sonal corporation, of which he is_ the 
chief. Personality implies something 
human. The only source, then, from 
which a business can draw a personality 
is the human element in it—the men 
who are carrying on its activities. Men 
should make the business a part of them- 
selves, and themselves an organic part 
of the business. 

The problem, then, before the corpora- 
tion chief is to make men feel they are 
integral parts of a great machine. While 
it is true their acts are swallowed in the 
ponderous activities of the whole, they 
must be made te realize that they have 
responsibilities, not only as business-get- 
ters and money-makers, but also toward 
the public and toward their business as- 
sociates. Judgment, originality, initiative 
and integrity must be applied alike by 
officers, heads of departments, field men, 
agents and attorneys to make men re- 
spect their profession, not alone as a 
means of acquiring wealth, but because 
good and faithful work brings its own 
reward. Undoubtedly the man behind a 
business is the human, active, irresistible 


force. 
Evils in the Business 


While the organization, the method, the 
mentality and the temperament of the 
officials differ, and while surety men do 
not always agree on non-essentials, they 
do agree on the fundamental principles 
underlying the surety business, and, there- 
fore, there is similarity in their policy and 
management. But there is no disagree- 
ment in reference to the evils that exist 
in the surety business, and I am going to 
point out some of them to you. 

They consist largely: 

i. Knowledge of the agent that the 
risk is undesirable, in spite of which it 
is transmitted to the home office for ac- 
ceptance. 

2. The absence of essential knowledge 
on the part of the agent, which prevents 
him from knowing whether a risk should 
be written or not. 

8. Lack of knowledge of the nature of 
the risk by the underwriting department 
at the home office. 

The division 
agents. 

5. One company requires indemnity, or 
collateral, in guaranteeing the perform- 
ance of a contract, while another is will- 
ing to assume the liability without any 
security. 

6. Indiscriminate writing of fiduciary 
bonds, such as executors’, guardians’ and 
administrators’, without requiring joint 
control. 

7. Indiscriminate writing by one com- 
pany of appeal, supersedeas, release of 
attachment and other financial guaran- 
tees, without security, when another 
company invariably requires it. 


Writing of Public Officials 


8. The writing of bonds covering 
state, county and municipal officials, in 


of commissions by 





which the official bond guarantees the 
solvency of the bank of deposit, whereas 
the bank gives the official no surety bond 
guaranteeing his official deposits in said 
bank, thus the surety becomes sponsor, 
and guarantees not only the honesty of 
the official, but the business management 
and solvency of the bank. 

Out of these evils grow the tendency 
on the part of the inexperienced under- 
writer to write loose forms of bonds and 
to make rates of premium which do not 
properly compensate the surety company. 
Coupled with this is the neglect on the 
part of the inexperienced underwriter to 
properly inspect and supervise the risk 
after it has been written. As a rule, 
agents do not volunteer information about 
a risk in force unless inquiries are made 
from the home office. In many cases it 
is just as important to follow up the risk 
as it is to exercise intelligent and con- 
servative underwriting methods in the 
beginning. 


Competition, Legitimate and Otherwise 


The great competition in the surety 
business brought about undesirable con- 
ditions. It, therefore, needed every sav- 
ing salt that could be sprinkled over it 
or injected into it. 

The struggle for the surety business 
between the companies in 1907 was about 
as fierce as it could be. Some called it 
competition, but it could not be so desig- 
nated with accuracy. Competition im- 
plies vigor, health, sanity; but the cutting 
of rates, the giving away of goods for less 
than cost, was simply disease, fever, 
mania. 

“Competition is a meaty word, well- 
born and well-bred.” It means doing 
one’s best. The other is a bastard pre- 
tender to the legitimate place of com- 
petition. One wears, wins and survives. 
The other is the essence of death. Real 
competition means putting together the 
best material, the best brains and the 
best work, to originate, to create combi- 
nations; in a word, to produce the best 
goods. Whether the goods are locomo- 
tives or insurance policies, the proposi- 
tion is equally true. 


Demoralization of 1907 


At the close of 1907 premium rates had 
reached the lowest mark in the history 
of the business, and the methods pur- 
sued were simply atrocious. Each execu- 
tive flattered himself and fairly hugged 
the thought that even if all the others 
went down in the crash, he, single-handed, 
and alone, could weather the storm. 
There was no silver lining to the cloud. 
Everything looked foreboding, and hope 
was well-nigh extinguished. 

To harmonize all of the conflicting ele- 
ments was not an easy task, but the con- 
servative element believed it could and 
should be done, and that the life of the 
business depended upon bringing har- 
mony out of chaos. All recognized that 
the business should be governed by cer- 
tain well-defined principles; that if the 
evils were not corrected all of the com- 
panies might as well close their doors 
and suspend operations. It was impos- 
sible to go ahead, or attempt to lift up 
the business, or to inject into it certain 
common-sense principles until those who 
were engaged in it were brought together 
and adopted ways and means for its 
proper government. 


Surety Association Organized 

Prompted by the leading insurance 
commissioners, the presidents, officers, in 
fact, many of the directors of the surety 
companies, brought face to face with the 
consequences of such cut-throat competi- 
tion were led to form the Surety Asso- 
ciation of America. That association 
stands unique in its organic form. Itisa 
gentleman’s organization, based upon 
honor, interchange of opinion, compila- 
tion of figures covering experiences, fair 
discussion of subjects and respect and 
faith in each other. If any criticism can 
be made, it is that too much was attempt- 
ed in the beginning, but the present plan 
was evolved as the result of many meet- 
ings, and the first important step was 
accomplished when members came to 
understand that they could, at least, re- 
spect one another’s opinions and believe 
in one another’s good faith. 

Through the thick fog of disputation 
the members always kept before them, as 
a pillar of fire in the wilderness, the 
interests of the stockholder and the 
recognition of the fact that only by inter- 
change of opinion and thorough coopera- 
tion could the business be lifted up and 
placed upon a sound basis. 


Recognition of Small Companies 


By intuition they determined that the 
principles underlying the formation of 
the association must be based upon equal 
justice to all. All recognized that the 
big fellows, after a long and exhaustive 
war, might be able to destroy some of 
the little ones, but it was also recognized 
that for every little one so destroyed a 
new Richmond would take its place in 
the field, and thus there would always be 
a dozen more left to carry on the fight 
against the big ones, and that in the 
end there was a strong probability his- 
tory would repeat itself and Goliath again 
be slain by David. 

On the other hand, the small com- 
panies recognized that in order to pre- 
vent shipwreck they in turn must be gov- 
erned by the same fundamental princi- 
ples. <All the members of the associa- 
tion understood that independent action 
without due consideration of the rights 
of -the other members, meant drifting 
back into a state of chaos. The accept- 
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ance of these fundamentals was vital, be- 
cause it was the only sound basis by 
which any kind of cooperation could be 
secured, and they were accepted by the 
smaller companies, notwithstanding the 
knowledge that the larger companies, 
with their greater capital and surplus, 
might enjoy an advantage. 
Personal Equation Important 

On the other hand, it was realized that, 
while capital and surplus were good and 
wholesome blessings, there were other 
important essentials to success, such as 
the personal equation, ability to select 
men and judge character, to originate and 
develop new and profitable lines of busi- 
ness and the mental force to construct 
and executive ability to carry into exe- 
cution a winning policy. 

We have learned that the small com- 
panies may be able to secure in some 
places agents as clever, in as close touch 
with affairs, as influential, as industrious 
and sometimes superior to agents repre- 
senting larger companies. Recognition 
of the force of these principles is as im- 
portant as capital and surplus. 

It was also recognized that no matter 
how intelligent an individual member may 
be, how extended his experience, how pro- 
found his knowledge, no one man knew 
it all; that meeting together, understand- 
ing each other, interchanging experiences, 
is the twentieth-century, up-to-date 
method; in fact, the only method. 


Cooperation the Keynote 


Personal feeling and personal preju- 
dices were buried; at least, they appeared 
to have been. The underlying principle 
governing each member is, “What is my 
duty to my stockholders?” but each mem- 
ber, nevertheless, recognizes that this 
duty must not overshadow his duty to 
himself, his personal integrity. Being 
true to uimself means that he must not 
violate faith with his fellow-members. 

We know that strategy or trickery or a 
resort to sharp practices is indulged in 
by men in the hope of present gain, while 
they fail to recognize the fact that such 
acts will logically result in their final 
discomfiture if not disaster. All mem- 
bers know that a violation of the rules 
must ultimately leak out; that acting 
upon the principle that self-preservation 
is the first law of nature, any other mem- 
ber may go and do likewise. Hence, he 
who is first guilty will destroy himself 
and the interests confided to him. 

The members of the association, like 
the Stoics of old, believe that if an evil 
presents itself a remedy can be found to 
cure it, and if it cannot be cured at once, 
let it run on for a while, on the principle 
that no issue can arise, no matter how far 
apart members may appear, which cannot 
be solved or adjusted by time and pa- 
tience. A little reason, a little wisdom, 
a little concession, a little change in con- 
ditions (and conditions are always chang- 
ing) will enable the association to ulti- 
mately reach a solution of every ques- 
tion that confronts it, to the satisfaction 
of each and every one of its members. 





Object to Tentative Bills 


Organized labor in Wisconsin objects 
to the tentative bills proposed by the 
special committee on workingmen’s in- 
surance of the Wisconsin legislature. 
The following are the chief points of 
objection: 


The bill is compulsory for the work- 
ingmen and optional for the employers. 
Employers would be empowered to fix 
conditions of industrial compensation in 
their shops and make these conditions 
part of the contract of employment. 

The amount of damages permitted to 
be recovered is limited by the bill to the 
amount of insurance which might be pro- 
vided under a plan fixed by the employer. 

The bill would relieve the employer 
from any liability if he insured himself 
against loss in a liability company. This 
would have a tendency to make employers 
of labor careless as to shop conditions. 

The bill empowers the employers to 
form a mutual insurance company and 
when they do so they can compel their 
employes to join this company. The em- 
ployers, fixing the conditions of member- 
ship, could thus compel the workingmen 
= pay part of the expense of the insur- 

ce. 

Any private insurance the workingman 
might have paid for himself would have 
to be subtracted from the amount he 
would be entitled to under this bill. 

This bill fixes a maximum wage allow- 
—_ as a basis for damages and insur- 
nce. 


The committee will not have its final 
Teport prepared for some time and the 
special session of the legislature may 
not be held before November. 





May Use Vending Machines 

Ohio casualty insurance solicitors 
will soon have to compete with auto- 
matic vending machines. Permission 
to install the machines in public places 
was asked of the insurance department 
some time ago, and Superintendent Le- 
mert asked for a ruling by the attorney- 
general on the legality of their use. 
Mr. Denman holds that if the com- 
Pany purveying policies through the 








machines is licensed to do business in 
Ohio, it is no violation of the law for 
them to be operated, as the machine 
“is merely an instrumentality to solicit 
business and to obviate the solicitation 
of agents.” It is likely, therefore, that 
the desired permission will be granted. 





MAKES STRONG APPOINTMENTS 


Pacific Surety Gets E. P. Fatch & Co. 
at Chicago and Harrison & Met- 
ritt at Minneapolis 


E. P. Fatch & Co. have tendered 
their resignation as general agents of 
the United States Casualty at Chicago 
and upon their release will become 
general agents of the Pacific Surety. 
As their specialty is liability insurance, 
there will be associated with them a 
competent surety man to handle the 
bonding department. 

The Fatch brothers have been in the 
liability business in Chicago for years 
and stand high. They were at one time 
general agents of the Standard Acci- 
dent. Soon after the Norwich & Lon- 
don Accident entered the United States 
they became its general agents at Chi- 
cago and when its business was rein- 
sured by the United States Casualty they 
took a general agency of that com- 
pany under Manager Charles H. El- 
dredge. In all companies they made a 
fine record as producers. 

G. U. Pope, special representative of 
the Pacific Surety, is in Chicago and 
probably will select the surety man to 
be connected with the Fatch general 
agency. 








A William Randall, assistant to the 
president of the Pacific Surety, has re- 
turned to Chicago from Minneapolis, 
where he has closed arrangements with 
Harrison & Merritt to become state 
agents after June 1. They are fire in- 
surance men, having the state agency 
of the Connecticut Fire, and will have 
a well known local liability and surety 
man to handle the business of the Pa- 
cific Surety. His name has not yet been 
announced, 

At St. Paul M. P. Moriarty will con- 
tinue as agent of the surety and fidel- 
ity department of the Pacific Surety, 
but G. A. Morton, of J. W. Shepard 
& Co., fire agents, will take the agency 
of the casualty department. 





Select Casualty Managers 

The two big Baltimore surety com- 
panies which recently secured amend- 
ments to their charters to permit their 
writing casualty lines are now prepar- 
ing for the new department. 

Arthur Nelson, head of the public 
official department of the Fidelity & 
Deposit, will be in charge of that 
company’s casualty department. He is 
now preparing policies, blanks, etc., in 
preparation for business. 

The United States Fidelity & Guar- 
anty has placed in charge of its casual- 
ty department A. Ogle, formerly 
superintendent of the casualty depart- 
ment of the United Surety, and Rich- 
ard Steele, formerly Baltimore city 
manager of the Fidelity & Casualty, 
who also had experience at the home 
office of that company. 





Dr. Ormsby is Manager 

Dr. Albert W. Ormsby has been ap- 
pointed Chicago manager of the Ameri- 
can Assurance. He has been in charge of 
one of the company’s branch offices in Chi- 
cago. And prior to that was with the 
Metropolitan Life. He is a graduate 
of Harvey Medical College in Chicago. 
President Koch of the company has 
been in Chicago for some weeks shap- 
ing up its organization there. 





Not Guilty of Rebating 

The rebating charge against C-. 
Schroeder & Son, of Milwaukee, gen- 
eral agents of the American Fidelity, 
was heard by Commissioner Beedle last 
week and the charge was dismissed. 
The accusation was made by Howard 
D. Plimpton, general agent of the 
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Aetna Life. Mr. Plimpton stated that 
he wrote three policies for the Beals, 
Torrey Shoe Company, which policies 
were “lifted” by Schroeder & Son. Mr. 
Plimpton sent a bill for $45.07 earned 
premium, and this bill was settled by 
check of Schroeder & Son. The latter 
exhibited their books showing charges 
and credits, on the account with the 
assured, and Walter Schroe ler testi- 
fied that they paid the amount at the 
request of the assured. Commissioner 
Beedle held that the evidence did not 
establish a good case. 


HAS STRONG MEN BEHIND IT 








Globe Surety to Succeed Surety De- 
partment of Commerce Trust 
Company of Kansas City 


There being already a Western 
Surety Company, the company being 
organized at Kansas City to take over 
ine surety business of the Commerce 
Trust Company has taken the name 
Globe Surety Company. It has filed 
its articles of incorporation with the 
insurance commissioner of Missouri 
and expects to be ready to write busi- 
ness about July 1, with $500,000 capital 
and $100,000 surplus fully paid up. The 
company will start with the surety and 
fidelity business it will take over from 
the Commerce Trust Company, but will 
gradually add surety lines, starting 
with burglary insurance. 

The Globe Surety has a directorate 
and advisory board composed of men 
widely known in financial and mercan- 
tile pursuits and of high standing. They 
are as follows, all being of Kansas 
City unless otherwise noted: 


DIRECTORS.—E. F. Swinney, president 
First National Bank of Kansas City; 
Robert A. Long, president Long-Bell 
Lumber Company; Bernard Corrigan, cap- 
italist; Milton Tootle, Jr., president 
Tootle-Lemon National Bank, St. Joseph, 
Mo.; William Huttig, president, National 
Bank of the Republic, Kansas City; John 
Kelley, president Kelley Milling Company; 
W. S. Woods, capitalist; . . Edson, 
president Kansas City Southern Railway 
Company; Wm. A. Pickering, vice-presi- 
dent and general manager W. R. Picker- 
ing Lumber Company; Alexander Roth- 
enberg, Rothenberg & Schloss, wholesale 
cigars; Gordon T. Beaham, secretary and 
general manager Faultless Starch Com- 
pany, Kansas City, Mo.; W. S. Dickey, 
president W. S. Dickey Clay Manufacturers 
Company; Wm. T. Kemper, president 
Commerce Trust Company; James Van 
Buren, vice-president and general mana- 


ger. 

ADVISORY BOARD. — Franklin D. 
Crabbs, president Union Bank Note Com- 
pany; Edward Dickinson, vice-president 
and general manager Kansas City, Mexico 
& Orient Railway Company; Joseph J. 
Heim, president Kansas City Home Tele- 
phone Company; W. H. Powell, cashier 
Citizens National Bank, Sedalia, Mo.; 
Louis P. Rothschild, Rothschild & Sons; 
T. M. Walker, president Atchison Savings 
Bank, Atchison, Kas.; J. Z. Miller, Jr., 
cashier Belton National Bank, Belton, 
Texas; Gordon T. Beaham, secretary and 
general manager Faultless Starch Com- 
pany; John R. Mulvane, president Bank 
of Topeka, Topeka, Kas.; Charles E. 
Faeth, president Faeth Iron Company; D. 
J. Dean, president Dean Hotel Company; 
E. W. McManus, president McManus-Her- 
yer Brokerage Company; George H. Kah- 
mann, Kahmann & McMurry, contractors; 
F. L. Kaufman, vice-president and man- 
ager Parlin-Orendorf Plow Company; J. C. 
Nichols, investments. 








Get Court Review 

The bill requiring standard provi- 
sions in accident policies was passed 
by the senate of the New York as- 
sembly last week. Contrary to the 
wishes of the New York department, 
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the bill contains a provision for court 
review of the superintendent’s deci- 
sions on clauses. The insertion of the 
court review clause was a personal vic- 
tory for President Lott of the United 
States Casualty, who had the bill 
amended on the floor of the senate. 





Time is Extended 
The new executive committee of the 
Consolidated Casualty held a meeting 
last week in Charleston, W. Va., when 
it was decided to extend the time for 
subscribing to the new stock issue to 
May 15. The stock will be issued to 
stockholders, and according to Presi- 
dent C. C. McChord has been over- 
subscribed. No statement has been 
made as to what action, if any, is con- 


templated against former President 
Armstrong. 





OBJECT TO WAINWRIGHT BILL 


New York Employers’ Liability Meas- 
ure Satisfactory Neither to Labor 
Interests Nor Insurance Companies 








The employers’ liability bill drafted 
by the Wainwright commission passed 
the New York assembly last week. The 
labor bodies of the state are bitterly 
opposed to the measure, while the lia- 
bility insurance companies criticise the 
bill for various reasons, the chief one 
being that it would make the expense 
of the liability business prohibitive at 
present rates and would result in the 
canceling of all policies. 
Of course, from the liability com- 
panies’ standpoint it is the switch over 
to new conditions which would prove 
so costly should the new law go into 
effect. After the rates are adjusted to 
meet new conditions there would be no 
such trouble. As most liability men 
estimate the increase at from 6 to 10 
percent, the point is made that should 
a drastic employers’ liability law be- 
come effective, say July 1, all outstand- 
ing liability contracts whether they had 
to run for two months or ten months, 
would hold the companies issuing them 
to the payment of all claims made dur- 
ing the time they were in force with- 
out considering the change of law. 
Such being the case it can readily be 
seen what a serious proposition the 
companies are facing. 
An amendment to the proposed 
Wainwright bill, which took the shape 
of a new bill, has been introduced by 
the labor leaders which would modify 
materially the bill formerly introduced. 
Labor leaders claim that the Wain- 
wright bill was drawn up and intro- 
duced without permitting their repre- 
sentatives to give any opinions on the 
bill as drafted. They claim the hear- 
ings were held after the bill and its 
provisions had already been decided on. 
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Ind Department. Best Territory. 
Best Contracts. Best Policies. For par- 
ticulars write, 
U. S. G. ANDERSON, General*Manager, 

untington, 


Colonial Casualty Company, Bf W. Va. 


THE METROPOLITAN 
CASUALTY INS. CO. 
att a 
Home Office, . . . 47 Cedar Street 
Chartered 1874 


POLICIES 


of the most approved forms 








Plate Glass, Personal 
Accident and Health ... 


EUGENE H. WINSLOW, President 
Daniel D. anes, Vice-Prest. 


. Wm. Burton, Sec’. 
Alonzo é. Brooks, Asst. Sec’y 

















The liability companies raise a similar 
objection. 

President James H. Hatch of the 
New York Central Federated Union 
says that the bill as drafted would prac- 
tically compel the laboring men who 
were injured to fight the issue out 
through the courts much the same as 
at the present time. From their stand- 
point it was of very little benefit. 





Nebraska Excise Bonds 
Nearly all the saloonkeepers in Ne- 
braska, outside of Omaha, were able 
to secure bonds at the beginning of 
their present license year May 1, by 
making unusual efforts and putting up 
much larger indemnity than ever be- 


That the responsibilities of the 
bondsmen may not cease at the end of 
five years is indicated by an instance 
reported at Lincoln. A father died 
while under the influence of liquor, 
under circumstances which tend to fix 
the responsibility on certain saloon- 
keepers. He left two 8-year-old 
daughters. The guardian, instead of 
bringing suit, announces that he will 
wait until after they become of age, 
and have them bring suits in their own 
names, which he says, may be at any 
time within five years thereafter, be- 
cause it is impossible to make the five- 
year limitation run as against persons 
during their minority, insanity, or other 
disability which makes it impossible for 


them to maintain actions in their own 
names. By waiting till they are of age, 
the amount of money spent for their 
necessities of life and education may be 
accurately determined. 


fore required. Companies which got 
considerable of this business were the 
Lion Bonding & Surety, the Illinois 
Surety, Bankers Surety, and Massa- 
chusetts Bonding. For the $5,000 bond, 
a flat $50 rate was charged. In some 
instances the saloonkeepers were 
obliged to put up as much as $5,000 
cash indemnity. 





Work for $700,000 Increase 


Agents of the Fidelity & Casualty 
are making a great drive for business 








‘ 
SOLES ME RIE 


: Every week for four years we have tried to 
interest YOU. For four years we have advertised the advan- 
tages of our Policies and Methods. 


And We Haven’t Heard From You Yet!! 


We'd like to tell you about our Home Office Selli 


Organization (that we have been working four years to perfect 
—about the special features of our Policies 


—about the plans 
schemes we are continually developing for the assistance of 


our ts. 

e have pri a book for YOU, giving some mighty 
interesting FACTS and illustrated with samples of actual can. 
vassing documents. Isn't it about time you said to us on @ 
postal: “Send me your Booklet”? 


The Pennsylvania Casualty Company 
M. G. NICHOLS, 3rd Vice-President 
694 Linden Street, Scranton, Pa, 
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The Fidelity and Casualty Company 
97 to 103 Cedar Street, New York City 


This Company grants insurance as follows: Bonds of Suretyship for persons in posi- 
tions of trust, Fidelity Bonds, Burglary, Plate Glass, Steam Boiler, Fly Wheel, Employers, 
Public, Teams, Workmen’s Collective, Elevator and General Liability; Personal Accidents, 
Health; Physician’s Liability. ? 


Assets Capital and Surplus Losses Paid to Jan. 1, 1909 
$9,598,924.02  $3,564,229.90 $31,636,503.21 


GEO. F. SEWARD, President; ROBT. J. HILLAS, Vice-President and Secretary 
HENRY CROSSLEY, Assistant Secretary; 
FRANE E. LAW, 2d Assistant Secretary; GEO. W. ALLEN, 3d Assistant Secretary 


Security Casualty Company 


OF INDIANAPOLIS 


A Company up-to-the-minute in its methods, ideas and 
the producer. Wants ae and representatives. Writes Com- 
mercial or Industrial Health and Accident. Correspondence with pro- 
ducers solicited. Address the Company. 











OFFICERS 





policies. Protect 





CAPITAL 
$100,000.00. 





The Union Health and Accident Company 
DENVER, COLORADO 
Surplus, $45,000.00 Cash Capital, $100,000 


Issues all the latest forms of health and accident policies, on both commercial and industria 
plan. Fertile fields available to industrious workers. Why be a SUB when you can secure a 
State Agency or District Managership, and thereby reap the full reward of your efforts ? 


INTERNATIONAL CASUALTY COMPANY, wasnincron 





WASHINGTON 
Agents and managers desiring association with a live wire company will do 
well to negotiate with this company. Now selling Automobile, Fire, Theft, 
Collision and Property Damage and Accident and Health Insurance. 


A FEW COMPETENT AND RELIABLE STOCK 
SALESMEN WANTED. Address the Company 


WANTED 


—BY THE— 
UNION ACCIDENT AND BENEFIT ASSOCIATION 
OF WISCONSIN 


One'of the Strongest Mutual Companies in the Northwest—Two General Traveling Accident and Health 
Salesmen, one for yn yer one for Iowa. Must be alive and able to deliver the goods, handle agents 








Reliable and Energetic Agents Wanted 


settle claims, etc. ions, contract direct with company. 
Address HOME OFFICE, 176, 178 and 180 Main St., Oshkosh, Wis. 
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this year. The company has just got 
into its new home office and President 
‘Seward will be 70 years old in No- 
vember and he has requested the agents 
to celebrate the two events by an in- 
crease in premium income for the year 
of $700,000. So far this ratio of in- 
crease has been made. 





FERRES TO CHICAGO OFFICE 





Well Known New Yorker to Manage 
United States Fidelity & Guar- 
anty Casualty Lines 





New York, May 11—(Special)—Her- 
bert M. Ferres, formerly manager of 
the liability department of the Empire 
State Surety of this city, has been ap- 
pointed by the United States Fidelity 
& Guaranty as manager of the com- 
pany’s casualty lines in the Chicago 
branch office. This company only re- 
cently decided to take up other lines 
than bonding and is now beginning the 
organization for its new venture. 

Mr. Ferres has a wide experience in 
the casualty business. Before becom- 
ing connected with the Empire State, 
office in this city he was connected with 
the Maryland Casualty where he had 
charge of the elevator liability insur- 
ance department. While at the head 
of the liability department of the Em- 
pire State Mr. Ferres made a great 
record for new business and selection 
of capable agents and he seldom went 
on a tour without signing up some ad- 
ditional producers. After leaving the 
Empire State about three years ago, 
Mr. Ferres went into the brokerage 
business in New York City and has 
been uniformly successful. His friends 
think the Baltimore company is lucky 

Mr. Ferres is the brother of Allan 
J. Ferres, superintendent of the plate 
glass department of the Fidelity & 
Casualty. 





COMPANY HELD TO BE LIABLE 


Federal Court Decision Construes 
Dangerous Employment of a Minor 
in Case Against Standard 








_ The Insurance Green Bag summar- 
izes the following Ohio case carried to 
the federal court in which the Standard 
was involved: 


Dangerous Employment of Minor Con- 
strued. (Qhio.)—The insured was en- 
gaged in the manufacture of veneer. He 
employed a minor under the age of 16 
as off-bearer of thin boards from a ven- 
eer saw, who was injured while perform- 
=e. an act theretofore forbidden. 

he company denied liability on the 
ground that the employment was one 
which endangered life and limb of the 
minor and forbidden by statute. Suit was 
brought in the Circuit Court of the United 
States, of Ohio, resulting in a judgment 
for the company, which judgment was 
affirmed by the U. S. Circuit Court of 
Appeals, who say in part: 

The contention made is that plaintiff 
did not violate the statute in question, 
because Watson was not employed to sto 
the saw, but was employed as an off- 
bearer of the thin boards as they came 
from the saw, and that, if he had con- 
fined himself to the performance of the 
duties assigned to him, he could not have 
been hurt.” * * * “We do not find it 
necessary to consider whether the duty 
imposed upon Watson as off-bearer liter- 
ally involved operating or assisting to 
operate the veneer saw. is hard to 
conceive that an adult, much less a child, 
could reasonably be expected at all times 
to keep all parts of his body within the 
bounds set for this off-bearer. He was for 
4@ substantial portion of his time required 
_to stand and work within five feet of this 
obviously dangerous saw. An unguarded 
step or movement resulting in an acci- 
dental fall might bring him into contact 
with the saw. He was in easy range of 
injury in the event of breakage of the 
Saw or other mishap, due to its great 
size and speed. The inevitable wear and 
tear of the strain of such a position and 
the indifference to danger that would 
naturally follow cannot escape notice; for 
these conditions and also childish curios- 
ity and inexperience must have combined 
to induce Watson to rush away from his 
position so frequently, in spite of admoni- 
tion and stop the saw.” 

After analyzing several decisions, of- 
fered as being analagous and quoting from 
a well known Ohio case, say further: 
The effect of that decision was clearly 
to impose upon an employer engaging chil- 
dren in his service the duty to take into 
account the inexperience and the natural 





heedlessness when assigning them to work 
about a dangerous machine. There is 
nothing in the decision which recognizes 
any right in an employer simply to set 
bounds within which a child shall work 
in close proximity to a dangerous ma- 
chine, and escape liability as claimed in 
the present case on the assumption that 
the child either will or at his peril shall 
keep within those bounds.” * * * “It 
follows that the judgment of the court 
below must be affirmed; for we do not un- 
derstand any claim to be made that, if 
Watson was in fact placed and kept at 
employment dangerous to life or limb, 
there can be any recovery under the con- 
dition of the policy. 

Frank Unnewehr Co. v. Standard. 176 
Fed. Rep. 16 


BUSINESS GOING TO OTHERS 








Disintegration of United Surety’s Ex- 
cise Lines in New York Because 
License is Withheld 


New York, May 11—(Special)—The 
companies in the excise agreement are 
taking care of all business which the 
United Surety of Baltimore is unable 
to write owing to its ticense being dis- 
continued in New York state. 

It is safe to say that unless the 
United’s license is soon restored much 
of its business will be gradually as- 
sumed by other companies, as the moral 
effect of being barred from New York 
is such that many agencies outside of 
this state will decide to take their busi- 
ness elsewhere. 

The excise proposition has been a 
losing venture in New York right along 
for the United, owing to the fact that 
the liquor dealers’ associations have 
controlled the business of the New 
York agency through Cornelius J. 
Reilly and Michael F. Farley, manager 
and assistant manager, respectively for 
the United’s excise business in Greater 
New York. Both are saloonkeepers 
themselves. 





The most serious problem now con- 
fronting the United Surety is the re- 
storation of its capital and this has been 
partially solved by its securing final 
judgment last week against the Munich 
Reinsurance for .a sum, which with in- 
terest and costs will amount to about 
$100,000. The company got a decree 
some months ago for about $88,000. At 
the first of the year, when it was found 
that the company was somewhat im- 
paired, this claim together with ad- 
vances on contracts and agency bal- 
ances over ninety days old were sold 
to Ernest J. Knabe, Jr., for $75,000 cash 
and a note for $25,000. In the recent 
purchase of the Knabe stock by the 
Bowles interests, these items have come 
back into the company’s possession. 

Reinsurance of the United Surety is 
a possibility so remote that the officers 
are scarcely considering it. It is 
thought that this increase in assets 
from settlement with the Munich Re- 
insurance will enhance the value of 
the stock so that the treasury stock can 
now be sold with much less difficulty. 

There is considerable criticism of 
Superintendent Hotchkiss of New York 
for giving the company a body blow 
as he did just when it was emerging 
from its worst troubles. Surety men 
generally recognize that it has a good 
plant and good business on its books 
and that its faults were mainly those 
of financial management, for which the 
interests now entirely eliminated were 
responsible. 





Gives the Company’s Side 

Vice-President Fristoe of the Empire 
Casualty says that the grounds for the 
recent criticism by the West Virginia 
department have been removed. The 
department declared it was not paying 
claims promptly. Mr. Fristoe says: 

There were a few contested claims ex- 
isting in West Virginia which have now 
been adjusted to the entire satisfaction 
of its department. The claims in ques- 
tion aggregate only a very small amount, 
and we have no doubt that recent notices 
appearing in some of the insurance jour- 
nals in which they referred to this com- 
pany being merged with an Ohio corpora- 
—_  eernees the department to a great 
extent. 





tendencies of children to indiscretion and 


The Empire Casualty discontinued busi- 
ness in West Virginia some months ago, 





and had, as stated, a few claims pend- 
ing which it was contesting, which it 
claimed a right to do under the law, as 
in accordance with the policy conditions, 
there was no liability on the part of the 
company. 





SURETY NEWS AT CLEVELAND 





Association Gives Dinner—Object to 
Bank Connection for Surety Agent 
—Preparing State Constitution 





A dinner was given by the Cleveland 
Board of Surety Underwriters last 
week, at which Vice-President Abbott 
of the Federal Union Surety was the 
guest of honor. Mr. Ryan, manager of 
the surety department of Van DeBoe, 
Hager & Co., general agents of the 
Empire Surety, was elected to mem- 
bership. 

The Cleveland Insurance Agency 
has been appointed agent of the Amer- 
ican Surety, in addition to the branch 
office maintained in the city. Some of 
the other managers are objecting seri- 
ously to this step, because of the sup- 
position that the business of the Cleve- 
land Trust Company and the Citizens 
Savings & Trust Company will all be 
placed through that agency. However, 
another prominent eastern company 
was ready to go into the office, and it 
seems that there must have been a lit- 
tle rivalry in the matter. 

The committee appointed at the first 
meeting of the Ohio State Board of 
Surety Underwriters, held at Cleveland 
some weeks ago, is now at work pre- 
paring the constitution and by-laws for 
the organization. As soon as the work 
is completed a report will be made to 
the organization committee and this, in 
turn, will be presented for ratification 
at the meeting to be held at Cedar 
Point some time in June. Interest in 
this organization is growing, and it is 
believed that the attendance at the sum- 
mer meeting will be large. 





IN CHICAGO SURETY OFFICES 





Southwestern Surety Considers Enter- 
ing Illinois—Maryland Casualty 
Will Write Bonds June 1 





The Southwestern Surety Insurance 
Company of Denison, Texas, is con- 
sidering entering Illinois, to the extent 
at least that it has been corresponding 
with several surety men in Chicago re- 
garding a man well-known in the busi- 
ness, who has applied for its general 
agency. The last Treasury Department 
bulletin, without giving the company’s 
capital and surplus, gives it a temporary 
rating of $45,000 as a net line under the 
10 percent rule. 


The Maryland Casualty will begin 
writing bonds in Chicago about June 1 
through the general agency of C. C. 
Davis, J. E. Dammann, Jr., the com- 
pany’s local attorney, will supervise the 
legal side of its bonding business. Not 
expecting that the New York Life 
building will be crowded with waiting 
applicants for his bonds, Mr. Davis has 
not announced the appointment of a 
surety underwriter. 


While some Chicago offices complain 
of slow business others are having a 
splendid year. The Chicago office of 
the Title Guaranty & Surety has al- 
ready done more business than in the 
whole of 1909. The Chicago office of 
the Fidelity & Casualty, which handles 
only fidelity business, is 75 percent 
ahead of its business at this time last 
year. 





Will Enter Several States 

The International Casualty of Spo- 
kane, Wash., is just about ready to 
make application for license in several 
states. Up to the present time the 
company’s efforts have been confined to 
its home state. The one million dol- 
lars of capital will without any ques- 





is over, and so confident of this is C. 
P. Ritter, the president of the Inter- 
national, that he already has lines out 
for competent underwriters to take 
charge of the different departments it 
proposes to operate. 

The International wrote better than 
$20,000 in premiums the first month in 
business. 


MAKES THE DEPOSIT IN OHIO 


Union Casualty of Philadelphia Will 
Write All Different Casualty 
Lines in the State 








The Union Casualty of Philadelphia 
has been licensed in Ohio to write ad- 
ditional lines and has made the spe- 
cial deposit of $50,000 with the state 
department. It will write employers’ 
liability; teams; elevator; automobile 
liability; collision and property dam- 
age; burglary; steam boiler, physicians, 
druggists and dentists’ defense. It has 
been licensed in the state for some 
time to write accident and health. Ow- 
ing to its additional lines, it will appeal 
more strongly to agents and it is now 
preparing a campaign of organization 
in the state. The company has a num- 
ber of influential stockholders in Ohio. 
It expects to have between $200,000 and 
$300,000 premiums from the state. 

Very good agency connections have 
already been made at Cincinnati, Cleve- 
land and Columbus. Vice-President 
Roger Byrnes, and Assistant Secretary 
Edward R. Randall will shortly be in 
Ohio appointing representative agents 
whose control of business will insure 
an additional volume of business. 

The Union Casualty sold $100,000 or 
more of its stock to leading citizens 
of Cincinnati, Toledo, Cleveland and 
Columbus, who it is anticipated will 
now transfer their liability insurance to 
the new company. The delay in secur- 
ing a license and making the deposit 
was due, it is understood, to an ap- 
praisement of the company’s home 
office building. M. H. O’Brien of Cin- 
cinnati is general agent for southern 
Ohio and will proceed to appoint 
agents in the various cities and towns. 





March Embezzlements 
Press notices and dispatches, as col- 
lated by the fidelity department of the 
Fidelity & Casualty, indicate for the 
month of March, 1910, the following 
defalcations: 
Banks and trust companies...... $ 78,506 


Beneficial associations...........+- 1,441 
Public BOrvice...ccoccccccsccscese 25,481 
General business.........ssssee05 89,973 
Court trusts... .ccccsccccesesses 18,013 
Transportation companies........ 19,339 
Miscellaneous....... s eeneecesen 30,000 

WARE, oo ckccssceese © Sesceere $262,753 





Gets Out New Policy 


The Preferred Accident is out with 
a so-called “Maximus disability policy” 
paying $6,000 for death from ordinary 
accidents and $12,000 for death involv- 
ing the double indemnity clause. The 
premium is only $65 in spite of the fact 
that the benefits are so much greater 
than those usually written for this 
amount. The policy also pays weekly 
indemnity of $30 instead of the usual 
$25 and $15 for partial disability instead 
of the usual $12.50. 


CASUALTY APPOINTMENTS 


Tilinois 


Amer. Bond.—Blodgett & Riordon, Mor- 
rison; Hanna & Diver, Waukegan. 
Amer. Credit-Indem.—L. J. 

Rock Island. 

Atlantic Horse—Fred M. Rogers, Table 
Grove; Chas. D. Snydam, Fairview; F. B. 
Gamble, Kewanee; Dan T. Smith, Win- 
chester; Thos. H. Taylor, Tunnel Hill; 
Jno. H. Ullrich, Macomb; James D. Stice, 
Swan Creek; Thos. F. Miller, Wyoming; 
J. Chas. Seaton, Seaton; Wm. G. Stroh, 
Hume; David F. Chidester, Bushnell; 
Easter Bros., Chicago. 

Bankers Sur.—J. L. Waddell, Decatur; 
Walter and A. F. Ayres, Jacksonville; J. 
F. Sperry, Champaign; M. E. Wilger, 
Sterling. 

National Cas.—J. F. Potts, Decatur. 

Penna. Cas.—J. M. Bowlby, Bast St. 
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Aetna Life—L. T. Hoeltmann, Collins- 
ville; W. H. Porter, Nashville; T. T. Mc- 
Cormick, Lincoln. 

U. 8S. Fid. & Guar.—T. R. Kerr & Son, 
Gloconda; J. W. Kagey & Co. and J. R. 
Cantrall, Tuscola; John A. Logan, Jr., 
Elgin; C. E. Cook, Greenville; W. F. Fos- 
ter and T. H. Cunningham, Lawrenceville; 
Charles F. Houston, Vandalia. 


Indiana 
Emp. Liab.—W. A. Bradley & Son, Rich- 


mon. 

Fid. and Cas.—Houk & Huber, James- 
town. 

N. A. Acci.—T. C. Menzies, Terre Haute. 

Ocean—Fred Everback, Seymour. 

Minnesota 

Aetna Acci. & Liab.—H. M. Blackmar, 
Duluth. 

Empl. Liab.—W. G. Farrish, St. Paul. 

Fid. & Dep.—O. D. Hauschild and W. 
G. Hollis, Minneapolis. 

Frankfort—H. T. Park, Minneapolis. 

Genl. Acci.—John F. St. Cyr, Two Har- 
bors. 

Natl. Sur.—C. B. Webster, Bovey; O. E. 
Dieson, Heron Lake; G. W. Meyers, Grand 
Rapids. 

N. Y. Pl. Gl.—Paul Ahles, St. Cloud. 

Title Guar.—R. L. Cobb, Minneapolis. 

U. S. Lloyds—F. W. Winship, Duluth. 

ae Cas.—C. W. Simons, Monti- 
cello. 





H. H. Stryker’s New Position 

H. H. Stryker, vice-president of the 
American Bonding, will resign to take 
charge of the Surety Reinsurance Bu- 
reau on which a committee of the 
Surety Association of America have 
decided. His title will be reinsurance 
manager, and the bureau will open 
about July 1, unless present plans mis- 
carry. 





CASUALTY NOTES 


The German Commercial Accident is en- 
tering Maine. 


The Kansas City Casualty has ap- 
pointed Marshall & Fisher as agents at 
St. Louis. 


J. D. Clary of Staples, Minn., has been 

appointed special agent for the Standard 
Accident. 
The Empire State Surety appoints the 
Payne Investment Company of Omaha 
general agent for all lines, with 
Loson manager. 


John F. O’Connell, formerly with the 
United Surety, is now associated with 
the burglary insurance department of the 
American Bonding. 


Commissioner Macdonald, of Connec- 
ticut, has certified to the increase in cap- 
ital stock of the Aetna Indemnity for 
$250,000 to $350,000. 

The Maryland Casualty will begin 
writing surety bonds in Minnesota 
through the Esterley-Hoppin agency of 
Minneapolis on June 1. 

The American Assurance of Philadel- 
phia has reinsured the National Beneficial 
Association of Trenton, N. J. Its general 
manager, G. Wolverton, becomes manager 
of the American Assurance, at Trenton. 


D. E. Chadwick, who for a number of 
years has been connected with the Ocean 
at Fort Worth, Texas, as inspector, has 
taken a similar position with the Kansas 
City Casualty, with headquarters at the 
home office. 


Edward P. Hackett, of Hackett & Hoff, 
Milwaukee, well known insurance and real 
estate firmn and representatives of the 
Dnited States Fidelity & Guaranty, died 
on May 9 of apoplexy while enroute from 
Tucson, Ariz., to San Francisco. 

Raymond D. Steel, formerly at the head 
office of the Fidelity & Casualty and later 
its Baltimore manager, resigns to become 
general superintendent of the casualty 
department at the home office of the 
United States Fidelity & Guaranty. 


The Loyal Protective, of Boston, Mass., 
a stock casualty company, doing a health 
and accident business only, has been 
licensed by the Minnesota department. 
The company has a capital of $100,000 and 
a surplus to policyholders of $153,615. 


It is said the contract with L. S. 
Joseph of Cape Girardeau, Mo., who has 
the bank burglary general agency of the 
United Surety for eleven states, has been 
canceled. It was this contract that kept 
the companies from getting together on 
bank burglary. 


The Treasury Department has revoked 
the privilege to issue bonds running to 
the government heretofore enjoyed by the 
Atlantic Trust & Deposit Company of 
Norfolk, Va., and the Cambridge Trust 
Company of Chester, Pa., the latter at the 
company’s own request. 

E. J. Westlake, formerly secretary of 
the Minneapolis Commercial Club, has be- 
come vice-president of the William B. 
Joyce & Co. agency and will make his 
headquarters in Minneapolis. Mr. West- 
lake was tendered a complimentary ban- 
quet by the club when he resigned. 


In view of the present discussion and 
agitation regarding the employers liabil- 
ity laws, the forthcoming report of the 
National Association of Manufacturers to 
be made public at the annual meeting next 
week in New York City is being eagerly 





awaited both by labor bodies and business 
men generally. 


The Law Accident of London, which is 
controlled by the London & Lancashire, is 
now writing floaters for jewelers on this 
side, covering fire, theft, transportation, 
etc., and is taking the business away from 
Lloyds, London. The Law Accident has 
issued policies for American assured run- 
ning as high as $500,000. 


The proposed surety reinsurance bureau 
is now practically an assured fact. The 
negotiations, which have been in charge 
of a special committee of the Surety Asso- 
ciation of America, have reached a stage 
where it seems more than probable that 
at the next meeting of the association the 
necessary final action will be passed. 


J. C. Moodey, of Minneapolis, has been 
appointed manager of the bond and 
burglary department in the office of the 
Fred L. Gray Company, northwestern 
managers of the Massachusetts Bonding. 
Mr. Moodey is well known in the twin 
cities, having held a similar position in 
the general gency of the United Surety. 


A new accident insurance concern has 
been organized at Lincoln, Neb. It is 
called the Lincoln Accident Insurance 
Company, with an authorized capital of 
$100,000, which must be fully paid up 
before the company begins writing busi- 
ness. The incorporators are C. W. Coll- 
man, J. L. Pierce, C. W. Rieger, C. J. 
Collman, and H. P. Collman. 


More than the percentage of stockhold- 
ers required by law has signified their 
approval of the increase in the capital 
stock of the Illinois Surety from $250,000 
to $500,000. The law also requires the 
written consent of all the directors and 
there has been delay in getting these, as 
one or two directors are absent from 
aoa and it has been difficult to reach 
them. 


The National Consolidated Casualty of 
Little Rock, Ark., which was organized 
last October, but never wrote any busi- 
ness, has amended its charter so as to 
permit it to do life business and has 
changed its name to the Home Life & 
Casualty. It is understood it will shortly 
apply for a license in its home state. 
Thomas C. McRae is president; A. B. 
Banks, secretary, and S. M. Powell, gen- 
eral manager. 


A jury at St. Louis has decided that 
the United States Casualty owes nothing 
to Adolph §S. Levi, a jeweler, under a 
burglary policy for $6,000. Levi claimed 
his safe had been robbed of $15,000 worth 
of jewelry and $900 cash. The combina- 
tion of the safe was removed and the 
tumblers taken out, but a detective testi- 
fied it was not done as cracksmen do such 
work and that there were no marks of 
tools. A safe expert held that the safe 
was opened before the combination and 
tumblers were removed. 





Recent Accident Decisions 
(CONTINUED FROM PAGE 16) 


tion and forwarding of the proofs. We 
do not think the defendant company 
should be heard under the uncontroverted 
facts and circumstances appearing in this 
record to set up a forfeiture of the policy 
on the ground that the proofs had not 
been forwarded in time.” 

Judgment affirmed. All the Justices 
concur. 

Metropolitan Casualty vs. McAuley. 67 
S. E. Rep. 393. 


* * 


Oral Notice of Injury by Friend Suffi- 
cient.—The insured fell, and the injury 
rendered him unconscious. Seventeen 
days thereafter a friend called at the of- 
fice of the company and delivered in- 
sured’s traveling card, informed the sec- 
retary that insured was hurt and un- 
conscious. A notation of this information 
was made on the card. 

The certificate provided “No claims un- 
der this certificate will be paid unless no- 
tice of the injury with respect to which 
claim is to be made, is received at the 
office of the association within 15 days 
from the date of such injury.” Nor unless 
the member shall within 30 days after 
disability furnish proofs in writing * * * 
and such other proofs as may be required 
by the executive board, etc.” 

Liability was denied because no notice 
or proofs were furnished except as before 
stated, and that no suit could be main- 
tained until 90 days after proofs filed. 
In a suit, insured obtained judgment, 
which on appeal was affirmed by the su- 
preme court of Nebraska, who say in 
pars. after referring to the above condi- 
tions: 

“This section plainly means that proof 
need not be furnished unless required by 
the executive board, and it is conceded 
that no such demand was made. We do 
not think that section 5 of said article 
refers to the instant case. The attempt 
to limit the right to maintain an action 
to 90 days after the right accrues is in 
violation of the statute, and void. Sec- 
tion 6677, Cobbey’s Ann. St. 1909. The 
remaining provisions in section 5 are gen- 
eral, and must yield to the special state- 
ment in section 3, that proof shall be 
furnished “as required by the executive 
board.” Mutual Life Ins. Co. v. Hill, 193 
U. S. 551, 558; 24 Sup Ct. 538, 48 L. Ed. 
783. The quoted words must have some 
significance. They were deliberately in- 
serted by defendant in its constitution for 








some purpose, and, if not construed as 
we interpret them, are senseless and im- 
potent. Forfeitures are not favored, nor 
will the courts construe a contract for in- 
surance, so as to defeat the policyholder 
except to carry out the obvious intention 
of the parties. 

Hilmer vs. Western Travelers Accident 
125 N. W. Rep. 535. 


KENTUCKY AGENTS MEET 


(CONTINUED FROM PAGE 2) 

the matter of dues be settled definitely 
at the meeting. It was decided, after 
debate, to allow the former schedule 
of dues to remain in force. Mr. Hum- 
mel announced that as he had served 
for four years he would resign the 
post of secretary. 

A membership campaign is to be un- 
dertaken, and the membership commit- 
tee will be appointed by President 
Langley. It will consist of five mem- 
bers. The president will also appoint 
delegates to the national association 
meeting and a special car will be se- 
cured by the Louisville delegates which 
will be used by the Kentucky members 
in making the trip to Chicago. 

Besolution Passed Along 

G. A. Armstrong of Shelbyville pre- 
sented a resolution reaffirming the po- 
sition of the state association in line 
with that of the national association 
relating to expirations and reinsurance, 
but as it was proposed late in the ses- 
sion it was referred to the executive 
committee to be reported on at the next 
meeting. 

Invitations were extended on behalf 
of Lexington, Mt. Sterling and Madi- 
sonville to the association to hold its 
next session there. The time and place 
of the convention will be fixed by the 
executive committee. 

Rising votes of thanks were extended 
to the retiring officers and to the Louis- 
ville Board for its courtesies. Follow- 
ing the adjournment of the convention 
a Dutch supper was given to the visi- 
tors by the Louisville agents at Fon- 
taine Ferry park and a theater party 
was given afterwards. 


AUTOMOBILES IN THE EAST 
(CONTINUED FROM PAGE 1) 

20 per cent reduction for private gar- 

ages is often allowed on top of this. 

In New York territory the privilege 
of storing the car elsewhere for a 
period not exceeding fifteen days is 
granted in connection with the twenty 
percent reduction for keeping car in a 
private garage. 

Why Commercial Union Withdrew 

Colonel Wray of the Commercial 
Union spoke freely of his attitude to- 
ward the automobile agreement. It 
seems that the Commercial Union orig- 
inated the twenty percent reduction for 
private garages and put it into effect in 
a case uptown. This was before the 
company joined the agreement several 
months ago. Although there was a 
considerable kick over this action of 
cutting rates, the other companies pub- 
lished the rate and it has gone into 
general use in New York City and else- 
where. 

The two percent rate for the auto- 
mobile floaters has come into general 
use but has been cut at several points 
notably in the larger cities. 

Charges Breach of FPaith 

According to Colonel Wray it was 
breach of faith as much as unsatisfac- 
tory conditions which lead him to with- 
draw from the agreement. 

Rates were being cut and excessive 
commissions being paid to such an ex- 
tent that it was no protection to con- 
tinue in the agreement. 

While the average commissions in 
New York have ranged from 20 to 25 
percent, cases have been reported 
where as high as 35 and even 40 per- 
cent was paid for business. 

General Motor Snderwriters 

The policy issued by Sewall & Alden 
in New York, which is automobile in- 
surance by four stock companies in one 
policy is written under the title of Gen- 
eral Motor Underwriting Agency. The 














HOME LIFE IN CELEBRATION 





Notable Gathering of Prominent Men 
on the Occasion of Its Fiftieth 
Anniversary 


New York, May 11.—(Special.)— 
The fiftieth anniversary of the found- 
ing of the Home Life, which coincided 
with the fiftieth birthday of President 
George E. Ide, was celebrated last 
evening by a representative gathering 
of insurance and business men who 
were invited by the directors to the 
dinner, which was given at the Plaza 
hotel. There were 150 present, the 
speakers being Insurance Superintend- 
ent Hotchkiss, President Ide, W. M. 
Kingsley, banker; Richard V. Linda- 
bury, counsel of the Prudential; P. F. 
Murphy. President Ide was the recip- 
ient of telegrams of congratulations 
and floral tributes. The home office 
clerical force presented him with a 
handsome silver tray earlier in the day. 

Superintendent Hotchkiss in his re- 
marks said that some men looked upon 
the supervision of insurance as a neces- 
sary evil, while others believed that 
proper supervision was necessary. He 
spoke for cooperation between the 
companies and the department so that 
the companies may be safe and the 
policyholders protected. He said if this 
cooperation was not forthcoming, the 
time would come when it might be 
necessary to have a representative of 
the department at every meeting of a 
board of directors. President Ide acted 
as toastmaster, and told of the found- 
ing of the company by Brooklyn finan- 
ciers. 

The invited guests included: Otto T. 
Bannard, Hubert Cillis, Jesse R. Clarke, 
Rev. L. Mason Clarke, D. D.; Hon. 
Robert Lynn Cox, J. M. Craig, Joseph 
A. DeBoer, J. F. Dryden, S. C. Dunham, 
Henry W. Eaton, John K. Gore, R. J. 
Hillas, E. L. Hopkins, Wm. H. Hotch- 
kiss, R. W. Huntington, Jr.; Geo. E. 
Ide, Henry E. Ide, Darwin P. Kings- 
ley, W. M. Kingsley, R. V. Lindabury, 
John B. Lunger, Frank Lyman, J. C. 
McCall, Wm. W. McClench, J. H. Mc- 
Intosh, James McKeen, St. Clair Mc- 
Kelway. Seth M. Milliken, Henry Moir, 
F. A. Moore, J. P. Munn, P. F. Mur- 
phy, Hon. Morgan J. O’Brien, Chas. A. 
Peabody, Geo. W. Perkins, Wm. H. 
Porter, Anton A. Raven, E. E. Ritten- 
house, G. F. Seward, Geo. R. Sheldon, 
Theo. E. Smith, Eldridge G. Snow, 
Melville E. Stone, Hon. W. J. Tully, 
Leslie D. Ward, H. F. G. Wey, Wm. R. 
Willcox, Geo. T. Wilson, Hon. Tim- 
othy L. Woodruff, Robt. B. Woodward. 
Geo. W. Murray. 








General Accident is behind the cas- 
ualty end of the policy while the 
American & Foreign Marine, the 
British & Foreign Marine, the Ocean 
Marine of London and ‘the Reliance 
Marine of Liverpool guarantee the fire 
end of the contract. 

As a result, the man who insures his 
car through this arrangement is cov- 
ered for fire and explosion, theft and 
burglary, transportation and liability, 
damage to car, damage to property, 
owner’s accident, and driver’s accident 
insurance. The rate is figured separ- 
ately on each contingency insured 
against. In other words the fire floater 
would be written say at 2% percent 
while the liability rate would depend 
on the horsepower basis as is custom- 
ary. In case of claims all such are to 
be reported to the General Motor Un- 
derwriting Agency, which company will 
make the necessary adjustments. 

This differs from the usual arrange- 
ments where the casualty company 
takes up the claims it is responsible for 
and the fire insurance companies on 
the risk adjust theirs. 

As a matter of fact the policies for 
the fire and casualty end of the con- 
tract are entirely separate but the two 
are bound together under a folder of 
the General Motor Underwriting 
Agency. 
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NEWS OF FIRE PROTECTION 


MANY RISKS ARE EQUIPPED 








Kansas City Illustrates How Largely 
Sprinklers Have Been Introduced 
in Western Cities 





The extent to which sprinkler equip- 
ment is being introduced in the cities 
of the west is well illustrated by the 
list of equipped risks at Kansas City, 
Mo. It will be noticed that most of 
them have also some supervisory or 
watchmen service. The following shows 
the class of service: 


A—Equipped with supervisory service 

ie % & with supervising service, A. 
watch service. 

C—Postal Telegraph automatic alarm 

service connected with equipment to 

Fire Patrol station No. 1 uptown, 

= names company No. 1 in Bot- 


D—Bauippea with A. D. T. watchman 
rvic 
E—Equipped with qpeete alarm to Engine 
company No. 
Insurance Pn A tests out “Postal” 
wire each day from risk. 


The following is the list of sprink- 
lered risks in Kansas City: 
ee vd Furniture Co., 9th and Liberty 


D—American Linseed Oil Co (plant and 
elevator), Roanoke Blvd 

D—American Sash & Door Co., lith and 
Bellefontaine. 

C—Askew Saddlery Co., 3d and Delaware. 

C—Askew Saddlery Co. (collar factory), 
3d and Delaware. 

D—Atlas Oatmeal Co., 8th and Santa Fe. 

i | Planter Co. (farm implements), 
10th and Santa Fe. 

A—Baker & Lockwood Mfg. Co., 7th and 


Wyandotte. 
B—Barton Bros. (shoe mfg.), 8th and 
A—B. & R. Electric Co., 5th and Delaware. 


Washington. 
D—Belt Line Storage & Warehouse Co., 
21st and Walnut. 


C—Bemis Bros. Bag Mfg. Co., 921-5 
Wyoming 
D—Bonniwell ‘& Calvin Hardware Co., 


1217-15 W. 10th St. 
C—Burnham-Hanna-Munger Dry Goods 
Co., 8th, Broadway and May 
a -Munger Mfg. Co., sth 


ay. 
Buick Automobile Co., 7th and McGee. 
Burd & Fletcher Printing Co., 715 
Wyandotte St. 
~~ Paint & Glass Co., 1ith and 


ory. 
D—Crane & Co., 11th and Hickory 


and 


Cmanee. J. A., Stove Co., “joes w. 

t t. 

D—Cyphers Incubator Company, 2325 
Broadway. 


D—Deere, John, Plow Co. (also annex), 
13th and Hickory. 

iD & Repp Furniture Co., 1216-22 

M 


ain St. 
— eee Shoe Company, 8th and 


an 
B—Emery, Bird, Thayer Dry Gpete Co., 
1ith and Walnut and Grand 
B—Emery, Bird, Thayer Dr Goods Co. 
(warehouse and stable), 16th and 
Walnut 
vine: Pitt Mfg. Co., 411-21 E. 8th St. 
E. Evans-Smith Drug Co., 5th and 
“~ieaaaeien. 
A. E. Evans-Smith Drug Co., 4th and 
Washington. 
C—Faultless Starch Co., 1025-27 W. 8th St. 
B—Faxon & Gallagher "Drug Co., 8th and 


Broadway. 

D—Forrester-HMace Box Mfg. Co., 24th and 
Penn Sts. 

C—Fletcher Confectionery Co., 507-509 


Delaware. 
—_ Opera House, 5th and Walnut 
Sts. 


a Opera House, 7th and Walnut 


Garten & Koppel, 1005-7 Walnut St. 
A—mners Furniture Co., 8th and Mill 


Holeker-Elberg Cc. & R. Co., 1527-33 
McGee St. 
Hudson Franklin Publishing Co.. 22d 
and Gilham Road. 
AC—Hughes, A. =" Paint & Glass Co., 
1017-19 Walnut 


6th, Main and 


t. 
A—Jaccard Jewelry Co., 


A—James, T. M. & Son, 
Delaware. 

D—Jenkins, J. W., Sons (factory and 
stable), 116 West 16th 

B—Jones Dry Goods Co. (store), Main, 
Walnut, 12th, 13th. 

B—Jones Dry Goods Co. (warehouse), 16th 
and Baltimore. 

ie Bros. Mercantile Co., 1423-29 W. 


st. 
CD—K, & M. Storage Co. (formerly West- 
ern Grocer Co.), 9th and Santa Fe. 
A—Kansas City Bag Mfg. Co. (3 risks), 


118 West 3d St. 
C—agere city, Billiard Table Mfg. Co., 
D—Kansas City Feather Co., 1419-23 
Campbell St. 


C—Kansas City Paper House, 607-9 Wyan- 
dotte St. 


a0—Sraee City Star Publishing Co., 
ith and Grand. 


B—Kansas City Star Paper Mills, East 
Bottoms. 
A—Kansas Moline Plow Company, 10th 


and Mulberry. 
Kansas City Wholesale Grocery Co., 
1227-31 W. ty th St. 
B—Keith, Robt. & C. Co. (store), 11th 
and Grand rox 
A—Keith, Robt. F. & C. Co. (warehouse), 
21st and Baltimore. 
E—Kingman-Moore Implement Co., 1206-8 
W. 11th St. 
B—Loose-Wiles C. & C. Co. (and stable), 
8th and Santa Fe. 
a. * ae Oil Co., 24th and Broad- 
A—Maxwell-McClure-Fitts Dry Goods Co., 
8th and Bank Sts 
ili Stern F. & C 
1409-11 Central. 
AC—McPike Drug Co., 
Metropolitan Street Ry. 
Ss. W. Blvd 


. Co. (warehouse), 


7th and Central. 
Co., 29th and 


or  ~ ee Street Ry. Co., 18th and 
ve. 
Metropolitan Street Ry. Co., 15th and 

Kensineton. 

A—Montgomery, Ward & Co., 19th and 
Campbell. 

C—Morrin, Powers Mercantile Co., 608-10 
Wyandotte. 

D—Moor Transfer & Storage Co., 2114-20 
Central. 

ea C. & A. Mfg. Co., 1225 Union 

ve 


D—National Biscuit Co., 24 and Main Sts. 
National Paper Box ‘Co., Belt Line and 
Grove. 
Newby Transfer & Storage Co., 1422 
St. Louis Ave. 
C—Noggle, S. W., Mfg. Co., 614-18 Dela- 
ware St. 
Orpheum Theater, 9th and May Sts. 
B—Peck, Geo. B., Dry Goods Co., 11th, 
Main and Baltimore. 
CD—Pittsburg Plate Glass Co. (2 build- 
ings), 5th and Wyandotte. 
CD—Richards & Conover Hardware Co., 
5th and Wyandotte, N. W. 
AC—Rock Island Implement Co., 1310 W. 


13th St. 
C—Rumoly, M. & Co. (implement ware- 
house), 1224-26 W. 11th St. 
Sammons, V. K., Furniture Mfg. Co. 
(factory), 30th and S. W. Blvd. 
Sammons, V. K., Furniture per Co. 
(warehouse), 30th and S. W. Bivd. 
——— & Glass Co., loos 13 W. 


i. ¥ McCord-Townsend D. G. Co., 
7th and Central Sts 

D—Smith Buildings, 10th and Hickory 

CD—Studebaker Bros. Mfg. Co., 13th. and 


Hickory. 

CD—Swofford Bros. Dry Goods Co., 8th 
and Broadway. 

Boao. John, D. G. Co., 1034-40 Main 


Thayer Building, 9th and Broadway. 
D—Terminal Warehouse Co., 2422 Broad- 
wa 


y. 
ii Metal & Hardware Co. (3 
buildings), 2d and Walnut. 
C—tTwitchell Tron Co., 218-20 W. 3a 8 
A—United States Water & Steam Sascty 
Co., 1815 W. 12th St. 
Union Bank Note + 10th and Goud 
A—Volker, William, & Co., 308-10 W. 


t. 
a William, & Co., 512-20 W. 8th 
A—Webb-Freyschlag Mercantile Co., 7th 


and Delaware. 
ite’ oa Electric Co., 611-15 Wyandotte 





Towns Buying Equipment 

There seems to be a general move- 
ment among the towns and villages of 
the northwest either to secure fire 
fighting apparatus or to increase the 
equipment which they already possess. 
The Northern Fire Extinguisher Company 
has recently sold chemical engines and 
other village equipment to the follow- 
ing towns: Kramer, Brinsmade, Am- 
brose, Anamoose, Ashley, Barton, Stan- 
ton, Cathay, Reeder, Inkster, Bowman, 
Sawyer, Kinman, Hermit, Mott and 
Wolverton, N. B.; Gettysburg; Arte- 
sian, Morristown and Claremont, S. D.; 
Hill City, Pennock and Becker, Minn.; 
Battle Creek, Bennett and Benkleman, 
Neb. 





Louisville Inspected 

F. W. Fitzpatrick, representing the 
International Society of State and 
Municipal Building Commissioners and 
Inspectors, made an inspection of 
Louisville last week and pronounced 
the city a first-class risk, emphasizing 
especially the advantage it possesses by 
reason of its wide streets. He com- 
mented adversely, however, upon the 
great number of frame buildings erect- 
ed in alleys, which constitute a menace 
of considerable proportions. He rec- 
ommended that the building inspector 
be given greater authority, and that he 
be commissioned to inspect buildings 
with reference to their fire hazard. 
This authority is now in the hands of 
the fire department. Mr. Fitzpatrick is 





making an inspection of the leading 


cities of the country. Headquarters of 
the organization which he represents 
are in Washington, D. C 


BUREAU REPORTS ON TOWNS 








Shows Present Conditions and Makes 
Recommendations—Akron, Marion, 
Ironton, Newark and Lorain 





Several important town reports have 
been issued by the Ohio Inspection 
Bureau during the last few weeks. In- 
cluded in the list are reports on the 
water supply, fire departments and 
physical hazards of Akron, Marion, 
Ironton, Newark and Lorain. 

Akron—Akron is graded as of third 
class with slight deficiencies. Laws 
regulating explosives and inflammables 
are said to be inadequate and poorly 
enforced. The conflagration hazard is 
described as severe, as a whole, in the 
congested value district. The water- 
works system, though good, has not | 
been extended with sufficient rapidity 
to take care of the growth of the city. 
The fire department is described as ef- 
ficient, but needs additional apparatus. | 
It is declared the present fire alarm | 
system should be replaced with thor- | 
oughly modern equipment. The adop- | 
tion of the National electrical code as | 

| 





a standard is urged. 
Marion—Marion is rated as of fourth | 
class. The waterworks direct pressure | 


system, without a steamer, is inade- 
i 





quate, and with a steamer there is not 
sufficient pumping capacity in the pres- 
ent equipment to provide for domestic 
consumption, much less take care of a 
conflagration. The fire department of 
nine men and a chief is said to be good 
in personnel, but utterly inadequate to 
the needs of the city. Equipment is 
insufficient and badly distributed. The 
fire alarm system is described as fair. 
The city lacks building laws and a 
building department, structural condi- 
tion is low, and exposures are severe. 
Ordinances are almost completely lack- 
ing, and the fire limit ordinance is not 
observed. Electric wiring is said to be 
poor and defective. Overhead wires 
are a great handicap to the fire de- 
partment. Adoption of the National 


' electrical code and submergence of all 


outside wires except trolley wires are 
urged. 

Ironton—Ironton, in the fourth 
class, is regarded as in relatively fair 
shape, though no less than forty-five 
recommendations for improvements are 

made. In order to meet the needs of 
the city from a fire fighting standpoint, 
the pumping capacity of the water- 
works would have to be doubled. The 
fire department lacks discipline and em- 
ploys obsolete methods. Equipment is 
undermanned and not enough chemi- 
cals are employed. Distribution of sta- 
tions is good and the alarm system is 
praised. The city is without a building 
department or proper ordinances, and 
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LIGHTNING RODS 


The demand for good rods is growing every day. Every farming com- 
munity is aroused over the immense lightning loss, and 
good conductors are 
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there is said to be little hope of getting 
them. Electrical wiring is practically 
uninspected, and inside wiring is de- 
fective. Outside wiring is in poor con- 
dition. The conflagration hazard is 
said to be considerable, but not severe. 
Recommendations include a considera-~ 
ble replacement in the water distribut- 
ing system, present pipes being too 
small. 


Newark—Newark is graded as of 
third class, based largely on the excel- 
lence of its waterworks. Several im- 
provements of importance are under 
construction. The system is regarded 
as practically standard for a city of this 
size. The fire department is of good 
personnel and under competent leader- 
ship, but there are not sufficient com- 
panies to cover the city. Equipment is 
fair, except one ladder truck that needs 
to be replaced, but is all undermanned. 
The fire alarm system should be re- 
placed. The fire limit ordinance does 
not cover sufficient territory, and hav- 
ing been extended piecemeal, is regard- 
ed as practically valueless. Construc- 
tion in the mercantile district is said to 
be very inferior, and there are many oc- 
cupancy hazards. Safety ordinances 
are described as weak, and not well en- 
forced. Streets are very wide, which 
reduces the general conflagration haz- 
ard materially. Submergence of over- 
head wires and adoption of the National 
electrical code are among the forty-four 
recommendations. 

Lorain—Lorain is graded as of three- 
and-a-half class. There is no building 
department, fire limit ordinance _ is 
weak, construction is of low order with 
no fireproof buildings, interior and spe- 
cial hazards are generally well guarded, 
safety ordinances are lacking, but sev- 
eral are promised, inside and outside 
wiring is of poor quality, and the con- 
flagration hazard is severe in several 
blocks. Waterworks and distribution 
systems are good in the main, but there 
are a number of dead ends, though 
hydrants are well placed. The fire de- 
partment is of good personnel and well 
managed. Equipment is modern and in 
good condition, and the department 
should be able to cope with any fire 
that might occur. Telephone service 
supplies the lack of a fire alarm sys- 
tem. Lorain gets off better than any 
of the other cities named, with only 
thirty-two recommendations for im- 
provements. 





Protection in Kentucky Towns 

It has developed that by reason of 
the action of Maysville, Ky., in pur- 
chasing an auto fire engine at a cost of 
$5,000 and installing a paid fire depart- 
ment, the last incorporated volunteer 
fire company of Kentucky will go out 
of existence. For many years this was 
the typical form of fire protection in 
that state. Companies were incorporat- 
ed, purchased their own equipment, and 
levied upon the citizens served for re- 
muneration. 

There are still a good many volunteer 
companies in the state, but none of 
them, with the exception of Maysville, 
are incorporated, and all of them use 
equipment belonging to the towns in 
which they are located. The passing ol 
the Maysville organization, therefore, 
marks a milestone in fire protection 
development in the Bluegrass state. 

Since the announcement that Mays- 
ville was to-install an auto fire engine 
was made, Shelbyville, Ky., has taken 
the question up and will probably pur- 
chase a similar engine and establish a 
department with paid members. 

New Haven. Ky., it is reported, will 
almost certainly establish a waterworks 
system. 


Filling Up Cistern 
The immense fire cistern which is 
located at Eighth and Kansas avenues, 
Topeka, the center of the business sec- 
tion of that city, is being filled and 
will be abandoned because of the small 
expense necessary to repair it. 


Within the past few months two 
large fire cisterns have been badly 
damaged by explosions of natural gas 
which had accumulated in them. It 
would have cost the city several hun- 
dred dollars to have repaired the one 
which is now being filled and the new 
city commission is striving for a record 
for economy. 

For this reason the city is to be de- 
prived of the use of this cistern, the 
most valuable of the string upon which 
the city has depended for safety for 
years. The value of the system of cis- 
terns has been demonstrated on several 
occasions when the fire mains broke 
during the progress of a big fire. 





FIRE PROTECTION NOTES 


The Omaha city council has refused to 
pass a proposed ordinance forbidding the 
sale of fireworks in the city. 


Flint, Mich., will add to its fire fighting 
equipment an auto combination chemical 
and hose wagon early in July. 


At Kenova, W. Va., automatic sprink- 
lers are being installed in the plant of 
the Independent Steel Company of Amer- 
ica. The equipment will be completed by 
the middle of August. 


The efficiency of Milwaukee's fire insur- 
ance patrol service has been increased by 
the purchase of a $4,000 automobile patrol. 
The new machine will be stationed with 
company No. 1 and will be used on long 
runs or at any time when occasion 
requires. 


Kalamazoo, Mich., will purchase a com- 
bination wagon for the fire station now 
being built at West and Wheaton streets. 
The fire chief has also asked for twenty- 
three additional steamer hydrants in the 
business district for use in case of serious 
fires. 


The soap factory of the B. J. Johnson 
Soap Company, northeast corner of Fow- 
ler and Fourth streets, Milwaukee, has 
been equipped with Niagara-Hibbard 1910 
wet pipe system, classed as complete, and 
the risk as a whole, pronounced good to 
superior, the line of insurance being $175,- 
000 to $250,000. 


Hammond, Ind. will invest from 
$35,000 to $40,000 in the near future on 
an extension to the present water intake, 
the board of public works having the mat- 
ter under consideration now. It is figured 
to add about two miles of 48-inch pipe to 
the present intake. 


Plant No. 38, of the Monongah Glass 
Company, southeast corner of Eighteenth 
street and Minor avenue, Fairmont, West 
Va., is to be equipped with Grinnell 
sprinklers. This is a large plant now in 
course of construction and the sprinkler 
service will be operative about July 1 


Chief Engineer Schultz, of the Cleve- 
land waterworks department, has been in 
New York for some time studying the 
high pressure system of that city, in 
order to be well equipped for making 
plans for the new pumping station that 
is to supply the special service mains 
in the Ohio metropolis. 


The St. Paul board of underwriters has 
purchased for the St. Paul Salvage Corps 
an automobile patrol which will accom- 
modate ten men besides the necessary 
apparatus. This will be used in the out- 
lying districts of the city, while the old 
patrol, which is horse drawn, will be em- 
ployed in the business district. 


The Kissel Motor Car Company and 
the Hartford Plow Works of Hartford, 
Wis., have awarded a contract to the 
Niagara Fire Extinguisher Company, of 
Chicago and Akron, Ohio, for the instal- 
lation of a complete automatic sprinkler 
system. About $20,000 will be expended 
in installing the system in every depart- 
ment of both plants. 


The Indiana Inspection Bureau has re- 
ported on the sprinklered tannery of the 
Day Leather Company, New Albany, Ind. 
A small sized tannery with fair inside 
and good outside protection and with good 
one-supply Estey upright sprinkler system 
which is considered sufficient to control 
any fire originating in the risk. Classed 
a good risk of class and fair as a whole. 


Grinnell sprinklers have been installed 
in the shoe factory of the Weyenberg 
Shoe Manufacturing Company, southeast 
corner of Hubbard and Harmon streets, 
Milwaukee. A new brick building, open 
beam, bracket-hung construction, general 
care and cleanliness good. Sprinkler pro- 
tection pronounced superior, as is also the 
risk as a_ whole. Line of insurance, 
$125,000. 


The Rockwood Sprinkler Company, of 
Chicago, is equipping the building of the 
Newberry Shoe Company, 1014-1016 Third 
avenue, Huntington, W. Va. Workmen 
have nearly all of the piping in place and 
expect to have building under protection 
of city water supply about May 15. Grav- 
ity tank will be erected soon and the 
equipment will probably be in service by 
June 1. 

New regulations have been adopted in 
Omaha, the ordinances going into effect 
June 1, that will materially add to rigid- 
ity of control of automobile garages, dry 
cleaning establishments, and the storage 





of petroleum oils, from the standpoint of 
fire danger. There have been practically 


no regulations governing these matters 
in the past. The ordinances were opposed 
by the grocers and the dry cleaning estab- 
lishments and certain modifications were 
made to appease them. 

The waterworks system at Red Wing, 
Minn., has been recently extended to cover 
practically all of the residence district on 
the hill, but the pressure at this elevation 
is so low as to make it practically use- 
less for fire protection purposes, and a 
light, portable, gasolene engine with 
pump is now stationed at headquarters 
for service in this district. It is planned 
to install a booster pump electrically 
driven for the purpose of giving the upper 
sections of the city a greater water pres- 
sure in time of fire. 


The General Inspection Bureau of 
Minneapolis has made a report on the ter- 
minal elevator at Kasota, Minn., owned 
by the Dakota Cereal Company, formerly 
known as the Peavey Elevator. This is a 
terminal elevator and cleaning house; 
storage capacity, 150,000 bushels. Haz- 
ards fairly well guarded; general care, 
cleanliness and management good; fairly 
good inside protection by standpipe and 
water barrels; watchman with portable 
clock; no outside protection; plant has 
had no fires and the risk is pronounced 
fair of the class. 


GIVES MISSOURI RESULTS 
(CONTINUED FROM PAGE 1) 


duced from $1.473 to $1.313, a reduction 
of 10.86 percent; the rate on contents of 
brick buildings has been reduced from 
$1.738 to $1.624, a reduction of 6.56 per- 
cent. The rate on frame buildings has 
been reduced from $3.315 to $2.860, a 
reduction of 13.72 percent; the rate on 
contents of frame buildings has been re- 
duced from $3.164 to $2.747, a reduction 
of 13.18 percent. 

Combining the rate on contents of brick 
buildings with the rate on buildings in 
all the towns rated, the report shows a 
reduction of 8.86 percent. Combining the 
rate on stocks of frame buildings with 
the rate on frame buildings, the reduc- 
tion is 13.65 percent. The reduction on 
brick buildings and their contents and 
frame buildings and their contents, taken 
collectively, is 10.26 percent. 


Much Work Yet to be Done 


These figures are based upon the new 
rates effective in the two hundred and 
sixty-nine towns. Some of the new rates 
went into effect more than a year ago, 
others only within the last few weeks. 
As soon as a town is rerated the books 
of estimate are printed and sent to the 
agents by the companies purchasing them. 
There yet remain to be rerated over one 
thousand towns, and this work will con- 
sume considerable time, if it is not pushed 
with expedition. It should be stated, 
however, that, pending a specific rerating 
of each town in the state, the Fetter 
bureau recommended on Oct. 1, 1909, a 
reduction of approximately 10 percent 
from the published estimate on all build- 
ings and contents and private barns and 
contents in all rated and unrated towns. 
A reduction of 5 percent from the pub- 
lished estimates was also recommended 
on all buildings and contents strictly com- 
mercial in character, when such risks had 
not been rated since January, 1908. These 
reductions did not attach to Kansas City, 
St. Joseph or St. Louis. 


Reductions Are on Average Rates 


It should be explained that the figures 
submitted by the Fetter rating bureau 
showing reductions made in the rates, are 
average rates. In some of the towns 
rerated, the rates have been increased on 
account of taxes imposed by the towns 
or material increase of hazard from 
various causes. The taxes each town 
charges insurance companies are always 
added to the rate by the rating bureau. 
They are not, therefore, in reality, paid 
by the companies, but by the property 
owners in such city or town who carry 
fire insurance. In some of the towns the 
decrease in the rate is only 1 or 2 percent, 
in others it is 35 percent. 

It would also be well to state that even 
in a town which shows an average reduc- 
tion of a given percent in the rate, it 
frequently happens that the rates on some 
of the individual risks in that town are 
materially increased on account of an in- 
crease in the fire hazard affecting such 
risks, which did not exist when the risks 
were last rated. The complaints that 
come into the office invariably arise from 
cases where on a rerating the rate on an 
individual risk is increased. 


Comparison Will be Made 


After an investigation to be made by 
the department is completed, a compar- 
ison of the old rates with the new rates 
will be made, and it will be determined 
whether or not the reductions recom- 
mended have been actually put in force 
by the several companies in all the towns 
and cities of the state to which they are 
applicable. 

This task is rendered difficult by virtue 
of the fact that in many towns rates 
never have been charged in accordance 
with the rating books, but were always 
lower. If, then, the new books of esti- 
mate are compared with the old estimates, 
a reduction might be shown, whereas if 
the rates now exacted are compared with 
the rates formerly exacted, no decrease 
may be shown to exist. If every agent 
was governed by the books of estimate 








put in his hands by the company, the 








comparison could be readily made, but 
as these estimates are frequently varied 
from, the situation becomes complicated 
and the work of verifying the reductions 
claimed presents some difficulties. 
Loss Ratio in the Large Cities 

The following table shows the premium, 
receipts and losses in the cities of St. 
Louis, Kansas City and St. Joseph, for 
the years 1908 and 1909 by joint stock 
companies: 








PREMIUMS RECEIVED 
St. Louis....... $3,014,248.28 $2,994,585.14 
Kansas City.... 1,398,338.57 | 1,242,505.41 
St. Joseph....:: 286,339.76 290,373.86 
Total ...... $4,698,926.61 $4,527,464.41 
LOSSES INCURRED. 
1909. 1908. 
St. Louis....... $1,162,827.14 $1,442,585.78 
Kansas City.... 1,156,767.17 556,801.33 
St. Joseph...... 107,819.49 145,630.50 
Total ...... $2,427,413.80 $2,145,017.61 


The loss ratio in St. Louis for the year 
1909 was 38 percent, while for 1908 it was 
48 percent. The loss ratio of Kansas City 
for 1909 was 82 percent, and for 1908 it 
was 45 per cent. The loss ratio for St. 
Joseph for 1909 was 38 percent, and 50 
percent for 1908. The total loss ratio for 
the three cities named was 52 percent in 
scon as against 47 percent for the year 





News About Companies 





United Firemen’s 


Chandler Bros. & Co., the Philadel- 
phia brokers, who tried to purchase a 
controlling interest in the Reliance, 
have now turned their attention to the 
United Firemen’s. The Reliance was 
able to ward off the invasion by some 
of the principal stockholders forming 
a voting trust. Chandler Bros & Co. state 
that they have made the following 
propositions to the management of the 
United Firemen’s: (1) That the com- 
pany increase its’ authorized capital 
stock from $200,000 to $400,000; (2) 
fhat the increased capital stock be of- 
fered to the stockholders at the present 
book value, namely, $17.25 per share, 
which would net the company $145,000 
for additional surplus and $200,000 as 
additional capital; (3) should the stock- 
holders not desire to take the increased 
capital, we will take the $200,000 in- 
crease at the price designated; (4) to 
such stockholders as do not approve of 
the proposed increase in capital stock 
or who do not desire to retain an inter- 
est in the company we will make pay- 
— at this office of $20 per share 
cash. 





Oklahoma Fire 


In order that it might comply with 
the Texas law, which requires that com- 
panies doing business in that state shall 
have their capital stock paid in full, the 
Oklahoma Fire has filed notice of its 
reduction of capitai from $500,000 to 
$100,000. The Oklahoma Fire is pre- 
paring to enter Texas and will be 
handled through a general agency com- 
posed of J. W. Beasley and H. B. Ross 
under the firm name of Beasley & Ross, 
with headquarters in Dallas. These 
gentlemen have been connected with 
the company since organization. 


Western & Atlantic 


The Western & Atlantic Fire of 
Nashville, Tenn., has filed its papers 
with the commissioner of that state and 
asked for license. The company starts 
business with a paid-up capital stock 
of $118,000 and a surplus of $90,000. The 
officers are: Geo. S. Parks, president; 
Paul Roberts, vice-president; J. W 
Hanley, secretary. 


American Union 


Governor Stuart of Pennsylvania has 
approved the character of the American 
Union Fire of Philadelphia. Objection had 
been made to granting a charter to the 
corporation because of its title, several 
other companies with similar names main- 
taining that confusion would result. This 
was the explanation of the delay in ob- 
taining the incorporation papers given at 
the offices of the company. It was an- 
nounced that the full paid capital is to be 
$500,000 and that the surplus was the 
same amount. James F. Stone is presi- 
dent and Richard G. Oellers treasurer of 








the company. 
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DUTCHESS FIRE TO CONTINUE 





Superintendent Hotchkiss Has Been 
Unable to Dislodge President Vail 
Despite Ugly Changes 





New York, May 11.—(Special.)—At a 
special meeting of the stockholders of 
the Dutchess Fire at Poughkeepsie on 
Tuesday, the stockholders adopted 
resolutions approving the action of the 
board of directors in the differences 
which have arisen with the superin- 
tendent of insurance. The stockholders 
voted to continue the company as an 
active working organization subject to 
all legal and proper requirements of the 
insurance department and for the best 
interests of the policyholders and 
stockholders. Public Service Commis- 
sioner Sague voted 84 shares against 
the resolution endorsing President Vail. 
He and his brother, Mayor John K. 
Sague, have raised a fund to buy out 
the company if possible. Secretary 
Jesse G. Graham, who has been against 
President Vail and sided with the in- 
surance superintendent, is a brother-in- 
law of the Sagues. 

The New York Commercial pub- 
lishes a letter of Superintendent Hotch- 
kiss to the directors of the Dutchess 
Fire again calling for Vail’s resigna- 
tion, and containing detailed charges 
relating to his conduct of the affairs of 
the old Dutchess following the San 
Francisco fire. In answering the 
charges Mr. Vail says that the conduct 
of affairs met the approval of Super- 
intendent Kelsey. 

L. H. Vail has not retired as presi- 
dent of the Dutchess Fire as stated last 
week but only resigned a3 chairman of 











Prominent Chicago Agents 
Members of the Chicage Board of Underwriters 
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GRITCHELL, MILLER, 
WHITNEY & BARBOUR 


136 La Salle Street, Chicago 


Sole Agents: Phoenix of London; Springfield F. 
& M.; American, N. & Commercial Union: Spring 
Garden; Security, Ct.; County, Pa.; Camden; 
a, La.; Pelican; Western Reserve; Common- 


CHAS. A. NEWTON @& CO. 


159 La Salle Street. CHICAGO 


Agents for Newark Fire, Newark, N. J., Capital Fire, 
oncord, N.H., State Fire, (Ltd.,) Liverpool, a 
Williamsburgh City Fire, New York, Virginia F. @ M.. 


ichmond. 


Also Special Contracts for Fire and Automo- 
Se insurance with Underwriters at Lioyd’s, 











Fire Adjusters 
JUST WIRE,.°2. 


ave Surplus 
Losses or Emergency Special Work to 


GEORGE C. GILL, 


MANAGER 
Quincy Adjustment and Service Bureau 
QUINCY, ILLINOIS 


“PROMPT SERVICE” 


Losses in Missouri or Central and 
Southern Illinois 


T. L. MAITLAND 


ADJUSTER 


214 Navarre Building 
Phone Main 2719 ST. LOUIS, MO. 


WIRE YOUR LOSSES 


In Mo., Kans., Ark. and Okla. te 
DIXON VAN WORMER 


ADJUSTER 
WEST PLAINS, MO. 

















the board. Superintendent Hotchkiss 
of New York again excoriates Mr. Vail 
publicly, claiming he tried to deccive 
the department. The superintendent 
makes fourteen specific charges against 
Mr. Vail and says that he has been 
guilty of so many practices which make 
it impossible for him to be entrusted 
with the company’s management. The 
directors, so far, however, desire Mr. 
Vail to remain. 





Committee on Blanks Meets 

New York, May 11.—(Special.)—The 
committee on blanks of the National 
Convention of Insurance Commission- 
ers met yesterday and today at Manhat- 
tan Hotel to discuss changes with com- 
pany officers in blanks used for re- 
ports. As a result there will be changes 
made in the fraternal blanks, but no 
radical changes in the fire or life blanks. 
The department representatives pres- 
ent included: Appleton, New York; 
Fletcher, Maine; Graham, Illinois; Dav- 
enport, Virginia; Stillwell, Ohio. The 
sessions will be continued tomorrow 
and possibly Friday. 





Robb Is Elected Manager 

New York, May 11.—(Special.)—The 
report of the executive committee fa- 
voring the election of Willis O. Robb 
as manager of the New York Fire In- 
surance Exchange, was adopted at the 
meeting of the exchange this morning, 
and Mr. Robb, who has been for some 
time secretary of the loss committee 
of the New York Board, was accord- 
ingly chosen by an almost unanimous 
vote. The salary is $10,000, with a 
possible increase to $12,000 in a year’s 
time. 

E. R. Hardy of the rating department 
of the exchange, who has been man- 
ager protem, was given an increase in 
salary, amounting to $1,500, and will 
continue his work in the rating depart- 
ment of the exchange, where he has 
proven an invaluable man. 

No candidate has been selected for 
the vacancy with the New York Board, 
but Wm. J. Greer, manager of the Gen- 
eral Adjustment Bureau, is mentioned 
prominently for the position. 


Honor J. J. Guile 

To celebrate the twenty-fifth anni- 
versary of Manager Guile’s control of 
United States branch of the Sun Fire 
Office, flowers and a silver vase were 
presented by the office staff and a salad 
bowl and fork and spoon from a few 
close friends. The complimentary 
premium shower of new business was a 
great success. 








Pay Honor to Benjamin 

Louisville, Ky., May 11.—(Special.)— 
Fifty friends of C. M. Benjamin were 
present at the Seelbach hotel last night 
when a dinner was tendered to him in 
honor of the conclusion of forty-five 
years in the fire insurance business and 
his prospective retirement from the 
Kentucky field. Young E. Allison pre- 


sided as toastmaster. W. E. Chapin 
of Atlanta was to have been present 
but was detained and sent a character- 
istic letter paying tribute to Mr. Ben- 
jamin. The dinner was marked by a 
riot of good humor and good fellow- 
ship and speeches were made by M. B. 
Russell, Claude F. Snyder, J. P. Hub- 
ble, Frank G. Snyder, Charles Dobbs 
and Mr. Benjamin. 





Death of Byron P. Dague 


Byron P. Dague of Deadwood, S. D., 
who for many years was the leading 


possessed the highest esteem of not 
only the underwriting fraternity, but 
of ‘everyone with whom he came in 
contact, died on Sunday last, and will 
be buried in Minneapolis Friday after- 
noon. Mr. Dague has been in poor 
health for the last three years, and his 
life ended at Daytona, Fla., where he 
had gone in hopes of recuperating. 





Sees Crisis in the South 

Atlanta, Ga., May 11.—(Special.)— 
It is believed among southern under- 
writers that a crisis is at hand in the 
affairs of the Southeastern Underwrit- 
ers’ Association. Many believe that 
the threatened break in Eastern Union 
circles will have an effect on affairs of 
the southeastern association and that 
it may be necessary to make some 
changes at the annual meeting next 
week to maintain harmony among the 
members. It is claimed that the 15 
percent commission: plan in the asso- 
ciation platform must be abandoned 
and either graded or contingent com- 
missions adopted. 





MISCELLANEOUS NOTES 


President Rhodes Browne of the Geor- 
gia Home and Robert Parsons, superin- 
tendent of agencies of the Northern of 
New York, are on a western trip, now 
being in Chicago. 

The National Cigar Leaf Manufacturers’ 
Association at its meeting in Hartford 
decided to send representatives to the 
New York legislative investigation pro- 
ceedings when fire insurance is discussed. 
A plan for a mutual company was turned 
down. 

Fire Commissioner Waldo of New York 
was visited by a committee from the 
Merchants’ Association to take up with 
him the establishment of a bureau for 
the prevention of fires. F. J. Stewart, 
superintendent of the bureau of surveys 
of the New York board, is a member of 
the committee. 

Walter Smith, arrested at Dubuque, Ia., 
caught in the act of setting fire to the 
Grand Opera House, has made a confes- 
sion. He started two fires at the Grand 
theater, but denies he is responsible for 
the half dozen incendiary blazes that to- 
taled a quarter million of losses in other 
sections of the city. 

The nominating committee for the New 
York Board has returned a ticket which 


Special Hazard Service 


D. C. SCHUPPSG CO. 
159 La Salle Street, Chicago 
Particular attentien given te lines and surplus 
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Liberal Commissions. Reliable Companies. 





The Highest Class of Surplus Insurance 


FRED S. JAMES & CO. of NEW YORK have secured the exclusive 
representation in the United States of the following high-class English 
Companies for SURPLUS BUSINESS: 








Northwestern of Liverpool 


CentralInsuranceCo.ofLondon Essex é Suffolk Equitable of England 


Legal Ins. Ce. ef London 


Liverpool Victoria Insurance Corp., Ltd. 
BINDING CONTRACT ‘with GUARANTEED UNDERWRITERS at LLOYDS, LONDON 


agent of the Black Hills district and | 








Prompt attention. 





Keep ths "*Ad’—‘ou may Need om .” 1cilittes., 


HERBERT DARLINGTON 





makes no changes in officers except that 
Curtis C. Wayland, of the New York 


Underwriters, becomes assistant secre- 
tary, succeeding Chas. F. Koster. Wm. N. 
Kremer is president, Henry W. Eaton 


vice-president, A. M. Thorborn secretary 
and treasurer, Wilbur F. Bingham assis- 
tant treasurer. 





American Life Convention. 
Des Moines, Iowa, May 11—(Special)— 
Arrangements for the annual meeting of 
the Chicago Life Convention were practic- 
ally completed by Secretary T. W. Black- 
burn of Omaha, who was in Des Moines 
this week. Governor B. F. Carroll will 
welcome the delegates. Mayor Hanna 


will also give an address of welcome. 
Headquarters will be at the Savery hotel 
and the convention will be held Septem- 


ber 15-17. Secretary Blackburn expects a 
big attendance. 





Pidelity Mutual Life Manager 
The Fidelity Mutual Life has named H. 
B. Lanes, formerly with the Mutual Bene- 
fit Life as resident manager for the cen- 
tral Iowa district, succeeding Miss Etta 
Patterson. 


POINTERS a 





FOR, LOCAL AGENTS. 





Question—An incorporated manufac- 
turing company with a capital of $50,- 
000 own a building, and carry no in- 
surance on it. P. & T., a firm, having 
about one-tenth of the stock, wish to 
protect their interests from loss, inde- 
pendently of the other members of the 
corporation. How shall a policy be 
written so as to protect their interests 
and give none of the other stockholders 
any benefit of the insurance? How 
much insurance should be taken if the 
building and machinery are worth $30,- 
000, so that this one individual firm 
would get all their proportionate share 
of a loss upon said property? 

Answer—Stockholders in a corpora- 
tion which does not insure its building 
can protect themselves by a policy cov- 
ering “On their interest as stockholders 
of the Blank corporation” in the de- 
scribed property. A very full explana- 
tion of the values involved and of the 
interest of the assured should be fur- 
nished the insurance company. Many 
companies would not care to touch 
such a risk at all. The stockholders 
should also be informed that in case of 
loss they may not recover on the same 
basis as the corporation itself would, 
A corporation insuring a_ building 
would recover on a simple calculation 
of its value. Yet circumstances are 
conceivable in which a_ stockholder 
would not be injured in proportion to 
the ordinary value of the building. For 
instance, the building might not be 
worth as much for the purpose of the 
corporation as it would cost to re- 
place it. 


L.S. MacENANEY 


159 La Salle St., Chicago, Gen’! Agent for Illinois 


Philadelphia Life Insurance Co., Falinsetita, Pa. 
National Lumber (Fire) Insurance Co., Buffalo, N.Y. 


AGENTS WANTED 


Agent: American Cen National Lumber, Lum- 
ber Underwriters. _ ™ 


Surplus lines written in reputable C 


SHIPMAN & WAYNE 


159 La Salle Street 
CHICAGO 


Agents for Milwaukee Fire, Virginia 
State, Hawkeye, State, Calumet 


WANTED 


Bright young man of 20 years or over 
with good education and some business 
training, possessing ambition and integ- 

















171 La Salle Street, CHICAGO 





rity. Future assured toa willing worker. 


Only legitimate surplus lines at full tariff rates entertained on the heavy | Position requires some familiarity with 
value risks after the capacity of the local agerts is exhausted.—Your busi- 
ness protected.—Strong Companies.—Standard form policies issued without 
a Warranty Companv.—Losses adiusted and paid through this office. 


Applications may be addressed to} 


the insurance business. Young man from 
small town preferred. Address with state- 
ment of age, experience and education, in 
own handwriting, 


The Western Underwriter Company 
145 La Salle St., Chicago, Ill. 
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CHICAGO'S GREATEST COMPANY 


ILLINOIS LIFE INSURANCE CO. 


CH iCACGO LARGEST IN ILLINIOS 


JAMES W. STEVENS, PRESIDENT 


We Cuarantee where others Promise 


The year 1909 was the most successful in this com- 
pany’s already splendid record of successful years 


INSURANCE IN FORCE 


FIFTY MILLION DOLLARS 





OLDEST IN CHICAGO 








FEDERAL LIFE 


INSURANCE COMPANY 
CHICAGO 


ISAAC MILLER HAMILTON, President! 


In 1909 Insurance in force increased over $6,000,000. 
Admitted Assets increased over $1,000,000. Admitted 
Surplus increased over $75,000. 


High grade Managers and Agents wanted for new territory— 
Desirable Contracts — Attractive Policies 


adéress Chas. M. Turner, General Manager 








WANTED :=3 FT ERT 
™ OF AGENTS 
A fine opportunity for the man who can “show us” he is a 
good personal producer and can train others to become like- 
wise. The General Agent or Superintendent with enough 
experience to prove ability, and who desires a permanent con- 
nection with a strong company needing no excuses, should 
write quick and arrange for Chicago (or other Illinois city) 
interview. 
This company has special methods for providing prospects— 
special policies that make soliciting easy and profitable. 


‘“*THE COMPANY OF QUALITY.’’ 
Rockford Life Insurance Company 


405 Trust Building ROCKFORD, ILL. 


The First National Life and 


Accident Insurance Company 
Of Pierre, South Dakota 


CHARLES L. HYDE . - President 








Entered in South Dakota and Ohio, and will enter intervening 
territory as soon as suitable connections are assured 


Capital, : : : : : $250,000.00 


$100, .00 me | with the Insur- 
ance’ Departmen South Dakota 





Backed by the substantial interests of South Dakota 
Ohio Department, . . 425 East Fourth Street, Cincinnati 








—— The ———_ 
Western and Southern 
Life Insurance Company 


CINCINNATI, OHIO 
W. J. WILLIAMS, President 
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SELL LIFE INSURANCE 


Get into a business that not only pays 
well when you begin, but that will pay 
you better the longer you are in it, 
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PITTSBURGH LIFE AND TRUST COMPANY | | The State Life Insurance Company 
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By the New York Insurance Department to transact business in that State since the Armstrong laws 
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Ratio of insurance expense to premium income only 65% of amount allowei hy the New York law 
Seventh Annual Statement, January 1, J910 


W. C. BALDWIN, President 





Assets Liabilities 
IA. ccnnevsacoesekesed $10,153,664.87 Liabilities to Policyholders. . gas 
Mortgage Loans............... 8,487,899.00 Capital Stock... ..$1,000,000.00 
Loans Secured by Collateral... 20,657.82 Unassigned Funds. 955,124.70 
Loans to Policyholders......... 3,565,644. 82 —_— 
Bonds and Stocks.............. 5,816,057.00 Leaving a sum for security to 
Cash Policyholders in excess of 





Dideaty ck vediepinesvsceie 711,116.62 
Accrued Interest and Rents.... 176,274.24 legal Mabilities of........... 1,955,124.70 

Due and deferre Premiums... 270,977.15 
DOM .. vcrsvecvococececes $23,662,189.52 Total ..........s+00000+.-$88,658,189.62 








Unequaled in Solid Achievement 


Assets, Dec. 31, 1909, $8,580,830.58 Surplus, 1909 ... $1,174,606.34 


Gain in Admitted in Surplus 
eaters GRIPE AIO. 606cccccsccesed $ 27,775.00 

pics aeekenawakiewa 023,700.00. ........+.--+++ 153,161.00 
x ccccstevnrdsondeusoene 1,201,977.14.. 314,044.74 


Eight Million Dollars in Securities Deposited with the State of Indiana 


This is $848,861 More Than is Required by Law. 


wd nage eat AGENCY CONTRACTS 


own idea. Every Contract direct with the b 
amine: Tess 1, 1910. 


Os di Agny exten cline 
CHAS. F. COFFIN, 2nd Vice-President, 1231 State Life Building 
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HE period of new company or- 

ganization has created new home 

office cities. Points that were not 
known as company headquarters before 
have now assumed bigger proportions 
and business men have been led into a 
closer investigation of insurance. While 
naturally there are many stock job- 
bing propositions, some are serious pro- 
motions and such companies will take 
their part in the life insurance world. 
It is unfortunate for the really good 
companies that are being organized that 
the general crusade against professional 
stock selling engulfs the new companies 
backed by substantial men and com- 
petent management. 

Doubtless the new companies take 
considerable business that would go to 
the older institutions but they also in- 
terest some men to add to their lines 
and others uninsured to take policies, 
who otherwise would not be influenced. 
The new companies through their 
stockholders are able to secure a foot- 
hold in their home section. 

Take Illinois for example. Peoria 
now has two legal reserve companies, 
and Rockford has two. Neither of these 
cities has been a life company home 
office center although Rockford is a 
prominent fire insurance point. 

There are two legal reserve com- 
panies organizing at Toledo, Ohio. 
Columbus, which had no life companies 
up to a few years ago, now has three 
good ones. The Cleveland Life, was 
the first to start the ball rolling in its 
city and now another is being pro- 
moted. 

Kansas City, Mo., is coming forward 
as a really big underwriting point, new 
companies of all classes having been 
organized or being organized there. 
The Kansas City Life was the only one 
on the ground for some years. 

St. Louis has become a popular city 
for new companies, although it has been 
the chief rallying point for the south- 
west for a long time. 

Oklahoma bids fair to emerge with 
some good companies, Oklahoma City 
being the main center. 

Almost every state is now treated to 
a taste of new company organization 
and home office towns are being put 
on the map. New company stock is on 
the market today in many forms and 
so far the public seems willing to take 
a chance on it. 

Superintendent Blake of Missouri in 
his annual report for this year declares 
that no section of the country offers a 
better field for strong and well managed 
life companies than the great empire 
west of the Mississippi. Such com- 
panies, he opines, will develop and 
stimulate agricultural and commercial 
interests. 

Take Missouri as a field for in- 
stance. In spite of all the cultivation 
of that state there are now but twelve 





out of every 100 insurable people, that 
have any life insurance, eliminating 
those under 15 years and those beyond 
60. Here, it would seem, is a magnifi- 
cent field for development. 

While often a prospect objects to the 
incontestable clause, largely because 
he does not comprehend its purpose, 
yet a brief explanation of the reason 
should allay all doubt as to its benefit. 
The assured who has honestly stated 
his case and does not contemplate sui- 
cide, has nothing to fear in the premi- 
ses. Take the one point of suicide alone. 
There is a humanitarian side to the 





piled, suicides are increasing in the 
United States. In sixty-five American 
cities the average suicide rate has in- 
creased from 16.8 per 100,000 popula- 
tion during the years 1894 to 1898; to 
17.5 per 100,000 during the years 1899 
to 1903 and finally to 19.5 per 100,000 
during the five years ending with 1908. 
The rate was lowest during the year 
1895, when it was 15.8 per 100,000 and 
highest during 1908, when it attained 
21.8 per 100,000. When the sixty-five 
cities are tabulated according to popu- 
lation, it is shown that the degree of 
suicide frequency is lowest in the small 
cities, and highest in the large cities. 
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question and companies that make it 
easy for a would-be suicide to protect 
himself financially, not only do an in- 
justice to the assured and his family, 
but to other policyholders. 

Superintendent Blake of Missouri is 
to be commended in his recommenda- 
tion that the law of his state be amended. 
At present in suits on policies, it is no 
defense that the assured committed sui- 
cide unless it shall be shown he contem- 
plated the act when he took out the 
insurance, a fact it is most difficult to 
establish. The result is companies are 
compelled to pay suicide claims that 
come within the period of the ordinary 
suicide debarment. The Missouri re- 
port gives some interesting suicide sta- 
tistics. It says: 

“According to statistics recently com- 








During the decade ending with 1907, the 
suicide rate was 12.4 per 100,000 in cities 
with less than 50,000 inhabitants; it was 
14.2 in cities with from 50,000 to 250,000 
inhabitants and 19.4 in cities with more 
than 250,000 population. During 1908 
the relative position was practically the 
same, or 13.1 for the first group, 19.8 
for the second and 22.7 for the third. 
“Comparing 1908 with the average 
for the preceding ten years, the suicide 
rate increased .7 per 100,000 in the 
smaller cities, 5.6 in the middle group 
and 3.3 in the group of large cities. 
The increase was, therefore, relatively 
greatest in the cities from 50,000 to 
250,000 population. When the cities are 
grouped according to geographical lo- 
cation, it appears that the rate during 
the decade ending with 1907 was 15.9 











per 100,000 of population for cities in 
the north Atlantic states, 20.3 for cities 
in the north central states, 14.5 for cit- 
ies in the southern states and 27.7 for 
cities in the western states. For 1908 
the relative position is practically the 
same. It is thus seen that the degree 
of suicidal frequency was highest in 
the cities of the western states, where 
there was also the most pronounced in- 
crease in the rate.” 





The investigation into the causes of 
mortality which is to be conducted by 
the big life companies as outlined in 
the recent remarks of Robert -Lynn 
Cox, general counsel of the Association 
of Life Insurance Presidents at Wash- 
ington, should prove a great benefit to 
all life insurance interests. Any in- 
vestigation based on the forty years ex- 
perience of fifteen million insured lives 
should bring out some new ideas of 
mortality experience which could be 
secured in no other way. 





The idea of preventive medicine is 
spreading rapidly as instanced by the 
visiting nurse propaganda of the Met- 
ropolitan Life and the annual medical 
examination scheme introduced by the 
Provident Savings Life. This latter 
scheme by which policyholders are ex- 
amined by the company’s physicians 
and any evidence of poor health is 
transmitted at once to the policyhold- 
er’s family physician has proven to be 
a life saver in many cases. Whereas 
the expense of conducting the depart- 
ment is considerable, the scheme will 
be thoroughly thrashed out. 





Life underwriters reason that it will 
be very interesting to have a case come 
up before the United States Supreme 
Court as soon as Governor Hughes 
takes his place on the bench. He 
would probably be the only member of 
that body thoroughly conversant with 
the business of insurance as a whole 
and as such is conceded to be a distinct 
addition to the already existing lights. 





It is too early yet to forecast the re- 
sult of President Kingsley’s plan to 
have all his agents see their representa- 
tives in Congress as to their opinions 
on a federal control of life insurance 
but the idea has created general favor- 
able comment in the east as something 
new from one of the leading execu- 
tives in the business. 

By this. agency campaign he hopes in 
time to interest the various members 
of Congress toward taking up the fed- 
eral supervision idea which he now be- 
lieves is the only way of making head- 
way against obnoxious state laws. 





The exhibit in this week’s issue 
showing new business written by com- 
panies in their home states is of inter- 
est, and it would be more so did space 
permit a comparison of this amount 
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with that written by outside companies 
in these several states. 

As company executives grow in ex- 
perience, they find it more profitable 
to cultivate their home field. It is near 
at hand, less expensive to supervise, and 
in case of a company of good reputa- 
tion it can employ strong local influ- 
ences to assist it. 

A company is very much like an in- 
dividual. A man should be able to 
accomplish more at home and at short 
range than in distant fields. If, how- 
ever, at home his character does not 
bear close scrutiny, the farther away 
from his residence he can operate the 
better for him. Some companies have 
so little standing at home that they 
seek distant states, where it is more 
difficult to get a line on them. 

As companies get seasoned the home 
field cultivation plan becomes more at- 
tractive. A new general agent fre- 
quently desires a large territory. He sees 
in it a larger opportunity for his activi- 
ties, and it sounds more impressive to 
his friends. He finds, however, he has 
not the capital or time to cultivate it. 
He gets into the hit-or-miss plan of 
organization. He has an agent here 
and one there, while the greater part 
of the field lies fallow. A company 
in starting seems to see tremendous 
opportunities in an extensive territory 
and branches out to the four winds. 
It tries to walk before it has learned 
to crawl. Wilbur S. Tupper had the 
correct idea as to field cultivation when 
he raked California with a fine toothed 
comb for the old Conservative Life. 

An official of one of the Ohio com- 
panies remarked the other day that it 
would be five or six years before his 
company could find no further develop- 
ment work in the state. 





TALKING PAST THE POINT 


The disposition of some agents to 
“talk overtime” reminds us of a story 
told about a judge, who, when a young 
attorney made a motion before him one 
day, remarked, “the court is with you.” 
In spite of this pointed intimation, the 
attorney rambled on and on. When he 
finally arrived at a period, the judge 
wearily remarked, “the court is still 
with you, your argument to the con- 
trary notwithstanding.” : 

Your prospect will not be so consid- 
erate as this judge; study him closely, 
and when you see that his mind 1s 
drawing toward yours, get out your ap- 
plication. Talk is only a means to an 
end; when you have said enough, stop. 
—Fidelity Mutual Bulletin. 

A centrally located Life 
Insurance Company, do- 
ing a conservative busi- 
ness, wants two general 
agents for Chicago. A 
splendid business already 
established. Office, 
cashier and stenographer 
provided. No rounders 
need apply. Address in 
confidence, 

6-K, 


Care The, Western Underwriter. 





ADAPTATION OF INSURANCE 


PLANS DEFINED AND APPLIED 
TO VARIOUS CONDITIONS 








Agents Responsibility for Wisely Pre- 
scribing the Proper Contract for 
the Case 





*BY NELSON F. EVANS 

Previous lecturers in this course have 
ably discussed “The Historical Out- 
line;’ “The Social Program;” “The 
Various Systems;” “The Work of the 
Actuary;” “Policy Contracts” and 
“Public Supervision of Life Insurance.” 
This lecture will deal with its direct 
application to the needs of the com- 
munity, through the sale of the appro- 
priate policy contract by the life agent. 

This is a subject of very practical 
every-day interest to the agent in his 
real work. If will be conceded that 
there is a difference of opinion among 
men of wide experience on some of the 
points to be discussed; and some parts 
of the lecture may appear to such men 
as a rather elementary treatment of 
well understood features of the busi- 
ness. But that seems unavoidable 
since this course of lectures is primar- 
ily designed to be educational for men 
of limited experience in life insurance. 
It is hoped, however, that some sug- 
gestions, based on over twenty-five 
years’ experience in this business, may 
be helpful in a profession which needs 
knowledge to be sure, but which needs 
as well, and perhaps needs more, great 
tact, good judgment and enthusiasm. 

Confidential and Advisory Relation 

The life agent is in a sense a sales- 
man handling a varied stock of goods. 
What line of goods selected from this 
varied stock, shall he try to sell to each 
of his hundreds of possible customers? 
This is often a difficult question to 
answer even for the man who is not 
a beginner, and demands careful study 
of the needs of each customer. 

The 1910 annual meeting of the 
Association of Life Insurance Presi- 
dents was held in Washington in 
January. In an address to this con- 
vention, heartily commending its ob- 
ject, which was the promotion of 
uniformity of legislation, President 
Taft said: “I shall be very glad, in 
so far as any power lies in me, to en- 
courage such action, for no one who 
is at all familiar with the business of 
this country can be blind to the tre- 
mendous importance of the life insur- 
ance business; it comes home to every 
one, and also its fiduciary quality. I 
have been on the bench and at the bar 
and I have ruled that men must read 
their policies to know what they con- 
tain and in order to have an under- 
standing of what the contract is, and 


*Mr. Evans is superintendent of agents 
of the ordinary department of the Pru- 
dential at Philadelphia, for Eastern Penn- 
Sylvania. This paper was a part of the 
Y. M. C. A. lecture course on insurance 
in Philadelphia. 
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then I am conscious of never having 
read any of the policies which I have 
taken out, because I trusted the man 
who explained it to me.” 

Do Not Examine Policies 

Within the past few weeks I have 
seen each of two eminent Philadelphia 
lawyers pay for new life insurance pol- 
icies as soon as they were delivered, 
handing the agent a bank check for 
the full annual premium with practi- 
cally no examination of the contract 
beyond a glance at the amount of the 
insurance and the amount of the pre- 
mium. 

A very successful and widely known 
Philadelphia manufacturer died a short 
time ago leaving an estate worth sev- 
eral million dollars, of which $600,000 
was the proceeds of his life insurance. 
One of the last policies he bought was 
$100,000 twenty year endowment. When 
this policy was delivered to him, he did 
not even open it, but deliberately 
handed it to his cashier with instruc- 
tions to give the waiting agent a check 
for the first annual premium (over 
$5,000). 

Assured Trust the Agent 

These illustrations show the rela- 
tion of trust and confidence which 
often exists between the life agent and 
his client, and emphasizes the import- 
ance of a high order of intelligence and 
integrity in this profession. In these 
cases the contracts had, of course, been 
explained by the agents in advance of 
the application, and in general were 
understood, but, like most insurers, 
these men trusted the agent as to the 
details of the contract and did not take 
the trouble to personally examine and 
pass upon all of its provisions. 

We speak of the relations of the 
lawyer and his client, the physician 
and his patient as peculiarly confiden- 
tial. The ideal life agent often estab- 
lishes relations closer than either the 
lawyer or the doctor; because he will 
learn more of his customer’s financial 
condition, his physicial condition, his 
habits, and his family relations. 

Agent Should Feel Responsibility 

How important, therefore, that the 
agent shall always feel his responsibil- 
ity and become not only a specialist 
in his knowledge of the contracts he is 
selling but wise and honest in his 
recommendation of that form of insur- 
ance which best suits the needs of each 
customer, rather than that form on 
which his own commissions may be 
larger; and this, not only because it 
is the honest but also because it is 
expedient. For satisfied customers 
are necessary for the permanent value 
of the agent’s renewal interest. They 
are also the best avenues through which 
to reach new business. Indeed, they 
constitute an endless chain of influence 
of the greatest value to the agent who 
is permanently in this business. 

Misfits are largely responsible for the 
very great lapse ratios in past years; 
misfits due to careless or imperfectly 
trained agents, perhaps only temporar- 
ily in the business. 

Great Variety of Plans 

A most bewildering variety of pol- 
icy contracts have been sold during the 
past fifty years. If we could open the 
desks and safes of all the life insurance 


policyholders in Philadelphia and ex- 
amine all of the policies which they 
have bought we would find more than 
one thousand different forms, each un- 
like all other forms in some particular 
feature. Many of these forms were 
the natural development of efforts to 
extend the usefulness of life insurance; 
many were issued in response to a 
local or temporary demand; many were 
issued with a view to novelty in intro- 
ducing to the public a new company, 
or in aid of men in the field who 
wished something new to present to 
indifferent prospects. 
Many Policies Are Obsolete 
Most of these contracts have merit, 
but many of them are now obsolete and 
in such striking contrast to the present 
contracts of any first-class company 
that we wonder how they could have 
been sold at all. I have in my hand a 
whole life policy issued by one of the 
oldest American companies in 1859, a 
contract bristling with conditions and 
restrictions as to residence, travel, 
occupation and habits, but absolutely 
destitute of privileges; no way of get- 
ting out but to die very properly and 
near home; no provisions for cash sur- 
render value, loans, paid-up or ex- 
tended insurance, grace in payment of 
premiums or change of beneficiary; 
and absolute forfeiture suspended like 
the sword of Damocles over the head 
of the helpless policyholder. 
Living Example is Presented 
But as this was a common form at 
that time, a model young man bought 
it to protect his wife and it is still in 
force, fifty-one annual premiums hav- 
ing been paid upon it. The holder of 
this policy and other policies issued 
later for large amounts, is in this 
audience. He is now a successful life 
insurance agent after honorable careers 
as a manufacturer, merchant and 
banker, and is widely known and uni- 
versally respected. I think it will be 
inspiring to see what life insurance 
does for a man who takes it early and 
often and I therefore ask my highly 
esteemed friend, now seventy-seven 
years young, if he will rise and let you 
all look into the benignant face of a 
good man, by precept as well as ex- 
ample a strong advocate of life insur- 
ance, L. D. Brown. 
Non-forfeiture Was Discussed 
In March, 1860, a life underwriters’ 
convention was held when the subject 
of non-forfeiture was discussed at con- 
siderable length. The insurance depart- 
ment of New York had been created 
the year before and William Barnes, 
the newly appointed superintendent, 
was present, and strongly advocated 
reforms in policy contracts. Elizur 
Wright, insurance commissioner of 
Massachusetts, was also present as a 
strong advocate of non-forfeiture; he 
urged with great force that forfeitures 
were unjust because the policyholder 
did not receive what he paid for; and 
impolitic because the fear of forfeiture 
prevented many from insuring. 
Opposition is Finally Overcome 
So able an officer as Mr. Winston, 
then president of the Mutual Life of 
New York, opposed definite non-for- 
feiture provisions on the ground that 
the best lives would go out and the 
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worst stay in, and thus endanger the 
stability of the company, and policy- 
holders would become careless about 
their insurance. But such conserva- 
tive views did not long prevail against 
the more progressive men and the 
growing competition, so that between 
1860 and 1870, there began a liberal- 
izing process in policy forms and a 
multiplication of plans, which process 
is still going on;‘much of it to the 
confusion of the agent as well as the 
policyholder. A halt was called in the 
multiplication of plans by the legis- 
lature of New York in 1906, after the 
great investigation, and today the 
forms with which the agent really needs 
to deal is a comparatively small part 
of the whole number existing, the more 
important of which we shall now 
consider. 
Many Diferent Policy Forms 

It is true that the modern rate book 
of some prominent companies contains 
premium rates for more than forty 
different forms of policies, and these 
companies have adopted many more 
rates, not published, but available for 
special cases. It is also true that the 
soliciting agent feels more confidence 
in meeting all sorts of men if he is 
able to quote some one of a consider- 
able variety of forms to meet a special 
condition or some fancy of a prospect, 
which it seems necessary to humor. 
Again, it is true that some of the most 
successful agents have, for one reason 
or another, become so strong in the 
advocacy of one or two forms that 
they mass their arguments around 
those forms and by enthusiastic con- 
centration secure a large business on 
those forms alone and for the most part 
ignore all others. 

The aggregate experience of many 
companies is, however, a_ valuable 
indication as to what insurers want, 
and what forms the agent would do 
well to emphasize. 

How Insurance is Divided 

The 1909 Compendium of Official 
Life Insurance Reports, published by 
the Spectator Company covers the busi- 
ness of 165 companies. 

The whole number of policies in 
force was 6,164,730, average amount 
$1,922, aggregate amount insured $11,- 
850,032,581. Of these aggregates 
whole life policies were 3,903,206, 
average amount $1,998; whole amount 
insured  $7,800,443,208; endowments 
were 1,855,248 policies, average amount 
$1,564, whole amount insured $2,903,- 
108,161; term and all other forms were 
406,272 policies, average amount $2,797, 
whole amount insured $1,146,481,212. 
These figures are separate and dis- 
tinct from industrial policies. which 
numbered 19,687,675, average amount 
$135, and aggregate amount insured 
$2,668,919,696. 

Large Percentage on Life Form 

This classification therefore shows 
that of the total insurance in force 
65.83 percent was whole life policies; 
24.50 percent endowment and 9.67 per- 
cent term and all other policies. These 
ratios have been quite closely main- 
tained during the past ten years. One 
notable and successful exception to 
these ratios is found in the business 
of the Provident Life & Trust, about 
seven-tenths of whose business is en- 
dowments, 

State reports, above quoted, include 
under the caption of whole life policies 
both those on which nremiums are 
continuous during the life of the in- 
sured and those on which premiums are 
limited to ten, fifteen or twenty years. 
So that no aggregate figures appear to 
be available showing what proportion 
of the 65 percent of life policies has 
continuous and what proportion, lim- 
ited premiums; but authorities estimate 
the continuous to be above one-half of 
this class. 

If this be correct then the business 
now in force consists, approximately, 
of 35 percent ordinary life, 30 percent 
limited payment life, 25 percent endow- 
ments and 10 percent term on all 
others. This analysis of business now 









the public preference as developed by 
the experience of the past. In indicates 
then, the lines of least resistance for 
the soliciting agent to follow, subject 
to the fact that present tendencies seem 
to point to a large increase in the pro- 
portion of ordinary life. 

Ordinary Life Contract Discussed 
The ordinary whole life policy is the 
simplest and earliest form of modern 
life insurance, premiums being payable 
during life and amount insured pay- 
able at death. It affords large and 
permanent protection at lowest cost, 
which is the primary and most im- 
portant purpose of life insurance. It is 
convertible into most other forms with- 
out medical examination, at any time. 
As now issued by all well established 
companies this policy contains provis- 
ions for grace in the payment of pre- 
miums, cash surrender and loan values; ; 
paid-up or extended insurance and 
payment at maturity in lump sum or 
by instalments; provisions so compre- 
hensive that they cover nearly all of 
the contingencies which most insurers 
need to cover. 

How to Adapt Ordinary Life 
This form of life insurance is well | 
adapted to the following classes of | 
insurers: | 

1. The young man with moderate 
income, on whom there are dependent 
for their support a wife, children, aged 
parents or other helpless relatives, one 
who needs the largest insurance he can 
secure for the money he can spare for 
the purpose. 

2. The professional man—lawyer, 
doctor, engineer, expert in many lines— 
whose earning powers are likely to 
continue as long as he lives. 

3. The merchant, manufacturer or 
contractor whose interests in event of 
his death, may need a large sum of 
money to steady credit and protect a 
going concern from disaster, by reason 
of forced sales to meet obligations of 
the business or the exactions of an 
executor. 

Limited-payment Life Policy 

The limited-payment life policy be- 
comes a claim only at the death of the 
insured, like the ordinary life, but its 
cost is all paid during a limited num- 
ber of years, as ten, fifteen or twenty 
years. This form is specially adapted 
to all classes with whom protection to 
family or estate is the dominant 
motive, but who are able to pay and 
prefer to pay for its cost during a cer- 
tain fixed number of years, the years 
usually most productive, or a period 
during which a liberal income is rea- 
sonablv assured. 

The endowment form provides for 
the payment of the amount of the 
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policy to the insured himself, if liv- 
ing, at the end of a certain term of | 


years, or to his beneficiary in event of | 


his death 
period. 
Endowments Are Explained 


during the endowment 


This form is adapted to insurers who | 


are able to pay a high rate and desire 
to combine life insurance with a saving 
or investment feature, including the 
following classes: 

1. Men and women 
permanent salaried 


who occupy 
positions of a 


high-grade, which produce an income | 


more than sufficient for current needs, 
but with a margin of surplus insuffi- | 
cient for investment to advantage, in 
safe securities. The deposit with a life 
insurance company of a few hundred 
dollars at fixed periods will, in this 
way, create an estate for family or self, 
larger and surer than is likely to be 
created by such persons in any other 
wav. with the same amount of money 
invested. 

2. Another class includes the mer- 
chant or manufacturer whose business 





| on the part of well-known and success- 
| 
| 
| 


is well established and producing sur- 
plus profits beyond the needs of the 
business. This has been found a sat- 
isfactory way of investing many 
thousand dollars of surplus annually 


ful Philadelphia men, whose estates 
embraced ten, fifteen and twenty-year 
endowment policies for large amounts, 
| in addition to other large amounts 
which had matured and been paid dur- 
ing their lives. 

| Advisability of Short Endowments 

| With such a man an attractive fea- 
| ture of short endowment policies is 
their availabilitv for loans, in large 
amounts, at low rates of interest, 
direct from the insurance company; a 
method of borrowing money for tem- 
porary use much preferred to borrow- 
ing from banks; for the reason that the 
insurance policy fixes the rate of inter- 
est (now with most companies 5 per- 
cent) and is a private transaction; 
while the rate of interest at the time 
the loan is needed might be much 
higher at his bank, where the trans- 
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action, being known to the directors, 
some of whom may be his business 
rivals, is not strictly private. 

3. Short endowments can often be 
obtained for men uninsurable on other 
forms by reason of over-weight, under- 
weight, unfavorable family history or 
personal record, but who are at the 
time in good health and of good habits 
and in favorable surroundings. 

Term Insurance is Presented 

Term insurance, is temporary pro- 
tection at lowest first cost and has a 
limited field, less than one-tenth of 
the business in force being on term 
plans. It is used perhaps principally, 
in two classes of cases. 

1. Where the insurable interest in 
the life involved is quite sure to ter- 
minate in a few years, as on the life 
of a chief engineer in charge of some 
great construction work which will 
require only a few years to complete. 

2. Where the applicant desires to 
put into force at once a large line of 
insurance for family or business pro- 
tection with the least possible im- 
mediate outlay. In which case a con- 
vertible term insurance can be placed 
for about half the cost of the whole 
life plan, and converted into the lat- 
ter plan, without another medical ex- 
amination, as soon as the expected 
easier financial condition is reached. 

Objections to Term Insurance 

In most cases where at first view a 
term insurance seems desirable it will 
prove more satisfactory, in the end, 
both for the insured, the agent and 
the company, if the ordinary life form 
be adopted, in view of its cash values 
and extended insurance features which 
are lacking in the term form, and 
which, if availed of, reduce the actual 
net aggregate cost for a period of 
years, below the cost of the term rate; 
so that term rates do not usually fur- 
nish the cheapest insurance, except at 
the start. 

Some definite objections to term in- 
surance from the agent’s point of view 
are: 

1. The limit of most companies is 
smaller for term than for other forms, 
and medical examinations are more 
critical. A declination of all or a part 
of the amount applied for is therefore 
more likely to occur; result, a loss of 
commissions. 

2. If the term policy is issued it 
is more likely to lapse or be disturbed 
by competition, because there is little 
or nothing to lose by a change of 
company or total discontinuance of the 
insurance; result, loss of renewal com- 
missions, 

3. Since this form lacks cash value 
the insured also is likely to be dis- 
satisfied as the years go by because 
he has nothing in hand to show for 
the money spent, so difficult is it for 
many men to realize that there has been 
an actual mortality cost to the com- 
pany if he has not died; result, a dis- 
satisfied customer. 

Comments on Life Annuities 

Life annuities are older than life 

insurance and have long been popular 
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in Europe. Although very little effort 
has been made to popularize them in 
this country, the American life com- 
panies are now paying to about twenty- 
five thousand annuitants over seven 
million dollars a year. This is a neg- 
lected field and worthy of cultivation 
by the agent who has access to elderly 
persons who have money to invest. 

A life annuity is a certain sum of 
money payable annuallv or oftener dur- 
ing the life of the annuitant, in consid- 
eration of a single payment of a cer- 
tain larger sum to the company grant- 
ing the annuity. The amount of pur- 
chase-money required is determined by 
interest and mortality tables some- 
what different from those which are 
used in fixing the rates of premium for 
the contract of life insurance, which is 
the converse of the annuity contract. 

Value of Annuities 

A life annuity converts principal and 
variable interest into large and uniform 
income for life. 

Annuities produce a much larger in- 
come than any investment of a high 
degree of safety, for persons of ad- 
vanced ages from three to five times 
such other income. 

The principal once invested needs 
no further care and no _ safe-deposit 
box. Risk, delay and anxiety incident 
to changes in investments are avoided. 

Ample income in the form of a life 
annuity promotes health and long life, 
by giving the annuitants a certain peace 
of mind and freedom from anxiety 
which can be obtained in no other 
way. The long history of annuities 
shows most conclusively that the 
lives of annuitants are persistent much 
beyond the average of other lives. 

The records of old companies con- 
tain instances of annuitants who have 
lived long enough to receive in an- 
nuities more. than three times the 
amount of their purchase-money. 


Use of Annuity Contracts 


Annuities are so safe, so productive 
and so unfailing as to constitute the 
best possible investment for many 
persons in every old and well-estab- 
lished community, including the fol- 
lowing classes: 

1. Elderly persons who prefer an 
increase of income during life to leav- 
ing a larger estate at death; or who 
prefer to leave no estate at all; or who 
may feel that the best personal care 
will be given to them in their last 
years, by their relatives or closest 
friends, if it is known that most of their 
principal has been converted into in- 
come for life, and that gifts must stop 
when the givers die. 

2. The heirs or dependents of men 
of wealth who can be permanently 
provided for by annuities, through gifts 

r by will, in a manner most sure to 
accomplish the object of the donor. 

3. Business men, especially those 
past middle life, who are embarking 
in new enterprises and who wish first 
to insure the future support of them- 
selves and their families in case of the 
failure of their ventures. 


Peatures of Instalment Policies 


These are a modern blend of the 
best features of life insurance and 
annuities, and are issued under ordinary 
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life, limited payment life and endow- 
ment plans. 

American life companies are paying 
about one million dollars a day for 
policy claims. Good authorities esti- 
mate that one-third of these great 
sums of money is soon dissipated. In 
these cases the object of the insured 
is therefore not fully realized. The 
insurance money is often lost in bad 
investments, or improvidently spent by 
a beneficiary lacking experience or 
sound judgment. 

In order to insure the insurance and 
protect the beneficiary against herself 
the companies have gradually devel- 
oped various methods of settlement by 
instalments, culminating in the latest 
and best of all, the monthly income 
policy, the most perfect scheme of 
family protection so far devised. 

Monthly Income Policy 

This form has been specially ex- 
ploited and very widely advertised by 
the Prudential, and is now written by a 
number of other companies, in recogni- 
tion of its superiority over lump sum 
settlement, in all those cases where 
income for a term of years, or for life, 
is the manifest need of the beneficiary. 

To make this sure provision of a sub- 
stantial monthly income for life or a 
long term of years, for wife, daughter, 
or other dependent, appeals to the 
finest chivalry and tenderest sentiment 
of every manly man. 

This form is sure to grow in favor 
with the wide distribution of these 
monthly bank checks, which has 
already begun. Every monthly check 
is a cheering reminder of the fore- 
thought and fidelity of the loved one 
who can never, never again make dis- 
tribution with his own hand. It keeps 
fragrant the memory of the long ab- 
sent father, when the daughter, in her 
journey through life, perhaps in do- 
mestic trouble or widowhood or 
poverty, may sometime have no other 
recourse than this monthly check, 
which will always arrive on time, com- 
ing directly from the company into 
her own hands, for her own use. 


Summary of the Points Made 


By methods here superficially re- 
viewed, and in other ways not men- 
tioned, the American life companies 
are already rendering financial service 
to the community of inestimable value, 
and this service is likelv to be extended 
through still other channels. These 
companies are now established on a 
basis so sound, scientifically, and so 
impregnable financially, that they well 
deserve the confidence of their millions 
of policyholders. More than any other 
institutions yet devised by man these 
companies are distributing and so re- 
ducing the weight of human burdens. 
In a very practical way they are cul- 
tivating that human brotherhood in 
which the strong and successful may 
easily help to carry the burdens of the 
unfortunate. For the corporation as 
well as the individual man the thing 
best worth while is service to human- 
ity. Such service is the peculiar prov- 
ince of the life insurance company and 
in equal measure the opportunity of 
the life insurance agent who is the 
absolutely essential strong right arm 
of the company. 





Insurance is optional—available to 
those who desire; but death is inevitable. 
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Figures Showing Companies Cultivate 
the Fields Nearest at Hand— 
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It is always interesting to see what 
life companies do in their home states, 
where presumably they are well known. 
The home state should be the best field 
for a company, and as a matter of fact 
the best managed companies, those that 
show the best results, work that field 
well. Others scatter their energies, 
entering any state where they can get 
an agent, when they could probably 
write more business at less cost within 
a hundred miles of the home office. 

With the exception of a few small 
companies from one or two states, the 
new business written in 1909 and the 
amount in force at the end of the year 
in their home states is shown for all 
the legal reserve companies in the fol- 
lowing table: 


ALABAMA 
Company— New bus. In force 
PRGUICHVO. osccises $1,193,250 ..2,045,750 
AREANSAS 
Miss. Valley....... 1,510,000 $1,510,000 
CALIFORNIA 
Golden State...... $ 502,380 $ 502,380 
Occidental ....... 1,942,109 3,862,584 
Pacific Mutual.... 5,251,502 34,734,534 
West Coast. ..csc ,740,625 4,647,818 
LORADO 
COONS a vercctcun $1,512,870 $ 4,802,170 
Colorado Natl..... 1,346,998 4,952,655 
T 
SO op ae $ 857,584 $10,022,633 
Conn. General..... 1,200,63 ,227,601 
Conn. Mutual..... 721,912 ,695,550 
REGEN sccesccce 351,857 1,016,712 
Phoenix Mutual... 618,411 5, erty 281 
po eee 882,031 40, 434 
WwW. 
Continental ...... $ 761,107 $ 1,103,647 
_ DISTRICT OF COLUMBIA 
Equitable, D. C.... $ 229,514 $ 381,900 
ORIDA 
Smeerioan, Tampa.. $2,084,758 $ 2,335,406 
Ps cwlaesuean 1,699,794 4,212,098 
GEORGIA 
IR» scasa a itgectc are 3 266, ase $13,789,250 
Ce re 299,000 298,00 
Indust. Life & H.. 854,130 1,222,352 
Rome Indust...... ,045,108 ,619,631 
Southern States... 2,766,573 6,664,897 
State Mut., Ga.... 3,531,680 . 13, 132, 741 
a ee: $1,513,612 § 3,739,897 
Commercial ...... 1,601,167 3.412.917 
Federal 
Franklin ... 
fllinois 
National 
Northern 
Old Colony 
IS Wii ahi vaca: tent 
Peoples 
Scandia 





U, s. yo" & Life. 
Widows & Orphans 255,150 
INDIANA 
American Central... $1, rt 312 $10,317,990 
DE kkcaccees cs 452,921 1,0 26, 87 
Central States..... 81,000 000 
Commercial ..... a 8, 500 
Indiana Industrial. re 
Indiana Natl 
Indianapolis 
Intermediate 
PO re 
Liberal ....... 


246,650 


People’s 


eee eee ewes 








Write Home Office, 


Western Reserve... 606, 350 1,728,100 
IOWA 
eee $1,253,513 $ 4,871,790 
Cedar Rapids..... 1,023,575 1,906,085 

Cent. Life As. S. of 

fk C860 ensaen 1,178,710 6,033,159 
Des Moines....... 953,940 6, 503,295 
Equitable of Iowa. 2,235,480 15,444,361 
Guaranty Mut..... 46,720 1,597,958 
MUN oc dnceedasciee 519,500 890,000 
Register L. & A... 565,107 5,505,850 
Royal Union —_. 1,142,190 ,105,872 
tamara .cccccvce 09,893 36,029 
Western Mut...... 643,000 1, 008, 500 

KANSAS 
Bank Sav. Natl... $1,038,294 §$ 1,038,294 
Central, Ft. Scott.. 597,500 2,103,275 
KENTUCKY 

eee ree $ 644,750 $ 9,252,884 
Commonwealth ... 1, 621, aoe 5,750,096 
Inter-Southern .... 1:0 500 1,222,600 
Southern Natl..... 2; O84, 500 1,853,500 
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LOUISIANA 
Company— New bus. _ In force 
Louisiana Natl. ... $1,168,000 $ 1,181,000 
MAINE 
Union Mutual..... $ 563,063 $10,917,324 
MARYLAND 
OE . oven as $2,759,540 $ 5,1 


> 21,1 
Immediate Benefit. 1,327,920 2,853,2 


Derteshive ...ccccse $ 710,162 $11,042,906 
Boston Mut....... 019,102 6,234,462 
Columbian Natl... 833,818 7,869,776 
John Hancock..... 7,024,783 31,107,154 
Mass. Mutual..... 2,936,924 23,376,946 
New Eng. Mut.... 3,688,864 34,170,577 
State Mutual...... 3,914,033 34,545,945 
MICHIGAN 
DO, vscarctss _wehdbens $ 400 
SS ae $1,220,983 9,070,937 
Mich. State....... 1,411,996 2,685,810 
Northern «2.2.0.0. 1,410,333 3,728,148 
MINNESOTA 
Minnesota Mut.... $ 695,119 $ 4,221,961 
MH. W. Matl..ccaces 2,193,509 6,085,887 
MISSISSIPPI 
Lamar Life.:..... $ 871,486 $ 2,235,310 
MISSOURI 
Amer. Life & Ac.. $ 2,200 $ 19,300 
Great Western.... 634,760 1,232,200 
International ..... 2,868,141 2,520,165 
Kansas City....... 2,516,787 7,108,952 
TUE. ccnescsses 371,000 371,000 
Missouri State.... 1,865,800 8,113,586 
St. Louis Natl.... 361,172 1,040,636 
NEBRASKA 
; Pree $ 729,352 $ 2,012,501 
Old Line Bankers. 2,524,032 16,174,415 
Security Mutual.. 874,945 5,178,469 
NEW JERSEY 
CN. 4 002 0s%0as $ 854,600 $ 3,191,854 
Mut. Benefit...... 4,108,964 30,646,881 
North American... 955,986 1,111,706 
Prudential ....... 15,136,855 67,200,408 
Se 358,500 269,500 
NEW MEXICO 
Occidental ........ $ 548,560 $ 1,065,560 
NEW YORE 
Bankers ......... $ 750,817 $ 3,446,201 
TGUEARIS .ccccces 21,516,981 284,570,812 
Germania ........ 504,680 9,044,690 
BE cpeccccceces 2,524,978 15,927,360 
BAMOTCY ccccccsece 308,131 648,219 
Manhattan ....... 642,433 9,619,032 
Metropolitan ..... 33,656,490 130,335,978 
BEMIREIRR cw cccccccces 14,275,726 207,435,505 
eS eae 18,583,:28 282,795,562 
rere 113,777 505,165 
Prov. Savings..... 137,053 6,588,633 
Security Mut...... 918,542 10,865,588 
United States..... 707,513 7,047,740 


NORTH CAROLINA 
Security L. & An.. $1,153,120 $ 7,641,666 
Southern L. & Tr.. ¥ 5,072,395 
Jefferson Stand.... *4,265,756 4,998,620 
North State Mut... 1,297,830 2,843,326 
*Includes $3,337,956 assumed from South- 


ern Life. 

NORTH DAKOTA 
PROMO 2 cc cscaen a $ 667,500 $ 1,410,000 
Cleveland ........ $2,121,000 $ 4,933,000 
Columbia ........ 675,487 2,803,168 
Columbus Mut.... 705,500 785,750 
Midland Mut...... 2,140,950 


4,033,400 
Ohio Burial....... 3,352 


Ohio State........ 1,388,397 2,470,659 
Union Cent........ 3,178,824 44,532,412 
West. & So. (ord). 1,734,500 5,979,698 
OREGON 
Columbia L. & T.. $ 959,382 $ 1,805,282 
Oregon Life....... 1,385,082 3,266,949 
PENNSYLVANIA 
Fidelity Mut. Life.. 2,401,487 $24,856,356 
i RRC ae 65,125 2,711,125 
CS aaa 9,653,129 92,208,150 
Presbyt.Min. Fd... 568,192 2,782,455 
Philadelphia ...... 2,910,110 15,401,426 
Pittsburg L. & T.. 1,998,896 17,282,157 
Provident L. & T.. 8,412,435 75,872,126 
PED nos 00060 1,294,770 5,175,160 
BOPAMGOM .cccccece ,130,525 9,829,025 
RHODE ISLAND 
PUT, «0660545004 $ 803,300 $ 1,750,734 
SOUTH DAKOTA 
Dakota Mut....... $1,391,500 $ 3,871,350 
Dakota Western... 352,500 345,500 
i ere 931,000 2,108,414 
TENNESSEE 
Independent ...... $ 802,500 $ 1,215,000 
Tennessee ........ 1,287,500 1,126,506 
Volunteer State... 1,121,153 5,596,023 
TEXAS 
Amer. Home...... $ 503,000 $ 503,000 
PS ree 4,705,453 13,970,975 
Empire ieneadanee 227,000 227,000 
Fort Worth....... 897,500 2,464,915 
Great Southern.... 992,000 992,000 
GURSERESO 2... 00000 3,624,440 11,450,425 
Sam Houston...... 1,900,950 1,900,950 
Southern Union.... 97,000 197,000 
Southland ........ 2,598,758 2,597,758 
Southwestern ..... 3,587,341 11,600,862 
WG Reka che siaks 3,072,661 7,334,936 
UTAH 
Beneficial ........ $1,559,800 $ 3,342,500 
Continen’l L. & Inv. 358,823 1,682,123 
VERMONT 
re eer $ 806,756 $ 8,910,981 
INIA 


Life Ins. Co. of Va. $1,303,670 $ 3,993,457 


South Atlantic.... 1,679,955 4,826,909 
NGTON 
Northern ..scccces $1,520,375 $ 3,375,875 
Western Union.... 1,712,00 6,155,270 
Conservative 60nee $ 340,360 $ 615,860 
South’n States Mut. 896,167 3,099,685 
Great Northern... $ 570,050 $ 551,550 
Northwestern Mut. 8,245,200 74,492,290 
Wisconsin ........ 1,760 1,193,788 


949,210 1,530,518 





SHOW MANY ADVANTAGES 
PRESIDENT CROSS OF COLUM- 
BIA ON YOUNG COMPANIES 





Talks from the Standpoint of the In- 
vestor in Life Insurance 
Stocks 





Some of the younger companies that 
are absolutely sound and well managed 
take umbrage at the recent list of com- 
panies organized on the stock basis got- 
ten out by the New York Life. It 
shows the number of stock companies 
that have failed or reinsured, the in- 
ference being that the stock of a com- 
pany is a precarious investment. 

President Cross of the Columbia Life 
of Ohio touched on the investment 
phase from the stockholders’ stand- 
point in his annual report. He said: 

The Ideal Life Company 

“Under the caption of ‘A General 
Summing Up’ in June, 1905, during the 
Armstrong investigation of an eastern 
company which is as sound as the Bank 
of England, a special committee of five, 
of which M. E. Ingalls of this city was 
a member, and H. E. Frick of New 
York, chairman, made a report which 
reads in part as follows: 

‘“Tn its purity, the ideal life company 
has but two objects, i. e.: 

“*(1) To furnish absolutely perfect 
protection. 

“*(2) To furnish that protection at 
the lowest possible cost. 

“*The mere size of a life company 
has no effect on its ability to furnish 
sound and economical protection to its 
individual policyholders. It is neces- 
sary that a sufficient number of lives 
be assured to come within the laws of 
average mortality, and that the volume 
of business be great enough to cover 
what might be termed the fixed charges 
or expenses, and to command the 
financial position desirable for the ad- 
vantageous investment of funds. 

Additional Volume of Business 

“*When these objects have been at- 
tained, additional volume of business is 
not only unnecessary, but if obtained 
at greater proportionate cost, is directly 
detrimental to the interest of the pol- 
icyholder. 

“*Whether resulting from a miscon- 
ception of the importance of growth in 
size, from the competition of other 
companies, or from the human instinct 
to excel, there has existed a disposi- 
tion to lose sight of the true purpose 
of life insurance and devote all ener- 
gies to attaining bigness. Growth be- 
yond the normal rate can be had only 
through unusual exertion and _ this 
means increased cost.’ 

Advantages of the Young Company 

“The young company presents all the 
advantages of the older organization, 
and others that are peculiarly its own. 
The rate of mortality, it may confi- 
dently be assumed, will be materially 
lower in the young company on ac- 
count of the fact that for many years 
the majority of the lives on the books 
will be of recent medical selection. The 
young company will exhibit a higher 
degree of vitality than an old company 
among whose policyholders will be 
many who have been insured so long 
that the beneficial effects of medical 
examination have worn off, who, in 
other words, have had time to deterior- 
ate in vitality. This is of vast impor- 
tance, as favorable mortality is one of 
the most fruitful sources of profit to an 
insurance company. The mortality on 
recently selected lives will not, during 
the earlier years of the policies, ex- 
ceed fifty per cent of the mortality in- 
dicated by the table, while the average 
mortality of a company fifty years of 
age or older will range from 70 to 100 
percent. 

“A computation of the policies in force 
recently made by our actuary, which 
has been examined and approved by 
the insurance department of this state, 


OHIO 


What Better 


Than a General Agency with a Direct Renewal Contract for a Growing 
Company in Its Home State? 


ALL OHIO COMPANIES ARE GOOD 
at gs oe s se se 
[he Columbia Life of Cincinnati 
. Is One of the Best. Writes Health and 
Accident, Too. Address 


W. C. CULKINS, Vice-President and General Manager 
CINCINNATI 


MEN FOR OHIO AND WEST VIRGINIA 
WANTED 


By a strong and active Ohio Company, writing non-participat- 
ing business, reliable energetic men who can do a little managing 
and a great deal of personal work as District Managers for 
unoccupied territory in Ohio and West Virginia. so two 
up-to-date Home Office Agency Supervisors on commission, or 
salary and expenses, contracts direct with the Company. 

Address, giving information in detail as to previous con- 
nections and experience, 


33-H, care THE WESTERN UNDERWRITER, Chicago, Ill. 


LIFE INSURANCE STOCK 


If you are a Live Insurance Stock Sales- 
man, you can make big money selling 
our stock. It is the best backed and 
best selling proposition on the market. 
Our men are making big money. Write 
today. Address, 17-Q, care 


The Western Underwriter. 


1906 Results! That’s It 1909 
Record for 1909 




















Assets - - ~ $352,355.00 Increase, 

Premium Income - - - - 145,168.00 Increase, 

Legal Reserve - ~ - - - 110,782.00 Increase, 172% 
(Deposits of Policyholders) 

Paid-for Insurance in force - $4,155.900 -« - Increase, 49% 


Dos’t like the picture? OHIO ONLY 


The Midland Mutual Life Insurance Company 


Home Office, Columbus, Ohio 
DR, W. O. THOMPSON, President 


LOW PREMIUMS— HIGH GUARANTEES 
AND LIBERAL POLICY CONDITIONS 


Are the Salient Features of all Policies Issued by 


THE CONSERVATIVE LIFE INSURANCE CO. 


WHEELING, W. VA. 


For this reason it is writing a large business in Ohio. 
Men who can make good can make good 
contracts with the Company. 


B, F. REINMUND, Secretary 








NOT AS BIC AS THE OLDEST BUT AS COOD AS THE BEST 
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discloses the fact that the death rate 
for 1909 was only 33 1-3 percent of the 
expectancy. 

“The average rate of mortality in this 
company since its inception has been 
less than 46 per cent. 

Can Give Personal Supervision 

“Another point, and one that is not 
appreciated as it ought to be is, that 
in a small company the officers can ex- 
ercise personal supervision over every 
department of the business, which is 
quite impossible in very large corpora- 
tions. Moreover, the funds held for 
investment by the young company are 
comparatively small and the manage- 
ment is therefore enabled to take ad- 
vantage of opportunities which are not 
available to the companies obliged to 
invest many millions on short notice or 
allow the funds to remain in banks or 
trust companies at a very low rate of 
interest. Every business man knows 
that a company which has a few hun- 
dred thousand or a few million dollars 
for investment can invest its funds to 
better advantage and secure a larger 
rate of interest than can be secured by 
a company having scores of millions 
to invest annually. 

Quotes from Cleveland 

“The lamented Grover Cleveland said, 
in his last address to the American 
people: 

“*American life insurance will live to 
bless our people as long as American 
civilization lasts, and will endure and 
grow as long as civilized man, while 
living, takes forethought of the event 
of death.’ 

“Life insurance is the only institu- 
tion which can enable a man to create 
an estate instantaneously, and is the 
most benevolent business institution in 
the world.” 





















































ADDITIONAL POLICY PLAN 

There is some difference’ of opinion 
among companies as to the placing of 
additional policies. An agent in sell- 
ing a policy feels a client can well 
carry more, but he cannot induce him 
to sign up for the additional. The 
agent therefore asks the company to 
issue an additional policy for such an 
amount as he believes the client should 
carry. The expense to a company is 
considerable in issuing these policies, 
most of which cannot be delivered. 

The Illinois Life recently devised a 
plan where the agent shares in the ex- 
pense. Thus, unless he is quite cer- 
tain the additional policy will stick, he 
loses his portion. One company makes 
this comment: 

“When an agent asks for an extra 
policy, it seems to us he should not say 
anything to his client about it until he 
has delivered the first policy and re- 
ceived the settlement. He can then 
produce the additional policy and say 
to him that the company considers him 
a first-class risk; that it thinks he can 
easily carry this amount of insurance, 
and that it would like to have him on 
its books for a larger amount than he 
has asked for—all of which is true. 
To take this extra policy means to the 
insured, not the making of an addi- 
tional application or the bother of a 
new examination, but simply the writ- 
ing of another check, and in this, if the 
agent is a good salesman, he has an ad- 
vantage he did not have when he wrote 
the original application. He should find 
it easier to place this second policy than 
it was to get the application for the 
first.” 

LAPSE RATIO IS TRUE TEST 

The Girard Life in its annual report 

says: 
_ “A large volume of business written 
is not the true measure of the success 
of a company. One of the mistakes 
which companies are often tempted to 
make (especially young companies) is 
writing an inordinate volume of busi- 
ness by high-pressure methods, which 
are bound to react to the company’s 
detriment. The lanse ratio of a com- 
pany’s business is a true reflection of 
its success.” 






































LOCAL COMPANIES’ VALUE 


ADVANTAGES IN STIMULATING 
HOME SENTIMENT IDEA 








Chicago Needs to Encourage Its Do- 
mestic Institutions that Are Keep- 
ing Money at Home 





BY ISAAC MILLER HAMILTON* 
The people of Chicago and Illinois are 
just commencing fully to appreciate 
what it means to them to carry their 
life insurance in local”“companies. They 
are just beginning to appreciate the 
importance of this fact, not because the 
life insurance companies in other states 
are not strong and reliable, but because 
of the fact that premiums paid to home 
companies remain in the state and are 
invested in Illinois securities, thus add- 
ing to the wealth of the state. This-is 
a healthy sign of the times and possibly 
means more to Chicago than to any 
other section of the state. 

The people of Illinois have been 
sending out of the state annually more 
than twenty millions of dollars to pay 
premiums on life insurance, and they 
still continue to do so. In 1908 more 


than $25,000,000 were paid to outside 
companies in premiums by Illinois 
policyholders. 


Life Companies and Development 

Life insurance companies have been 
of great value and assistance to the 
middle west as an aid both in develop- 
ment and progress. Today the middle 
west and west are more independent of 
the east than they have ever been be- 
fore, so far as capital and labor are 
concerned, and consequently these sec- 
tions of the country are better able to 
develop their own enterprises and in- 
vest their own money. 

The Chicago life companies are com- 
paratively young. It is but a decade 
or so since some of them commenced 
business and they have been remark- 
ably successful. They are as solid, 
sound and strong as any life insur- 
ance companies of the nation and meet 
their obligations with promptness. 
Statistics show that the Chicago and 
Illinois legal reserve companies have a 
lower percent age of death losses in 
proportion to their risks than any of 
the outside companies doing business 
in the state. This evidences the fact 
that Illinois companies are very careful 
in the selection of their risks. This is 
a healthy omen and speaks well for the 
solidity of the Illinois companies now 
and in the future. 

Life Companies of [Illinois 

Life insurance in Illinois is not only 
upon a strong and healthy basis but 
the Illinois laws protect the holders of 
Illinois life policies and are especially 
favorable to the policyholders and their 
beneficiaries. The regular Illinois life 
companies have been kept remarkably 
clean and unquestionably will continue 
so, as the management of these com- 
panies has been placed not only in 
competent hands but in the hands of 
men known for their business ability 
and integrity. This is one of the best 
safeguards that could be vouchsafed for 
the policyholder and his beneficiary. 


Character of Management 


Life insurance as an investment and a 
heritage for the family is acknowledged 
as a necessity and the man or woman 
who insures nowadays looks to the 
character of the men in control of the 
companies, and this is probably a more 
important factor than enormous assets 
with correspondingly enormous liabili- 
ties. 

Generally persons contemplating the 
taking out of life insurance will be 
particuiarly careful to ascertain the 
financial ability to pay and to meet 
death losses. To the credit of the IIli- 
nois companies it can be said that they 
have always met their losses most 

*Mr. Hamilton is president of the Fed- 


eral Life of Chicago and president of the 
American Life Convention. 








UNION LIFE INSURANCE CO. 


OF CHICACO 





HOME OFFICE 


FIFTH FLOOR CHICAGO SAVINGS BANK BUILDING 


S. W. Corner State and Madison Streets 





Live Men of Ability can secure the best contracts offered by 
any sound, conservative company to men who can 
deliver the goods. 


FOR GENERAL AGENCY Address, THE HOME OFFICE 


GENERAL AGENT 


Wanted at St. Louis, Mo., to represent a 
Western Company, more than forty years 
old, with a good business in force. 


AN OPPORTUNITY 


for a worker to connect with a solid Com- 
pany on a most favorable basis. 


Liberatl RICH 
Proposition FIELD 


Address 1-B : : : 














Attractiwe 
Policies 


Care The Western Underwriter. 


ST. LOUIS NATIONAL LIFE 


INSURANCE COMPANY 


MISSOURI TRUST BUILDING, ST. LOUIS, MISSOURI 





VICTOR WM. REITZ, Prest. 


OPPORTUNITIES 
FOR HUSTLERS 


W. L. ROWLEY, 
Secretary 





NOTEWORTHY ADVANCE 


THE BERKSHIRE LIFE INSURANCE COMPANY 


OF PITTSFIELD, MASSACHUSETTS 
takes an adyanced step in the interest of the policyholder by the adoption of the fol- 
lowing liberal features in its new policy contract: 

Low premium rates. Large surrender values. Dividends at the end of each policy year. Thirty- 
one days of grace in payment of all premiums after the first year. Paid-up insurance or cash surrender 
value or extended insurance after two years’ premiums have been paid. Loans for the full cash surrender 
value. Policy payable in one sum or in installments for term of years. Policy has no restrictions upon 


residence or travel, and is incontestable after the first ‘— year, except for non-payment of premiums. 
Right of the insured to change the beneficiary. Liberal reinstatement privileges. 


Every effort has been made to make this new policy the very perfection in a life 
insurance contract. For further information apply to 


A. K. HANNEN, General Agent Northern Ohio, 319-320 Williamson Bldg., Cleveland 
JOHN A. RINGOLD, General Agent Southern Ohio, . . 12 Carew Bldg., Cincinnati 
WYMAN & PALMER, General Agents for Illinois, . , 100 Washington St., Chicago 


The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 











PROOF OF PUBLIC CONFIDENCE 
This Company has more premium-paying business in force in the United States 


than any other Company, and for each of the last sixteen years has had more nev. 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1909: 
456 per day in Number of Claims Paid. 6,535 per day in Number of Policies 
Placed and Paid for. 
$1,463,755 per day in New Insurance Placed and Paid for. $183,403.75 


per day in payments to Policyholders and addition to Reserve. $132,172.72 per day 
in Increase of Assets. 




















ie. site pe 








ia 





I cel OA a 








y 












+ 











May 12, 1910. 


LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. vii 




















promptly. It might be of interest to 
cite some figures as to business done 
by Illinois companies. I take the fig- 
ures of 1908, as I do not have before 
me the reports of business done in 1909. 
Take for instance our own company: 
Its premium income in 1908 was $326,- 
870. We are doing a safe and constant- 
ly increasing business. Had we taken 
all the insurance that was offered to us 
we would not be in as sound condition 
as we are, and our percentage of losses 
would have been altogether out of pro- 
portion to the business on the books of 
the company. This is undoubtedly true 
of the other companies. 
Illinois Companies’ Premiums 

The total of premiums received by 
Illinois companies in the year 1908 ag- 
gregated over $6,000,000. This is a 
large sum, and yet the people of the 
state of Illinois annually are sending 
out of the state many millions more 
in payment of premiums on life insur- 
ance policies. 

The premiums paid to Chicago and 
Illinois companies mean much to the 
people of Chicago and the state at 
large. This money is left in our own 
state to be used and invested. This 
assists in making better times, better 
credit and is a help to every one, in- 
cluding the investor, manufacturer and 
employe. In my judgment Chicago 
and Illinois in the next few years will 
advance as rapidly in the life insurance 
business as they have in other fields of 
business enterprise. 

There is every reason why Chicago 
and Illinois should have one or more 
large life companies that would reflect 
credit upon the city and state and be 
of incalculable value in the develop- 
ment and progress of the city and state. 
I bespeak for all Chicago and Illinois 
life companies the patronage of the 
people of this great city and state. 





IDEAL INSURANCE COMPANY 

An ideal corporation, as well as an 
ideal person, is governed by the high- 
est standard. The law, in creating for 
convenience a corporation with certain 
rights and privileges, never contem- 
plated setting up a different standard 
of ethics for the judicial person so cre- 
ated than that established for every 
actual person. What is wrong for one 
is wrong for the other. 

Possibly because of some lack of ap- 
preciation of this fact, men have re- 
ferred to corporations as “soulless.” 
Literally this may be true, but practi- 
cally there should be behind every cor- 
poration a conscience as enlightened 
and as quick to respond to right and 
wrong as we expect to find in every 
man who in business commands our 
respect. If this is lacking, confidence, 
which is so essential in all business 
transactions, must be destroyed. 

With thoughts something like these 
in mind, one must find the ideal life 
Insurance company in that company 
which most nearly conforms its course 
of action to the highest standards of 
right and wrong in all its transactions. 
—President Wing, Provident Life & 
Trust. 





“To do a thriving business, be a good 
driver.” 


LIKES STOCK RATE PLAN 


CONTRIBUTOR THINKS MUTUAL 
COMPANIES FALL SHORT 








Virtue in Non-Participating Insurance 
Is Pointed Out—Sees Better 
Results in End 





(CONTRIBUTED) 


I want to try to say something about 
non-participating life insurance. 

The excess of the mutual rate over 
the stock rate is, roughly, one-fifth. 
This should mean average annual divi- 
dends to policyholders of at least 20 
percent, plus interest earnings, etc. How 
many of the mutual or participating 
companies have paid average annual 
dividends of 20 percent, let alone in- 
terest earnings, etc.? 

The deferred dividend plan was al- 
leged to have had astounding advan- 
tages over the annual. Leave your ex- 
cess payments with us, the mutual or 
participating companies said, and we 
will out-Midas Midas in making it 
multiply. The results we had, and did 
not like them. The excess payment 
(roughly one-fifth, as we said), did not 
multiply, but that was not the worst. 
It devolved in the dividend payments 
on five, ten, fifteen and twenty-year 
dividend policies that five or ten or fif- 
teen or twenty times one were not even 
that many times as many. This is of 
record, and cannot be gainsaid. 

Baldly, the mutual or participating 
companies, as a whole, did not return 
even the one-fifth of excess premium 
payment. There have been somewhat 
better dividend results during the last 
few years, but the average and the ag- 
gregate dividends to policyholders have 
fallen short of one-fifth of the premium, 
“from the first to the first to the last,” 
as “Sargent Buz Fuz” would say. 

Now, if the mutual rate be 20 percent 
over the stock rate, it follows that as 
against the mutual rate, the stock rate 
purchases one-fifth more insurance for 
the same money. Mutual companies, 
for which we have the highest regard, 
do not like to have these things put 
this way, but can they put them any 
other? 

Other things that they should con- 
sider are these: Participating and non- 
participating policies are backed by the 
same relative reserve, covenant for the 
same benefits, and are as one as to loan 
or surrender values and as to paid up 
or extended insurances. 

“Which is the better portion?” Let 
the reader and the purchaser answer. 
There is, and will be, plenty of room 
for both classes of companies, but the 
participating companies should some- 
how manage and arrange to return to 
policyholders at least one-fifth of the 
excess premium payment. 





CONSERVATIVELY MANAGED 
COMPANY wants a Superinten- 
dent of Agents for Illinois, Mich- 

igan, Ohio, Pennsylvania. Must be 
experienced and successful. Chicago 
preferred as headquarters. Address 





23-X, care The Western Underwriter. 





LIBERAL 





Surplus to Policyholders 


FORT WAYNE 


Assets, January, 1910 . 


- Insurance in Force ‘ 


LINCOLN LIF 


COMMISSIONS 


To Good Men in Indiana, Ohio, Michigan, Pennsylvania 


Se ee $ 381,275 
ie Oa ae 198,530 
: . «4,700,000 


FORT WAYNE 
INDIANA 





WANTED 





A General Agent, with headquarters at Rock- 
ford, Ill., East St. Louis, Ill., and Danville, Ill. 
Also General Agents for Iowa, Missouri and 


Kansas. Liberal Renewal Contracts direct with Company. 
Address PEORIA LIFE INSURANCE COMPANY, Peoria, Ill. 


EXCEPTIONAL OPPORTUNITY 


A few good openings for DISTRICT MANA- 
GERS in OHIO under direct contracts with 


The Germania Life Insurance Co. of New York 


Qualified applicants of energy and experience will find it easy to sell the latest up-to-date 
policies with LOW PREMIUMS and HIGH GUARANTEED VALUES, backed by a 
Company with a fifty years unexcelled record. 


Home Office, 20 Nassau Street, New York 
THE 
* 7 
Provident Life and Trust Company 
OF PHILADELPHIA 
Insurance in Force (Paid-for Basis) $214,509,2655.00 Assets (market values 12-31-1909) $70,514,360.46 
The NEW POLICIES of the Provident are unsurpassed for conciseness and simplicity of form and for 


adaptability and liberality in all essentials. The Premium rates of the Provident are exceedingly low and 
are still further reduced by large annual dividends. 
CORRESPONDENCE WITH AGENTS SOLICITED 

ents, Western Ohio <= «= $12 Union Trust Building, Cincinnati, Ohio 
S. S. SAF General Agent, Eastern Ohio - 7106-710 Garfield Building, Cleveland, Ohio 
CROOK & CHAPPELL, General Agents - = = © = = $28 The Nicholas, Toledo, Ohio 
jAN NEY & PICKERING, General Agents - © © ® 325 Marquette Building, ry th. 

ASSETT & REESE, General Agents - = « « « 1218-20 Ford Building, Detroit, Mich, 


Hartford Life Insurance Company 


Chartered Forty-Three Years 
THOMAS F. LAWRENCE, Secretary 





Address, in confidence, 








GEO. E. KEENEY, President 





1909 Policies Revised— Rates made ne —- Sane or non-participating- 
Dividends, annual or deferred. Values based upon FULL RESERVE. 
Nearest to self-sellers ever put upon the market. 


For best contracts address Second Vice-President. 
HOME OFFICE, HARTFORD, CONN, 








WANTED— 
District AGENTS AND AGENTs IN OHIO 








TO SELL 
Tue Best Lire INsurRANCE Po.icies OFFERED 


J. W. A. Staudt, Agency Supervisor, 
209-212 City National Bank Bldg., Canton, Ohio 


Royal Union Mutual Life Insurance Co. 


Des Moines, Iowa 








Dividend, purchasing a Penn Mutual Policy- 
containing Penn Mutual Values, makes an Insur, 
ance Proposition which, in the sum of all its 
Benefits, is unsurpassed for net low cost and care 
of interests of all members. 


The Fidelity Mutual Life 


INSURANCE COMPANY 
— OF PHILADELPWIA— 


HAS SOME EXCELLENT 


AGENCY POSITIONS . The Penn Mutual 
wie ae Life Insurance Company 
ALEXANDER McKNIGNT, Vice-President of Philadelphia 


—L. G, Fousz, President— 


Ne ie 
OHIO ACENTS, 
Attention ! 


You can add greatly to your in- 
come by selling our LIFE, 
HEALTH and ACCIDENT POLI- 
CIES. All LIFE POLICIES con- 
tain SPECIAL ACCIDENT and 
TOTAL DISABILITY CLAUSES. 


The Columbus Mutual Life Ins. Co. 


COLUMBUS, OHIO 





On January 1, 1909, rates were reduced 
and values increased to full 3% reserve. 


| Would Like to Make 
You My Partner 


If you can handle insurance of any 
kind, real estate, stocks, bonds, 
mortgage i etc., any- 
where in the United States. 

If you mean business, “get busy ;”’ 
Iam. You need not say “keep 
confidential.” I will. Address 


JAKE TRUB Y, 905 smitnticta street 


) PITTSBURG, PA 


Indiana Agents—Attention! 


can you sell life insurance for a company whose management believes in 
Twentieth Century methods? To such we offer a liberal contract. Address 


MAJESTIC LIFE ASSURANCE COMPANY 


Odd Fellows Buiiding, ‘Ne ‘e INDIANAPOLIS, IND. 


THE COMMERCIAL LIFE INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 
Albert J. Heliker, President 


W’ ANTE, D—TWO ALL AROUND INSURANCE MEN TO DO SPECIAL 




















WORE. SALARY AND EXPENSES TO RIGHT PARTIES. References Requested 
Edward R. Millett, Supt. of Agents, Home Office 
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SOME SALESMANSHIP TALK 
HINTS AS TO WHAT METHODS 
ARE DESIRABLE 





Agents Need to Put Themselves to a 
Test to Get the Best Results 
in Their Work 





Salesmen discover what they can do 
under stress if put to the test in an 
emergency. Men, forced by some tre- 
mendous physical stimulus can accom- 
plish almost the superhuman. 

Life agents hear of some remarkable 
piece of work and without any trial say it 
is beyond their capacity and yet they 
have no idea what can be done if their 
entire mental facilities were used. The 
power of the mind, determined and 
concentrated, is unmeasureable. An un- 
used mental machine very soon rusts 
and after a while it is worthless. 

A man declares he is not capable of 
doing what others have accomplished. 
He is very little different from them. 
He is composed of the same substance, 
gifted with the same endowments. 

The effort has to be made and the 
work must be done to achieve the 
heroic. 





An agent can not afford to employ 
the same tactics on every prospect. If 
he does, his main support often will sink 
away and he will be left high and dry. 

The agent should be resourceful, 
ready to shift his bearings if necessary. 
To do this he must have perfect con- 
trol of himself and a complete knowl- 
edge of his company’s contracts and 
their use. He must be able to meet the 
prospect’s needs. Some prospects have 
definite ideas and there are all sorts of 
demands to meet. The _ resourceful 
agent will be prepared to take care of 
any emergency. 

An agent can not accomplish much 
if he finds his prospect in an antagon- 
istic frame of mind. He needs to be 
made tractable. If an agent will aim 
first to get an expression of men’s views 
on life insurance, he can probably create 
a friendly atmosphere and find an ad- 
vantageous opening. If the prospect 
appears hostile, there is little to be gain- 
ed in arguing. It is wiser to bide one’s 
time. Before approaching a prospect 
to sell, it is wise to create a friendly 
atmosphere. 

When an agent goes to a man to 
get his views on a subject of interest, 
he feels flattered. He appreciates being 
consulted. If he commits himself fav- 
orably he will usually stick by his ex- 
pressed opinion. An agent, therefore, 
has a much better chance at him. If 
he tackles him first on the purchase of 
a policy, the prospect assumes the de- 
fensive. 





Herman C. Hintzpeter, one of the 
branch office managers of the Mutual 
in Chicago declares many agents talk 
a man ‘out of insurance when he has 
made up his mind to take it. 

“Sometimes I meet a prospect who 
savs, ‘I know all about life insurance,’ 
says Mr. Hintzpeter. ‘Of course you 
do,’ he replies in such a case. 

“IT would not think of trying to ex- 
plain a subject with which you are 
acquainted. As you are already inform- 
ed all I desire to get is your name and 
some data for the application blank.” 

“That-is the way to meet such cases,” 
declares Mr. Hintzpeter. “Let him feel 
he does know it all. To try to explain 
will defeat your end.” 





Doctor—What is the nature of your 
husband's illness, madam? 

Mrs. Smith—He doesn’t seem to re- 
alize what is being said. I talked for 
half an hour just before I left home, 
and he seemed to be wholly uncon- 
scious that I had said anything. 

Doctor—Don'’t worry about your 
husband, madam; that is not a disease; 
it is a gift. 








Hints to the Salesman 








Mixing.—The ability to meet men 


| and make them see by your conduct 


that you are one with them and that 
your viewpoint on matters in general 
is the same as theirs, constitutes a good 
mixer. This qualification is a neces- 
sity with a successful insurance solici- 
tor. His stock in trade is his ability to 
get the other fellow to do as he wants 
him to do. The easiest way to secure 
this happy result is to go where there 
are other men and get on a level with 
them, learn their ideas and preferences, 
and little by little gain their confidence. 
Some men in soliciting will go along 
the street and see a prosperous looking 
sign, and on the theory that everyone 
is a prospect and needs insurance, go 
in and ask for the man whose name ap- 
pears on the sign. The chances are 
about ten to one the interview will be 
a failure. True, the man may be a 
prospect, but just because Mr. Agent 
asks him to buy doesn’t argue that he 
will. The necessary working basis 
hasn’t been reached. A little judicious 
mixing among the townspeople would 
largely increase the chances of success, 
not only in this one particular case, 
but in finding others. Mixing is the 
best and easiest way of finding pros- 
pects open to the solicitor—The Ban- 
ner. 


The Right Voice—There are a great 
many men in the work who can see a 





him and you will get something—if it is 
only experience. Coin this experience, 
and no one will have to coax you to 
straight-canvass. — Prudential Record. 


Individuality —You cannot follow an- 
other and be a success, for the simple 
reason that you cannot be a genuine fol- 
lower. You may watch him closely, 
and try to do as he does, but you will 
fail, for very often his acts are inspired 
at the time and would not fit another 
occasion. He may have studied out his 
manner of approach and argument, but 
even then he does it in his own way, 
and were you to try to follow him you 
would not succeed. There are many 
successful men who leave it all to the 
inspiration of the moment,—which, 
also, is decidedly their own way.—Pa- 
cific Mutual News. 


Bigger Policies—It is often possible 
to raise a man’s idea of his importance 
by getting him to apply for $5,000 when 
he has in mind only $2,000. It is the 
experience of us all that we could many 
times have secured a bigger application 
if only we had asked for it hard at the 
time. 

Unfortunately, few people take as 
much insurance as they ought to have. 
Few take anywhere near as much in- 
surance as they can carry. Practically 
every holder, when he matures a policy, 
wishes it had been for more. He often 
openly chides the agent for not making 
him take more. 

And certainly the dead, if they could 





HOW TO GET PROSPECTS 


Select one hundred sound-looking men of sundry occupations. 


Get a few 


points on each man, as to age, income, family ties, busy days, hobbies, insurance 
carried, and the like, and tabulate this information on handy cards, which you 
can arrange by street addresses so as to minimize travel and save time. Now 
sift out one-half of these and go out after the half-hundred “pure gold” pros- 
pects you have culled out. Your ability to talk intelligently of each man’s per- 
sonal affairs, as occasion offers, will invariably appeal to him, and in nine cases 


out of ten will incline him your way. 


You are going to get these men. Don’t expect to close the fifty on the first 
call, but be sure in every case to get on a good footing, and other interviews 


will strengthen your position. 


Would it be unreasonable to estimate $10,000 of 


business for your first fortnight’s work? Not if you start right, and keep ever- 


lastingly at it. 


But don’t let anything prevent you from thoroughly covering 
the first half-hundred. That’s your test. 


Thoroughly canvass the fifty. Luck 


may live with you for a day. Hard work carries you through the year. The 
law of average counts every time.—Prudential Record. . 





number of people in a day and can find 
a lot of prospects, but who seem un- 
able to get the signatures on the dotted 
line. The reason is because they do 
not “speak with the right voice.” Some 
prospects require urging, some forc- 
ing, and a large percentage need rea- 
soning with. In any event, it is neces- 
sary if success is gained to know which 
way will accompl.sh the desired result. 
By the time the interview gets to the 
closing point there will have been 
enough indications to practically deter- 
mine in the mind of the wise solicitor 
the method to be pursued, or, in other 
words, to “speak in the right voice.” 
—The Banner. 


Get Prospect’s -Viewpoint—During 
your interview, be nice, but not too 
nice; be manly—look your subject in 
the eye; don’t speak to the prospective 
insurer as though you were afraid he 
might really give you some business. 
Talk with the confidence born of knowl- 
edge, and if you have not that knowl- 
edge, get it before you talk. Read your 
contracts, talk them, and you will be 
surprised how soon you will develop 
confidence, which is the forerunner of 
success. Read your contracts until you 
know the provisions and conditions 
practically by heart, not necessarily 
word for word, but so you are familiar 
with their meaning and intent. Get 
acquainted with your rate-book, so that 
when you want a rate you can “leaf it” 
as though your fingers were not all 
thumbs. 

Remember, all people do not have 
the same point of view. Get the view- 
point of your prospect—you may have 
to feel for it a little—then get next to 





speak, would many times be indignant 
that their interests were not better con- 
served in the matter of life insurance. 
Let every man therefore work for his 
own and his policyholders’ interest in 
these days of general prosperity, by 
urging people to take somewhat larger 
policies. If you’ve been getting thou- 
sand-dollar cases, try to make them 
twos; if twos, try to raise them to fours, 
fives, and so on. 

I do not refer to the big cases. The 
man who applies for $50,000, $100,000 
or more generally knows what he re- 
quires and takes it. But the smaller in- 
surant is the one who needs the agent’s 
help and enthusiasm to more adequately 
protect the interests of himself and 
family —T. A. Buckner. 





ENDOWMENT INSURANCE 


Endowment insurance secures to 
one’s family all the inestimable bless- 
ings of life insurance proper, and also 
insures against a man’s neglect of his 
own far distant weakness, his inability 
in coming years to contend against the 
financial ills of life. It covers and pro- 
tects the period of weakness in a man’s 
life by laying a light burden on the 
period of his strength. Thus protected 
even death cannot deprive him of the 
privilege and the power to care for his 
loved ones, nor will old age find him 
penniless and filled with self-reproach 
at his lack of forethought during the 
heyday of life—New York Life Bulle- 
tin. 





“A merchant don’t wait for the nat- 
ural demand to sell his goods, he ad- 
vertises.” 





SERVICE TO THE ASSURED 


SOME OF THE PLANS USED BY 
THOMAS M. KNOX 








Great Believer in the Fifteen-Payment 
Life Policy for Certain 
Conditions 





Thos. M. Knox of Knox & Swirles at 
Chicago, managers of the North Ameri- 
can Life of New Jersey, belongs to that 
class of agents who see but little com- 
petition in the ordinarily accepted use 
of the term. He means by that, if he 
finds some other agent has presented 
one of his prospects with a proposition, 
he does not often compete as to terms 
on a similar policy in the North Ameri- 
can. He goes at the man with a con- 
tract that he believes is better adapted 
to the special case. He acknowledges 
that the policy suggested by the rival 
agent is excellent for certain purposes 
but is not the best for his case. This 
argument is only used where Mr. Knox 
is satisfied an inappropriate policy has 
been suggested. 


Believes in 15-Payment Life 


Unlike many life men he is a great 
believer in the fifteen-payment life pol- 
icy. He advises this contract for a man 
35 years and up, if he is in a position 
to pay for it. He believes it is the best 
policy for most men who have attained 
that age. The burden of payment is 
over sooner and in case of a man aged 
35 or 40 for example, his children will 
be considerable extra expense later on. 
He should frame up his life insurance 
if possible, to get it out of the way 
before his children draw on his de- 
mands. 

Mr. Knox, in other words, thinks that 
agents recommend the ordinary life 
or twenty-payment life because they 
are cheaper, but do not explain to the 
assured the advantages of a fifteen or 
ten-payment life. The fifteen-payment 
life is not the best policy in all cases, 
but it has its specific benefits and value. 

Fit the Policy to the Man 


Mr. Knox is a firm believer in se- 
lecting a policy suitable to a man’s 
needs and condition. Before such ad- 
vice can be given, the agent must know 
about the prospect. Otherwise he will 
go in the hit-and-miss plan. 

Another feature in Mr. Knox’s 
method is studious attention to as- 
sured who may feel inclined to lapse. 
If a man lapses out for any other rea- 
son than one that is unavoidable, he 
will never be the same as before and 
it is not likely he can be gotten again 
in the future. It is a business asset of 
great value in the opinion of Mr. Knox 
to maintain old policyholders on the 
books and keep in touch with them. 


Tries to Help the Assured 


If an assured finds he is unable to 
pay all the premium when due, Mr. 
Knox arranges for part payment in 
cash and the rest in notes. This in 
most cases, will tide a man over. Of 
course, there is the loan value to fall 
back on. A policyholder appreciates 
this active and practical interest on 
part of an agent in his behalf. Mr. 
Knox says he takes the same effort to 
help a small policyholder or a young 
one as the bigger fellow. The young 
man’s policy or that of the payer of 
the smaller premium is just as much to 
the holder in proportion, and perhaps 
more so, as the man who carries 
$50,000. 

“These smaller or younger policy- 
holders are often later on big men,” 
says Mr. Knox, “and they will be in 
influential positions. Primarily I take 
the same interest in a small policy- 
holder not because of his possible fu- 
ture value to me, but it is because he 
deserves my best service. A satisfied 
customer, however, is a mighty good 
man to have on any agent’s staff.” 

















